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- , arber iis H Security Steel Equipment ¢ Victor Refe & Equipment ¢ 
Reshen Krueg Met al Products Vogel-Peterson Co Wolber Du & Supply Cs 
or ases > . ce , iitur 
Lyon Metal Products, Ir Wells Office Furniture ¢ Duplicating Steneil Files 
May City Stamping ( Covers, Loose Leaf At Ster Files (« 
‘ Ml R 1 Me al Mfg ‘ 0 Ellingsworth Mfg. Co Envelopes 
metnemhen oe Wells Office Furniture ¢ Cushions & Pads, Chair Globe-Wernicke Co., The 
: eeping ac Chairs, Office Fox, Ge EE. & Co Northern States Envelope ( 
Art Steel Sales Cort Perfect Rubber Seat ¢ hion ¢ Quality Park Envelope (« 
Box Letter Fite B Mfg. Company Polar Mfg. ¢ Smead Mfg. Company, In 
- i : . Berkey & Gay Furniture ¢ Cuspidor Mats Wilson Jones Co 
be Bla ir A minum Furniture ¢ Polar Mfg. ¢ Envelopes, Plastic 
Hedges Mf arignt Chair Co hair Dating Stamps Aigner, G. J., Co 
Tee oe fy ow. ‘ ral - I : aay Chatr ¢ Consolidated Stamp Mfg. ¢ Amberg File & Index ( 
. ME Domore Chair a. Fulton Specialty Co Markilo Company 
Brief & Zi; rs = 5 Stewart, R. A., & Co Meier, Joshua, Co 
‘ p af ase r rose omp sh) 
i f ippe ! ( _ Cor pan Superior Marking Equipment Co Eradicators, ink 
, peony Real gg yee A Desk Bumpers Sanford Ink ¢ 
Gr Rapids Leather Furn. ¢ ° r. FE , —ae ’ 
~ G cke, W. H., Chair ¢ ee So & Co Erasers, Rubber 
‘ Harter Cort Polar Mfg. Co Blaisdell Pencil Co 
High Point Bending & Chair ¢ Desk Lamps Faber, Eberhard, Pencil ¢ 
b I erial Leather Furniture ¢ tainbridge, Kimpton & Haupt, Ir Koh-I-Noor Pencil Co 
( sper Chair Co Glaro Mach. Products Robert Weidon, Rubber Co 
jasper Seating Co Industrial Lamp Corporatior Continued on page 6 
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(Continued from page 5) 


Eyelets & Eyelet Fasteners 
Sibley, Edw. L., Mfg. Co 
Fanfoild Continuous Forms 
Hano, Philip, Company, In« 
File Boxes, Fibre 
Bankers Box Co. 
Barkley, C. L., & Co 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Oxford Filing Supply Co 
Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe Co 
Meilink Steel Safe Co 
Mosler Safe Co 
Shaw-Walker Co. 
Victor Safe & Equipment Co. 
Filing Cabinets, Metal 
Advanco Prod. Div. Adv. 8. B 
All-Steel Equipment, Inc 
Art Metal Construction Co 
Bentson Manufacturing Co., The 
Browne-Morse Co 
Business Efficiency Aids 
Cardinal Sales, Inc 
Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment Ca 
Metal Office Furniture Co 
Parker Steel Products, Ine 
Peerless Steel Equipment Co 
Remington Rand, Inc 
Rockwell-Barnes Co 
Security Steel Equipment Corp 
Shaw-Walker Co. 
Victor Safe & Equipment ( 
Watson Mfg. Company, In 
Weis Mfg. Company 
oe Mfg. Company 
Yawman and Erbe Mfg. Co 
Filing Cabinets, Wood 


Bainbridge, Kimpton & Haupt, In 


Globe-Wernicke Co., The 
Weis Mfg. Co. 
Filing Supplies 
Acco Products, Inc 
Adance Industries 
Advanco Prod. Div. Ady. 8. B 
Aigner, G. J., & Co 
Amberg File & Index Co 
Art Metal Construction Co 
Art Steel Sales Corp 
Barkley, C. L., & Co 
Browne- Morse Co 
Corry-Jamestown Mfg. Corp 
Farber, Louis H 
Globe-Wernicke Co., The 
Guide System & Supply ( 
Imperial Methods Co 
Index Sales Corp 
Metal Office Furniture Co 
Northern States Envelope Co 
Oxford Filing Supply Co 
Parker Steel Products 
Quality Park Envelope Co 
Rockwell-Barnes Co 
Security Steel Equipment Cort 
Shaw-Walker Co. 
Smead Mfg. Company, In« 
Victor Safe and Equipment Co 
Wabash Filing Supplies, Inc 
Warshaw Mfg. Co., Inc 
Weis Mfg. Co 
Yawman and Erbe Mfg. Co 
Finger Pads 
Hodgman Rubber Co 
Speed Products Co 
Fountain Pens 
Esterbrook Pen Co 
Kahn, David, Ine 
Gummed Cloth Rings 
Reyburn Mfg. Co., Inc 
Gummed Tape & Sealing Machines 
Metal Specialties Mfg. Co 
Reyburn Mfg. Co., Inc 
Index Card Signals 
(See Signals, Index Card) 
Index Tabs 
Advance Industries 
Aigner, G. J., Co 
Amberg File & Index Co 
Barkley, C. L., & Co 
Elbe File & Binder Co., Inc 
Globe- bane | Co., The 
Graff, George Co, 
Guide System . ‘Supply Co 
Index Sales Corp 
Markilo Company 
Master-Craft Corp 
Reyburn Mfg. Co., Inc 
Shaw-Walker Co 
Sheppard, C. E., Co 
Speed Products Co., Inc 
Victor Safe & Equipment Co 
Wabash Metal Prod. Co 
Warshaw Mfg. Co., Inc 
Inks, Adhesives, ete. 
Diamond Ink & Adhesive Co 
Higgins Ink Co., Inc 
Sanford Ink Co. 
Union Rubber & Asbestos Co 
Inkstands 
Cushman & Denison Mfg. Co 
Sengbusch Self-Cl. Inkstand ( 
inter-Communicating Equipment 
Executone, Inc. 


Knives, Office 
Gits Molding Corp 
Label Holders 
Masterco Sales Co 
Labels 


Imperial Methods Co 
Oxford Filing Supply Co 
Reyburn Mfg. Company, Inc 
Warshaw Mfg. Co., Inc 
Weis Mfg. Co 

Ladders, Library, Store & Vault 
Cotterman, I. D 

Leads for Steckentoa! Pencils 
Faber, Eberhard, Pencil Co 
Kahn, David, Inc 
Liste Pencil Corp 

Leather Goods 
Canvas Products Corp 
Chicago Saddlery Co 


. Br 
Lette Trays 
S Trays 
Ltthonvanined Continuo us Forms 
Hano, P Im 
Lockers i. Storage Cabinets 


\ ke 
rsor Hi k ( Ir 
Metal ¢ ( 
e-M ( 
ui S I 
Wernicke ( I 
t Me I ( 
ne St I ( 
Metal I I 
Steel | I 
_ Stee Eq { 
Sha Walke 
S e St P I 


Ya Erbe Mfg. ¢ 
Locks ‘Drawer Showcase, ete 
Wo 


Loose haat Books «A syeteme 
I 





\ r ( 
k F 8 er ¢ I 
I S r ( T 
M r-Craf Cort 
N B k Book ¢ 
‘ M | ( 
S ( I ( 
W n Jones ¢ 

Loose Leaf Metals 
I I & B ( I 
N mal Blank I k ( 
~t ard. ¢ I ( 
\\ ( 


Loose Leaf Sheet Covers, Plastic 
\ ner } J ( 
Mark ( 
Meier, Joshua. ¢ 
Mail Bags. Canvas or Leather 
Mail Distributors 
\ Pr I i 
Glot Werr ke ¢ The 


‘ 


y r Safe & Eq nt « 
Manifold Books & Business Forms 
Har Philit 


: I ( \ In 
Map Tacks 
Graff. George B { 
M Push Pin ¢ | 
Maps Globes ete 
A Vis Re 
\ n Map ¢ 


Marking Devices 
Mult ump ¢ 
Matched Office Suites 
S t Fr k, & 3S I 
Sta rd I t ‘ 
Mats 
t& M e ( 
Mechanics and Repairmen Available 
‘ I 
Memorandum Books 


W Manuf l ( 
Memorandum Devices 

\ Visible R T I 

Rit Hear PI ePp ( 

Wor Manuf r ( 
Mending Tape 

R rn Mf 
Metal Badges, Checks, Tokens 

D n Ster Worl 


Micro Film Equipment 
B & H 


B s Add M ( 
Moisteners 

‘ Fast Eq ‘ 

\ ir Cor I 

Mi Sine Mi ( 

~ sch Se Ink ( 
Numbering Machines 

\ Nu! Mac nes ( 

( ited Stamp Mfg. ¢ 

Roberts Number. Mch. ¢ 

= rt. R \ & 

s rM \ Equipr nt ¢ 


Office Partitions & Railings 
‘ . ‘ The 


\ M f ( t 





Pads, Figuring 
N ” Blank TI k ¢ 
\ M ( 
W fones ¢ 
Paper 
Ar Ruling I 
B Pape ( 
I I Cor 
VW ver P ( 
Paper Clamps 
; re ‘ 
k rook Pen ¢ 
Paper Clips 
\ Pr ts, Ir 
& D i M ( 
r Cut Wire ¢ 
Mfg { 
Paper Fastening Machines 
\ Fa ner ( T 
‘4 F'a r ¢ | 
\ Pe Sha ( 
{ { ~ 
( lated W I ( 
| kis T) } ; ( 
Markwell Mfg. { 
Spe Products ¢ 
Star xr ( TI 
Victor S & Equipment ¢ 


Pareel Feet & Postal Seales 
Co 
H n Seale ¢ 
Paste 
S Inks, A ive et 
Pencil Pointers for Draftsmen 


Crof Nie n & ( 
Wo Pr I 
Pencil Sharpene rs 
A P 4 r ( 
R Rite Mfe ( 


Pencils, Mechanical 





K David, Ir 
Listo Pencil Cor 
Pencils, Paper Wound 
Blaisdell Pencil ¢ 
Pencils Wood Cased Le: 
B ell Pencil ¢ 
I Eberhard, Pt ( 
‘ I-Noor Per ( 
Ss Pencil Ce 
Pens, Steel 
I wk Pen ¢ 
S isch Self-¢ Ink r 
Pins and Pin Containers 
\ Mfg. Co 


Plagues 
an Brothers, lr 
Pres atation Covers 


\ g File & Index ¢ 
B ley, C. L., & ¢ 

I gsworth Mfg <« 
Meier, Joshua, ¢ 


Price & Sign Markers 
| idated Sta \ 


! n Specialty ¢ 
Ste % mo &,» 6 ¢ 
Superior Marking | ar 
Punches 
A Products, Ir 
G Wernicke ¢ l 
Metal Specialties Mfg. ¢ 
National Blank Book ¢ 
New England Paper Pur ‘ 
Sibley, Edw. L., Mfg. ¢ 
Wilson Jones Cc 
Ribbons and Carbons 
Alien & Compar 
A i Carbon & R Vit Cory 
\ ican Stencil Mfg. ¢ 
Codo Mfg. Cort 
( bia Ri & Carb. Mfg. ¢ 
hy Ribbon & Cart ‘ 
I 4. P., Im 
a fold Suppli ( 
I Bryant-Pierce (¢ 
M g & Volger, I 
0 Town Ribbon & Carbon ( 
Pe ess Imperial Co., I 
4 lips Process I 
Quee Ribbon & Carbon ( 
R il Typewriter ¢ 
Ret gton Rand, I 
R ul Typewriter ¢ 
Push Pins 
wore Push Pin Con 
Rubber Bands 
aber, Eberhard, Pencil ¢ 
Hodgman Rubber ¢ 
Rubber Stamps 
kers & Mercha Ir 
kr Tag & S book Co 
Rubbe wr Type 
( lated Sta M ( 
Fu Speciaity ¢ 
Ss 4 m Bo, & 4 
s ! Marking Eq ( 
Rulers, Transparent 
C-TI Ruler Cx 
Rulers, Yardsticks 
W t Rule Co 
Safes 








re The 
H Y I Safe ( 
I | ( 
M Ss ( 
M Safe Con 
P all Mfg. ¢ t 
R gton Rand, Ir 
Shaw-Walker Co 
\ r Safe & Equi; ( 
Sales Books 
I ig & Salesbook ¢ 
Sand Urns 
( Mach. Products 
neadieie 
Amberg File & Index (¢ 
I File & Binder Co., Ir 
G Wernicke Co., T 
W s Mfg 
WW 
Shelvin 
( > 2 a 
I Mfg. Co. 
I m M al Prod Ir 
t Steel Produ I 
Shows & Exhibitions 
Na fSusines ww ( 
Signals, index Card 
Ennis Tag & Saleshook ¢ 
Graff, George B., ¢ 
\ r Safe & Eq ent ¢ 
aa nd & Name Plates, Metal 
man Br I 
Sleeve Protectors, ‘Plastic 
gler’s Products ¢ 
Slide Rules 
‘ It 1 Ruler (¢ 
I neering Mfg. ¢ 
Smoking Stands, Office 
P 
La Salle Pr i ( 
WW Office Furr e { 
Sorting Devices 
\ File & I ( 
} nan a Erbe Mf ( 
Stamp Pads 
I n Speci ( 
P Process ( 
Stewart, R. A., & ¢ 
Superior Marking Eq ‘ 


Stamps Supiteating 
Multistamp ¢ 
Stamps Rubber 


Stat 


Stands ve Office Machines 








Staple Extractors 
Ace Fastener Corp 
Markwell Mfg. ¢ 
etal Specialties Mfg. « 
Staples and Stapling Machines 
Ace 1 r 








Arrow | ener Co., I 
Cons ated Wire Prod. ( 
Hotchk The E. H., ¢ 
Markw Mfg. ¢ 
Speed P j Co., I 
Staplex ¢ I 
Stenographers’ Notebooks 
nnis I & S&S shoot ‘ 
N nal Blank Book ( 
Stools 
Ar es S ( 
Engines Mfg. ¢ 
Hart ( 
Mayfair ¢ The 
Wells Off I niture ¢ 
Storage and Transfer Cases 
All-St I pment, I 
Amberg I & I x 
A Metal ¢ t ( 
Bank BR ( par 
Bark! C. I & 
Be M act ( 
Brow M ( 
Card Ss Ir 
Col os } pt { i 
Colun 1S Equly ( 
Cor I 
{ T Jat ‘ Mf ( 
Te r Mr ‘ 
(rer al I fing ( 
Globe-W o.,. The 
(ruide &S Sul ( 
Hart, Ha D., Con 
Hert Ha Marvin Sa ( 
Impe I ( 
Invir t Me Furn. ( 
Mayfa ( any, The 
Metal O I iture ¢ 
Oxford Filing Supply Cs 
Parker Steel Product Ir 
Peerless Steel Equipmer ‘ 
Rockwe Barnes Co 
Security Steel Equipment ( 


Shaw-Walker ¢ 

Weis Mfg. ¢ 

Yawman and Erbe Mfg. ¢ 
Store Fixtures & Equipment 





All-Steel E ment 
onete Boxes Fire Protected 

He r Hall-Marvin Safe ¢ 

Meilink Steel Safe Co 

Protectall Mfg. Co 

Victor Safe & Equipment ¢ 

Walz Manufacturing ¢ 
Tables 

Ar M ( m ( 

Br ne-M ( 

Cardinal Sa In 

Corr Ja Mf ( 

Dor Mr ( 

Er et Mfg. Co 

Federal |} ment ( 

Glot W ke Co I 

Lyon M i cs ae 

Maso Ste Pro t 

Mayfair Cor r rt 

Peerless Steel Equip ( 

Securit ~ I iipr ( 

Shaw-Walk ( 

I S. Chair Mfg. ¢ 

Victor Safe & Equipmer ( 

Wells Office Furniture ( 

Yawmar 1 Erbe Mfg. ¢ 
Tables, Folding 

Midwest } ng Pro 


Tabulating & Statistic Machines 
sell & Howe 





surroughs Adding Machine ¢ 
Remington Rand, Inc 
Tags 
Ennis Tag & Salesbook ( 
Reyburn Mf { ‘ 
vetoenane Accessories 
i 4 er Co 
Pr Co 
ir I Pad ( 
Safe & u ( 
Thumb Tacks 
Graff, G b B., ¢ 
Ticket Holders 
Aigner, G. J., ¢ 


Meier, Jos a, 
Time Clocks and Recorders 
Joslin, A. D., Mfg. Compa 
Trimming Boards 
mer | Laboratories 


Typewriter Cleaning Material 


Bainbridge, Kimpton & Haury Ir 
‘ Arcus it ¢ I 

Mittag and Volger, I: 
Multistamp ¢ 

Norta Distr ting ¢ 

Regal T writer Co 

Sanf rd Ink ¢ 

Webster, F. 8., ¢ 


Typewriter Covers 
Finke Mf ( 
Typewriter wy Bases & Knobs 


ox, G & 
Peerless Stee] Equipment ¢ 
Typewriter Cushion ~ mad 
*eerTless S E ] ‘ 
Speed Key ¢ 
Speed Products Co., I 
er Tables 
See t for Office M 
Typewriters 
Ps Products. Inc 
Typewriters Mfrs. of 
Remin n Rand, In 
Royal T ewriter Cc 
Smith, L. ¢ & Corona 7 


Underwa ( [ 

Woodstock Typewriter C« 
Typewriters Rebuilt & Used 

Int'l Offi liances, Ir 


tarcalo Mfg. Cx 

terkey & Gay Furnitur 

jlair Aluminum Furniture ‘ 
Continued bottom page 7 
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WANTS AND LOR SALE 


The rate for classified advertisements is twelve cents a word, minimum charge $2.40 


SITUATIONS WANTED WANTED: SALESMEN to sell Friden Caiculators in old established 
Mid-Western territory Must be experienced calculator salesman with 
proven record. Box Y-45, care Office Appliances, Chicago 6. 


YPEWRIT » ADDING MACHINE repairman, experienced on al a 
kK care Office Appliances, Chicago 6 - 
WANTED DISTRIBUTORS AND SUB-DISTRIBTTORS 
as aX Ee , : Bright active men, young in heart, who: want to please get a 
LA EX! ERIE NCED in Filing Supplies, Visible, and zing doing something out of the ordinary can enjoy the henefits 
a ae § position in Southern Ohio Free to travel. Write of democracy in business . . Independent Distributorship . who 
, Appliances, Chicago ¢ will let us make them bang-up salesmen of the leading product in the 
visible vertical equipment industry, VISIrecord and associated products. 
FFICE M HI) SERVICE MAN 20 years’ experience as service Exclusive territories available Write us! ViISIrecord, Inc., 32-36 47th 
All makes and types of office machines. Good Ave Long Island City 1, Y 
‘ Good health Age 40 years. Available immedi 
. theast section. Box K-27, care Office Appliances, WORLD FAMOUS CALCULATING AND ADDING MACHINES, both 
= * manufactured in Sweden, are now being imported to this country. Avail 
able from stock. Salesmen of office equipment, who sell directly to 
SALESMAN H EXCELLENT RECORD on West Coast desires to offices, will find these machines 33 resting ont sideline 
f er. Has operated own business successfully, has Write room 501, 210 Fifth Avenue, New York 10, ! 
tationery department, has served as manufac 
Well acquainted with all lines sold in commer IF YOU SELL DIRECT TO OFFICES we offer a fine side line that 
luding filing supplies, loose leaf, writing materials soon becomes a major item. You make $2.50 on each individual unit 
echanical equipment Will consider line for all of sale. Multiple sales often made. Exclusive territories. Write for par 
West ( r major section, such as California or Pacifi ticulars about this EXTRA PROFIT item Box Y-46, care Office Appli- 
Pape eng tial warrants Excellent references Address K-28 ances, Chicago 6 
Of Chicago 6 , 
' : . The W. F. Turner Co., Inc., is now allotting territories to manufacturers 
P PRODUC] h one high quality, short line seeks lasting con representatives with established following. Our ad appears on page 
' pected manufacturer a! additional line on which 239 of this issue. Our product is precision made, fully guaranteed and 
. getting know-how will pay dividends. Chicago will appeal to the 1950 buyer seeking a dollar's worth of product for 
a - . in meet at N.S A. Convention. Write or phon his dollar. Write in detail, stating territory traveled, companies now 
VW Mont W. Jackson Blvd., Chicago 4, Illinois, Webster 9-2936 represented 
STATIONER WH FORMERLY MANAGED own well established business ' ee eae om . 
; pen for connection as buyer, store manager, or STATIONERY STORE SALESMAN: We are looking for a salesman 


, ' { 
.. experienced in selling office supplies and furniture. This man should 
have at least five years inside store experience and five years selling 
on the street or territory. He should know how to buy and price mer 
chandise To such a man we offer a salary of $90.00 to $100.00 a week 
ind an opportunity to become manager of the office supply and furniture 
= division within a year of successful operation. Tell all about yourself 


: ; in the first letter. A personal interview will be arranged Address 
EXECUTIVES AVAILABLE Forde Printing, Inc., Mankato, Minn 


he can apply experience gained in previous su 
I sted primarily in California, Oregon or Wash 
( ferences. Address K-29, care Office Appliances, Chi 























SALES SUI OR AVAILABLE: With 18 years experience with two - 
' ifacturers and sales manager for a large mid MECHANICS AND REPAIRMEN WANTED 
printing company Left the fleld as sales super 
\ ranch offices and dealers five years ago. Will cor : _— wn . EP . . 
t } Mid-west or South-west. depending on sales po rYPEWRITER AND ADDING MACHINE MECHANIC wanted by Smith 
W vn to the industry Excellent references. Box K-3( Corona and Allen Wales Dealer—Permanent, good salary Typewriter 
OF ’ Chicago 6 Service Company, 120 North 3d St., Albuquerque, New Mexico 
; at ADDING MACHINE REPAIR SHOP-—-Wanted to handle local service 
EXECUTIVES WANTED contracts of well known electric adding machine. Opportunity to also 
uct as sales agent. Write Room 9802-A, 210 Fifth Avenue, New York 
io. N 


VHOLESALI | E SUPPLY CO. located in Chicago, wants experienced 

t ness on salary and profit sharing basis. Excellent 

ture. Address Y-40, care Office Appliances,  ¢XPERIENCED TYPEWRITER AND ADDING MACHINE Mechani 

. Permanent job, good salary for steady sober man Ames Stationers, 
Ames, Iowa, 

WEST r DISTRIBUTOR offers permanent position up to $500 

t I nced man or woman with $5000 or more to invest 

Write Y-41, care Office Appliances, Chicago 6, giv 


references 


WANTED COMBINATION SALES AND SERVICEMAN on adding ma 
chine and typewriters in middle western town. This is a job with a 
future Man must be sober and industrious and have car Box Y-47. 
care Office Appliances, Chicago 6 


ASTERN } FURNITURE MANUFACTURER expanding line to 
é aluminum office chairs. Needs experienced Sales 
) t ng and know-how to contact leading retail office rYPEWRITER AND ADDING MACHINE MECHANIC wanted. Daley 
Excellent opportunity with guaranteed future Office Equipment Co., Fort Collins, Colorado 


Box Y-42, care Office Appliances, Chicago 6 














= - REPRESENTATIVES AVAILABLE 
SALESMEN WANTED 


NATIONALLY KNOWN CHAIR MANUFACTURER in Kentucky is in 


. NTED by well known, long established manufacturer of terested in marketing under own name short line of medium grade 
y ers, scrap books, albums and similar office items office desks made in Middle West. Have 35 salesmen in U. S., covering 
t vortunity for sales representative in North Da ill states and Puerto Rico. If interested reply K-31, care Office Appli 
5 Nebraska and Kansas. These products may fit in inces, Chicago 6 


Box Y-43, care Office Appliances, Chicago ¢ 


SALES REPRESENTATIVE: 15 years’ successful selling office furniture 


x PI RIE} ES RI PRESI NTATIVES in Eastern and Southerr in New York and New Jersey. Will develop new line Box K-32, care 
highly acceptable, Nationally Advertised office Office Appliances, Chicago 6 
ling design to present line. Ideal for quick and 
Efficient dealer support by manufacturer Lib aeeeesen =e 
Box Y-44, care Office Appliances, Chicago 6 WANTS AND FOR SALE, Continued Page 8 
Continu from page 6 Upholstery Materials National Blank Book Co Corry-Jamestown Mfg. Corp 
Kalistror Postindex Visible Files Fox, Geo. E., & Co 
‘ Thomas Furniture C« Remington Rand, Inc General Fireproofing Co 
Shaw-Walker Co Globe-Wernicke Co., The 
. — Filing Cabinet Sheppard, C. E., Co Mayfair Company, The 
( ectaiile (« Victor Safe & Equipment C« Security Steel Equipment (x 
Visible Systems Equipment Wilson Jones Co. Shaw-Walker Co. 
Aeme Visible Records, Ir Yawman and Erbe Mfg. Co Steel-Parts Mfg. Co 
. Aigner, G. J., Co Wardrobe Racks Wells Office Furniture Cx 
Art Metal Construction ¢ Vogel-Peterson Co 
Comm’! Card System Co Waste Baskets Wholesale Stationery 
Globe-Wernicke Co., The Bainbirdge, Kimpton & Haupt, Inc Associated Stationery Supply Co 
Master-Craft Corp Cole Steel Equipment Co Bainbridge, Kimpton & Haupt, Inc 
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WANTS AND FOR SALE, Continued from Page 7 








REPRESENTATIVES AVAILABLE-—CONTINUED 


WEST COAST REPRESENTATIVI t ilibre ‘ er successfull 
carrying one nationally prominent t f juipment i furniture 
interested in adding one or two t The e assumed will be 
intensively developed to its full é nt Box K ire Offi 


Appliances, Chicago 6 


SALES REPRESENTATION AVAILABLI South Eastern 1 S. for 
office machine and equipment manufact Ha hanical service 
department and display rooms. St ( I i referred. Soutt 
ern Marketing Service, P.O. Box 6, I e, K 








REPRESENTATIVES WANTED 


WANTED—MANUFACTURER’S REPRESENTATIVE t handle Slip-Or 
Ring Book Label Holders, Coilette, Pe Stik ar Flash Products t 
the stationery trade. Check with Mr. Philip Balaba the Palmer House 


Oct. Ist, 2nd, and 3rd. Perma Pros ts ¢ Detroit 6, Mich 


WANTED DISTRIBUTORS AND SUB-DISTRIBUTORS 
AMAZING NEW SOUND RECORDER nly ib records PER 
MANENTLY conferences—interview tation—one-mal inventories 
telephone conversations automatica! tinuously p to 8% hours 
Recording hourly cost only 244 Franchise available a territori« 


MILES REPRODUCER CO., INC., 812 Br ry, New York 


WANTED—Established Office Equipment f to take ‘ 1s 
representing VIBRATION CONTROL COMPANY MOUNTS lhese 
DEFLECTION VIBRATION MOUNTS eliminate trar tted vibration and 
lessen noise of all heavy office machine ling I. B. M. Remingtor 
Rand equipment, also Addressograp! é f de such 
Multiliths, Graphotype, Addressograp! VIBRATION BLOCKS f 
light machines. VIBRATION CONTROL COMPANY berty Street 
New York 6, N. Y. 


WANTED: DROP SHIPMENT JOBBEI tocl bhe good line 
typewriter and office tables ir 4 Por : ' Prompt shiy 
ments. Box Y-48, care Office Applia ( go ¢ 


REPRESENTATIVES, NOW CALLING the trade, to handle fast selling 
specialty item with good repeat | 1 ne All easterr 
territories open Address Sideline, B 





RETAIL BUSINESS FOR SALE 


FOR SALE To 
business located in a 
Northwest. Only one small 
Marchant, Allen Wales, Rex-O-Gr juipmen 
for Art Metal, Cramer, Mosler, Stee ' nit Also larg 
greeting card and social statione epartment SI employing three 
full time mechanics. Storeroom located in tl heart e ths 

district. $12,000 down will handle } furthe f tion write Box 
Y-49, care Office Appliances, Chi 


liquidate an est Offi Macl d Equipment 
trade irea 0 pop t n the Pacific 
competitor I nehise | i Dictaphone 


AND BIGGEST St tore S 
fornia city of 300,000 populatior Carri mplete Raels call 
cial and social stationery, books flice pplic printing 
Sales around $300,000. Owner I g ‘ 

around $100,000 for stock and fixtu \ ash wi 
other deal. Box Y-50, care Office . } 


FOR SALE OLDEST 


2 x 


RETAIL BUSINESS EQUIPMENT Stor: West Coast 4 top age 
cies. Doing almost half million volur Established Retiring 
Price about $175,000 cash Write \ t Office Appliance Chi 
cago 6. 





WANTED TO BUY RETAIL BUSINESS 


WANTED: Office Supply Store in ¢ O I Washington 
Small or medium sized town prefer | } , Office Appliances 
Chicago 6 








FOUNTAIN PEN REPAIRINHG 


PENS, De Pet 


igeé 


WELTY'S REPAIR ALL MAKES FOUNTAIN 
etc. Repaired at standard prices 
improving. We especially feature 
WAHL, PARKER, WELTY, SHEAFFER 
all other makes. We feature Gold Px I 
makes to ONE place for better sé ASK 
PENS, $1.50 to $10.00 LIST. Welty Per Rey 
So. State St., Chicago 3 


Pencils 
I aays ina 
SWAN WATERMAN 
t Dut an repair 

1 Repairing Mail all 
ABOUT NEV WELTY 


{ Est 1904) ~ 


CONKLIN 
MOOR! 








ADDING MACHINE PARTS, TYPE, ETC 


LARGE STOCKS of new and used A Ca M ine Part 
available. Quotations furnished on gs; part est ie 
Dehn, Jr., 1648 10ist Ave., Oakland, Ca 


8 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 


roughs, Moon Hopkins, Adding and Calculating 
Electromatic Typewriters, and fanfold machines, 
go Office Appliance Co 30 West 2ist St., Chi 


ELLIOTT-FISHER, Bur 
Machines, Comptometers 
bought and sold ni 


ELLIOTT-FISHER Machines, Adding Machines, ptometers, Burroughs 
ind Monroe Calculators, Typewriters and all off machines bought and 
d. Teeter-Warsh Co., 849 N. 3d St., Milwaukee Wis 


idding machines—all 


ELLIOTT-FISHER hines, calculating machine 

ffice equipment, bought and sold. W. J. Crowlk Company, 906-908 N 
Water St Milwaukee Wis 

BURROUGHS PRODUCTS our specialty, get ir higher cash prices for 
alculators, bookkeepers, billers, comptometers 4. L. Steer 47 So 


Dearborn, Chicag Illinois 


MOON HOPKINS, Elliott-Fisher, Remington Accounting 


BURROUGHS 


Machines, and everything in the office machinery line State model 
erial number and we will quote highest cash price International Office 
Appliances, In 29-31 East 22d St., New York 10, N 


IBM ELECTROMATIC PICA standard new $400 used one montl Will 
exchange for office machines or mailing roon iipment Kraus Com 


v waside N y 


Sundstrand bookkeeping machines, Models A and ¢ 
number, serial, size carriage and whether front 
International Office Appliance Inc., 29-31 East 22d 


WANTED TO BUY 
Give complete mode 
feed or back feed 
St New York 10, N 


BURROUGHS, MOON HOPKINS ELLIOTT-FISHER Bookkeeping Ma 
hine Comptometer makes calculator bought and sold t00k 
ping & Calculating Machines, In 3 8 th, Minneapolis, Minn 

culators and adding chines St make 


WANTED All mak 
é rial numbe nd adding capacity. International Office Appl 
I -31 East d St New York 10, N y 


lances 


okkeeping and billing 


WANTED TO BUY Late model Elliott-Fishe 
‘ , Machine 


, hines ust be yver 240,000 serial numbe Accounting 
Service Co., 605 W. Washington St., Chicago ¢ 


ADDERS, CALCULATORS NEEDED for 
mher Green Office Equipment Corp "6 West 40tl 


ryPEWRITERS 
ike any serial 1 


St New York 18 


ADDRESSOGRAPHS WANTED, CLASS 1900, H 00 and 7H Alsi 41 
700 for ¢ EE plates Business Equipn t 4 160 W. Larned 

Detroit Micl 

BURROUGHS BOOKKEEPING MACHINES—A Model Bougl and 

Sold. Gi serial n be ind model in reque r quotatior Busine 

} ent Cx 60 W Larned, Detroit 


BURROUGHS ACCOUNTING MACHINES Bought and Sold Dearb 


k ent Compatr Ir 605 South Dearborn Street, Chicag 
QUANTITY of Monroe i Marchant Ca hand r tri 
igh omplete Inquiries solicited on all type of other hines 
American Busin Machines 5 Grand St New York 1 N. ¥ 
BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER We buy, s¢ re 


Adding and Book 


pair rebuild Comprehensive service for dealer 
g¢ Machine Service Co., 1307 Grand, Kansas City 6, Miss 
CHECKWRITERS Todd Protectograph B-339T13 Todd Pri 


SHEET 
tectograph No 0122 
rking order, offered at special price. Mercury Bu 


Both machines are electrically operated, in good 
siness Machines (Cx 


It 1 Nassau St New York 7, N y BArclay 7-6121 

DISPOSING | large tock Adding Machines—BURROUGHS VICTORS 
REMINGTON, SUNDSTRAND—all makes typewriter ulso used portable 
Masse 228 East 75th St New York 


rYPEWRITERS ANY LANGUAGE—adders, ilculators, Varitypers, IBM 
ld, bought ALL LANGUAGES TYPEWRITER Company West 
St., New York 11, New York, phone CH 3-808¢ 
VISIBLE EQUIPMENT bought, sold and exchange: We specialize in 
rebuilt Kardex, Acme nd Internatioan! Visible Factograph cabinets, as 
we as other make Write and tell us what Visible Equipment you 
need or have for e. Special prices to dealers. Heineman Office Equip 
ent C Dept. OA, 4 N. 8th St., St. Louis 1, M 
KARDEX, ACME, a kes used visible filing ipment Thousands of 
f nditioned cabinet panels books, always I hand Specia ervice 
p to deale I purchase or sale Get r quotatior Chas 
Nathan, Inc 48 Broadway, New York 12, N. ¥ 
VISIBLE FILES 
KARDEX, ACME, POSTINDEX AND GLOBF 
WE HAVE ON HAND and offer for immediate delivery all types and sizes 
Dealers inquiries welcomed Universal Business Equipment ( 5387 § 
Dearborn St.. Chicag 


VISIBLE FILING EQUIPMENT 
ESTABLISHED dealer specializing in re 
et We f 


P ndex ffer full cooperation to ¢ 
se Write us in full confidence that our twenty years of exper 
e gives us the know how you require. Commercial Card System C 
G Street, New York 13 4 
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rt Feast) | ae - “SS } 
| tl cies _ OS 
; e | a BSS J 4 
r~ 7 \ Sy SA ; 
~ s—__ 3. a 
48 490,213 2,480,323 2,480,444 2.480445 2,480.5 
~ 
eS Sh 
j 
" ty 
‘s 2,480,686 1.400.718 2.480.740 2,486,797 2,480,876 
' 
| rH 
j 
| || & 
. cy 
Poms <— 
2,480,914 2.480.917 154.826 2.480.979 155,010 155,016 155,077 158,007 
EEE - 
leaf Books in Open Position john Edward Daltor 2,480,740. Pencil Holder with Means te Rotate the 
Wakefield, R. I Pencil with Respect to the Holder incident to Use 
PATENT S 2,478,414. Closure for Fountain Pens. Yoshiro Sar Thereof. Reynold B. Johnson, Binghamton, N. Y., as 
bonmatsu, Holtville, Calif signor to International Business Machines Corp New 
‘ te shown here can be Granted August 23, 1949 York, ‘ 
ye , the Commissioner of 2.479,669. Ribbon Feeding Mechanism for Type- 2,480,797. Cutting or Punching Instrument. Frank 
Pa f ‘ . writers. Claude Wellington Brumhill, Leicester, Eng F. Weber, Yorkville, Il! 
ate yton, D. C., for 25 land, assignor to The Imperial Typewriter Co., Ltd Granted September 6, 1949 
centa sash, postoffice money Leicester, England 2,480,876. invertible Field Desk and File Cabinet. 
»rde tified check. Stampa 2,479,735. Casing for Card Registers of the Hori- Frederick T. Pader United States Army, Collings 
d hecks not accepted. zontal Type. Vaclav Duspiva, Prague Czechoslovakia wood J 
P om matents are ten 2,479,752. Memo Attachment for Table Telephones. 2 490,914. Protractor. Ralph O. Gallington, College 
4 I = Ernest Lohr, Kusnacht, Zurich, Switzerland Park Md., and James M. Canaris, Arlington, Va 
a each 2,479,865. Duplicating Machine Henry G. Robin 2.480.917. Transparent Loeose-Leaf Binder. Sanford 
son, Lakewood, Ohi sssignor to The Lamson & L. Goldman, Long Beacl Y 
ions Co., Cleveland, Ot 2,480,979. Shiftable Type Head Mechaninsm for 
unted August 9, 1949 2,480,014. Changeable Propelling Pencil. Werner Typewriting Machines. Oscar W. Swanson, West Hart 
be Germann, Zurict Switzerlar assignor to Fabrique ford, Conn., assignor Underwood Corp New York 
478.27 F r ard Sensing Device R Suisse De ‘rayons Cara! D’Ache 8 Geneva w ¥ 
\ ¥ assignor to Inter Switzerland 2,480,981. Recording and pomeutine Machine. Emil 
; oO > ew York ba, . Granted August 30, 1949 F. Thierfelder, Tion assignor to Remingtor 
478, 3 Partial Product Caleulator Dat . 2,480,213. Carriage Control For Typewriters and the Rand, Inc., Buffalo, N. Y. No illustratior 
478. 376 f Paper Cl — = Like. Fred Becker, Queens age Y assignor 
a _ = Underwood Corp., New York Y DESIGN PATENTS 
. a ae 2,480,323. Spreader Fastener of the Paper-F astener 154,826. Design for a Desk Calendar. Arthur RK 
~ 4 ot Pee . Type. Harry Dermar Great Neck y Welch, Columbus, OF Granted August 9%, 1949 
478,437. OG ed Lead ‘Peneil and Eraser. H 2,480,444. Card Filing Equipment Seek C. Bruer 155,010. Design for a Desk File Rack or Similar 
x M . eceased, late of Chica Article. Barnet D. Kaplan and Abner Weiner, New 
2 478,630. Pow Operated , Png Machine. , se 2,480,445 Card iting. Equipment. George York, N. Y. Granted August 30, 1949 
S - ~—— NY Bruen, deceased, late of Chicago 155,016. Design for a Card Time Recorder. George 
> 478 040 Portal Writing Beard iy M T) 2,480,524. Trailing Caster. Jose ph M. Vallone and H. Kress, Vestal, N. Y — to International 
ate ~j 5 oe ns —- Charles Sedita, Buffalo, N assignors to Barcalo Business Machines Corp., New York, N. Y. Granted 
Mfg. Co., Buffalo, N. ¥ sue 30. 1949 
( August 16, 1949 2,480, os. Appliance Suspertiog Attachment for 5,026. Design fer a List Finder. William C 
479,037. St Duplicating Inks Tt as Se Desks. John Warren Pa Bi ng and Irving Nein New York y Granted August 30, 1949 
n Florence hica I Richard “Cornis h, Elr comet 155,077. Design Yer a Combination Desk Calendar 
( ago, Il No Dra 2,480, Index Strip Holder George J. Aigner and Memorandum Pad Unit. Harold G. Davis, Brook- 
a Chicago, Til., assignor t Aigner Chicag lyn, N. ¥ Granted September 6, 1949 
479, 15¢ Pack for Multiple Web Type iil 155,087. Design for a Transparent Display Letter 
writing Ma ‘ DD Amari Tex 2.480.718. Fountain Pen Giuseppe Donato, Phil Opener. Robert Gordenier, St. Paul ne as 
Amar rex idelphia Pa.; homas H Broomall! Media, signor to Brown & Bigelow, St. Paul, Miner Granted 
? D Holding the Pages of Leose rustee of said Giuseppe Donato, bankrupt September 1949 
OFFICE APPLIANCES, October, 1949 9 
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The mother of a junior high school son was experiencing 
considerable difficulty with her offspring. No matter how much 
she scolded, he insisted on running around with his shirt-tail 
flapping outside his trousers. 

Her neighbor had three sons and every one wore his shirt 
neatly tucked in. She begged the mother of the boys fo fell 
her how she kept her sons so well behaved. 

"Oh, it's very simple," came the explanation. ‘I just take 
all their shirts and sew an edging of lace around the bottoms.’ 


"Jim," said the taxi driver's friend know there 
Qa purse lying in the bott ) 
"Sure, | know it,” replie t+ 
the door open. You have 
for a short ride when they 
—cc— 


It was raining pitchforks as a moforist stepped into a small 
restaurant and sat down. As the waitress came for the order 
he glanced out the window and remarked, ‘Gee, this cer- 
tainly looks like the flood.’ 

"The what?"’, asked the waitress 

"The big flood. Haven't you read about the flood and the 
ark janding on Mount Ararat? 

“Gee, mister,” replied the waitress 
look at a paper all week.” 


| ain't had time to 


The village wag 
get o flame tron 
is willing, but the flash weak 
Daffynitions: 


Hot Rod: A sort of automobile that can take the curves as 
fascinatingly as a bath towel in a sorority house. 

Uncle Sam: The Loan Ranger. 

Alcatraz: The pen with a lifetime guarantee. 

Career Girl: One who wants a man with a good career 

Artist's Model: A working girl who works only when the 
boss is looking. 

Christmas: A time when al/ that matters is the present. 

Tombstone: The only place people have a good word for you 
when you're down. 

Wise Man: One who noes a /ot 

Eight Ball: A place behind which there is no housing short- 
age. 

Washington: That which had his face on all our money, 
but now its hands on if. 

Pawnbroker: One who lives off the flat of the land. 

Excuse: The skin of the truth stuffed with a lie. 

USSR: Union of Silently Swallowed Republics 


—<cec— 








"The boss has asked everyone to help keep 
office expenses as low as possible this year." 
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AMERICAN LEAD PENCIL COMPANY, HO- 
BOKEN, N. J.—The firm has issued a new illustrated 
price list describing its products. Featured in the price 
list are black and colored lead pencils, pen holders, 
erasers, crayons, companion boxes, mechanical pencils 
and refill leads. Copies are available upon request 
from the advertising department of American Lead 
Pencil Company. 

C. L. BARKLEY & COMPANY, 1220 W. VAN 
BUREN ST., CHICAGO—A folder has been issued 
titled “New Card Index Efficiency” describing how the 
Barkley plastic tab results in space saving, angular visi- 
bility and magnified visibility. Detailed description and 
illustrations are provided along with a price list. 


HILCO MANUFACTURING COMPANY, 1721 
N. ELSTON AVE., CHICAGO 22, ILL.—A new, il- 
lustrated catalog covering the line of all-steel com- 
mercial and industrial storage equipment has just been 
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ALL-PURPOSE STORAGE UNIT Masnutecteren of 
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HILCO’S NEW CATALOG 


issued. Featured are adjustable steel shelving, unit bins, 
sorters and mailers, work organizers and other forms 
of both open and closed units. The new catalog also 
reveals how most storage or shelving units can be 
arranged from Hilco’s basic steel skeleton unit. Re- 
quests on business letterheads will bring the catalog 
free of charge. 


GUARDSMAN SAFE COMPANY, 1702 MICHI- 
GAN AVE., LA PORTE, IND.—The new catalog 16 
describes and illustrates a complete line of safes, safe 
filing equipment, money chests, safety deposit boxes, 
and bank vault equipment. Included are a number of 
the stimulating sales letters by John Robertson. 


INTERNATIONAL BUSINESS MACHINES COR. 
PORATION, 590 MADISON AVE., NEW YORK 12, 
N. Y.—Coincident with the announcement of several 
new products the corporation has released a number 
of informative pieces of trade literature. Available on 
request are folders and booklets covering the new IBM 
Cardatype (Form No. 52-5727-0), the new IBM ac- 
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counting machine with wheel printing (Form No. 52- 
5721-1), the Card-Programmed electronic calculator 
(Form No. 52-5731-0), the electronic statistical machine 
(Form No. 52-5726-1), a new card punch (Form No. 
52-5719-1), the electronic alphabetical collator (Form 
No. 52-5730-1), and the consecutive spacing time re- 
corder (Form No. 53-5717-1). Other new literature 
available deals with the IBM electric executive type- 
writer (Form No. 55-5582-0), the IBM Service Bureau 
(Form No. 52-5724-0), the improved accounting ma- 
chine (Form No. 52-5303-3), and a general booklet on 
IBM service (Form No. 50-5757-0). The form numbers 
should be mentioned in requesting the booklets. 


KING SALES & ENGINEERING COMPANY, 
210 FIRST ST., SAN FRANCISCO 5, CALIF.— 
“How to Cut Hand Labeling Costs in Half” is the name 
of a new illustrated eight-page booklet describing fac- 
tors involved in the cost of hand labeling: gummed vs. 
ungummed labels, application time, preparation and 
cleanup time, investment in equipment, and quality of 
the job done. Then it goes on to show, with on-the-job 
pictures and actual figures, the substantial savings 
claimed in all these factors by a number of firms with 
different labeling problems. 


POLAR MANUFACTURING COMPANY, 323-25- 
27 NORTH 13TH ST., PHILADELPHIA 7, PA.—A 
complete 8'2 x 11-inch catalog has been issued, fully 
illustrated, and carrying price information on the Polar 
line of desk pad and set items. The catalog provides 
an illustration of a complete No. 300 open stock desk 
set line designed by Polar, displayed in a handsome 
case. Such a case unit is not offered for sale but de- 
tailed blueprints are furnished to dealers free of charge. 


REMINGTON RAND, INC., 315 FOURTH AVE., 
NEW YORK 10, N. Y.—How to control accounting 
and billing, credit and collection, and sales activities 
for the small business organization is described in 
“Paid When Due,” a new folder just released by the 
systems division of Remington Rand, Inc. How a 
“bill and charge” ledger system permits the small busi- 
ness or professional man to eliminate much routine and 
repetitious effort, free working capital unnecessarily 
tied up and devote more time to building up his busi- 
ness is explained in this four-page release. Versatility 
of the system is illustrated in the folder with pictures 
of forms actually used for control of vital records. 
Copies of this new folder KD-422 are available from 
sales representatives of the systems division in local 
offices throughout the country, or by writing J. A. 
Grundy, manager, Systems and Methods Research De- 
partment, at above address. 

SELL CORPORATION, 531 S. JEFFERSON ST., 
CHICAGO 7, ILL.—A new catalog has been issued, 
covering the Selco line of filing supplies. The catalog is 
designed to add information which can be helpful to 
anyone buying, selling or using filing supplies. It is 
indexed for speedy reference. 

TAYLOR CHAIR COMPANY, BEDFORD, OHIO 
—A new slant to the merchandising and marketing of 
posture chairs is given by a new brochure, “Taylor 
Chair Chat,” No. 9 in a series, issued during September. 
Ten selling stories in “capsule” form are presented to 


provide inspiration for the salesmen. Chairs in the 
Taylor line are illustrated. 
THE TAYLOR CHAIR COMPANY, BEDFORD, 


OHIO—Two catalog supplements have been issued to 
the trade, giving complete information on The Taylor 
Chair Company’s economy-priced upholstered 800 line 
chairs, and the 400 line all wood Bedford chair series, 
also manufactured by the Taylor Chair Company. 
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IN OCTOBER OF 1879, WHEN: 


The manufacturers of blank books received an advance of ten 
per cent in the cost of leather and gold leaf and one-half cent 


per pound in manila paper. . . . The Tapley self-indexing letter 
file was introduced by the Clark W. Bryan Company, Springfield, 
Mass. . . . Egyptian Te-Nex-Ine was marketed as a powerful ad- 
hesive—liquid glue, cement and mucilage combined in one... . 
Attendance of 422,000 was reported since the opening of the Ex- 
position in Cincinnati, Ohio. .. . A new pen was the MacKinnon, 
which had a drilled iridium point. . . . The Esterbrook Steel Pen 
Company claimed that its Falcon No. 048 was the most popular 
business pen in use. . . . (From files of the American Stationer). 


IN OCTOBER OF 1889, WHEN: 


Whiting Paper Company introduced an automatic shading pen. 

. Charles E. Tilton was inventor of a typewriter. . . . The gold 
medal of the Paris Exposition was awarded to the Remington 
Typewriter Company, Ilion, N. Y. . . . The Plimpton Manufactur- 
ing Company completed an accounting book three feet nine inches 
long and 34% inches wide for the Central New England & West- 
ern Railroad. . . . Robert Bainbridge, brother of John G. Bain- 
bridge of Henry Bainbridge & Company, died at his home in 
Troy, N. Y. ... The Kane renewable eraser was brought out by 
Thomas Kane & Company, Chicago. . . . (From files of the Amer- 
ican Stationer). 


IN OCTOBER OF 1899, WHEN: 


Hopper, Morgan & Company at Benton Harbor, Mich., entered 
the blank book field. . . . National Blank Book Company intro- 
duced the S. & T. loose sheet holder... . L. E. Waterman Com- 
pany offered a line of silver filigree pens. ... A statue was 
unveiled at Stein, Bavaria, in honor of the late Baron Lothar von 
Faber, for 60 years president of the lead pencil manufacturing 
firm of A. W. Faber. . Manufacturers of inks, mucilages and 
pastes reported hardship in purchasing glass. The big glass con- 
cerns were swamped with orders. . . . The Merriam Manufac- 
turing Company of Durham, Conn., introduced its Yale Banded 
cash box. . . . (From files of the American Stationer). 


IN OCTOBER OF 1909, WHEN: 


Rose L. Fritz was again winner of the OFFICE APPLIANCES 
trophy and world’s championship for speed and accuracy in type- 
writing....Mrs. Anna D. Day won the Edison Business Phono- 
graph transcribing contest. . . . Walter E. Andrews, president of 
the Secor Typewriter Company of Derby, Conn., died at his home 
in Shelton, Conn. .. . The Dearborn Desk Manufacturing Company 
of Marion, Ind., introduced its No. 5 Junior model... . Frank W. 
Bailey, Boston, president of the National Association of Stationers 
& Manufacturers, announced the year's committees. . . . A grow- 
ing concern was the Rider Pen Company of Rockford, Ill. . . . The 
Kistler Stationery Company, Denver, Colo., planned a $20,000 en- 
largement of its printing establishment and stationery store. . . . 
The Art Metal Construction Company was awarded the contract 
for vault fixtures in the state capitol at Madison, Wis. . . . (From 
files of Office Appliances). 


IN OCTOBER OF 1919, WHEN: 


Jan de Flines of the house of Blikman & Sartorius in the 
Netherlands was a visitor in the United States. Another prominent 
arrival from abroad was J. Lecher, director de Ia Societe Gen- 
erale d’ Organization de Bureaux S. A. of Basle, Switzerland... . 
A new typewriter was introduced, the Century No. 10, weighing 
only 17% pounds, made by the American Writing Machine Com- 
pany. ... At the same time the French brought out a pocket type- 
writer, the Virotyp, only 6% inches long. . . . Hoge Manufactur- 
ing Company of New York introduced a new propelling pencil, 
and the Crocker Pen Company of Boston a New-Level self-filling 
fountain pen (From files of Office Appliances). 
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AUTUMN'S GIFT 


Heap high the farmer's wintry hoard! 
Heap high the golden corn! 


No richer gift has Autumn poured 


From out her lavish horn! 


John Greenleat Whittier 
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ee: SOME kinds of 
business, because of seasonal 
demand or some other peculiar 


characteristic require a wider 
margin of net gain in proportion 
to annual dollar-volume of sales 
than others so as to maintain 


profitable operation, no business 
can be financially successful with- 


out annual earnings that are com- 
mensurate with annual volume. 
That beguiling outer aspect of 
a stationery business that causes 
it to be referred to as being “up- 


to-date” is sometimes the mask 
of an establishment which, though 
entirely solvent and operating 
with substantial capital, is not 
actually prosperous, according to 
banking and investment criteria. 

Of course, it is expected or pre- 


sumed that any business well sit- 
uated to attract buyer traffic and 
fully equipped with up-to-date 
fixtures al ervice facilities will 
be successful, but many stores 


which typified the last word in 
special furnishings and efficient 
equipment have failed because of 
mismanagement. An ill-timed in- 
it was too speculative 
business potentialities of 
the site chosen has also been the 


vestment 


1use of ny stores never achiev- 
ing actual prosperity even though 
they did not fail 

Being to-date is a matter of 


equipment and—too, perhaps, 
sound tr ethics in policies—but 
being financially successful is a 

hrewd management 
ules promotion ability, not 


ls Your Business PROSPEROUS 
Or Merely Solvent? 


overlooking, however, adequate 
knowledge of mercantile econom- 
ics and the constant application 
of that knowledge to keep the in- 
vestment sound. 

With sufficient capital, variable 
according to the type of business, 
anyone can “start a business of 
his own”. Profit, however, is the 
first aim of every investment and 
the first requirement for keeping 
it alive. No one can thrive in 
commerce unless he is possessed 
of two things: adequate knowl- 
edge of his business specifically 
and business sense in the general 
meaning of that term. 

Yes, of course, business needs 
a certain number of idealists, hu- 
manitarians, craftsmen, and 
golden rule disciples, but these 
types are merely in the way unless 
they have business sense — the 
ability to plan for profit and then 
profit by that plan. The sine qua 
non for successful commercial in- 
vestment is that the prospector 
shall know at least as much about 
the business of his choice as the 
competitors he will have to match. 

All the great men of commerce 
and industry are businessmen 
first and idealists second, and like 
all great leaders keep just a few 
paces ahead of their ablest fol- 
lowers. 


Need Measuring Rod 


This is why any stationer who 
feels that his net annual profits 
are not commensurate with his 
efforts, his capital investment, and 


Annual Earnings Must Measure up With 
Annual Volume For Financial Success 


By VU. 0. Vetromile 


Feature Writer 


his yearly volume should put the 
measuring-rod of competence on 
himself and his partners, if any. 

According to one eminent busi- 
ness consultant’s analysis of the 
causes of only “fair to middlin” 
success in retail outlets gener- 
ally—that is, the managerial de- 
fects and derelictions that prevent 
stores from advancing from sol- 
vency to prosperity when they do 
not actually fail—the chief causes 
are these: 

Personal inaptitude for the 
proper conduct of a retail estab- 
lishment which implies natural 
deficiency in personal ability for 
dealing with the public. Volume 
of patronage which there is no 
prospect of increasing for several 
years in store premises assumed 
on a highly speculative rental, 
judged with regard to the per- 
centage of identified prospects for 
the particular kind of business in 
the total population of the trade 
area. Lack of knowledge of ac- 
counting. Lack of knowledge of 
sales promotion, which means all 
forms of advertising and display. 
Lack of knowledge of personnel 
selection and training. Personality 
defects may also be a handicap. 

Now, it must be evident that no 
amount of capital can counter- 
balance managerial deficiency in 
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any of these specifications, be- 
cause in every kind of business 
competition is too omnipresent 
and too widely diffused every- 
where. 


Watch Your Rent 


Paying too high a rent at the 
start is always a reasonable index 
of poor business judgment. It 
proves lack of experience and lack 
of preparation for a business ven- 
ture. Of what value is it to pick 
a premier location and pay a 
“fancy” rent if one can not devise 
a sure means for alienating 
enough established trade to 
achieve a preponderant sales vol- 
ume in the vicinity—a thing that 
is almost impossible of quick 
achievement? 

The real tests of financial suc- 
cess are the periodical net profits 
on the capital investment and the 
volume transacted. Certain months 
will produce boom profits but 
overhead being the same every 
month, a satisfactory minimum of 
net profit must be sustained from 
month to month. 

A business that makes a clear 
net profit of ten to 12 per cent a 
year is unquestionably a sound 
business, but management that 
can extract considerably more be- 
comes a truly prosperous business 

The ultimate test of the truly 
prosperous store, as differentiated 
from the store that is financially 
sound but not lucrative, is the 
ability of management to appro- 
priate at least five per cent an- 
nually to the reserve or accumula- 
tive capital account. This fund is 
really a form of insurance against 
the need to borrow from either a 
bank or proprietor-resources dur- 
ing the proverbial one lean year 
in seven to ten years which any 
business may experience through 
no fault of management. It is, 
therefore, more than merely an 
equipment-maintainance fund 
Actually, it amounts to business 
life insurance. 


Discounts Add Reserve 


Some stationers appropriate 
every quantity discount and cash 
discount earned by their business 
to such a reserve capital account, 
and in any long-established busi 
ness of large operations, the in 
terest earned by this reserve fund 
is equivalent to an additional 
source of profit on the investment 
Savings from this source often 
amount to enough to pay for the 
store’s newspaper advertising 

Some of the mistakes that pre- 
vent stationers from realizing bet- 
ter profits, as gleaned from ob 
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servations and experience, may be 
set down as these: They buy from 
too many wholesalers and jobbers 
and have too large a stock for the 
capital invested. They put so much 
effort into attracting new buyers 
that they sometimes fail to obtain 
the maximum amount of business 
from acquired customers or de- 
fault in their former standard of 
service to those customers, thereby 
losing them. They try to extend 
their trade radius and thereby 
greatly increase their cost of de- 
liveries in proportion to the value 
of the extra business available or 
obtainable. 

They fail to distinguish the bet- 
ter-profit items and to put their 
best selling effort behind them. 
They sometimes lack the courage 
to say “NO” to buyers of question- 
able credit record. They are negli- 
gent in matters of accounting, and 
though they may know that their 
books are being kept “straight” 
and honestly by their bookkeep- 
ers, they do not tabulate and an- 
alyze the financial results of their 
operations for definite and de- 
pendable conclusions. They do not 
take store-wide inventory with 
any real regularity, or—sometimes 

do not take it with complete 
accuracy 


Displays Need Rotation 


They don’t display the wares of 
each department according to a 
systematic advance plan necessary 
for the logical rotation and se- 
quence of the varied and con- 
tinual interior display promotions 
that a modern stationery sales- 
room requires if the stationer 
would extract the utmost possible 
sales from the daily store traffic 

They don’t maintain the “snap- 
py” kind of always-on-their-toes 
Sales force. Sometimes, in addi- 
tion, they attempt to operate with 
too skimpy a Sales organization, 
thereby becoming known as slow- 
service outlets. 

Finally—in some, but not many, 
instances—they abandon concen- 
tration on their stationery busi- 
ness by yielding to the lure of 
outside investments in enterprises 
about which they really know lit- 
tle, eventually impairing their 
capital. Or, almost before they 
awaken to the fact, they begin 
to live beyond their means—that 
is, on their capital instead of on 
their income 


Can’t Stretch Too Far 


The so-called “small dealer 
who possesses financial acumen 
will refrain resolutely from at- 


tempting to do a larger volume 
of business than his capital struc- 
ture warrants, and he will abstain 
from attempting to cover too 
much territory. Where this ability 
is lacking, the book accounts are 
liable to become disproportionately 
large, interfering with normal 
fluidity of the store’s working cap- 
ital for routine operations. 

In some instances—and this ap- 
plies no less to manufacturing 
and wholesaling than to retailing 
-cut-throat competition is the 
barrier to financially successful 
management. Although construc- 
tive competition is an economic 
stimulant, combative competition 
always has a “drugging” effect 
on the economy of a trade or 
industry. 


A Good Definition 


This general law of business was 
ably interpreted by F. Stuart 
Fitzpatrick, of the organization 
service of the Chamber of Com- 
merce of the United States sev- 
eral years ago when he said: 
“Competition is often blind and 
ruthless. It frequently works, not 
creatively to serve the consumer 
better, but destructively to ruin 
rivals, or runs toward sharp prac- 
tices at the expense of the con- 
sumer.” 

“Though it is the logical expres- 
sion of individualism in trade and 
industry, competition can develop 
excesses capable of destroying 
that individualism. It has come 
to be generally recognized that 
unfair competition, notably in the 
matter of prices, is an evil as 
injurious to the public as it is to 
business. It is neither economi- 
cally nor morally desirable to re- 
quire a business man to have the 
conscience of a horse-trader in 
order to survive in the free play 
of a competitive economy.” 


Price of Competition 


“Cut-throat competition may so 
consume men’s energies in fight- 
ing one another that they have no 
time to devote to improving meth- 
ods and processes, and it may so 
reduce the profit margin of an 
entire industry that it can not 
afford to improve its processes and 
methods.” 

The principal managerial re- 
sponsibilities of a stationery busi- 
ness are buying, personnel super- 
vision, and Selling the goods. Al- 
most without realizing the fact, 
a stationer may be devoting so 
much time to deputable details of 
store and stock supervision that 

(Turn to page 22, please 
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Give Your Office Supplies That 


Christmas Look 


HE REASON more people do 
not buy desks, filing cabinets, 
typewriters, and all kinds of desk 
Christmas gifts is 
many cases, they 
esented in a “gifty” 
manner in either newspaper ad- 
vertisin or window display. 
A few illustrations of how some 
wide-awake firms have pushed 
these line will suggest other 
resentation by up-to- 


accessorlt 
pecauset 


are not 


moaes Ol 


cate deaie! 


The King Office Supply and 
Equipment Company, Long Beach, 
Calif., arranged a pair of windows 
to attract the holiday trade. The 
featured office furniture and 
the second smaller items, includ- 
ing all kinds of desk accessories 
wall of the first were 
long red panels, with a big white 


bell and holly foliage. On the 
panel cards were printed “Give 
them office supplies for Christmas 

-a permanent gift,” and “Gifts 
for the business man and the 
business woman.” There was a 
chair, and a desk with desk lamp, 
each with a Christmas card at- 
tached. Typewriters, waste bas- 
kets and steel files were also 
shown. 

On the walls of the second dis- 
play were panels of green and 
silver, with red and white bells 
and frosted holly foliage. A wide 
selection of small leather goods 
were shown. On the floor, close 
to the glass, were ten mats, each 
holding several items of a single 
line—-small leather goods, pencil 


Presenting Them in “Gifty’’ Manner 
Helps to Build Up Holiday Profit 


by W. &. Stoddard 


Special Writer 


sets, pencil sharpeners, small cal- 
endars, paper knives and shears. 
“This is the most effective way of 
showing small items,” said Dick 
King, manager, “If they are dis- 
played in cabinets or on a desk 
they are dwarfed by the office fur- 
niture, but when shown so promi- 
nently they catch the eye imme- 
diately.” 

Banks, Santa Barbara, Calif., 
arranged a large window backed 
with sea green, with a large white 
ceer and trail of red leaves on the 





‘OUR CHRISTMAS WINDOWS THAT DID EFFECTIVE SELLING JOB IN SOUTHERN CALIFORNIA 


Upper left: the 1948 Christmas window at Banks Office 
Supplies. Santa Barbara. Upper right: social stationery and 
writing instruments were blended with office supplies in 
this display at King Office Supplies & Equipment Co., Long 
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Beach. Lower left: Stockwell & Binney at San Bernardino 
devoted an entire window to office machines. Lower right: 
small leather goods and desk sets focussed interest on this 
Bowman-Forgay Stationery Co. window at Santa Cruz. 
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wall. A tall white fixture held 
fountain pens. On low tables and 
on the floor were a number of 
typewriters. In a fixture at the 
other side were a number of desk 
blotters. Book ends, pens, note 
books of leather, globes and type- 
writer paper were shown. Just in- 
side the door was a set of steel 
files, bound with a long red cello- 
phane ribbon. A tall glass case 
near the door had the shelves 
covered with artificial snow. It 
was backed with red, and on each 
shelf were desk clocks and foun- 
tain pens. A six inch, double col- 
umn ad, with a border of holly, 
had the cut of a typewriter, with 
the suggestion, “A lifetime gift for 
any member of the family.” 

The atmosphere of Kistler’s, the 
big stationery and office appli- 
ances store of Denver, Colo., was 
so redolent of Christmas that it 
invited inspection and purchase 
from all. The decorations were in- 
stalled the first of November, so 
that buying commenced early and 
the last minute crush and confu- 
sion were almost avoided. The 
walls of the store were hung with 
long ropes of evergreen, studded 
with white cones. The white pil- 
lars were wrapped with broad 
bands of green and gold metallic 
paper, to which sprays of frosted 
pine needles were fastened. 

On top of the stationery cabi- 
nets were figures of snow men and 
little white Christmas trees. A 
large island window had in the 
center a big white Christmas tree, 
with white lights and white 
wrapped packages tied with gold 
tinsel, and larger packages 
wrapped in green and gold metal- 
lic paper around the base of the 
tree. At one side was a student’s 
desk, on which were four wrapped 
packages, tied with gay cellophane 
ribbons. At the other side was a 
leather arm chair, and small ta- 
ble, holding a lamp with metallic 
base and green shade. A card 
advised “Gifts for the office or 
home that are sure to please.” 

Stockwell & Binney, San Ber- 
nadino, Calif., stationers and office 
outfitters, can always be depended 
upon to have attractive, atten- 
tion-getting displays. One of the 
windows especially featuring office 
machines, had on the rear wall a 
large green circle studded with 
poinsettias. In the center hung a 
typewriter, wrapped in clear cel- 
lophane. The floor was covered 
with paper in brick patterns, and 
a number of pedestals covered 
with same, held typewriters. Some 
were wrapped in cellophane, oth- 
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ers had sprays of poinsettias 
thrown across them. Adding ma- 
chines, wrapped in clear cello- 
phane, were also shown. A large 
card suggested “The ideal gift for 
all the family—a portable type- 
writer.” 

Another window, featuring office 
supplies, had in the center a simu- 
lated brick fireplace, down which 
Santa has just come. On shelves 
in the rear were desk lamps, letter 
files, typewriters and seat pads— 
the latter wrapped in cellophane. 
At one side were file cabinets, 
and waste baskets wrapped in 
clear cellophane and tied with red 
ribbons. A desk lamp is similarly 
wrapped. A set of drafting tools, 
pencil sets and calendars were 
also shown. A window calling at- 
tention to small safes and strong 
boxes, had suspended from the 
ceiling an aeroplane, with Santa 
riding it. In the center was a steel 
safe, surrounded by fireproof boxes 
for keeping valuable papers. 


How Clegg Does It 


The Clegg Company, San An- 
tonio, Tex., opened the holiday 
campaign in a striking manner. 
The firm prepared the copy for 
the Christmas ad well in advance, 
and when the first frosty morning 
in December occurred ran the an- 
nouncement: “Frosty mornings 
say, ‘Here comes Christmas!’ and 
we are fully prepared—stationery, 
calendars, memo pads, waste paper 


baskets, filing baskets, pen and ink 
sets—everything for the desk of 
the busy executive.” The comple- 
menting window display showed a 
modern office, with Christmas 
cards attached to a desk, chair, 
framed picture, filing cabinet, hat 
tree, typewriter, desk, chair and 
wall map. A display card bore 
the message “Christmas comes to 
the office. New equipment—espe- 
cially more comfortable chairs— 
mean more efficient work for you 
and your employees. Make your 
office a present of a new, modern 
set-up.” 

An attractive window display, 
suggesting all manner of little 
desk outfittings, was arranged by 
the Bowman-Forgay Stationery 
Company, Santa Cruz, Calif. The 
entire background was taken up 
with a picture showing a winter 
landscape. In the rear was a long 
low bench covered with gold me- 
tallic paper, on which were sev- 
eral miniature Christmas trees 
and pencil sets in cases. On the 
floor were book ends, boxes of 
stationery, small leather goods, 
pens, paper knives and other arti- 
cles of the desk. A second window, 
also backed with a winter land- 
scape mural, had in the corner a 
snow man three feet high, sur- 
rounded by pen and pencil sets. 
One section featured calendars; a 
second, small leather goods, and 
the third, desk lamps and book 
ends. In each of the units, Christ- 
mas cards were also displayed. 





Classified Gift Windows 
Get Best Sales Results 


AKING A CAREFUL study of 
what produces effective sales 
value in Christmas gift display 
windows has resulted in establish- 
ment of a set policy each Yule 
season at Aaron Stationers, retail 
dealers in downtown Denver, Colo. 
First, the Aaron store gets an 
early start on the Christmas sea- 
son, by displaying full windows of 
gifts from around November 1 up 
until Christmas itself, changing 
the basic window developed with 
the addition of new items as 
time goes by. As fast as each new 
Christmas item is received, it is 
spotted on a circular stand in the 
front of the window, and thus 
gets immediate gift attention. 
To simplify shopping for the 


By Bert Merrill 


Staff Correspondent 


purchaser puzzled by the hundreds 
of items carried in stock, the 
Aaron store carefully “classifies” 
its two main display windows, one 
containing gifts for the home, the 
other for the full-time business- 
man. While in many cases the gift 
recipient is the same, it makes it 
far easier for the shopper to select 
gifts with this guidance, it has 
been found. 

Each window is completely 
backed in with red and silver foil, 
with miniature Christmas trees 
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in the corners, snow over a red 
crepe floor, and Christmas tree 
lights. Occasionally, outstanding 
cift suggestions are suspended 
from the top of the window by 
red or white satin ribbons where 
they naturally catch more atten- 
tion from long distances away. 

Window No. 1, on the left of 
the entrance, is devoted to home- 
slanted gifts, for the businessman 
who carries out part of his work 
at home, students, the housewife, 
and other members of the family. 
Ir. this display, through neat tiers 
of shelving, are shown such small 
items as staplers, punches, letter 
racks, paper knives, dip pen sets, 
desk sets, leather covered ash tray 
and personal file sets, tape, dis- 
pensers, rubber stamp sets, col- 
ored pencil and colored ink sets, 
handy memo books, list finders, 
telephone accessories, blotter pads, 
handy miniature cabinets of sta- 
ples, rubber bands, tape, paper 
clips and studs. Some 100 items 
are shown, all equally useful in 
the home or in the office, with 
plenty of emphasis on deluxe mod- 
els of each hand-operated ma- 
chine 

In the second window, on the 
opposite side of the entrance, the 
store displays more specific busi- 
such as deluxe desk 
files, lamps, waste- 


ness gifts, 


sets, personal 


baskets, dictionaries, briefcases 
and small leather goods, executive 
chairs and memo files. Most of 


the items in the second window 


are ideal for wives of businessmen 
or associates to give, Aaron’s has 
found, and thus this window 


maintains a “professional” ap- 
pearance much appreciated by the 
usual shopper 

Cards in each window invite the 
visitor to drop into the store where 
many other suggestions are on 
hand, and point out that sales- 
people will be glad to assist in 
gifts for “that difficult- 
to-please” friend or relative. 

Clean and bright windows, clas- 
sified in this way, have resulted 
in higher unit sales, inasmuch as 
customers coming in for a gift 
for the professional office man, for 
example, frequently buy other 
items for use in the family home, 
including complete supplies for 
students, and for themselves 


suggesting 


Office and Personal Safes 


As Christmas Gifts 


NOVEL CHRISTMAS promo- 
tion ‘which got excellent re- 
sults for the 1948 holiday season 
was centered upon personal and 
office safes by S. C. Toof & Co., 
office suppliers in Memphis, Tenn. 
Toof’s built a special display of 
personal safes costing from $81 
up to $200 in the center of the 
office furniture department begin- 
ning November 1. Several popular 
styles were shown, each trimmed 
with bright red ribbon and holly, 
gift cards attached. In addition, 
one safe went into each Christ- 
mas display window, displayed as 
a centerpiece. 

The merchandising theory which 
Toof’s found best has been to ap- 
peal to friends, associates and 
families of businessmen, as well 
as to those who keep valuable 
collections, money and jeweiry in 





Perfect Gift 


| * Perfectly Practical 
* Practically Everlasting 








Personal Safes In Small Sizes— 
Beautifally Finished In 

| Alr Engraved Gray . 
| 


Here's your treasury of treasures. The 
way to provide perfect protection for the 
things you value most—papers, heirlooms, 
} securities, policies, valuables, jewelry — 
| things that money and compensation can't 
replace. For safes protect not merely 
| against theft, but against destruction by 
| fire, water, loss, and misplacement. One 
of these safes is a treasure of a gift to 
| guard the things you treasure most. See 
| them at Toof's Office Furniture Depart- 
ment 


i 


S. C. TOOF & CO. 


198 MADISON AVENUE, MEMPHIS 








THIS AD SOLD SAFES.—S. C. Toof 

& Co., Memphis, Tenn., did good 

business at Christmas time by news- 

paper advertising featuring small 
personal safes. 


the home. “There are hundreds 
of men who actually need a safe, 
but who will never go to the trou- 
ble of buying one,” it was pointed 
out. “By using plenty of timely 
advertising and display we can 
often appeal to members of their 
family to settle the issue by mak- 
ing it a gift.” Typical men who 
need personal safes, Toof’s points 
out, are cotton brokers, ranchers, 
retired businessmen, lawyers who 
work with valuable papers at 
home, hobbyists, real estate men 
—anyone who can benefit from a 
theftproof and fireproof safe. 


A Typical Ad 


A typical newspaper ad run dur- 
ing the 1948 season is headed 
“Perfect Gift—perfectly practical 
—practically everlasting.” 

Copy below pointed out “Here’s 
your treasury of treasures. The 
way to provide perfect protection 
for the things you value most— 
papers, heirlooms, securities, poli- 
cies, valuables, jewelry—things 
that money and compensation 
can’t replace. For safes protect 
not merely against theft, but 
against destruction by fire, water, 
loss and misplacement. One of 
these safes is a treasure of a gift 
to guard the things you treasure 
most. See them at Toof’s Office 
Furniture Department.” 


Whole Family Benefits 


Another advantage of promot- 
ing personal safes at Christmas 
time is the fact that everybody in 
the family benefits by the pur- 
chase, according to the manage- 
ment. “Having a place to lock 
things up, with father taking care 
of the children’s treasures, and 
so forth, means a lot to family 
happiness,” it was pointed out. 

Office safes, too, are shown in 
the display, and many of these 
have been sold as a gift from em- 
ployes to “the chief”. 





When you are in an occupation for which it seems impossible to ever have 
too much health and energy, when the longest day seems all too short to do 
your best in it, when the tangible cash rewards are secondary to the interst 


and satisfaction coming your way 
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then you know that this is the life for you. 


M. C. Moore 
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GRAND CENTRAL PALACE, NEW YORK CITY, SITE OF NATIONAL BUSINESS SHOW. OCT. 24-29 


41st National Business Show 
Ready for Staging in New York 


FFICIENCY through new and 

improved equipment will be 
emphasized at the Forty-First New 
York Business Show to be held 
October 24 to 29 at the Grand 
Central Palace in New York City 
The show’s theme is based on the 
current market background in 
which business must produce with 
the least amount of time and 
waste material. 

“The significance of the Busi- 
ness Show,” according to Frank 
E. Tupper, managing director, lies 
in the fact that it is an effective 
demonstration of the possibilities 
offered by America’s free ente! 
prise system.” 

Thousands of visitors are ex- 
pected to benefit from the new 
methods and equipment now 
available for reducing administra- 
tive costs, increasing office pro- 
duction and making office work 
less arduous. 

Most of the new machines and 
items for the office will be availa- 
ble for delivery immediately or in 
the near future. “From now on, 
asserts Mr. Tupper, “production is 
going to be tied to incoming o! 
ders instead of deliveries being 
tied to production. This means a 
hard-hitting, competitive-minded 
show, the kind that achieves re- 
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sults for business visitors and ex- 
hibitors alike.” 

Every type of office work will be 
taken into consideration with the 
keynote of the show putting the 
stress on “efficiency.” Details con- 
tributing to the comfort of the 
office personnel, thereby cutting 
down on turnover, will also be 
taken into account 

Over 100 distributors plan to dis- 
play their latest products which 
have been designed with eye-ap- 
peal as well as mechanical speed 
in mind. Equipment that reduces 
fatigue and increases the earning 
potential of the office worker will 
be a vital part of this year’s show 


O. E. A. Plans Forums 


In conjunction with the Busi- 
ness Show, the Office Executives 
Association of New York City has 
scheduled forums to promote the 
free exchange of ideas on office 
procedures, methods and manage- 
ment In addition to holding 
these forums, Elmer L. Helm of 
the Shell Oil Company and presi 
dent of the O.E.A., announced that 
his organization will co-operate 
with the management of the Na- 
tional Business Show to help 
make this forty-first annual show 
the most interesting of its kind 


Mr. Helm stated that much of 
the exhibit space has already been 
assigned to manufacturers in the 
office equipment industry whose 
products will help executives find 
ways to cut current operating 
costs. 

The Office Executives Associa- 
tion is the New York Chapter of 
the National Office Management 
Association. This latter organiza- 
tion was established in 1919 as a 
non-profit institution devoted to 
the improvement of modern office 
operations and to the solution of 
the many problems of methods, 
procedures, personnel layout and 
equipment which constantly pre- 
sent themselves to the executive. 

It is quite natural therefore, Mr 
Helm explained, that the O.E.A 
is making this move to tie in with 
the National Business Show for 
long range planning to better aid 
the busy business executive 

Under the exclusive manage- 
ment of its president, Frank E 
Tupper, since 1911, the National 
Business Show has continually 
pointed the way to greater effi- 
ciency through the use of cost and 
labor saving devices by empha- 
sizing mass production combined 
with superior engineering tech- 
niques. 
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Tough Customers CAN Come Back 


HE OTHER DAY I stopped 


downtown at the office supply 
store of my friend, Bob Anderson, 
to get a new lamp for a layout 
table and some odds and ends 
Bob has been operating his store 
for the past 15 years, selling a full 
line of desk filing equipment, 
and other appliances as well as 
stationery items. We started talk- 
ing, aS usual 

We got past general business 
conditions summer slump this 


year a bit, things might pick up 
in the neither of us looked 
for a depression—and got around 


to the subject of customers. 
Customers today are tightening 
their purse-strings. They are 


thinking 
values ofl 


terms of prices and 
ears ago, not real- 
possibly our nation 


izing that very 


as a whole has moved up to a 
higher-priced economy. Before the 

ar, customers were skeptical, de- 
manded proof of values, were 
sometimes slow to buy, wanted 
lower prices and fought the grad- 


ual increase prices tooth ana 


nail 


New Buying Ideas 


During the war customers be- 
came som used to the idea 
that they couldh’t always get what 
they want when they wanted it 


e of them got pushed 


TM READY, SELL 
ME SOMETHING !( 









THE SCRAPPER—LIKES TO FIGHT 
FOR FUN OF IT AND INSISTS ON 
WINNING ARGUMENT 


i1round a bi nd resented it. In 
t-war period, flush 
many people bought 

thing ist to satisfy their 
ent-up urge to buy something 
wever, as business “boomed,” 
osts also mushroomed. Labor and 
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materials and even simple station- 
ery items became more expensive, 
and most business men, large and 
small, were forced to economize 
at every turn to stay in business. 

After discussing this situation 
for a bit, Bob turned to me and 
said, “You know, Ed, this place is 
haunted.” 

“Haunted? What do you mean?” 


“Customers Tougher” 

“Just that. There’s a gang of 
ghosts just inside the front door, 
ghosts of some of our pre-war 
tough customers They stand 
around and make faces at me, and 
whenever a customer comes in 
they whisper in his ear and tell 
him how to act. They’re driving 
me nuts, and the customers are 
getting tougher all the time.” 

I edged away a bit towards the 
exit, looked back at Bob, and 
asked, “Just which ones bother 
you the most?” 

“Half a dozen of them. If you 
have a minute, I'll tell you all 
about them. Really, of course,” 
he said with a laugh, “the ghosts 
are just my own remembrance of 
the characteristics, individual 
tastes, and the human quirks of 
my pre-war customers. Their per- 
sonalities and peculiarities were 
as much a part of my business as 
the merchandise I sold. During 
the war, customers weren’t prob- 
lems because they couldn’t buck 
the strictly one-sided seller’s mar- 
ket. But things are different now, 
and the ghosts of my old ‘tough 
customers’ are passing along their 
personalities to my present cus- 
tomers whose money goes into my 
till today.” 

I thought I might as well relax 
for a bit; so I stayed to listen. 

“That skinny one over in the 
corner is the ghost of Mrs. Burns, 
who used to be married to an 
attorney in our building. She was 
always just a bit too good to asso- 
ciate with common people like you 
and me, but she still knew more 
about everything than her hus- 
band did, poor guy; so she always 
came in here and bought every- 
thing herself. Now her ghost is 
telling my new customers that 
they know more about my mer- 
chandise than I do, that I can’t 
tell Darkex from Acme Visible, 
and that my judgment in solving 
a customer’s problems is just plain 
lousy. 

“By the time she gets through 
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By 
Sdinund Mottershead 


Sales Training Consultant 


with a customer, he’s an egotist 
of the first degree. The only ap- 
proach to him is to make him feel 
important in even the smallest 
matters. A man comes in here 
and acts like that. I show him I 
know his time is very. valuable, 
and that he and I are both a bit 
smarter than other people, espe- 
cially when it comes to knowing 
which manufacturer is turning 
out inferior or superior goods. 
If he has an an idea which is 
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a aael = 
THE TIMID SOUL—IS AFRAID 


OF FORCE-SELLING AND RUNS 
FROM A FAST PITCH 


even half-way decent, I tell him 
it’s wonderful, and that I only 
wish other people were as under- 
standing as he is. 

“The trouble is that by the time 
I get through making friends with 
him, Mrs. Burns’ ghost is so 
blamed mad she works twice as 
hard on the next man.” 


The Irritable Type 

“The fat one standing there in 
front of the window looks as 
though he really ought to be a 
jolly fellow, but he isn’t. He used 
to be Jim Smith. Jim always used 
to come in here and annoy heck 
out of me by complaining about 
everything. He always had a gripe 
against the world, against the 
manufacturers, against the lack 
of service he found in here, against 
the fact we couldn’t always stock 
the items he wanted. 

“He gets a hold of a customer 
and tells him this is the place to 
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relieve his feelings. We can’t fight 
back; so if the customer has just 
had a fight with his wife, he can 
come in here and take it out on us. 

“I find that these people want 
some salve; they want sympathy 
and respect. If I can find out what 
bothers such a person, and if it is 
due to anything we have done 
here in the store, I fix it for him 
in a hurry. His problems are my 
problems, and I really want to 
help him. Most of these people 
turn out pretty much as Jim did 
the grouch today is often my best 
friend tomorrow.” 

The Timid Soul 

“That gentle old soul with the 
cane standing right behind you is 
an entirely different type. He's 
scared of his own shadow. Don’t 
laugh. He was sold down the river 
so many times by high-pressure 
salesmen that he got so that he 
couldn’t place confidence in any- 
one. He is constantly warning my 
customers to watch for the fast 
sales talk, the pressure, the come- 
on, and if they get anything like 
that to run out of here before we 
sell them something. 

“After he gets a customer half 
scared, I have to handle him very 
gently, you can bet. These timid 
people want someone to like them 
and be friendly to them. I find 
that asking them what their ex- 
perience has been and what their 
opinion is of certain merchandise 
strengthens their confidence in 
me while it also helps them to 
make up their minds to buy.” 


The Scrapper 

“Standing over there back of 
the executive desk is the guy I 
call the ‘scrapper.’ He was the 
customer who would rather fight 
than eat, liked an argument just 
for the fun of it. He always got 
a great kick out of coming in here 
and trying to bully me or one of 
my clerks. He always wanted his 
own way and wanted to be sure 
we knew he had won the argu- 
ment. 

“Actually, we all got to know 
very soon that we couldn’t sell 
him anything by winning an ar- 
gument. We got so we could usu- 
ally turn his argument into a 
friendly discussion and concen- 
trate on whatever his real need 
or problem happened to be. What 
he needed was someone to exhibit 
some self-control and common 
sense. 

“Of course, there are others that 
bother us, too. There is the man 
who is skeptical about everything, 
wants proof and still more proof 
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that what he is buying will really 
do what we say it will. There is 
the quiet individual who comes in 
and wants to sort of look around, 
won’t tell us much about what he 
wants, and doesn’t want a sales 
clerk pestering him. There are 
always a few who can’t make up 
their minds which brand they 
want or which size to take, and 
there are a few more who are 
so busy they really haven’t time 
to come and buy anything and 
want attention immediately if not 
sooner. 

“What a lot of office appliance 
men don’t realize is that people 


today are different from people 
before the war, just as conditions 
are different and will probably 
never get back to the same status. 
The customer who was a pro- 
crastinator in pre-war days may 
not have had the money; today 
he usually has the money but is 
waiting for prices to drop some 
more. Our real job is educating 
our customers to new conditions. 

“The answer for the individual 
storekeeper is simple: Is he just 
‘working in a store’ or is he solv- 
ing his customers’ problems? Is 
his business just another job, or 
is it a creative career?” 





IS YOUR BUSINESS PROSPEROUS OR MERELY SOLVENT? 
(Continued from Page 16) 


he is neglecting the profit-pro- 
ducing function of advertising and 
sales promotion. Then, too, I’ve 
actually seen stationers sidetrack 
buying and management duties 
because of their personal interest 
in waiting on certain customers. 
To be sure, every dealer ought to 
spend as much time as desirable 
and practical on the floor of his 
store, meeting and becoming ac- 
quainted with buyers so that they 
may feel his personality among 
them, but he should not do so to 
the neglect of his larger, over-all 
administrative responsibilities. 

In the relatively small outlet, 
as well as in the middle-size store 
that is not large enough to em- 
ploy a store manager as auxiliary 
to the proprietor, the stationer 
should set a definite time for 
meeting wholesale traveling men 
-in the morning, for example— 
and after discharging that impor- 
tant responsibility each morning, 
he will then be free to look after 
the customers and supervise his 
salesroom the remainder of the 
day. 

Need Time for Buying 


No merchant can buy right 
when his mind is preoccupied 
with other things or he is im- 
patient to get away from the store 
for some special reason. Neither 
can a merchant sell to the best 
advantage when he is thinking 
about making Selections from a 
line of goods. 

In the prosperous business, you 
will always find that sound public 
relations policies and progressive 
sales promotion and advertising 
hold first place on the every-day 
agenda of the proprietor or part- 
ners. These are the activities that 
inspire new ideas for individual- 
izing the business, holding cus- 


tomers, and keeping the wolves of 
competition at bay. They are the 
money-making ingredients in the 
formula for achieving that degree 
of financial success that enables 
a stationery business to be classi- 
fied as a prosperous business 
rather than merely a solvent one. 
One final reflection: The decad- 
ence of some stores that were once 
very successful, I have been told, 
began to take root when the man- 
agement of those establishments 
was invested in some over-rated 
store manager, because of the 
owner’s advancing years, declin- 
ing health, or other problem. 


What About Experience? 


In such exigencies, it is always 
unfortunate for the stable finan- 
cial success of a merchandising 
business if a manager brought 
into the business to virtually take 
over administration has not had 
abundant bed-rock stationery ex- 
perience and lacks that maximum 
motivation for efficient manage- 
ment that usually comes from 
participation as an investor. It is 
not sufficient that he have just 
“some” business experience. 

No matter what the kind of 
business, every merchant who has 
really prospered has been con- 
scious of the truth of the proverb 
that “The watchful eye of the 
owner makes the pot boil.” There- 
fore, unless he is a co-investor, 
a manager, no matter what his 
reputed ability and experience, 
should always be an auxiliary to 
the proprietor of a stationery busi- 
ness—not a substitute for him— 
and no amount of abstract knowl- 
edge of business matters can ever 
make up for any lack of aptitude 
for the stationery business, re- 
inforced with adequate experience 
in the stationery industry. 
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Lay-away Plan Sells Typewriters 


the Year ‘Round 


HE LAY-AWAY plan sells an 


unusually large number of 
typewriters us at Christmas 
time,” says Bela Weiner, owner of 
Abott Business Machine Company, 
Baltimore, Md., “and we have 
since been using it throughout the 
year to increase the sales of type- 


writers for 12 months of a year.” 


The difference between the lay- 
away plar i credit, as defined 
by Mr. Wei is that no inves- 


tigations are necessary for the 
former and there are no credit 
charges. In addition, customers 
have up to six months in which 
to pay for their intended purchase 
and are not hampered by being 
made to pay on any certain day 


Birth of the Idea 


We have always promoted the 
lay-away plan around Christmas 
time,” explains Mr. Weiner, “and 
it wasn’t until a customer askea 
us some time ago if she could pur- 


chase typewriter on our lay- 


away plan to be ready around 
school graduation time, that we 
gave it added thought. 

“This gave me the idea of play- 
ing up our plan, not only for 
‘hristmas and graduation periods. 


but for any other occasion that 
itself where typewriters 
logical gift.” 
Weiner has mapped 
whereby he pro- 


presented 
could be 
Now, M1! 
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MR. WEINER SHOWS AN OFFICE MACHINE TO A CUSTOMER AND 


Customers Like Idea, Not Cramped To Pay 


Charges at Definite Date 


motes his typewriter lay-away 
plan for several months during the 
year. And since he has made this 
plan a year around promotion, 
typewriter sales have increased 
some 40 per cent. 


Planning the Campaign 


Mr. Weiner has laid out a cam- 
paign whereby he knows just 
when to promote his lay-away 
plan and to whom to address it. 

Some of his lay-away events 
include graduation days, Father’s 
day, Christmas, school starting 
days and special birthday promo- 
tions. For the latter, it may be 
the “boss’” birthday, office per- 
sonnel and relatives, such as 
brothers and sisters. 

“We start a lay-away promo- 
tion approximately three months 
ahead of the events that we are 
going to promote. That is,” Mr. 
Weiner advises, “we start our 
graduation campaign three 
months before graduation time 
and address it to the people who 
we feel will be the ones interested. 
And in this case, it is mostly par- 
ents.” 

The campaign starts with news- 
paper advertisements heralding 
the forthcoming graduation and 
asking parents—What are you go- 
ing to give your boy or girl? Why, 


EXPLAINS HOW IT MAY BE PURCHASED ON THE LAY-AWAY PLAN 
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By Phil Lance 


Special Writer 


a typewriter, of course! And you 
can have any from our complete 
selection by paying as much down 
as you wish and as much per week 
or month as you desire in order 
to have it in time for the gradua- 
tion. When you're in town, drop 
in or give us a call. We'll be glad 
to give you any information re- 
garding our lay-away plan over 
the telephone and you'll see how 
quick and simple your graduation 
gift problem will be solved. In- 
terested? You ought to be. Look 
us up! 

When customers question Mr. 
Weiner about his lay-away plan, 
he always makes sure that pay- 
ments have been arranged so that 
the typewriter will be paid for in 
time for the graduation period. 


Must Watch Payments 


“We always keep a careful 
check on our lay-away accounts 
because it is a very necessary help 
to the customer that started one 
and ourselves as well,” says Mr. 
Weiner, “which means that we 
must watch payments regularly 
so that customers do not fall be- 
hind and find they haven’t paid in 
enough to obtain it at the desired 
time.” 

In other words, if arrangements 
have been made to pay for a type- 
writer a certain amount each 
week until the final week, when it 
is to be completely paid for and 
ready to deliver as a graduation 
gift, and Mr. Weiner finds by 
checking his accounts that an ac- 
count is delinquent, he will im- 
mediately get in touch with that 
party by mail or phone and tell 
them that their next payment 
will have to be doubled unless 
the current one is brought in 
promptly. 

The point to remember, is that 
Mr. Weiner is not hurrying cus- 
tomers to pay, but only informing 

(Turn to page 25, please) 
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What's My Business Worth? 


It's Important to Know How to Make a Financial 
Evaluation—Here are Some Suggestions 


By Fred Merish 


Business Analyst and 
Financial Counselor 


URING THE PAST YEAR, 

many office appliance dealers 
have asked us, “What’s my busi 
ness worth?” Values, because of 
general instability, are changing 
continually and this may be why 
the dealers desire to know where 
they stand financially. To deter- 
mine what a business is worth re- 
quires more than an audit of the 
books because the information 
wanted isn’t here, although the 
dealer must keep accurate books 
to arrive at a fair value. The book 
figures are the basis from which 
to work. The assets must be di- 
vided into tangible and intangible 
holdings, book values and market 
values. 

In a going business, good will 
and other intangibles are seldom 
recorded except at nominal value 
say $1.00. However, such intangi- 
bles take on real value when a 
business is sold, often more value 
than the tangible or physical 
properties, and so must be valued 
to determine what a business is 
worth. 


Value Physical Assets 


The first step in determining 
what a business is worth is t 
value the physical assets. Current 
assets, cash, receivables and in- 
ventory are not difficult to ap- 
praise. The book figures show 
their tangible value if bad ac- 
counts and obsolete inventory 
items have been eliminated. Fixed 
assets, such as business buildings, 
equipment, trucks, furniture and 
fixtures should be properly de- 
preciated, the unrecovered cost on 
the books representing original 
cost less write-downs for wear 
tear and contingencies. Other as- 
sets, such as securities, properties 
and deferred items owned by the 
business should be included in the 
calculation. Deferred items are 
usually transactions covering in 
surance and advertising, where 


8) 
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payments have been made in ad- 
vance and the sellers have not 
fulfilled all obligations. If good 
will is listed at all, it should be 
valued at $1 

However, even if the owner re- 
corded these assets properly, the 
book values may not represent 
their actual worth because market 
value and book value may differ; 
hence, market value must be con- 
sidered. The market value may be 
more or less than the recorded 
value. Just as it is poor account- 
ing practice to enter intangibles 
at more than a nominal sum on 
the books, it is equally bad prac- 
tise to appreciate assets if market 
value is more than the recorded 
cost on the books. But today the 
big increase in property values 
and construction cost has appre- 
ciated many business properties 
and this should be considered 
when fixing the asking price of a 
business, or when the information 
is desired for other reasons. 


List at Market Value 


Equipment, trucks and inven- 
tory should also be listed at mar- 
ket value. At this time, the mar- 
ket value is likely to be higher 
than book value. It all depends 
upon economic conditions. If 
market is lower than recorded 
value, the owner should make an 
adjustment downward. It is wise 
to call in competent appraisers to 
fix the market value of fixed as- 
sets 

Liabilities are definite figures 
Businessmen may carry inflated 
values on assets but never know- 
ingly on liabilities. Based upon 
the book figures and the adjust- 
ments suggested, the difference 
between the assets and the liabil- 
ities would be the tangible value 
of net worth, or the current value 
of the tangibles. A purchaser is 
not likely to give more than the 
tangibles are worth because he 
has yardsticks to measure their 
value. The intangible value of a 
business, however, is not arrived 
at by cost or market calculations 
based upon book figures and it 
offers the big problem. These sug- 
gestions will help in this calcula 
tion 





Good will and earning power are 
the sources of intangible value 
Good will is begotten of business 
reputation and managerial ‘“know- 
how.” Often it is worth more than 
the physical properties. All that 
one would need to start a good 
mail-order business would be the 
right to the name, Sears, Roebuck. 
Years ago, a part-owner of a large 
concern with $2 million in stock 
offered his partner the stock and 
building in trade for the com- 
pany’s name, nothing else. The 
offer was refused 


Good Will Is Commodity 


Good will is the sum a purchaser 
is Willing to pay for the privilege 
of conducting an established busi- 
ness, the sum which it is neces- 
sary to add to the value of tangi- 
ble assets to fix the price the 
buyer will pay and reimburse the 
seller for his ownership efforts 
and investment. 

Although an intangible not to 
be valued on the books of a going 
concern, good will becomes a com- 
modity when a business is sold 
There are two methods of valuing 
good will. The first takes into con- 
sideration three factors—net prof- 
it, capital investment and the 
“number of years’ purchase.” This 
phase was adopted from the old 
English decisions and the Ameri- 
can courts when they first began 
to value good will. 

The “number of years’ pur- 
chase” figure is a variable, run- 
ning from two to ten years, de- 
pending upon circumstances, the 
length of time the concern has 
been operating, the trend of prof- 
its and general economic condi- 
tions. A business only two years old, 
even though it showed a satisfac- 
tory profit, is not likely to have 
good will that will justify a big 
asking price. A business showing 


OFFICE APPLIANCES, October, 1949 


decreasing profits or losses is in a 
similar position. When times are 
bad, a seller may have to reduce 
the “number of years’ purchase” 


figure to close the deal. Good will 
is worth most when the business 
has been showing satisfactory 
profits over a period of five or 
more years, and when the sale 
is made in good times. 


Figure on Five Years 


Accountants differ widely as to 
the “number of years’ purchase” 
figure to use as the multiplier 


in calculating what a business is 
worth. There is no fixed figure in 
any industry or commercial field, 
but we would say that a dealer 
with a successful business should 

t ve years as the mul- 


, P 
ise a i€as 


tiplier. This would be the rock- 
bottom calculation when setting a 
value on isiness. If bartering 
to sell, the eller may “horse- 
trade” fron higher level but he 
hould have me idea about fair 
ulue_ for business and use 
this as a basis for barter 
Howeve! e “number of years 
purchase” is only one factor, the 
multiplier. What is the multip- 
licand, the number to be multi- 
plied? The net profit for so many 


years? Ni does not represent 
1 fair value for good will, although 
many seen think so. The prof- 
its must exceed the current re- 
turn on outside investments. Only 
his exc considered. If the 
net profit ww only four per 
ent retu capital invested 
he purch not likely to pay 
much for the good will and it 
doesn’t mean much to the owner 
because ¢ er could invest in out- 
ic secu é without risk and 
et aS big a return 

In these times, the calculation 

ind n equitable is to aver- 
ge the net profit for the past 
three years, deduct five per cent 
f the capital investment, (a rea- 
onable re on safe outside in- 
vestments today and multiply 
the result by five or more years, 
epresen ‘number of 
years’ purchase If the capital 


‘*hanged during 


pric e years, take the 
verage annual capital investment 
show! the books for this 
rerio 
To sin understanding, we 


ination in figures 


Return on capita 
nvestment at 
$1,000 
4 ors 


$3,750 
profit for the 
VE is $3,333, the average 
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return on the average capital in- 
vestment_is five rer cent of $25,- 
000, or $1,250. The difference be- 
tween $3,333 and $1,250 is $2,083, 
which multiplied by five years’ 
purchase is $10,415, the sum to be 
added to the tangible properties. 
If a seller figures his good will 
worth more, he can increase the 
“number of years’ purchase” fig- 
ure, but courts have rendered fa- 
vorable decisions where the five- 
year period has been used in the 
calculation. 


In the event that market value 
has increased tangible value sub- 
stantially over book value, the 
seller should replace the average 
capital investment with the one 
revised figure. For example, after 
setting up a “Value of Business” 
balance sheet, if the capital in- 
vestment shows $50,000, the return 
on this investment at five per cent 
would be $2,500 against the av- 
erage net profit, $3,333, the differ- 
ence, $833. This excess multiplied 
by five would give $4,165, the 
value of good will, less than the 
former figure because an increase 
in the market value of the assets 
had increased capital investment, 
or net worth, and a purchaser who 
had to pay $50,000 for the physical 
assets of a business would be get- 
ting only $833 more a year for his 
investment than he would get if 
he made outside investments at 
five per cent 


In normal times, the books will 
usually reflect a fairly accurate 
value for net worth if the busi- 
nessman has made the proper ad- 
justments for depreciation, bad 
debts, and so forth, but in ab- 
normal times, such as these, ad- 
justments, upward or downward, 
must be made to arrive at equita- 
ble figures, adjustments to reflect 
market values that are seldom 
made on the books unless the 
owner, for one reason or another, 
wants to find out what his busi- 
ness is worth. 


The second method for com- 
puting the value of a business is 
simpler, but some accountants 
contend that it is not as accurate. 
On the other hand, it does have 
its proponents. We would say that 
you make the computation both 
ways and check one against the 
other before determining the 
value. Using this method, the 
earnings are averaged for the 
past five years, multiplied by ten, 
then the assets deducted, the re- 
mainder is the value of goodwill. 
These figures illustrate the com- 
putation. 


‘ 


Average earnings of business for 
past 5 years & 10.000 
Business is worth 6 times earn 
ings or 100,000 
Merchandise $35,000 
Fixtures and equipment 15,000 
Trucks 8,000 
Accounts receivable 6,000 
Cash 4,000 
Total assets 68,000 
Goodwill value $ 32,000 





LAY-AWAY PLAN SELLS TYPEWRITERS 
(Continued from Page 23) 


them that their payments will 
mount up to a bigger sum if left 
delinquent. If customers feel that 
they can catch up easily, its very 
satisfactory, if not, they have at 
least been informed of the im- 
pending circumstances and they 
can go about rebudgeting their fi- 
nancial accounts. 

“Although the big feature of 
lay-aways is that cutomers are 
not pinned down to make speci- 
fied payments at specified times, 
there is a tendency to become lax 
in making prearranged payments 
which may eventually hold up the 
typewriter that the customer 
wanted to have paid off in time,” 
Mr. Weiner relates. “And to fore- 
stall this, we make it a point to 
check our accounts daily and get 
in touch with the delinquent 
ones.” 

This same lay-away procedure 
is used during all the other oc- 
casions of the year when this 
campaign is promoted so that lay- 
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aways now form a large portion 
of the Abbott Business Machine 
Company’s business. 

By consistently advertising this 
plan in all its newspaper inser- 
tions, the typewriter lay-away 
plan has been increasing busi- 
ness for this retailer. 

“Another good feature about 
this plan,” admits Mr. Weiner, “is 
that it gets the same customers 
into our store oftener than other- 
wise. This means that our store 
forms a deep impression and its 
location is mentally noted.” 

To further the identity of the 
Abbott Business Machine Com- 
pany, Mr. Weiner has placed a 
large clock in each of the store 
windows, which are on opposite 
sides, as this store is located on a 
corner of one of Baltimore’s mid- 
town shopping districts. Passing 
motorists as well as shoppers have 
come to know the store because 
of the timepieces and the loca- 
tion is further identified. 
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MODERN DISPLAY for the 
OFFICE EQUIPMENT DEALER 


— Monthly Feature on Visual Promotion — 





This Month's Suggestion 
for Your Ad Window 


Inspired by the Advertising of the Heyer Corporation 


HE OA AD DISPLAY for this 
month is suggested by the ad- 
vertisement appearing on page 


217 of the August issue of OFFICE 
APPLIANCES. This advertisement is 
by The Heyer Corporation of Chi- 
cago, and features one of its dupli- 
cators “stripped down to the bare 
fundamentals.” 

The artist has depicted this dis- 
play with a sketch of a girl in 
beach apparel as the attention- 
getter. Of course this would be 
likely to attract the attention of 
the men customers and start them 
to thinking. Their train of 
thought would eventually focus on 
the duplicator which is the pur- 
pose of a display of this nature. 

Another easier method of ob- 
taining the same effect would be 
to borrow a mannikin from a dress 
shop, attired in either a striking 
bathing suit or play suit. This 
would serve as an attention-getter 
to the women customers. Usually 
these shops are more than willing 
to co-operate if you allow them a 
small card in the display telling 
where their merchandise can be 
purchased. 

After you have gained their at- 
tention naturally you must pre- 
sent the facts you are trying to 
convey concerning your merchan- 
dise, which in this particular case 
is the Heyer duplicator. In the 
Sketch this is accomplished by 
using two blocks at different 
heights upon which to show the 
duplicators. Pertinent sign copy 
is prepared on sizeable strips of 
cardboard and incorporated in the 
display. The large background 
card should be lettered by a com- 
petent sign man and, in this par- 
ticular case, price should be em- 
phasized as indicated by the 


arrow. The floor of the window 
should always be _ scrupulously 
clean in a display of unit nature; 
in fact, any type of window should 
follow this precept. In a unit 
trim nothing should be allowed to 
detract from the display, not even 
pins laying forgotten on the floor 
of the window. 

‘This type of display is becom- 
ing ever more popular in progres- 
sive stores today. One large power 
company on the West Coast uses it 
continually and the reason is per- 
fectly obvious. The unusual stops 


The “OA” Display 
Section Is Conducted 


By George By. Taylor 


Long Beach, Callif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





passers-by. The day when you 
could just pile the merchandise 
in the window and sell it are fast 
disappearing. 

You must have a modern ap- 
proach to a modern age and the 
Heyer Corporation is to be con- 
gratulated on having created an 
advertisement with a modern ap- 
proach which can easily be 
adapted to display. The use of 
this idea both in the newspaper 
and in the show window would 
produce many prospects for the 
duplicators featured. 




































\ ¢° 


~— 























——_—_~ stat? op; 
| OO7S/DE BRUSH (NKE. 








\ 
Zz 
= POMP ee — 
- — — 
Kee 
— 
fo 
a | 
(EWANGEABLE SUPERPAD | Wii 




















SUGGESTED WINDOW DISPLAY BASED ON THE HEYER CORPORATION 
ADVERTISEMENT ON PAGE 217 OF AUGUST “OFFICE APPLIANCES” 
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OUR CHRISTMAS displays 
y should be installed at least by 
November 25. In many sections of 
the country Christmas openings 
are planned even two weeks ahead 
of this date. This situation has 
caused lots of controversy between 
those who believe that the season 
is being rushed, and those who 
feel that the extra display period 
really steps up ideas in the shop- 
pers’ mind and relieves the tre- 
mendous pre-Christmas rush. 

Whatever you are planning for 


your Christmas displays be sure 
that you avoid procrastination. Be 
absolutely certain that your place 
of business benefits from carefully 


planned and pre-arranged display 


units, both in the store and in the 
display windows. If you have not 
already heeded our warning of 
last month then get to work right 
away, decide what you are going 
to do in the way of unusual dis- 
play, and then get busy imme- 
diately on the process. 


Simplicity is Best 


Simplicity is the keynote to the 
effectual display of office supplies. 
Simple colorful papers, cloth 
flowers and paper mache embel- 
lishments « be purchased at 
nominal] They will enable 
you to design window settings 


that will enhance your carefully 
selected merchandise and make it 
highly desirable to your public. At 
Christmastime, the public expects 
the holiday spirit empha- 
unusual manner and 
this emphasis has a tremendous 
bearing on the result of your 
Christmas sales campaign. Don’t 


to see 


sized in an 


be deceived about this. The chain 
suores are not spending the money 
they do on Christmas props just 


because they have a surplus of 


cash. They are doing it because 
they realize that the public is like 
a moth that hovers around where 
the light brightest. 

Unless you are an expert crafts- 
man, it would be foolish to at- 


tempt to design and execute the 
y without profession- 
al help or manufactured props 
Many try thinking they save 
money on their Christmas dis- 


entire displ: 


plays. The results in many cases 
have been pitiful, both from a 
standpoint of artistic ability and 
added sales. Select the props you 


need from the salesrooms of those 
qualified to sell them to you. Get 
your order in at once to avoid dis- 
appointment 

The simplest way to create a 
change for Christmas is to use a 
] height of you! 


panel about the 
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A Christmas Inspiration 


“How to” Discussion on Making the Most of 
Holiday Displays of Merchandise 


show window and two feet wide. 
To secure the proper Christmas 
atmosphere cover the panel with 
suitable paper or cloth, and “doll 
it up” with your selection of 
Christmas flowers or atmosphere 
selected ahead of time. Your mer- 
chandise should be grouped on 
stands in front of the panel, and 
even attached to the panel wher- 
ever this is feasible. Foolishness, 
do I hear someone say? It is not 
foolishness but actually wisdom, 
because if you do not stop passers- 
by and lead them to buy from you, 
they will buy from the competitor 
who has been on his’toes and 
snared them with the beauty of 
his merchandise presentation. 
Lack of preparation means LOSS 
OF SALES. 


Ideas Are Plentiful 


There are hundreds of good 
ideas for your Christmas displays. 
In the larger cities the merchant 
does not have too much of a prob- 


lem along these lines because he 
can learn from the hundreds of 
stores that vie for Christmas trade 
every year. To the small town 
merchant I can say this: Visit 
your hotel salesrooms when the 
display prop man is around. He 
will be glad to give you plenty of 
ideas and the samples he carries 
will enable you to form ideas of 
your own which can be simply and 
inexpensively carried out. Panels, 
platforms, shadow boxes, ribbons, 
paper flowers, and embellishments 
all play their part in helping you 
to do a maximum business at 
Christmas time. 

The progressive merchant will 
be alert to his opportunities along 
these lines. His Christmas display 
windows will not only be good 
merchandise displays, but they 
will be inspirational in nature be- 
cause he knows that this year in- 
spiration will be more necessary 
than it has been for some time 
past. 





Babes in the 


WORKED FOR a small concern 
| not many years ago, and one 
item which we tried to promote at 
that time was one which really 
was not related to the office sup- 
ply business. It was a coin dis- 
penser, such as is used by bus 
conductors and newsboys. We fea- 
tured them for eight or nine 
months in our show window, using 
various approaches, but had little 
luck selling them. Most people 
would have given up long before I 
did and pronounced the endeavor 
useless as I finally concluded be- 
fore changing positions. 


A few days ago I happened to 
stop into that store on some per- 
sonal business and while waiting 
I noticed that they had a very 
large display of these coin dis- 
pensers on the counter. I said to 
the clerk in charge, “Haven’t you 
got rid of those coin dispensers 
yet?” “Got rid of them?” she an- 
swered, “Why, we cannot keep 
enough of them in stock.” 

Here was a wanted item pro- 
moted in that small store by dis- 
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Woods 


play alone. The displays which I 
had installed, plus the showings 
made since my departure, had 
finally paid off. Repetitive show- 
ings had finally “got to” the cus- 
tomer, made it known to him that 
the item could be found in that 
particular store, which fact was 
publicized “through the grape- 
vine” to the advantage of that 
organization. 


Public Must Be Told 


I worked for another concern 
during World War II which car- 
ried many Kuffel & Esser drafting 
equipment items. An amazing 
thing to me was the number of 
people who came in to purchase 
and made identical statements. 
Every day we heard conversation 
such as this: “I have been in Long 
Beach eight years and this is the 
first time I knew there was a store 
like this nearer than Los Angeles.” 
I have often wondered just how 
much business this concern lost 
because of lack of proper publicity 
They had the wanted merchandise 
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but had failed to make it known 
to the public. 

I had a man come into our store 
yesterday and congratulate me on 
“The store we were starting in 
Long Beach.” We have been in 
business here for 17 years. “In 
credible,” you might say, and it is 
hard to believe that your many 
years in one location have been 
overlooked, You have been there 
for so long that you have a feeling 
that everyone in town is as famil- 
iar with your organization as you 
are. You forget the fact that the 
population is continually chang- 
ing and that thousands of new 
people have been added to your 
population. They have to be edu- 
cated about you and your store 
just as your present regular cus 
tomers had to be educated to your 
service years ago. 

Yes indeed, in the larger cities 
the important factor of prope! 


publicity is completely neglected 
by many of the smaller concerns 
In many cases, they even neglect 
their show windows and allow 
them to become a liability instead 
of an asset. Most of these mer- 
chants do a splendid job in the 
field, but they achieve whatever 
success they have the hard way 
and fail to take advantage of 
modern methods which, if used 
perseveringly and wisely, will pro- 
duce many desirable sales for 
them, thus preventing them from 
being “babes” lost in the woods 
of a growing metropolis 

Many small store operators, 
without realizing it, are indeed 
like babes in the woods when it 
comes to conducting a small busi- 
ness in a large community. If you 
were to tell them this they would 
become very indignant and you 
would probably lose a friend. The 
fact remains, however, that they 


have closed their eyes to several 
very potent factors that will as- 
sure them of success or add more 
success to that already attained. 

If you want to get the most out 
of any business in modern Amer- 
ica you must tell the public about 
yourself and your objectives. You 
must use every available method 
and, of these available methods, 
your show window is the most im- 


portant. Where there is heavy 
traffic, let the displays tell the 
story of your organization, its 


aims, its merchandise, its service. 
You cannot shout too loud, but be 
sure when you shout that you tell 
the truth—tell an honest story. 
Let your display windows tell that 
honest story. Let them win friends 
for you all through the year. Let 
your displays be varied and bright. 
Light them well and it will sur- 
prise you what perseverance will 
do for your business 





Looking Forward to Yesterday 


Procrastination Can Bring Ruin to Merchants Who 
Know What to Do but Never Get Around to It 


By Goerge B. Taylor 


Display Specialist 


OME OF MY MOST interesting 

leisure moments have been 
spent along with those of millions 
of others, in perusing the pages of 
the pocket-sized article magazines 
so prevalent on the newstands to- 
day. In a recent edition of one 
of these popular magazines I read 
what might be termed a “Blurb 
on Words.” To my mind, it em- 
phasized the weakness which can 
be attributed to the smaller in- 
dependent store operator today 

There are stores now out of 
existence which would still be in 
business had the significance of 
this discussion really sunk in to 
the understanding of the men 
who ran them into the ground 
The implications to follow have 
been a warning in many business 
articles, and many prominen 
speakers of the business world 
have emphasized them from plat- 
forms all over the country. Non- 
attention eats into the chances of 
many merchants to succeed, just 
as a cancer destroys the human 
body. The mental outlook is often 
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warped to the extent that the 
merchant has become a dismal 
failure instead of the successful 
operator he could have been, had 
he been alert to the times. 


Experience Tells 

The larger stationery and chain 
stores are seldom guilty of this 
omission, because they have 
learned how expensive it can be. 
By this virtue they have taken 
away a lot of business from the 
independent merchant which 
might have been his, had he, too, 
been on his toes. By taking heed, 
the smaller merchant will stimu- 
late his business processes, send- 
ing fresh blood through it’s veins 
The wise merchant will develop an 
alertness to it’s dangers and do 
everything possible to take pro- 
gressive measures in order to at- 
tract new and desirable business 

Just as one can spot an individ 
ual who is ill from certain type 
of diseases, just so it is possib] 
to spot a business lacking in im 
petus 

“What has all this got to do 
with visual merchandising?” you 
may ask and you certainly are en- 
titled to an answer to that ques- 
tio! There are two merchandis 
ing phrases that have been ham- 
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mered home time and time again 
in progressive business circles 
“The windows are the eyes of the 
store “and” Goods well displayed 
are half sold.” These are facts 
which all progressive businessmen 
recognize. Progressive merchants 
are usually graduates from the 
school of hard knocks, men who 
have been trained under the best 
minds in the business world, or 
they are profound students who 
have read about and analyzed the 
business situation before putting 
what they learned into action 


Always “Someday” 


“Someday, I’m going to do that,”’ 
is the cry heard all too often from 
the smaller merchant. “Someday, 
I am going to have a store like 
Bill’s.” “Someday, I am going to 
improve my interior displays.” 
“Someday, I am going to put new 
and attractive backs in my dis- 
play windows.” “Someday, I am 
going to hire someone who knows 
how to trim them profitably.” 
“Someday, I am going to budget 
the windows so that ‘Bill’ will be 
able to buy the props he needs to 
do a good job for me.” But, with 
the characteristic eye on the dol- 
lar they think they are saving, 
they pass up the dollars they 
would earn with a modernistic ap- 
proach to a modern business era 
Successful using modern 
methods are apparent all around 


stores 
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them, but they haven’t the cour- 
the bull by the horns 


age to take 


and make the improvements 
which they know are badly needed 
for their own success. 

Yes, procrastination is_ the 


greatest sin” indulged in by 
many smaller merchants today 
How true it is that this procras- 
tination means “looking forward 
to yesterday,” a time that will 
never come again. “Looking for- 
ward to yesterday” has made it 
impossible for many organizations 
with the times. The 
good old days” will never come 
again, but they are here yet, for 
the man whose thinking has Kept 
pace with the times and who has 


to advance 
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applied that thinking to the de- 
tail of his business operation. 
The most dynamic producer for 
the independent merchant is a 
well-planned, well-executed win- 
dow display changed frequently. 
The windows are the first part of 
your business character apparent 
to your prospective customer as 
he enters your place of business. 
For Heaven’s sake (If Heaven 
cares) and for your own sake (you 
SHOULD care) attend to them. 
If you are the type of store oper- 
ator who has not time for window 
display, investigate. Don’t dream 
about the old days when you could 
put merchandise in the window 
any old way and sell it. Do a little 





=E=FORNTTURE CO 





research, buy some new fixtures, 
develop some new ideas, and use 
them in your displays. Keep 
eternally at it. This you must do 
if you intend to advance with the 
times. 

Don’t “look forward to yester- 
day.” Look forward to the store 
of your dreams and reach for it 
by as modern an approach as your 
ability will allow. Inch by inch, 
by a carefully planned and 
budgeted program, you will final- 
ly attain the success you are so 
earnestly seeking, because you 
have aimed high. Your persever- 
ance will assure you of a place 
among the merchandising leaders 
of industry. 


AN EFFECTIVE WINDOW BUILT AROUND THE NEW DOMORE MERCHANDISER. 
CENTRAL DISPLAY IS ILLUMINATED BY SPOTLIGHT BEHIND FRONT SIGN 


The Do/More Merchandiser 


A Profitable Way to Make Use of a Manufacturer's 
Help in Display Activities 


HE PHOTOGRAPH illustrates 
the manner in which we used 
the Domore merchandiser in our 


windows for the first time. This 
merchandiser was recently re- 
leased dealers by the Domore 
Chair Company of Elkhart, Ind., 
and, if used wisely, should be the 
means of promoting many sales 
wherever used. It can be used to 
emphasize either the executive or 
stenographic chair 

The elevation in the window of 


the unit lorifies” it and emphas- 
izes the executive chair which was 


the feature of the display. The 
8 BT shown with a card 
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indicating it’s use, as also was the 
No. 77. 

The featured unit was spot- 
lighted from behind the front sign 
which illustrated the right and 
wrong positions in the posture 
chair. Pamphlets were used in 
groups of three to fill the blank 
spaces on the floor of the window. 

The window was 8 x 8 feet in 
size. We used Sightlights in the 
display because these two items 
go fairly well together and are im- 
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portant in our promotional pro- 
gram. The store name is always 
a very prominent part of our win- 
dow displays. It cannot be em- 
phasized too much. 

By all means make good use of 
the advertising displays donated 
by the manufacturer. They cost 
money, which saves you expense 
If used only for a week or two in 
the windows they serve the pur- 
pose of adding another scene to 
your window presentations. 
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Customers 


UT OF A CONFUSED and 

complex office furniture mar- 
ket has come a peculiar person- 
ality dubbed the “discount shop- 
per.” 

Unlike the ordinary run of per- 
sonalities who constitute our buy- 
ing public, this type of individual 
has been created and developed 
to domineering proportions by the 
average furniture dealer himself 
This creature is sort of a human 
robot and is figuratively put to- 
gether by dealers seized by frenzy 
and trepidation when business 
conditions become temporarily 
lethargic. When dealers become 
panicky by declining business con- 
ditions, this creates a situation 
providing a fertile field in which 
discount shoppers thrive. 

Let us analyze this figure who 
has invaded our industry, and see 
what makes him tick; what his 
modus operandi is; how he pur- 
sues a plan of circumvention; his 
methods of exercising pressure in 
the most vulnerable places; how 
he hopes to achieve his objective, 
and how he finally succeeds in 
buying furniture at his own price 
based on a sharp discount, leav- 
ing the dealer an infinitesimal, if 
not negligible, margin of profit 


Here’s An Example 


Take for example the individual 
who contemplates purchasing a 
setup of office furniture which 
may consist of a small or large 
quantity of desks, chairs, files and 
tables. He has become indoctrin- 
ated with unfounded information 
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“Discount” Shoppers Are ‘Hard’ 





The Current Crop of Price Buyers Need Careful 
Processing to Avoid Non-Profit Operations 


about declining economic condi- 
tions generally through the medi- 
um of the press and radio and an 
avalanche of advertising material 
sent to him through the mail. In- 
trospectively he figures this is the 
right time to acquire furniture at 
a “buyer’s market price,” confi- 
dently expectant that dealers are 
eagerly awaiting his arrival with 
outstretched arms. 

The discount shopper’s frame 
of mind is set. He is well-forti- 
fied with information about di- 
vergent prices, the different makes 
of furniture, and he believes he 
recognizes the unmistakable in- 
clination of some dealers to offer 
heavy discounts to get an order. 
This newly-created ‘robot’’—the 
discount shopper—is ready to go 
up and down furniture row seek- 
ing the biggest discount. His at- 
titude is manifestly that of con- 
fidence; he has money to spend, 
his “springs” are figuratively 
wound up for action and he finally 
reaches one of the stores. 


Then, the Question 


A dealer devotes considerable 
time to courteous service in show- 
ing the prospect the items he 
wants to buy. A bill of goods is 
figured up and the price is given. 
Now, the moment arrives when 
the discount shopper is set to 
act. He gives the dealer the im- 
pression that he is not satisfied 
with the price. This is followed 
by the magic words: “HOW MUCH 


hy C. &. Goodman 


S. Stein & Company, 
Chicago, III. 


DISCOUNT WILL YOU GIVE 
ME?” 

As a good businessman the 
dealer knows his price must bear 
a fair and reasonable mark-up to 
meet honest competition, and to 
enable him to meet his general 
overhead expenses. On the other 
hand he is anxious to make the 
sale and too often allows himself 
to be influenced by the shopper. 
There is a flow of words by the 
dealer to justify his price, while 
the shopper is constantly at- 
tempting to disarm him and to 
weaken the dealer’s position. 

How to handle adequately a dis- 
count shopper in a_ situation 
which threatens to take a deal- 
er’s profit or cut it down to such 
a minimum as to give him hardly 
enough profit to make the trans- 
action worth while has been the 
making or unmaking of some very 
important deals 


Discount Policy Is Costly 


Those of us who maintain a 
sound business policy founded on 
fair dealings with the consuming 
public, and desiring to remain in 
pusiness, always deprecate any at- 
tempt of a customer to dictate 
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prices or discounts. Others, who 
are fortunately in the minority, 
are swept away by visions of ready 
cash, and are too often prone to 
lay bare their trade discounts by 
showing a voracious customer the 
list price, and virtually handing 
him the goods-and-the-profit in 
order to make the sale. This prac- 
tice, wherever it may exist, is 
sheer folly, leading to ultimate de- 
struction of dealership stability, 
individual responsibility and ini- 


tiative 

Giving a definitely asserted dis- 
count from list, which is and 
should always be a confidential 
matter, is putting a dangerous 
weapon in the hands of the shop- 
per It will invariably react 
against the dealer. Dealers, if 
they wish to offer attractive prices 


for competitive reasons, it seems, 
should figure their prices privately 
and never disclose the extent of 
trade discounts. A customer is in- 
terested in price only, but when 
told he is being given a sharp dis- 
count as such, that customer will 
peddle the discount all along fur- 
niture row, going into one store 
and then the other, hoping that 
he can get even a sharper dis- 
count 


Are You Strong Enough? 


Are you as a dealer strong 
enough meet this menacing 


challenge which is being flaunted 
at you, or are you going to allow 
the consuming public to bar you 
against making a fair profit on 


your sales would be well for 
us to realize that unless sales are 
made bearing a reasonable margin 
of profit, the mere transfer of 
eoods in itself amounts to “eating 
inventory.” Eating inventory can 
as there is merchan- 
dise to consume; but the time 
inder such circum- 
stances when the combination of 
selling without profit and eating 
ip inventory places the dealer in 
a precarious position. While this 
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must com<é 


process is going on bills must be 
paid, and there are essential obli- 
gations to meet in order to keep 
the business solvent. A dealer must 
necessarily understand the perni- 
ciousness with which a discount 
shopper works; if he fails to oper- 
ate his business with a view to 
earning profit, it will follow as 


follows the 
find himself crushed 


night day that that 


dealer will 
into ultimate oblivion. 
In these inging times dealers 


have learned great lessons of busi- 
ness administration —and others 
who have had the same oppor- 
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tunity of learning failed to do so. 
It is the alert businessman today 
who can withstand the pressure 
brought upon him by such ubiqui- 
tous characters as discount shop- 
pers who aim at furthering their 
own purposes, and who delight 
in buying goods at their own price. 
This practice must be stamped 
out if dealers are to maintain a 
dignified office furniture industry. 

Some of the don’ts which might 
be suggested are: 

1. Don’t be discourteous or un- 
friendly to a customer because you 
detect evidence of discount shop- 
ping only. 

2. Don’t open your price lists 
to a customer with a view to mak- 
ing an impression and then tell 


him how much of your trade dis- 
count you will allow. 

3. Don’t make it possible for a 
prospect to take your discount and 
“carry” it from one store to an- 
other with a view to gouging even 
deeper into profit to which you 
or your fellow dealers are right- 
fully entitled. 

4. Don’t create by word or con- 
duct an atmosphere of bad busi- 
ness which will spread throughout 
the entire industry, and only tend 
to strengthen the position of the 
discount shopper. 

5. Don’t sell without profit. 

The future of the office furni- 
ture industry holds promise of a 
reinvigorated market and a re- 
turn to prosperity for all. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 
CONFIDENCE .. . COUR- 
AGE . . . CO-OPERATION 


ERE we are, back on the Or- 
FICE APPLIANCES network, glad 
of the privilege of being able to 
serve you in a new series and in- 
terchange of BUSINESS BUILD- 
ERS that we hope will prove of 
mutual interest and helpfulness. 
And in the course of events, we 
have just experienced a vacation 
that was a vacation, in that the 
itinerary planned around a col- 
lege graduation took us to quite a 
varied cross section of our United 
States and enabled us to do quite 
some interviewing in the interest 
of this BUSINESS BUILDERS 
page. This territory we covered 
by transcontinental plane, motor 
car, and hiking and in the order 
of places visited, these are the 
points contacted: Leaving Spo- 
kane .. . Billings, Mont.; Milwau- 
kee, Wis.; New York City, New 
Haven, Conn.; Washington, D. C.; 
Richmond, Va.; Williamsburg, Va.: 
Charlottesville, Va.; Gettysburg, 
Pa.; New Hope, Pa.; Englewood, 
N. J.; New York City for encore, 
and return to home base at Spo- 
kane via Northwest Airlines. 


All along’ the line we found 
office outfitters actively ACTI- 
VATING their respective sales 


meetings with the new practical 
program outlining of The Na- 
tional] Stationers Association’s ser- 
ies. We found our own sales force 
eagerly awaiting our organiza- 
tion’s participation. This we have 
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done and in a recent mail we wel- 
comed another of this splendid 
series on LOOSE LEAF. Here we 
have a master plan BUSINESS 
BUILDER program, so adroitly 
shaped by Paul Burbank’s associ- 
ates in a sales-worthy arrange- 
ment. If you have not sent for 
it, do so—NOW! 

Along the way we gleaned two 
gems that likely should have 
been directed to the “CHUCKLE 
CORNER” of OFrFrice APPLI- 
ANCES, however we aré going to 
claim them for this department 
this time . . . here they are in all 
their uncensored mirth, and we 
know you'll relish them:— No. 1 
on our GOODWILL BUSINESS 
BUILDER Hit Parade has only 
four lines, BUT WHAT LINES! 
“When a gal in slacks passes 

I steal a backward glance, 
For most of them are good 

For a laugh at their expanse.” 
... and No. 2, while a bit longer, 
is worthy of your relaxation-time 
before we get on with the more 
serious part of our program: 


PERISH THE THOUGHT 

A farmer’s barn burned down 
and the insurance agent told him 
his company would build another 
barn of similar size and material 
instead of paying the claim in 
cash. 

The farmer was furious. 

“If that’s the way your com- 
pany does business,” he exploded, 
“you can just cancel the insur- 
ance policy on my wife.” 

And now, with Editor Walter 
S. Lennartson’s permission, we 
are going to televise our PEPPER- 
UPPER feature of BUSINESS 
BUILDERS. And what is equally 
important we invite all listening- 
in to this broadcast to send in to 
the co-ordinator of this page, ad- 
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dressing same Care of SHAW & 
BORDEN COMPANY, Box 2153, 
Spokane 2, Wash., YOUR IDEA 
of a good “PEPPER-UPPER”. We 
will publish your name or merely 
surname initial, whichever your 
instructions are, and we will 
award an interesting worth-while 
prize to the best “PEPPER-UP- 
PER” received by us each interval! 
between program releases 
And here’s what we mean by 
adding television to this feature 
of BUSINESS BUILDERS: Meet 
the very: sprightly 
@ sales promotion 
personality of this 
page—Salesman I 
Will Pepper-Up- 
per, in person, who 
this time releases 
this PEPPER-UP- 
PER for you, Mr 
and Mrs. and Miss Stationer ev- 
erywhere, to likewise use and 
profit thereby, we quote: 





“Doing things by halves sel- 
dom adds up to a full day’s 


work, does it?” 





And what other features do you 
wish us to continue, or initiate 
in our regular BUSINESS BUILD- 
ER broadcasts? Please fill our 
mail bag with suggestions, just 
as you have done in the past 
For every idea or _ suggestion 
mailed us we promise as many 
as we can give you in return, 
either through the _ time-space 
allotted us on this program, or by 
personal letter to you 

What are you most vitally con- 
cerned with RIGHT NOW? Let’s 
continue to exchange BUSINESS 
BUILDERS 


For example, on one of our call- 
ing places on this trip referred 
to in the forepart of this broad- 
cast, we picked up a novel idea 





in productive timing of envelope 
enclosure material that we gladly 
outline in detail for only the cost 
of your mailing us a very definite 
BUSINESS BUILDER. We know 
your mind on reflection will yield 
THE VERY IDEA that will prove 
beneficial to some other stationer 
or stationers. So while you have 
the matter in mind, jot down or 
dictate that important BUSINESS 
BUILDER you have of a good idea 
of sales promotional value 
THANKS IN ADVANCE. 
Office-efficiently yours! 

RALPH B. ORTEL 
... AND HERE IS THIS MONTH’S 
TERSE TRAILER: “Action with- 
out thought and analysis won’t 
get you anywhere. Neither will 
thought and analysis WITHOUT 
ACTION!” 
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A JASPER DESK INSTALLATION IN 
HOUSTON, TEX.—Newly outfitted with 
Jasper desks is the George C. Vaughn 
Co., construction engineers of the Texas 
metropolis. Above: the invoicing de- 
partment. Below: office of Kenneth 
Manning, general office manager. In- 
stallation was by Neville M. Johnson. 
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AN IMPERIAL DESK CO. INSTALLA- 
TION IN A CHICAGO STOCK BROKER- 
AGE INSTITUTION. —The directors’ 
room at Hornblower & Weeks, 134 S. 
LaSalle St. This installation. in addi- 
tion to 59 Wiltshire Modern desks, was 
made by Kendrick Furniture Co., 18 W. 
Jackson Blvd., Chicago. 


FLORIDA SENATE SELECTS GUN- 
LOCKE CHAIRS FOR COMFORT.— 


A recent installation in the new quart- 
ers of the Florida State Senate at Talla- 
hassee. All floor seating was manufact- 


ured by W. H. Gunlocke Chair Co., 
Wayland, N. Y. Commercial Office Sup- 
ply. Tallahassee, handled the contract. 
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AN ATTRACTIVE EXECUTIVE OFFICE 
INSTALLATION IN SEATTLE, WASH.— 
Much favorable comment followed the 
installing of this Stow-Davis Furniture 
Co. suite in the executive offices of the 
Greyhound Bus Lines, Seattle. Planning 
and execution were handled by Bank & 
Office Equipment Co., Seattle. 
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The State of 
the Industry 


e BUSINESS FAILURES are on the in- 
crease. According to the best records 
available, failures of all types of business 
in the United States for the first six months 
of 1949 were about |8! per cent greater 
than they were in the same period in |947 
and about 80 per cent greater than in the 
first half of 1948. The failure record in 
the office equipment and supply field is 
just about in line with the general trend. 
The overall picture for the country reveals 
1,700,000 new firms started from the close 
of the war up to the beginning of 1949. In 
that same period about |,000,000 compa- 
nies discontinued operations. A report is- 
sued by the Federal Reserve Bank of 
Chicago reads, in part, ‘Almost 70 per 
cent of all firms which failed in 1948 had 
been formed after the war.'' Two factors 
should concern office equipment and sup- 
ply dealers—failures or potential failures 
within the industry and those in other fields 
of commerce, who are of course, buyers of 
business tools and supplies until they stop 
functioning. The state of the industry could 
very easily be determined by intelligent 
awareness of the failure pattern, particu- 
larly among customers whose inability to 
clear accounts payable might remove the 
profits from the operation of office equip- 
ment dealers.—WSL 
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Editorial 


NSA'S 1949 Convention—What 


Can It Return To Me? 


@@SOME MAY MEASURE a convention in the bal- 
ance of attendance, number of exhibits, program and 
other long-established criteria. Some may take it in 
stride as just another trade event. 

But to a member of this industry, the National Sta- 
tioners Association Forty-third Annual Convention 
and Thirteenth Annual Exhibit, about to open at the 
Stevens Hotel in Chicago, need a different approach. 

A personal yardstick should be used—one that will 
reveal an answer to the query, “What do I, as a sta- 
tioner and as an individual, get out of the conven- 
tion?” 

To some a convention means an opportunity to 
mingle with friends or to be one of a convivial crowd. 
That’s well and good but it doesn’t add up to real 
personal acumen. 

An NSA convention will return most to a stationer 
who seizes the opportunity to hear addresses and 
forum discussions on problems particularly adaptable 
to his own situation; it means most to a stationer who 
finds the exhibit a challenge to learn ‘“‘what’s new in 
my business?” At the same time, the conventioner 
can approach this interesting week of the year with 
a relaxed mind, with a hearty greeting to old friends. 
It can be both a business experience and a satisfying 
vacation. 

In short, the NSA returns most to the stationer who 
seeks most. 








Here and lhere 


PAUL J. WIELANDY RECALLS 
FRONTIER DAY SELLING IN 
NEW MEXICO PUBLICATION 

Paul J. Wielandy, 1605 Locust St., 
St. Louis 3, Mo., is the author of an 
an intriguing article on ‘Frontier 
Salesman,'’ appearing in the July 
and August issues of the New 
Mexico Magazine, a publication de- 
voted to the present and the yester- 
days of the state. 

In this article, Mr. Wielandy re- 
lates that "Santa Fe was my favor- 
ite town when | was a young travel- 
ing salesman in the 80's."’ He tells 
of brushes with the Apache Indians 
and gives details on frontier day 
enforcement of law in the days 
“when New Mexico was young and 
life was carefree.’ He was !9 when 
he began his career as a traveling 
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alesman for Shorb & Boland of St 
Louis, then the largest book and 
stationery jobbing house west of 
the Mississippi River. 





DAVENPORT MAN IN THIS 
INDUSTRY ELECTED HEAD 
OF PHILATELIC SOCIETY 
The stationery industry now claim 

the presidency of the American 
Philatelic Society, an organization 
of some 12,000 stamp collector 
Wilbur F. Cannon 
and general manager of Fidlar & 
Chambers Company, Davenport 
lowa, printers, binders and office 
supplies, was recently honored by 
being elected to the presidency 
for a two-year term. 

Mr. Cannon's philatelic interest 

began in 1915 with general collect- 


vice-president 


ing, later centering on airmails and 
British Colonies. 

It is also of interest to know that 
the NSA general manager, Pau 
Burbank, is one of the society's 
active members, as is the NSA 
president, L. R. Kendrick. A year 
ago the convention was held at 
Denver, Colo., and Mr. Kendrick 
served as general chairman of the 
meeting. 





GIVE ENOUGH FOR ALL THE 
RED FEATHER SERVICES IS 
COMMUNITY CHEST SLOGAN 

In practically every city of the 
nation Community Chests and other 
Red Feather organizations banded 
together as "The Community Chests 
of America’ will hold campaigns 


for funds in October. Many will 
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BILL DIEHL, JR. ENTERS 
GOLF'S HALL OF FAME 
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EUROPE IS RIGHT AT 
CLAUSING'S ELBOW 


OFFICE APPLIANCES, October, 


through the International Typewriter 
switchboard. 

Phone calls from abroad are not 
unusual and, in fact, dealers from 
all over the world often phone the 
Chicagoan concerning the state of 
the typewriter market. Attached to 
the telephone receiver is a device 
which amplifies the voice whenever 
a long distance call necessitates it. 


ED CONLON NOW QUIET 
ON FISHING EXPLOITS 


Writes Ed Conlon, sales manager 
of Rockwell-Barnes Company, Chi- 
cago, Ill.: 

“On my return from my fishing 
trip with Jim Gaffaney and his boys 
| had occasion to do a little boast- 
ing with Jim Martin of the Globe 
Furniture & Stationery Company 
here in Chicago. Before | could get 
my big fish story in, Jim pulled out 
the enclosed picture. So | put away 
the photos of my sardines and lis- 
tened. He tells me this was caught 








THIS PUTS AN END TO ALL “BIG 
FISH” STORIES.—Jim Martin, Globe 
Furniture & Staty. Co., Chicago, be- 
side the 595-pound tuna he landed at 
Wedgeport, Nova Scotia, after a 21/3- 
hour battle. This picture, when shown 
to Ed Conlon, Rockwell-Barnes Co., 
caused Ed to silently tuck away his 
pictures of record catches. Inset: 
“Skipper” Jim Gaffaney, Gaffaney Of- 
fice Specialties Co., Fargo, N. Dak., 
governor of NSA District No. 7, and 
Ed Conlon on a recent fishing trip. 


at Wedgeport, Nova Scotia; it is a 
595-pound tuna and took two hours 
and 20 minutes to land. 

"It looks to me as if Jim Martin 
is now in the fish business instead 
of the equipment and sta- 
tionery industry. 


Attica 
C : 


1949 


MORSE SENSE FROm O.LiIe THE OW’ 


Ovi 2 WHO STREET 
THe Oak TREE 
ow. HOLLOW 





EX 
fIBRI 


Dear Editor: 

The pigeons used to roost on 
the ledges of buildings around 
Birdland’s business section and 
they made such a nuisance of 
themselves that the owners de- 
cided to get rid of them. They 
tried everything to scare the 
pigeons away—poison, shotgun, 
barbed wire and a stuffed falcon 
—but the squatters roosted on 
the ledges just the same. 

At last, in desperation the 
owners took a picture of the 
ugliest duck in town named 
Roberto and put reprints on their 
ledges. That did it. The pigeons 
took one look at his mug and 
flew. Everybody got a big kick 
out of this happening and the 
waggish jeered that Roberto’s 
face would stop a pigeon talk- 
ing. 

Most birds would be infuriated 
by this banter and sue the own- 
ers of the buildings for slander 
or something, but not Roberto. 
He said, “They did me a favor 
because they showed me that 
my ugly mug has big sales pos- 
sibilities. Pigeons roost on build- 
ings all over Birdland and their 
owners are unable to get rid of 
the kibitzers. It costs the land- 
lords a fortune to clean up after 
them. I'll show them how to 
save a lot of money and make a 
nice piece of change myself.” 

He got some circulars printed 
with his picture on them and 
guaranteed that his face would 
scare pigeons away. “Just hang 
it on the ledge and pigeon-hole 
your headaches,” was his slogan. 

Now he’s doing a thriving 
business selling his picture for 
$50 a print, makes lots of money, 
is married to the prettiest and 
proudest peacock in Birdland. 

The right kind of salesmanship 
can make a peacock contented 
with an ugly mug. 

Very wisely yours, 
OLLIE THE OIL 
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THOUSANDS SEE NEW HORDER’S, INC., STORE; 

PLAN OPEN HOUSE SEPTEMBER 30-OCTOBER 8 

Many thousands of customers flocked to Horder’s, 
Inc., new headquarters store for the opening July 12, 
at Jackson Blvd. and Jefferson St., one-half block west 
of Union Station. Horder’s, Chicago office supply house, 
founded in 1901 by the late E. Y. Horder, has now 
doubled the size of its headquarters building, and oc- 
cupies space covering one-half city block—225,000 
square feet on seven floors and basement. Fronting on 
Jackson Blvd., the new headquarters store contains 
complete stocks of latest office supplies and office fur- 
niture. More than 160 feet of window display space 
sets the handsome interior off to advantage. 

This store is equipped for the following services: 
printing and engraving, rubber stamps and seals; tele- 
phone order service manned by 20 phone order sales- 
people; paper converting; office planning service; gold 
stamping; city’s largest retail map department for 
business maps, street guides, road maps, and special 
purpose maps, such as geodetic surveys, harbor maps, 
and map mounting service 

Being located in headquarters building, store sales- 
men can quickly draw on the entire warehouse stock 
of over 20,000 items, including furniture and business 
systems devices, both for quick stock replenishment 
and for quick filling of orders for merchandise too 
bulky to carry on the retail floor. To expedite these 
orders, a spiral chute connects all warehouse floors 
with the special order department in the store. Orders 
telephoned to the stock floors are filled immediately 
and sent down this chute, within ten minutes. 


Maintain Special Order Department 


The special order department, manned by personnel 
with thorough knowledge of the merchandise, will 
serve customers who wish to order special items, or to 
select from Horder’s 400-page general catalog. It also 
serves as a will-call desk 

Display windows in the furniture section have no 
backdrop, thus allowing the passerby a clear view from 
the street to the entire furniture section. In the office 
supplies section, shelving fixtures against the window 
ledge are only 54 inches high, also allowing a clear view 
into the store. Low bulkheads and shallow window 
ledges bring the merchandise close*o the viewer from 
the outside. 

Entirely clear Herculite glass and double-action en- 
trance doors also allow clear vision and invite entrance 
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HORDER’S NEW HOME — Architect's 
drawing of the new Horder building 
which has been erected on the north- 
east corner of Jackson Blvd. and Jeffer- 
son St. in Chicago. Built of reinforced 
concrete with stone trim, the seven- 
story building has a combined floor 
space of 225,000 square feet. Engineer- 
ing Systems, Inc. was the architect and 
George Sollitt & Co. the contractor on 
the new structure. 


Asphalt tile floor in light green and tan, 
worked into the pattern, forms a 


to the store 
with symbolic “H’s”’ 
complementary background for fixtures and displays. 


continuous-fixture lighting provides 
glaring illumination for the office 
supplies section. Furniture section fixtures are stag- 
gered, and the candle-power reduced, highlighting 
with spot-lights, providing the soft lighting needed for 
furniture displays 


Fluorescent 
brilliant but not 


Use Harmonizing Colors 


Decoration is in harmonizing shades of greens and 
tans, with unique designs of wallpaper in furniture 
display rooms. Store fixtures are of walnut, with white 
lead rubbed into the finish, to lighten the shade and 
give light-reflective value. 

The counters—24 x 48 inches instead of the usual 
30 x 60 inches—are flexible and adaptable for forming 
display groups, and they allow convenient aisle ar- 
rangement. The 24-inch width makes it easy to reach 
the stock shelves below. Counters have pull-out trays 
with half-fronts—thus stock is exposed, and is easy to 
place or remove. Counter and case fronts, slanting in 
at the bottom, permit toe space for the customer, and 
allow him to stand close to the merchandise 

New, modern counter tops have features which allow 
easily seen and accessible displays, and quick replace- 
ment of displays. Beautiful, organized eye-level dis- 
plays eliminate the monotony of low-level counters 
Showcase tops and the tops of 54-inch wall shelving 
are made of Herculite glass, lighted from above 

Wood cut-out lettered signs identify each depart- 
ment. The fountain pen section, in an alcove out of 
the main-traffic aisle, has low display cases and com- 
fortable upholstered arm chairs, so that the customer 
may sit down and make his selection 

There are none of the traditional travelling ladders 
on the wall shelving for Horder salespeople. Instead, 
small pull-out steps and handles have been placed at 
convenient intervals. 


Fiexible Screening for Displays 


Model office room displays in the furniture section 
have walls of flexible hinged screening instead of the 
fixed-wall areas previously used. Floor displays are 
departmentalized into various related types of furni- 
ture, maps, filing equipment, office machines, visible 


filing equipment and time-saving devices. The store 
occupies about 12,000 square feet of floor area 
OFFICE APPLIANCES, October, 1949 


rhe sign on the store front is made of stainless steel 
letters louble neon tubes on the face giving 
brilliance to the letters. The east wall of the Horder 
buildin Union Station, carries a huge sign, 
x 80 Order from Horder—Everything for the 


wall has a vertical sign of four-foot 
ail tters with neon tubing. 
Speed P icts had their Swingline Bunny girl pres- 
their latest staplers, and Cramer 
Company had a moving display of 
file cabinet with glass panels was dem- 
J. F. Emhardt, vice-president of Columbia 
Company. Other demonstrations were 
Ss h Metal Arts Company, Security Steel 
pany, Sturgis Posture Chair Company, 
turing Company; William Small of 
Company, Carl Kaufman of Speed 
roducts ‘| pany, William Boyd of Acco Products 
Ellingsworth of Ellingsworth Manufac- 
Roy Skibbe of Victor Safe & Equip- 
Glen Chambers of Weis Manufactur- 
r Com} Joe Regan of Printomatic Manufactur- 
Com} nd Claude Booth of Heyer Company. 
h features of the new building are 
these continuous-flow order filling and fast 
j lers; increasing freight elevators from 
ch with 6,000 pound capacity, and in- 


Office Phi me 


ent to den trate 





















HORDER’S CLEAN SWEEPING INTERI- 


ORS—Be! Spacious counters com- 
bine with wide aisles to stimulate cus- 
tomers int 1ying impulse items. Vari- 
ous departm s are labeled for quick 
reading and easy access. Filing sup- 
: s, marking vices, business papers, 

bons and bons and shipping room 
supplies t a few sections that re- 


ention in store's layout. 





Right: Con 


units are included in 


this display of office furniture, as well 
as individual desks, chairs and tables. 
Various styl: separated by par 
titions and screens which add color as 
well as helpi: reate the desired mood. 
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creasing passenger elevators from one to two; Asso- 
ciated Stationers Supply Company city order depart- 
ment modernized to give improved will-call service 
for Associated dealer-customers; spiral chute from 
upper stock floors delivers orders directly to this de- 
partment; two truck docks, in addition to existing 
space for seven trucks, will provide faster loading serv- 
ice for Associated will-call trucks, and an employees’ 
cafeteria will serve daily lunches, and snacks during 
morning and afternon rest periods. 

The following Chicago firms took part in building or 
finishing the structure: building architect, Engineer- 
ing Systems, Inc.; -general contractors, Geo. Sollitt 
Company; store design, Walter H. Sobel and J. Stewart 
Stein; and fixtures, Decorators Supply Corporation. 

Ruland Mergler is manager of the office supply store, 
and Earl E. Hanson is manager of the furniture and 
office systems section. Mr. Hanson is also furniture 
division manager for the company. Associated Sta- 
tioners Supply Company, the wholesale division, has 
offices on the second floor, with a wholesale display 
room for the convenience of dealers to make selections. 

Open house will be held by both Horder’s and Asso- 
ciated, beginning September 30, and continuing daily 
including Saturday and Sunday, through October 8. 
Guide trips through the building will be made at regu- 
lar intervals daily and evenings. 





Above: Comfortable chairs are provided 
for the convenience of customers who 
are selecting fountain pens and pencil 
sets. Across the aisle (see center pic- 
ture) are various other desk accessories. 
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MARBLE DESIGNS OVERSIZE POSTURE CHAIRS 

The B. L. Marble Chair Company, Bedford, Ohio, is 
introducing as new products the Nos. 4088'% and 
415312AF oversize posture chairs for men. 

Both chairs have double action hinged, tilting backs 
that are fully adjustable, up and down, forward and 
backward, to provide a custom fit to the individuals 
using them. The seats are also adjustable for height 
from the floor, and base feet are regularly equipped 
with the new Tenite plastic scuff plates. 

The No. 4088 is an all-wood chair with a deeply 
scooped, extremely well rounded seat of correct ana- 
tomical proportions. The No. 41534AF has a thick, 





NEW MARBLE OVERSIZE POSTURE CHAIRS FOR MEN— 
Left: the No. 4088!/. with shaped wood seat. Right: the No. 
41531, AF with foam rubber seat and back. Both chairs are 
avaiiable in Birch Walnut, Birch Mahogany, Marblcote or Oak. 


soft foam rubber cushion as underneath upholstery in 
the seat and the top of the seat is covered in Bedford 
cord fabric to preserve the softness of the foam rubber. 
The leather covered back rest is also upholstered un- 
derneath with foam rubber 

Height of back from seat in the No. 408842 model is 
adjustable from 15 to 17 inches and sitting depth is 16 
inches. The other model has height adjustable from 
14% to 16% inches and sitting depth is 16% inches. 
Sitting depth of the two models, respectively, is 16 and 
161% inches. 

—— © — © 
“Y AND E” ANNOUNCE TRANSFER FILES 

Telegrams to the entire “Y and E” sales force and 
special letters to the trade have announced the avail- 
ability of the 4000 Line of flush side steel storage and 
transfer files made by Yawman and Erbe Manufac- 
turing Company, 1015 Jay St., Rochester 3, N. Y. 

The newly-resumed line includes all popular sizes, 
with all cases and drawers having four hard steel 
rollers, safety gauge strips, bottom channel, removable 





38 








pment 


CVICCS 
Supplies 


Cou, 


Ih 





positive lock channel compressor, stacking feature, 
formed steel drawer pull and large label holder. Stand- 
ard finish is “Y and E” No. 639 gray enamel. 

National publicity in the form of trade and consumer 





Y AND E TRANSFER FILE 


advertising has been released and a new two-color 
envelope enclosure will be broadcast as soon as it 
comes from the printer. Other sales helps, in the form 
of newspaper mats will round out the planned pub- 
licity campaign. Dealers can obtain additional infor- 
mation regarding this line of steel transfer files by 
writing the sales promotion and advertising depart- 
ment. i 


—-. 

HEYER READY FOR BU YE RS’ MARKET 
The Heyer Corporation, 1850 S. Kostner Ave., Chi- 
cago 23, Ill., is ready for the buyers’ market. Arthur 
Heyer, secretary of the firm, says that the Model C 
duplicator will attract increased interest and business, 





HEYER MODEL C STENCIL DUPLICATOR 


offering this model in the new Strato-grey color and 
designed to handle any job from post cards to legal 


sharp copies can be delivered at 
it is claimed. 
feed, large 


size paper. Clear, 
speeds of 100 or more per minute, 
Features include automatic paper ca- 
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is “peanuts”? 


v= may save only “peanuts” by changing 
one business form to meet a new 





situation. But being able to change every form— 
your entire systems work—change them 

quickly and economically, can mean a 
substantial saving. 

You can have this important flexibility by 
using A. B. Dick mimeographs. And you won't 
sacrifice speed, legibility, over-all economy, or 
easy operation to get this flexibility. For unlike 
other duplicating processes, mimeographing 
makes no compromise with one quality to 





excel in another. Mimeographing 
is BALANCED duplicating. 
Ask your nearby A. B. Dick representative 
to explain BALANCED duplicating. 
Or, send in the coupon below for full details, 





MODEL 435 Mimeographing is BALANCED Duplicating 
rd F .7 * 
foot con . the first name in mimeographing 
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A. B. DICK COMPANY, Dept. OA-949 














NEW ACCESSORIES 720 W. Jackson Boulevard, Chicago 6, Ill. 
ae % ' | would like complete information on how BALANCED Duplicating 
meee hs = can help me to reduce operating costs 
d 
Prod 
KING NAME 
wide c ge 
- | COMPANY 
iy 
ADDRE! 
| 
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pacity feed table and quick setting guides. 

Complete catalog and price information 
secured from the company. 

———o— —_— 

LA SALLE PRODUCTS OFFERS NEW ASH TRAY 

La Salle Products Company, 2216 N. Clybourn Ave., 
Chicago, Ill., is presenting in the new fall line a 
No. 300 ash tray, 534 inches in diameter, claimed 
to be perfectly designed to do away with odors. A 
special locking device holds the top firmly, yet allows 


can be 





LA SALLE NO. 300 ASH TRAY 


it to be easily removed for cleaning the receptacle. 
Of oversize capacity, the tray cannot spill butts, which 
drop into the base with finger-tip pressure on the 
knob. The mechanism is completely sealed, leaving 
nothing to get out of order. The bottom is felted. 
Statuary bronze and satin chrome finish are used. 
This ash tray comes individually boxed and has a 
shipping weight of 20 pounds per dozen 
oe 7 

ANNOUNCE NEW ROYAL METAL FOLDING CHAIR 

A new folding chair has been announced by Royal 
Metal Manufacturing Company, 175 N. Michigan Ave., 
Chicago 1, Ill. This is the No. 600 line with tele- 
scoping back legs. The frame is constructed of seven- 
eighths-inch diameter stee] tubing, all cross bracing 





ROYAL METAL CHAIR NO. 652 


completely welded. Solid rubber feet protrude from 
inside the tubing to provide adequate surface on the 
floor. 

Four models comprise the new line: No. 653, all- 
metal chair featuring a one-piece saddle-shaped steel 
seat; No. 656, the scroll shaped steel seat fitted with 
a tempered Masonite panel; No. 657, upholstered seat 
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of Super-Tuftex, and No. 600, de luxe Royalchrome 
folding chair with Flex-spring seat and amply padded 
back. 

All models except No. 600, which is Royalchrome 
plated, are available in a wide range of Plastelle colors. 
— 

REX-O-GRAPH ADDS AUTOMATIC COUNTER 

Rex-O-Graph, Inc., Milwaukee 12, Wis., has an- 
nounced the addition of a new automatic counter to 
the model SA fluid type duplicator at no advance in 
price. 

The new counter is similar to that used on the more 
expensive Rex-O-Graph models MF and MFH. It conh- 
Sists of a revolving counter that in one complete turn 
signifies 100 copies. The handy indicating knob is set 
at zero at the beginning of the run. At each revolu- 
tion of the drum, it moves around the numbered dial, 
indicating at a glance the number of copies produced. 





ie ron op 
REX-O-GRAPH SF WITH AUTOMATIC COUNTER 


For quantities over 100, the indicator merely continues 
around the dial, repeating to 200, or for as many copies 
as desired. 

Beside the new automatic counting device, Model 
SA features 100 per cent roller moistening, Snap- 
Action Master clamp, lightning paper centering device, 
one-eighth inch stripping margin and only one for- 
ward turn of the handle per copy. The automatic 
counter is also available on the Model S, hand feed 


fluid type duplicator. 
a 


FERRIS INTRODUCES NEW ROTARY FILE 
The Ferris Rotary File Company with sales offices 
at 925 Main St., Bridgeport 3, Conn., recently an- 
nounced the introduction of a new rotary file claimed 
to produce speedy and efficient cross filing. 
The unit is desk height and requires only 
square feet of space. The standard size unit 


three 
holds 





NEW FERRIS ROTARY FILE 


cards at one time, with the trays so 
installed that they will never tip or allow the cards 
to fall out, claims the manufacturer. The finger-tip 
control permits the wheel to rotate in either direction. 
Cards can be easily removed or replaced, permitting 


up to 13,000 


OFFICE APPLIANCES, October, 1949 














OW ERING PRICES is one thing . . . but hammering 
them down at QUALITY ’s expense is something else 
again. PANAMA-BEAVER products are superb, 
because we tailor them UP to rare quality standards, 
not DOWN to higgle-penny prices. That’s why they 
are CHEAPER for YOU in the long, hard run... 





PANAMA-BEAVER 


MANIFOLD SUPPLIES CO., 188 3rd Ave., Brooklyn 17, N. Y. 


CARBON PAPERS 






HECTOGRAPH Th rr Sees INKED RIBBONS 
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the usage of present cards and records. One or more 
cards can be taken out at a time and both sides of 
the cards can be utilized 

The cabinet is of heavy steel construction in the 
standard colors. For full information, inquiries should 
be addressed to Stanley Dulski, sales manager, at the 
Bridgeport address. 

= —>- — - 

FRIDEN OFFERS FULLY AUTOMATIC CALCULATOR 

A new, fully automatic calculator is now being 
presented by the Friden Calculating Machine Com- 
pany, Inc., San Leandro, Calif., to the world’s office 
equipment markets. 

Possessing “ultra-matic” features, the streamlined, 
color-engineered ST-W calculator offers fully auto- 





NEW FRIDEN ST-W CALCULATOR 


matic multiplication, division, addition and subtraction 
to facilitate handling of payrolls, invoices, inventories 
and tax compilations. 

It is claimed that the new calculator makes it pos- 
sible for the operator to write the answer to one 
problem while the next is being automatically com- 
puted. 

- © - 
INTRODUCE NEW LINE OF STEEL FILES 

A complete line of Anderson-Hickey Company steel 
files with many new improvements was recently an- 





NEW CRADLE SUSPENSION FILE 


nounced by Cardinal Sales, Inc., 5631 W. Madison St., 
Chicago 44, Ill., The “Free Rolling Ball” cradle sus- 
pension that progressively travels forward with the 
drawer is said to obtain perfect balance and even dis- 
tribution of weight, eliminating friction and noise. 
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The slide travels on a heavy guage housing adding 
strength and rigidity to the framework. 

Also featured is the side locking compressor with 
the finger control which operates easily and locks 
securely. The new line is available in letter and legal 
size in all heights. 


WALL COSTUMER 
IS INTRODUCED 

A new wall costumer 
made of polished alumi- 
num is being offered by 
Park Products Company, 
111 N. Marion St., Oak 
Park, I11. 

This accessory is designed 
to provide large coat hang- 
ing capacity and at the 
same time take up as little 
space as possible. It is as- 
serted that installation is 
simple, involving only three 
screws which are furnished 
with each costumer. The 
highly-polished costumer is 
said not to peel, rust or 
tarnish. 

Packed, ready for instal- 
lation, in individual car- 
tons, these costumers are 
available for prompt ship- 
ment. They retail at $4.00 
each. 





oo eR 


SMITH-CORONA INTRODUCES NEW PORTABLE 

A 1950 Smith-Corona Portable has been introduced 
by L. C. Smith & Corona Typewriters, Inc., Syracuse 1, 
N. Y. The new portable has a total of 38 features, 





NEW SMITH-CORONA PORTABLE 


according to the manufacturer, 19 of which are said 
to be new, and 21 are claimed to be Smith-Corona 
“exclusives.” 

An outstanding feature is the “Colorspeed” keypoara 
of standard office typewriter size and composed of 
rimless keys, colored a non-glare green and “comfort 
shaped” to cup the fingertips. The keyboard letterings 
are inlaid from the top to the bottom of each key to 
eliminate wearing off. 

A super-speed escapement has 
Operating with a full drop and a one-fourth of an 
inch “let-off” the new escapement is said to step up 
the responsiveness of each key. A new dual universal 
action is also claimed to increase the portable’s speed. 
Key levers and type bars have separate universals, 
enabling the operator to select the tension wanted. 

Other features include a new line-space and carriage 


been provided. 
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‘WORLD'S 
FASTEST 
@ PORTABLE! 


The 
ALL-NEW 1950 


SmitH-CorRONA 


Portable Typewriter 





N [ ew model —it's a 
all-new typewriter with 
een new features pl 1S 


Smith-Corona “‘exclusives!”’ Its 





smart Colorspeed Keyboard is full “il e | j/4 
standart hce machine size... has rimless Hey, Mister Dea er: 
keys . restful non-glare 


Do your customers know you sell the world's 
fastest portable? Now's the time to tie-in with 
our national advertising and tell ’em—with 
s so f Imost impossible to jam window displays, counter displays, newspaper advertising, 

1 Don's mies it— it’s at radio advertising and by mail. Remember...’‘Customers buy 
in stores that tie-in!” 


mfort shaped to cup your 





1 its lighter, snappier action 


Corona dealer’s now / 


“The Finest Precision Writing Instrument of its kind in the World!” 
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return mechanism, vents in the rear casing allowing 
escape of noise, and retractable paper supports that 
may be raised or lowered at will. Three models, fin- 
ished in tan ripple, are available—Silent, Sterling, and 
Clipper. 
o a 
ANNOUNCE STEEL 
WARDROBE CABINET 
Aurora Steel Products 
Company, Aurora, Ill., has 
announced a newly-de- 
signed steel wardrobe cab- 
inet complete with one 
shelf and coat rod full 
width of cabinet to hold 
many heavy coats without 
crowding. Double doors 
from No. 20 gauge cold 
rolled steel each have sep- 
arate handle. The chromi- 
um-plated handles will not 
catch on clothes and have 
rounded corners, states the 
manufacturer 
These cabinets are now 
available in 66, 72 and 78- 
inch heights with 24, 32 
and 36-inch widths and are 
18 to 24 inches deep. They 
AURORA STEEL are finished in green, grey, 
WARDROBE CABINET brown, white or special col- 
ors of baked enamel. Each door is suspended by three 
heavy hinges, semi-concealed to prevent removal of 
pin and help arrest pilfering. A paracentric lock, not 
masterkeyed, controls the three-point locking system. 
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OFFER HARTCO STEEL TRANSFER CASE 
Harold D. Hart Company, 304 T. & P. Passenger 
Building, Fort Worth, Tex., is offering as a new Hartco 
product the 2800 line steel transfer case, 26 inches 
deep. All reinforcing members of the case are con- 


Py 
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HARTCO STEEL TRANSFER CASE 


cealed by a smooth exterior and the finish is of olive 
green or gray baked-on enamel 

Each case is a unit in itself, but can be stacked 
with others quickly and securely without the use of 
tools or bolts, state the manufacturer. The cases are 
made in regular letter, legal and ledger sizes 


. — + 


RITE-HEAR PHONE PAD INTRODUCED 
The Rite-Hear Phone Pad Company, 100 First Na- 
tional-Soo Line Building, Minneapolis, Minn., has in- 
troduced a new type of handy phone pad, especially 
designed for use with the new cradle type telephones. 
Retailing at $1 each, the pad fits on the phone in an 
easily-attached manner but does not obscure the dial 


da 


or collide with the receiver. It is equipped with a 
trough for the pencil and a pad of tear-off leaves for 





RITE-HEAR PHONE PAD 


memos. Standard-size pads or refills from the manu- 
facturer can be used. 
*—« 

FIVE POINT CHOICES OFFERED BY WEAREVER 

With the addition of a “Steno” type the $1.00 Wear- 
ever Pennant Pen, No. 836, is now available with five 
different grades of points. 

The pen, available in both gold plated cap and 








WEAREVER PENNANT PEN 


silvery metal cap, is made by the 53-year-old firm of 
David Kahn, Inc., North Bergen, N. J. A national 
advertising campaign has been released 
—--e — 
MURRAY INTRODUCES EXECUTIVE LINE 

The Murray Furniture Company, Grand Rapids, 
Mich., has announced a new series of furniture group- 
ings styled for upper bracket executive offices. The 
600 desk here illustrated is part of this line 

These are claimed to be distinguished examples of 
wood craftsmanship by a manufacturer long associ- 
ated with fine furniture making. 

The Murray office groupings are especially designed 
to meet the requirements of top executives who want 
to create the atmosphere of richness and character 
in their offices 

Each series is fully constituted with desks, tables, 
cabinets, bookcases and chairs. 

Murray Furniture Company will exhibit in the Hub- 
bard Room at the Blackstone Hotel during the NSA 





MURRAY EXECUTIVE OFFICE DESK 


convention. Representatives who will be in Chicago 
for the convention include Fred Bloempot, Metropoli- 
tan and New England territory; Laddie Koehn, New 
York, New Jersey, Pennsylvania, Maryland and Wash- 
ington, D. C.; James S. Fowls, southeastern; Pat White- 


OFFICE APPLIANCES, October, 1949 


Here’s the “First Choice” 
Desk of 














uso he Pat 


The STEEL AGE Secretarial Desk She Now SEER AGE 


Office Furniture Catalog 


Sets the Pace in Design and Work-ease 


No wonder efficient secretaries hold the STEEL AGE Secre- 
tarial Desk so close to their hearts! Every sturdy, streamlined 
inch of this masterfully constructed beauty is designed to speed 
work along with less effort and more comfort. The added foot- 
room of the pontoon bases, for example, allows more freedom 
of leg movement. The ball bearing suspended drawers glide 
open ata finger touch... smooth as silk. And adjustable gliders 
provide iny work-easy height from 29" to 30)4"'. This precision 
standard of STEEL AGE craftsmanship in the Secretarial Desk The colorful, and completely new 





’ . : ; : | 100-page STEEL AGE Office Furni- 
means added years of perfect service. It’s one reason why people Sale Catalan t gow aeaalie ts 
say, “Sell STEEL AGE and you sell the finest in steel office dealers. Write for your copy today! 








furniture! 





CORR Y—JAMESTOWN 
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sides, southwestern; Ben Field, Middle West; Ben Field, 
Jr., Middle West, and Ross R. West, Pacific Coast. 


o—- < 
MASO INTRODUCES ROYAL STAND 
A new all steel elevator stand, the Royal, is being 
introduced by Maso Steel Products Company, 81 W 
Van Buren St., Chicago 5, Ill. The new stand is designed 
to blend with new steel office installations. Shipped 











MASO TYPEWRITER STAND 


knocked down, the stand can be assembled with only 
12 bolts, eight for the top and four for the elevator 
device. Other features include tip-toe, right foot con- 
trol for raising and lowering; special molded rubber 
feet; choice of grey, green or brown in hammerloid 
finish; free and easy rolling solid rubber casters; elbow 
type of drop leaf arms; continuous piano hinges and 
heavy-gauge, all-steel top. The stands are packed one 
to two car.ions with shipping weight of 27 pounds. 


7 
MARKET HOLGA BLUEPRINT FILING CABINET 
The Holga Metal Production Company, 72 E. Palm 
Ave., Burbank, Calif., recently announced the new Hol- 
ga Plan-Index blueprint and tracing cabinet holding 
more than 1,000 prints in less than customary space 





HOLGA BLUEPRINT FILING CABINET 


Chief features of the new unit are declared to in- 
clude the articulated stringing pins which permit re- 
moving and replacing of individual prints without 
disturbing the others, and the simple indexing and 
cross-filing system made possible by the new cabinet 
design. 

Print deterioration is declared cut to a minimum 
with the dustproof cabinet keeping prints wrinkle and 
curl free. 

Overall cabinet size is 4834 inches high, 3134 inches 
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wide and 20 inches deep. Inside hanging dimensions 
are 29x42 inches and prints as large as 48x72 inches 
can be accommodated. 
The unit, of channel reinforced steel, is finished in 
grey or green scuffproof baked enamel. 
—--<« 


G-F AGAIN MAKES 
CABINETS 


Orders for various stor- 
age cabinets, wardrobes 
and the combination ward- 
robe-storage cabinet here 
pictured are now being 
taken by branch and dealer 
organizations of The Gen- 
eral Fireproofing Company, 
Youngstown, Ohio. These 
products have not been 
manufactured since before 
the war 

The storage _ cabinets 
available vary in size from 
desk and counter height to 
the full 78-inch size with 
single or double doors. 

Finish is grey, olive 
green, mahogany or wal- 
nut. Lock handles are of 
white metal. 


om G-F STORAGE CABINET 











NEW CHAIR OFFERING—Wells Office Furniture Company. 
725 S. LaSalle St., Chicago 5, Ill., will have on display at the 
NSA convention the new line of Aluma-Steel office chairs. 
The chair illustrated is No. 824, one of a number to be mar- 
keted under the Aluma-Steel trade name and claimed to be 
“the most beautiful office chairs in the world.” 
ao 


DEVELOP NEW GERATON SMALL AMPLIFIER 


The Geraton small lightweight amplifier has been 
developed by the Geraton Research & Development 
Corporation, 2115 N. Charles St., Baltimore 18, Md., 
after three years of research. 

Features of the new product are declared to include: 
dimensions of 814 inches long, 4 inches wide and 5 in- 
ches high for weight of but four pounds; a shockproof 
instrument equipped with an isolation transformer of 
Geraton design; an attachment cord having an un- 
breakable plug anchored to the chassis with a Heyco 
nylon strain relief bushing; a chassis with rustproof 
ternplate, and dual channels that can be used for two 
separate applications without disconnecting the ter- 
minals. By merely turning a knob the user can in- 
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Meet the Royal Family: 





First and Foremost! The new Gray Magic The standard typewriter in truly portable 


Royal. A streamlined beauty with built-in size. In keyboard size, slope, distance be- 





sturdiness Preferred by typists every- tween rows, and placement of controls, 
where 244 to |. Truly, the world’s No. | identical with office typewriters. Preferred 
office typewriter more than 2 to | by students. 


vwwecnA ~ 
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New Gray Magic Carbon Ribbon Type- Roytype Supplies. A complete line of 


carbon papers, typewriter ribbons and 
supplies to meet every office machine 





writer. Introduces the ease, simplicity, and 
economy of the office typewriter into the 


reproduction field. Also produces the fin- requirement. Made and guaranteed by 





est original letters an executive could sign. Roval 
= = « . 





WORLD’S LARGEST MANUFACTURER OF TYPEWRITERS 
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stantly switch from channel to the other and at the 


desired volume. 
oi? 


WILSON JONES ANNOUNCES ALUMINUM STAPLER 
A new design in a stapler, with body and base of 
cast aluminum, has been brought out by Wilson Jones 
Company, 3300 Franklin Blvd., Chicago 24, Ill, de- 
scribed in circular D1257. 
This stapler, marketed under the Tatum trademark, 
is claimed to embody numerous features that provide 





WILSON JONES NEW STAPLER 


new conveniences in operation, extra penetrating pow- 
er, ease of staple loading, and smooth action. It staples, 
pins and tacks. 

The modern streamline design in two-tone satin 
finish aluminum is said to harmonize with desk ap- 
pointments in the office and home. 


—-> © 


DITTO ANNOUNCES NEW DUPLICATOR 

Ditto, Inc., 2243 W. Harrison St., Chicago, IIl., recently 
announced a new D-10 direct process (liquid) type du- 
plicator, the lowest-priced machine of this type built 
by the company. 

The new D-10 is equipped with “Magic Copy Control” 
which orerates with a flip of the finger and controls 
the length of run and brightness of copies produced. 

The machine employs the Ditto direct process dupli- 
cating principle. There are no stencils to cut, no type 
to set, no mats to sensitize. It is claimed that 140 copies 





NEW DITTO, INC., D-10 DUPLICATOR 


a minute can be reproduced of anything typed, written, 
drawn or printed through duplicating carbon, in as 
many as four colors in one operation. Copies can be 
made on any weight paper and in any size up to 
8 x 14 inches. 

A disappearing receiving tray streamlines the ma- 
chine. Reversible feed tray facilitates handling of long 
and short sheets. Quick shift paper guides provide 
speedy adjustment for various size forms. Swinging 
feed rollers make refilling of paper tray easy. Stainless 
steel parts guard against corrosion 
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STEEL-PARTS INTRODUCES NEW TABLE 
A new multi-purpose collapsible and adjustable 
table has made its appearance on the market, intro- 
duced by Steel-Parts Manufacturing Company, 4630 
W. Harrison St., Chicago 44, Ill. 
Called the Stud-E-Play-Desk-Table, the device is 
claimed to be adaptable as a study desk, a drawing 





STEEL-PARTS STUD-PLAY-DESK-TABLE 


board, a serving table, a card table or a typewriter 
stand. Made of steel, it has a 24% square inch top 
surface and is adjustable in height to 27, 28 and 29- 
inch levels merely by resetting two simple set screws. 
Another adjustment transposes the table into an 
inclined work board with a choice of three elevations 
at 16, 24 and 30 degrees. 

When not in use the table can be collapsed and 
folded easily for storage. It will hold in excess of 325 
pounds, claim the manufacturers, who make it avail- 
able in grey, brown and green enameled finishes, with 
chrome trim and rubber-tipped feet. Shipping weight 
is 24 pounds, each shipped in a carton 

—><« 

REMINGTON OFFERS PERSONAL TYPEWRITER 

An all-new personal typewriter with 15 features 
inclduding a new Miracle tab which sets and clears 
tabulator stops from the keyboard with only one key, 
has just been announced by Remington Rand, Inc., 
315 Fourth Ave., New York 19, N. Y 

Exclusive features claimed are a simplified semi- 
automatic ribbon changer, sientifically designed finger- 





NEW REMINGTON PERSONAL TYPEWRITER 


fitted keys, larger platen with greater paper gripping 
facility, and super-strength frame 

In addition it is claimed that the machine is equip- 
ped with ball bearing mounted carriage allowing al- 
most effortless carriage return, line locating lever to 
facilitate the return of paper to the original writ- 
ing line, variable line spacer, keyboard touch regu- 
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e ROOMS DURING THE CONVENTION 


MITTAG AND VOLGER, INC. 


Fine Carbon Papers & Inked Ribbons Since 1881 
Park Ridge, New Jersey, U.S. A. 
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QUICK SERVICE DISTRIBUTING POINTS 


¥ 
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FRANCISCO 5, CAL. LOS ANGELES 13, CAL. CHICAGO 4, ILL. KANSAS CITY 6, MO. 
ro Mission Street migty th Main Street 559 W.Washington St. 1013 Grand Ave 
C. F. Leydig, Mgr . Andre, Mgr. W. G. Hurdle, Mgr. C. N. Mur io 
BOSTON 10, MASS. NEW YORK 7, N. Y. HAVANA, CUBA f 
75 High Street 261 Broadway P. O. Box 2535 
W. C. Witte, Mgr. W. G. Mittag, Mgr. Jose L. Washington 
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lator, sure grip paper feed, positive margin stops, vent evaporation and waste, and a camel’s hair brush 
featherlight locked segment shift, double action paper and burnisher are part of the regular kit. 


bail to smooth the paper on the platen and lock it in ——_—_.= 

writing position, standard space bar, and newly-styled MAYFAIR DESIGNS NEW STAMP BOX 
luggage-type carrying case. Mayfair Company, 315.N. DesPlaines St., Chicago, 
TCs. 2 has introduced a new steel stamp box of three com- 


TURNER OFFERS EASY SEE COPYHOLDER 

The W. F. Turner Company, Inc., 112-18 S. Eden St., 
Baltimore 31, Md., has introduced an Easy See copy- 
holder with complete intermediate spacing without 
manual adjustment. Simple pressure on actuating 





MAYFAIR STAMP BOX 


partment size, claimed to be compact enough that al- 
most any ordinary desk drawer will easily accomodate 
it. As illustrated, this No. 03 stamp box is 64%:x44x2 
inches in size with a full-hinged cover. It is finished 
in metallic grey. —-—< 
FEATURE SPONGE RUBBER TYPEWRITER MATS 
The Perfect Rubber Seat Cushion Company, Adams 
Ave., and Leiper St., Building No. 5, Philadelphia 24, 
Pa., manufacturer of Perfect foam or sponge rubber 








TURNER EASY-SEE COPYHOLDER 


arm is declared to provide instant in between adjust- 
ment to compensate for difference in size of type and 
spacing on copy. 

Other features include quick and easy adjustment 
for spacing from 0 to 4 lines, accommodation for sheets 
up to 9x15 inches, all moving parts made of case- 
hardened steel, base and reading plant of rust-proof 
aluminum alloy and convenient back clip to provide a 
quick method of holding sheets as they are completed. 

A chip-proof green crackle enamel finish is used 
_—-—-  —- 

UNDERWOOD ADDS TO DUPLICATING SUPPLIES 

The addition of a new line of stencil duplicating 
supplies has been announced by Underwood Corpora- 
tion, One Park Ave., New York 16, N. Y. Included are 
stencils, inks and correction fluid. Featuring a dull, 








PERFECT RUBBER’S NEW TYPEWRITER MAT 


chair cushions and Sofseat stool cushions, is now fea- 
turing new sponge rubber typewriter mats, attrac- 
tively packaged, one to a carton. The mats measure 
11 x 14 inches, maroon color, and retail at $1.50. They 
are non-skid and are designed to give long lasting 
service and silent operation. 
- —— — i - 
SPEED-O-PRINT PRESENTS LIBERATOR 

The new Liberator Model 100 in the low priced field 
is now presented by the Speed-O-Print Corporation, 
161 E. Grand Ave., Chicago 11, Ill. This is a manually- 
operated automatic feed machine claimed to reproduce 





NEW UNDERWOOD SUPPLIES LINE 


velvet finish, the stencils provide excellent visibility, 
contrast and appearance, say the manufacturers, who 
have designed them for long reproduction runs and 





especially for stylus work in drawing forms and illus- NEW SPEED-O-PRINT LIBERATOR MODEL 
trations. 
The ink is claimed to be soluble in water, thus per- anything that can be typed, traced, drawn or photo- 
mitting an operator to wash off stains with ordinary graphed on a stencil. 
soap and water. Speed of more than 4,000 copies per hour can be at- 
The Underwood correction fluid is packaged to pre- tained, the manufacturers state. The machine has 
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THE Oly TYPEWRITER 


FOR EVERY CUSTOMER! 


THAT'S 
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SELLS ON SIGHT! 


Hundre f dealers are cashing in on these magic sales words — 
“It’s Per ilized.” This exclusive Signature feature is selling 
Signature ewriters on sight to EVERY type of customer... home 
users, smal! and large installations. 

Personal also has a magic effect on the operator. Actual tests 
show sh¢ es faster, takes better care of her machine when it has 


HER own name on it. More efficiently, too, and with greater ease 


because of twelve new Signature features . . . features your customers 
can see you can sell. 

It’s n nder that dealers everywhere are hailing the Signature 
by Woodst as the greatest sales idea since Visible Typing. Let us 


prove it! Send your stock orders now... and see how the SIGNATURE 


typewrite! on sight, for you. 


12 NEW POWERFUL, PROMOTABLE FEATURES 


* Redesigned Tab Set Key 
* Positive Back Spacer 

* Heightened Segment Ring 
* Certificate of Registration 
* Blended Brown Color 

* Streamlined Design 


* Contour-Curved Plastic Keys 
* Sight-Set Margin 

* Instantly-Removable Cowl 

* Triple-Action Paper Bail 

* Line Space Lever 

© Redesianed Marginal Release 


Plus 6 more exclusive features that have made Woodstock the choice of millions. 


WOODSTOCK TYPEWRITER 


SALES OFFICES: 75 EAST WACKER DRIVE e 
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BY WOODSTOCK 


HOW PERSONALIZING 
WORKS TO CLOSE 





THE SALE 
Plastic, factory-made x > 
Signature Cord carries > owns 3 


operator's signature. 
On back is o valuable 
Certificate of Merit. 















The spring-mounted 
Signature Nameplate is 
pushed beck. . . 












the operator inserts 
the personalized Signa- 
ture Cord... 











CHICAGO 1 












and the Signature Type- 
writer is labeled with 
the operator's actual 
signature! 


COMPANY 


ILLINOTUS 
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open cylinder, hand brush inking 

Features include accurate registration, automatic 
roller release, half ream feed table, accommodation for 
stock from 3x5 to 9x14 inches, and an impression roller 
which has self aligning floating tension for uniform 


copy. 
oe 
SANFORD INTRODUCES XIT INK ERASER 
Sanford Ink Comrany, Beilwood IIl., and 500 Fifth 
Ave., New York, N. Y., has designed Xit ink eraser as a 








SANFORD XIT INK ERASER 


product which the manufacturers claim can be applied 
in a matter of seconds. They say, “Simply remove 
easy-grip bottle cap, apply liquid to spot and blot.” 
- *—-- 
ANNOUNCE NEW G-W CABINETS 
A new line of steel filing cabinets is announced by 
A. C. Howard, president of The Globe-Wernicke Co., 
Norwood, Cincinnati, Ohio, and the first completed 





NEW GLOBE-WERNICKE FILING CABINET 


project of the company’s extensive product develop- 
ment program. 

The new “Let-R-Guard” cabinets, now in production, 
are Claimed to embody entirely new principles of con- 
struction which not only increase the strength and 
rigidity of the cabinet, but effect sizeable savings in 
manufacturing costs. The cabinet has a full-flush 
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front design, which presents a clear and practically 
unbroken streamlined effect. The _ triple-purpose 
drawer pulls are completely new in design—they serve 
as drawer pulls, as label holders, and guide rod knob. 

A single piece of furniture steel is used to form the 
two sides and the back of the cabinet, which eliminates j 
unsightly joints and seams. A similar method is used 
to form the top, front and base of the cabinet. 

The design and construction were worked out jointly 
by Donald Deskey & Associates, prominent New York 
industrial designers, and The Globe-Wernicke en- . 
gineering department. According to Mr. Howard, this f 
cabinet will be sold at a new low price, despite its sev- a 
eral innovational features and improvements 

This cabinet will be introduced to the trade at the 
National Stationers’ Convention in Chicago, as well as 
through advertising in the office equipment and sta- 
tioners’ publications. 


aa. 
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INTRODUCE PRESTO PERSONAL STAPLER 
Metal Specialties Manufacturing Company, 3200 Car- 
roll Ave., Chicago 24, Ill., has introduced Presto No. 30 
as a personal stapler measuring only 2%, inches and 
easily fitted into vest pocket, purse, brief case or 


N wsiBll /p,. 





school bag. It is designed to staple papers, sacks and 
bags and also serve as a tacker. 

The personal stapler is especially designed to appeal 
to students, teachers, salesmen, routemen and clerks 

The stapler is mounted on a colorful display card 
complete with a box of staples and retails at $.98 

—--« 

OFFER NEW METHOD 

FOR FILING STENCILS 

A new spring clip meth- 
od, claimed to solve a prob- 
lem in filing stencils that 
has long confronted offices, 
is announced by Mim-E-O 
Stencil Files Company, 2819 
Belmont Ave., Chicago 18, 
Ill. 

The spring clip method 
of filing suspends stencils 
vertically and is claimed to 
eliminate damage caused 
by pressure, wrinkling, fold- 
ing or of stencils sticking 
together. 

The stubs of the stencils 
are slid up under the spring 
clip to hold the stencil se- 
curely. This method allows 
for filing stencils in file 
wrappers. It is said that 
button holes of the stencil 
are protected to assure per- 
fect registration from re- 
runs 

The Rollaway model illustrated is 24% inches high, 
12 inches wide and 25 inches deep, equipped with ball 
bearing swivel casters and having a capacity of 500 
stencils 

Other models available are a junior model of 150 
stencil capacity for the small user, the combination 
models with ample storage space for supplies plus 400- 





MIM-E-O ROLLAWAY 
STENCIL FILE 


—_— 
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2ATENTED “TRUNNION” WIRE MAKES POSTINDEX 
SYSTEMS BETTER— BECAUSE — Exch card hinges on the 


wire and lays back automatically — flat, smooth, straight! 
Posting of entries is a fast one-hand operation — there's no 
card holding—no finger fumbling. 


Positive precision spacing and alignment keeps the index of 
every record in sight whether it's in the “up” o: down" 
oosition. Eliminates jamming — speeds finding — saves time. 


Wire hinge permits 4 page forms without extra holders or 
attachments. Provides far greater form area for more 
detailed records without increasing bulk. 

Multiple inserts can be added for special 

needs. Increases scope and flexibility of 

‘ecords and controls. 


Because of the Patented “Trunnion Wire''— 
Postindex is the simplest and fastest system 
to assemble, the easiest to insert or trans- 
fer in single units or in groups. The ''Trunnion 
Wires” snap in or out with the flick of a 
finger. And there is nothing to wear out. 


“4 


POSTINDEX FITS EVERY DEPARTMENT OF YOUR 
CUSTOMER’S BUSINESS! |+ provides a continuous, us 


to-the-minute picture of every department of every business 
—is highly adaptable to the solution of any problem. Provide: 
instantly, all the important facts of production, sales, pur 
chases, costs, credits, personnel, and other business phase 
Postindex makes record-keeping simple and economical 

eliminates costly errors, steps up efficiency—puts all the fact: 
all the time, right at your customer's fingertips—makes bus 


ness controls easier, more reliable and less time consuming 


“iH 
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VISIBLE FILES 


A product of 
ART METAL CONSTRUCTION CO 
Jamestown, N.Y 









Manufacturers of world famous metal business- equipment 








stencil capacity, the U.D.T. model of standard letter 
file dimensions and 1,400-stencil capacity, and the 
master model of like capacity besides providing a 
work top for collating. The combination model offers a 
rigid base for hand-operated mimeograph 
>< 
DEVISES PERSONALIZED PAPERWEIGHT 

An attractive personalized paperweight to retail 
postpaid for $1.25 has been devised by T. Sidney Harley, 
Altman Bidg., Kansas City 6, Mo. Choice is offered in 
34-inch initial in Old English or block style hand en- 


«25 can solve your gift problem. This personalized paper 


solid brass, polished and lacquered is hand engraved in < 
Old English or Block initial. 1/2" x 1 3/8" 


Mea, 






or thr: 


ig who wish to order in « 


‘ ¢ 


100 or more may have a three line advertising message dic 
to the back and filled in with black at 20¢ each. 
Fs HARLEY PERSONALIZED PAPERWEIGHT 


graved on 212x134x'4-inch solid brass, polished and 
lacquered. Additional %4-inch initials are $.35 each, 
if two or three initials are desired. 

Business firms who wish to remember their good 
customers can have a three-line advertising message 
die stamped and filled in black on the rear side for 
additional $.20 each in lots of 50 or more 

on . <->? - 

NELSON PAPER CUTTERS AGAIN AVAILABLE 

The Nelson vertical paper cutter is again available 
for immediate delivery, announces L. Hyman & Sons, 
102 Prince St., New York 12, N. Y. As illustrated, this 





NELSON VERTICAL PAPER CUTTER 


paper cutter is designed to occupy small counter space 
on glass or wood and may be placed on the back edge 
of the counter, leaving room for cabinets or display 
merchandise. It is claimed that very slight power is 
required to revolve the roll of paper, as part rests on 
pivots or axels. 

No. 10, mahogany lacquered, mounted on a mahog- 
any lacquered finished base, is of 6-, 9-, 12-, 15-, 20-, 
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24-, 27- and 30-inch sizes, or 36 inches when equipped 
with jumbo blade and heavier parts. The No. 7 port- 
able jumbo cutter of 15 to 18 inches diameter is offered 
in the 30-, 36-, 40-, 42-, 48-, 52-, 54-, 56-, 60- and 
72-inch sizes. 
ss oe 
OUTLOOK OFFERS PAYCHECK ENVELOPES 

The Outlook Envelope Company, inventors of Out- 
look envelopes, 1001 Washington Blvd., Chicago 7, IIL, 
recently announced a paycheck envelope claimed to 
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OUTLOOK PAYCHECK ENVELOPE 


insure not only privacy but reduce the time and cost 
of making up pay rolls. 

The glassine transparency is placed in such a posi- 
tion as to show only the name and number of the em- 
ployee as it appears on the check. Writing the name 
once of the recipient is the only operation necessary. 

Sizes and shapes are made to meet the specification 
of the users check. The paper in paycheck envelopes 
is positively opaque, providing absolute privacy much 
desired by every employee and employer. Samples will 
be sent on request. 








—><-— 
OFFER VAPORITE NO. 36 STAMP PAD INK 
Time-Saving Specialties Company, 706 New York 
Life Building, Minneapolis, Minn., has introduced the 
Vaporite No. 36 stamp pad ink to provide a permanent 
ink mark on items where a cold moisture layer is pres- 






VAPORITE STAMP PAD INK IN USE 


ent. It is designed to mark on aluminum foil, laminated 
glassine, waxed locker paper, laminated cellophane, 
polyethlene plastic, glass and metals. It is claimed 
that this ink will stamp through condensation on 
moist, cold, frozen, wet or dry surfaces and that the 
marking will not smudge in 30 seconds after applica- 
tion even after the package thaws. 

The illustration shows how the ink is applied to 
aluminum foil which has been laid on a cake of ice. 
—— 

POLAR USES NEW FINISH FOR DESK ITEMS 

The Polar Manufacturing Company, 323-25-27 N. 
13th St., Philadelphia 7, Pa., has made a complete 
change in the entire line of desk pads and desk set 
items. All of these lines are now produced in new 
modern colors of heavy-weight cowhide with high 
rloss finish claimed to give a greater span of life to 
leather products. Previously, during the war, Polar, 

(Turn to page 100, please) 
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B.C. Allen | 


BUSINESS MACHINES 


CALCULATORS 







l'o the independent dealer who can recognize an 
except 11 opportunity, R. C. Allen 

Business Machines, Inc., offers a complete line of 
attractive low-priced bookkeeping machines, 


adding machines, cash registers and calculators . 
ADDING 
MACHINES 


now available for immediate delivery. 
Opportunities are unlimited to help salesmen 
and office machine dealers develop profitable 


business in all parts of the country. 





CASH 
REGISTERS 


N 


Te Ny, 






R. C. Allen Business Machines, Inc. < eae 





| 680 Front Ave., N.W., Grand Rapids, Michigan 
| | am interested in what you say about Unlimited 
| Opportunities for dealers and sclesmen and would 
; like more information. 
| 
R.C.Allen |e ae 
—~ | Te, ne SS LE a5. ae 
° ° | 
Business Machines,Inc. =| o_o 
680 Front Ave., N.W., Grand Rapids, Michigan | eine oi 
, eG 
| 
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Company FAMOUS FOR 





No. 840 
Solid American Walnut 
Upholstered in Genuine Leather 





No. 600 
Quartered White Oak 
Also available in Walnut 
or Mahogany Finish 
Solid American Walnut 
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Solid American Walnut 
Upholstered in Genuine Leather 





No. 817 SQ 
Walnut or Mahogany Finish 
Also in Solid Walnut 
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QUALITY CHAIRS AT DOWN TO EARTH PRICES! 








NO. 840 AND NO. 841 CHAIRS MADE THIS EXECUTIVE OFFICE MORE COMFORTABLE + MORE EFFICIENT + MORE INVITING 
Be sure to visit Exaipir Boorn No. 118 at the N. S. A. Conven- 
tion—-Chiecago. See our new Executive LEATHER Posture CHAIR 
as well as other new numbers which will be presented to the 
trade for the first time. 


REMEMBER—BOOTH NO. 118—N. 5S. A. Convention 


Jasper Chair7 











eR CHA) 
Ss R o> JASPER, INDIANA 
REPRESENTATIVES: James 8. Fowls, (Southern) R. A. Browne, (West) 
= ; : : 327 Sunset Drive, North 269 Marlowe Dri 
G A. Litchfield, Sales Mer St. Petersburg, Florida Oakland, Collf, tis 
— JA {NO Fred Deutsch, (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
< SPER. = 1525 Southwestern Blvd. 6708 Glenwood Ave.,Chicage 26 385 Madison Ave. 
Dallas 5, Texas Phone ROgers Park 4-3644) New York, N. Y. 
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offices of this journal their headquarters 
at the branch in charge of G. C. | 


Ave., New York, will be happy to be of any possible servic 
there will be fou d the same desire to serve 


; 


ay 
as at Chicago 


Representatives of office equipmre nt concerns abroad, visiting the lU/nited S tates, are cordially 
The staff at the main office, 600 Ul 
lH] hie ( li r at 1023 Persh ing Square Bldg : 


invited to make the 
. Jackson Bivd., Chicago, and the staff 
Pershing Square, 42nd St. and Park 
While the facilities at New York are not so many 





HOLT COMPLETES 25 YEARS WITH 
BRITISH STATIONERS’ ASSOCIATION 


Herbert W. Holt, general secretary of the British 
Stationers’ Association, is now completing 25 years of 
service to that organization. Regarding this milestone, 
the British Stationer, trade journal, says: 

“In the ensuing years the association has grown in 
membership and in status. Many of the older members 
of the association will recall much that has happened 
during the past quarter-century; some of them can go 














HERBERT W. HOLT 


even farther back to the association’s inception. But 
there are very many members who will recall simply 
the association under the active and unfailingly help- 
ful secretaryship of Herbert W. Holt.” 

It was in 1924 that Mr. Holt became assistant secre- 
tary of the British association of which Herbert R. 
Marsh was general secretary. On September 18, 1893, 
the organization by unanimous vote appointed Mr. 
Holt as successor to Mr. Marsh, who retired due to 
ill health. 

During the last war, Mr. Holt’s duties and responsi- 
bilities were greatly increased. Membership today is 
more than 1,000 above the 1930 peak 

-———_ -o— 
HONOR ‘FATHER’ OF DECIMAL POINT 

Although uncounted millions for generations have 
daily used the decimal point in their figure work, very 
few of them are aware of the fact that this decimal 
point had first to be invented and that it required the 





inspiration of a great sage and mathematician to give 
the invention to the world. 

The Scottish Lord Joh. Napier, Baron of Merchiston 
Castle, Edinburgh, Scotland, in July of 1614 published 
“Mirifici logerithmorum canonis descriptio” in which 
he used the decimal point for the first time in history 
as an integral part of his logarithm tables. 

To commemorate this day, the Univeristy of Edin- 
burgh recently invited representatives of universities 
and colleges the world over to participate in the Na- 
pier Tercentenary Celebration. The principal address 
was given by Lord Moulton. 

eo 
BASEBALL TEAM SPONSORED BY REED & REED 


A recent issue of Revista Reed, published by Reed 
& Reed, Guayaquil, Ecuador, importers and distribu- 
tors of office equipment and supplies, devoted several 
pages to the inauguration of the baseball season in 
Ecuador last June. Composed of teams sponsored by 
business houses such as Reed & Reed, the National 
Baseball Congress of Ecuador adds a number of fea- 
tures not common in organized baseball in the United 
States. The custom of having an important public fig- 
ure (the mayor of Guayaquil) throw out the first ball 
was followed, but the next event consisted of awarding 
prizes to the Reed and the Union clubs for having the 
best uniforms. In the game that followed the Reed 
team was the victor over the Oricente club by a close 
score of 3 to 2. 

Prior to the opening game, an inaugural parade 
entertained the crowd in Reed Park. In the wake of a 
military band each team marched around the park 
accompanied by their candidates for the title “Queen 
of Baseball.” —< > 

BURROUGHS BUYS ACME OF TORONTO 

Acme Carbon and Ribbon Company, Ltd., of Toronto, 
Canada, manufacturer of carbon paper, business ma- 
chine ribbon and ink, was recently purchased by Bur- 
roughs Machines, Ltd., of Windsor, Ontario, a sub- 
sidiary of Burroughs Adding Machine Company at 
Detroit, John S. Coleman, president of Burroughs, 
announced. 

‘The Acme Carbon and Ribbon Company, Ltd., will 
continue its operations as a subsidiary of Burroughs,” 
Mr. Coleman stated, “and we are fortunate that J. A 
Campbell, formerly president of Acme, has joined our 
organization and will remain in charge of Acme as a 
general manager.” 
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GLOBE-WERNICKE & PROFIT POINTERS 
FXTR A | A BUSINESS BULLETIN FOR OFFICE SPECIALISTS EXTRA 


CINCINNATI, OHIO 


NEW"LET-R-GUARD STEEL FILE 
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FUNCTIONAL 4 
DESIGN 








Tl nasterpie f steel cabinet de- LET-R-GUARD File completely inno- new—most attractive; new principles 
discards every vational. The full-flush front design is of construction provide extra strength, 
appearance and easy operation. Now available in 4- 

Donald Deskey drawer letter and legal size, as well 

Engineers have as with card index insert drawers—at 


e the new G-W a new low price. 
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Engineering Specialists in 
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Office Equipment, Systems, 
and Visible Records Norwood, Cincinnati 12, Ohio 
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H. STEELE Y CIA., S. A., 
OPERATES ON LARGE SCALE 


Is Outstanding Distributor Handling 30 Lines; 
800 Employed by Firm 


EXICO’S LARGEST wholesale distributor and re- 

tailer of office appliances, the Division de Equipos 
de Oficina of H. Steele y Cia., S. A., operates on a scale 
which for size and scope has few equals, even in the 
United States. Handling 30 different lines with 800 
employees from its own seven-story headquarters in 
the heart of Mexico City’s downtown business area 
and from a seven-building warehouse and service plant 
in another section of the city, this enterprising firm, 
established and owned by an American, is constantly 
using every means of promotion and business stim- 
ulant known to the trade, reaching into every part of 
the Republic. 

H. Steele y Cia., S. A., occupies a commanding loca- 
tion at the intersection of Avenida Juarez and Bal- 
deras, two vital business thoroughfares. The retail 
store and display salons are on the ground floor of 
the Avenida Juarez side. There bilingual clerks, thor- 
oughly trained in all phases of the business, demon- 
strate the latest types of office furniture and equip- 
ment, both domestic and imported. The two large 
front windows facing Avenida Juarez are used for unit 
displays such as an executive desk and all accompany- 


LARGE-SCALE PROGRESS 
AT MEXICO CITY OFFICE 
EQUIPMENT FIRM.—Mod- 
ern facilities are the key- 
word at the Mexico City 
store and plant of H. Steele 
y Cia, S.A. 1. Retail store 
front of H. Steele y Cia, 
S.A., on Avenue Jurarez. 
2. One of the window dis- 
plays at the store. 3. Truck 
entrance at the company’s 
warehouse. 4. Edgardo San- 
chez Simonson, manager of 
office equipment division, 
explains a calculator to 
a customer. 5. Lineup of 
firm's local delivery trans- 
port equipment at ware- 
house. 6. Section of clock 
and dictating equipment 
repair department in the 
Steele warehouse building.. 






SUMADORAS 


VICTOR 
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ing chairs and accessories to represent a completely 
furnished office. These displays are changed about 
once every two weeks and are “silent salesmen” which 
draw considerable inquiries and orders. 


Windows Display Products 

The four ground floor windows on the Balderas side 
are given the same treatment. But usually they show 
the smaller equipment such as Victor adding machines, 
Comptometers, Hugin cash registers, Victor Animato- 
graph sound 16-millimeter film projectors, and so 
forth, with each window devoted almost entirely to 
one brand of equipment. 

The outstanding business development of the Divi- 
sion de Equipos de Oficina is due largely to consistent 
and aggressive merchandising and promotion con- 
ducted by its own extensive advertising department, 
which, although working solely for H. Steele y Cia., 
S. A., is just about the largest advertising agency in 
Mexico. A full staff of thoroughly trained men and 
women utilize every known advertising method and 
medium, adapting them to meet Latin-American re- 
quirements. This advertising department is aided by 
its own photography studio, printing plant and art 
section which turns out anything from a simple cir- 
cular to a complete magazine. 

Topping this specialized activity is a general sales 
catalog, measuring about 614 x 814 inches, profusely 
illustrated with a description and prices of all lines 

(Turn to page 192, please) 
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CARBONS 


ln every field there is one product that can't 
be copied .. . can't be compared. Its qual- 
ity of materials and workmanship places it in 
an unexcelled position. Such products are the 
QUEEN Branded Line of Carbon Papers and 
Typewriter Ribbons. 


Queen Carbon Paper carries quality from 
raw materials to finished product. During its 
manufacture it is specially treated to eliminate 
curl and smudge—to guarantee positive legi- 
bility. Each carbon is made of the finest 
paper available, carefully coated in one of the 
six individual weights most-used in every type 
of office. 


Tue QUEEN Line of Typewriter Ribbons are 
made of first-quality, closely-woven COTTON 
cloth. Manufactured in seven degrees of ink- 
ing .. . according to touch, machine and re- 
quirements of work. 


Prove it in your office! Send today for free 
samples of QUEEN Non-Curl Carbon Paper 
and QUEEN Ribbons. Tell us the make of 
typewriter and the number of carbons you 
usually need; we'll rush your sample—then 


YOU decide. 


© MANUFACTURERS OF RIBBONS AND 
CARBONS FOR EVERY OFFICE NEED. 


VEEN RIBBON & CARBON CO., INC. 


Executive Offices 


742-760 Wythe Avenue Brooklyn 11, New York 


Factories: Brooklyn, New York and Chicago, Illinois 
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NOMDA NEWS 





Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the better- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 
the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 


National Office Machine 


Harold Mann, Executive Secretary, 1267 North Wilton Place, Los Angeles 38, Calif. 





Dealers Association 


can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accuracy. An- 
swers and other trade information 
which cannot be published in OF FICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 








HAROLD MANN APPOINTED NOMDA SECRETARY 
The appointment of Harold Mann to the office of 
executive secretary of the National Office Machine 
Dealers Association brings to the position a man with 
long experience in this field of work. He has been 
for the past nine years executive secretary of the As- 
sociated Executives of Los Angeles, served two and a 
half years as executive secretary of the Altadena Prop- 
erty Owners League in California, and, since March 1, 
1949, has served in the same capacity for the Southern 
California Office Machine Dealers Association. In the 














HAROLD MANN 


latter organization, he was directly responsible for 
putting on the recent NOMDA convention. 

Mr. Mann was born and raised in Portland, Ore. He 
attended the University of Washington for three years. 
He spent several years in show business, including 
three years acting on the stage and as many years 
in managing deluxe theatres in Portland, as well as 
some time announcing on KGW and taking part in 
radio shows. He spent five years in the advertising 
business and was on the board of directors of the 
Portland Advertising Club for two terms. He is mar- 
ried and lives in Pasadena, Calif. 


— —— + 
CORTEZ PETERS DISPLAYS RHYTHM IN TYPING 

Cortez Peters, world’s champion typist, appeared in 
the salesroom of the Anderson Typewriting Company, 
Pasadena, Calif., recently, and gave two demonstra- 
tions during which he explained that the most effective 
method of developing speed is to acquire a rhythm 
movement. 

The typist illustrated his theory by having a pianist 
play a popular melody to which he kept time with key 
tapping, starting with a slow speed and doubling the 
speed four times, finally doubling once more, which he 
said was championship speed rarely attained by the 
uverage typist, being merely a virtuoso demonstration. 

The typewriter speed demonstration was played up 
by big display cards in the window, in the midst of 
typewriters, and also by ads in the newspapers.—_WBS 
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TYPEWRITER CONCERN OPENS IN ST. LOUIS 

Central Typewriter Company, engaging in sales, re- 
pairs, rentals, and other typewriter service, has opened 
its doors at 4294 Natural Bridge Ave., St. Louis, Mo. 

The firm is headed by Ed Grabbe, veteran typewriter 
sales engineer, who has divided the store into separate 
rooms for sales, service and rentals. 

The company has a staff of two full-time typewriter 
mechanics, in addition to one outside salesman, and 
will specialize in typewriters and adding machines, 
primarily to private individuals. Rates are $4.50 per 
month, or three months for $9.00 on most typewriter 
rentals, according to Mr. Grabbe.—RAL 





Industry Personnel 
Brevities 


JOHN DANNENFELSER 
—Few men in the office 
machine and appliance in- 
dustry are better known 
than John Dannenfelser, as- 
sociated with W. J. Hedden 
in the flourishing Petery- 
Hedden Company at New 
Albany, Ind., a city of about 
30,000 population. The ver- 
satile Mr. Dannenfelser is a 
writer of no mean ability, 
an able salesman, and a 




















man who makes a hobby of 
free social work. He has 
taken an active interest in the work of NOMDA and 
served as first president of the Indiana Office Machine 
Dealers Association. He makes no secret of his per- 
sonal belief that race and religion should be no barrier 
to economic and social opportunity, even when such 
ideas do not endear him to local civic leadership. The 
Hoosier’s varied career early was associated with news- 
papers both in the writing and business departments. 
In 1936 he joined Remington Rand, Inc., as a salesman 
of duplicator supplies. Successful in that, he determined 
to start his own business and in September of 1940 
purchased the interest of Mr. Petery of the Petery- 
Hedden Company. For the first five years he did all the 
outside selling in an extensive country territory and 
proudly remembers that during the war years his firm 
sold more Victor adding machines than any other Vic- 
tor dealer in the nation. 
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faster turnover 
greater profits! 












PORTABLE 


TYPEWRITERS TOPFLIGHT 


ADDING MACHINES 
_a fast selling threesome! 







CARBON PAPERS 
AND RIBBONS 






The ALL N! W Remington 















































Personal lv pewriter is the 

sensation of tn typewriter The Hand Adder Model : 
Geld. Orders art pouring in. 7171-5; the Hand Adder with Companion packaged lines 
Dealers are Don bharding us subtract feature Model with quality that means Te 
for tie-in adv’ -tising —they 7371-5; and the smart new peat business. {INVINCIBLE 18 
recognize re-fire winner! gray tone Electric with cush- atopquality duo. CHARACTER 
Exclusive 7 le tab sets, jioned power Model 9371-5. gives your customers above 
clears tab stop® from the All three feature a speedy, average quality at popular 
.evbpoard with one key oper- easy to operate 10-key ac- prices. EVERLASTING pleases 
‘tion. The mos! sensational tion; each lists and totals to even the most price-con- 
selling feat ever offered on $99 999.99, is competitively scious purchasing agent who 
a portable | ewriter. priced, margined for profit! demands demonstrable 












quality at the lowest 
possible cost. 
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MISS RATHJEN HEADS TRANSCRIPTION GROUP 

Miss Anna Rathjen was recently elected president of 
the Transcription Supervisors Association, New York, 
N. Y. Miss Rathjen is chief clerk of Cornell & Under- 
hill, Inc., Hoboken, N. J., and a director of the Newark 








MISS ANNA RATHJEN 


Chapter of N.O.M.A. Other officers for the year 1949- 
1950 are: 
First vice-president 
& Wire Company. 
Second vice-president 
gineering Corporation. 
Recording secretary 
vator Company. 
Corresponding secretary 
Brumbaugh & Free. 
Treasurer—Rose Brown, U. S. Life. 


Carina Meyers, American Steel 
Maude Curry, Columbia En- 
Margaret Turncliff, Otis Ele- 


Margaret Jones, Campbell, 








Miss Rathjen, in collaboration with the extension 
service of Cornell University, is planning a course of 
lectures to be given at the club’s monthly dinner meet- 
ings throughout the year. Topics will cover human 
relations, interviewing, instruction and training, time 
study and job analysis, disability insurance laws and 
communication. A certificate from Cornell University 
will be awarded to those attending six out of the seven 
lectures. 

There will also be made available to members only 
by means of special classes a course of study on “Tech- 
niques of Supervision” to be conducted by Kemp Hoff, 
in charge of business education of the State of New 
York 


a ee 


0.E.D. HOLDS 1949 GOLF OUTING 

The fourth golf outing of the season was held by 
the Office Equipment Dealers of New York at the 
Braidburn Country Club, Madison, N. J., on Tuesday, 
August 16. This being the home club of Charles Stet- 
tler, Inc., New York, N. Y., of the golf committee, the 
outing group was assured of the best in food and ar- 
rangements. 

The semi-final rounds of golf for the four trophies, 
which were to be awarded in September, were a feature 
of the outing. One bitterly contested match was be- 
tween Wall Good, Lackawanna Leather Company, and 
Bob Penny, Penny & Gordon, New York, N. Y., which 
finally went to Wally on the seventeenth by dint of 
his tremendous drives off the tee. 

Bernie Nemlich and Dick Houghton, both of Regan 
Furniture Corporation, were tied at the end of 18 
holes, but finally Dick bowed out gracefully on the 
twentieth hole. Ben Itkin, Itkin Brothers, New York, 





A 
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HAPPY GROUP AT C. L. BARKLEY & CO. PICNIC HELD AT CALDWELL WOODS, CHICAGO 


The second annual picnic of C. L. Barkley & Company. 
Chicago manufacturers of filing supplies, was held on Satur- 
day. July 30, at Caldwell Woods. The employees and their 
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families enjoyed a day of swimming, racing, eating and 
ball games. Arrangements were in the hands of “Porkie” 
Smith and Bob O'Neil. 
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Put MICROFILMING to work 
for you! 


BURROUGHS HAS (7/ 


—_9) / Modern, precision-built equipment that makes microfilm a 
i 


more useful, more versatile business tool. Burroughs micro- 
filming is the answer to faster, more efficient reproduction of 
= all kinds of documents for current use and for storage. 


BURROUGHS HAS (7 / 


Complete familiarity with office and accounting procedures 
... experienced counsel in helping business integrate micro- 
filming into its systems to save time, space and money. 


- BURROUGHS HAS (7/ 


A nationwide chain of conveniently-located processing 

\ centers where exposed microfilm is quickly developed and 
returned for immediate use . . . a nationwide mechanical 
service organization to insure lasting microfilming satis- 
faction through efficient maintenance of equipment. 





qe 
Yu ' oveneaal! 





See for yourself how Burroughs microfilming equipment can 
save time, money and effort in your business. Give your 


The Important Names in Microfilm 


Precisio -buil microhl > i 2nt, ; 
Eitakened cad anenciocueeed Gy Gil local Burroughs man a call, or write— 
hy wt oe My Rag: arenes gay a BURROUGHS ADDING MACHINE COMPANY, DETROIT 32, MICHIGAN 


WHEREVER THERE’S BUSINESS THERE'S Burroughs 


OFFICE APPLIANCES, October, 1949 65 











N. Y., forced that old pro, Bob Hayward, Masey- 
Fowler, Inc., New York, N. Y., to dig deep into his bag 
of tricks to win a match. 

Guy Rentzler, Remington Rand, Inc., president, wel- 
comed the assembled members and their guests at the 
dinner in the evening. He introduced John R. Gray, 
the new executive director of the National Office Fur- 
niture Association as well as the executive director of 
the Office Equipment Dealers of New York. The meet- 
ing was then turned over to Adam J. Andrasick, 
Masey-Fowler, Inc., who awarded the day’s prizes as 
follows: 

Low gross—W. Chisena, National Cabinet Company. 

Second law gross— Joseph Galen, Peerless Steel 
Equipment Company. 

Guest low gross— Alfred Bright, son of Harvey 
Bright, Bright Chair Company 

Kickers’ handicap—R. B. Hayward, Masey-Fowler, 
Inc. 

Second kickers’ handicap—Arthur Bright, Bright 
Chair Company. 


———o— ee 


VALLEY STATIONERS STAGE AN OUTING 


The Indian Hill Country Club, a short run from 
Hartford, Conn., was the scene of the annual outing 
of the Connecticut Valley Stationers Association on 
August 24. Although many of the members were vaca- 
tioning in other parts of the country, there were some 
75 who sat down to dinner in the evening. 

The golfers teed off shortly after lunch for the long 





jaunt over a sun-scorched course. The Nutmeg Cup was 
at stake with the Travelers teamed against the dealers 
for the prize. The teams were selected and players 
matched as closely as possible in the limited time per- 
mitted. And in the locker room after the round there 
was the usual good-natured bickering over handicaps 
and shots. 

Two stalwart cribbage players—Jack Witte, Mittag 
& Volger, Inc., and Bud Fisher, Plimpton’s, Inc., Hart- 
ford, Conn—spent the afternoon with their pegs and 
cards. 

The dinner gong brought them all together for a 
sumptuous repast and President Nils E. Anderson, 
Anderson’s, Bridgeport, Conn., welcomed all the mem- 
bers, guests and ladies. He apologized for certain last 
minute changes in the arrangements due to circum- 
stances beyond the control of the committees, who 
received a round of applause for their efforts in caring 
for all the necessary details which made the day suc- 
cessful. 

President Anderson introduced the members and 
guests at the head table and Treasurer Gilbert F. Mul- 
ford, Kilborn Brothers, New Haven, Conn., told a 
couple rib ticklers to the amusement of all. 

The announcement that the dealers had won the 
Nutmeg Cup from the Travelers, 11-10, was received 
with enthusiasm. Individual top golf honors went to 
Mike O’Hanian, Wilson Jones Company, who was tied 
with Dave Abrahamson of Plimpton’s, Inc., Hartford, 
Conn., for low gross and Julian Schoor, Plimpton’s, 
Inc., Hartford, Conn., for low net. 
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CONNECTICUT VALLEY STATIONERS OUTING, INDIAN HILL C.C., NEWINGTON, CONN., AUG. 24 


l. Dick Downes, Minnesota Mining & Mig. Co.; John Dwyer, manu- 
facturers’ representative; Walter Moore, Yale Co-op, New Haven, 
Conn.; Garry E. Dell, Burt & Dell, Hartford, Conn. 

2. James T. Towhill, James T. Towhill Co., Boston, Mass.; J. T. Previdi, 
J. T. Previdi Co., Danbury, Conn.; Bill Freeman; Dennison Mig. 
Co.: H. Y. Hooper, Hail Bros., Inc. 

3. Mike O’Hanian, Wilson Jones Co.; Dave Abrahamson and Julian 
C. Shoor, Plimpton’s, Inc., Hartford, Conn.; George L. Curran, 
Moore Pen Co. 

4. W. F. Kobera, Carter's Ink Co.; C. E. Conger, Trussell Mfg. Co.; 

. T. Wilson, Esterbrook Pen Co.; Joe F. Yates, Joseph F. Yates, 

nc., New Haven Conn. 

Stan oy F. Molloy Co., Meriden, Conn.; Bud Fisher, Plimp- 


5 
ton’s, Inc., Hartford, Conn.; Jack Witte, Mittag & Volger. Inc.; 
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George Hutchinson, Scripto, Inc.; John Cotter, Buzza-Cardozo. 

6. Ted Hargen, Yawman and Erbe Mig. Co.; Russell Goss, W. H. 
Gunlocke Chair Co.; Charles Rudd. Berger Mig. Co.; J. F. Ken- 
nedy, Trussell Mig. Co. 

7. Nat Blish, Reyburn Mig. Co., Inc.; Everett Scanlon, Plimpton’s. 
Inc., Hartford, Conn.; Ea Jensen, Noesting Pin Ticket Co., Inc. 

8. Fred Bowes, Eagle Pencil Co.; J. F. Scott, guest; Otto A. Cavan- 
augh and Richard Kilpatrick, Plimpton’s, Hartiord, Conn. 

9. R. G. Paquette, Eagle Pencil Co.; Stanley Werksman, manufac- 
turers’ representative: R. E. Alben, Hampshire Paper Co.; H. F. 
Gleason, James T. Towhill Co., Boston, Mass. 

10. J. H. Kelley, W. A. Sheaffer Pen Co.; W. M. Tanch, L. B. Mood 
Co.; Salem, Mass.; R. W. Michaels. Michaels Jewelers, Hartford, 
Conn.; P. F. Pike, Minnesota Mining & Mig. Co. 
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VICTORYS 








Wee 
No. 7591 For 


Letter Size Papers 








Popular For Years t°s Economical 


“a Victorys come in 22 different sizes to fit nearly any storage requirement. 
From the smallest to the largest, each is the same sturdy structure. Case 

Ls is all one piece except for heavy corrugated apron that slips inside to give 
23 added reinforcement on the ends and along the bottom where it’s needed 
most. No gummed tapes to fuss with when setting up for use—Victorys 

Set | are metal stitched at the factory. Provide your customers with a case that 


will hold up. That’s the Victory. 











The Puatl-Out Drawer Storage Line 


If your customers require a storage case in which their records are readily 
accessible, this is the case they'll want. The outside shell of a Wizard is 
made from heavy 30 point liners. Four flaps in the front turn in, strength- 
ening the shell and improving its appearance. The drawers are metal 
stitched and four ply thick at each end. Steel supports made especially for 
Wizards make them ready for heavy duty and ready to stack. Come in 


all popular sizes and popular prices too for this style storage case. 








TRANSFER TIME 
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Yowll want FOLDERS \ 





All Styles e@ All Weights e All Sizes SS 


Weis has 105 different numbers in Manila vertical file folders always ready 
for immediate shipment. Four weights: medium, medium-heavy, heavy and 
extra-heavy. All folders are round cornered and triple scored for generous 
expansion. You'll have no trouble meeting your customers needs with the 


popular Weis line .. . It’s complete. 


and don't Negleet Guides 


You'll sell a lot of them at transfer time. When large quantities of inactive 
records are placed in storage cases, economical Manila guides will be needed. 
Also new guides for regular files will be wanted. Whether they are Plain, 
or Cell-U-Sealed in Manila or Plain, Cell-U-Sealed, Celluloided or with Metal 


Tabs in Pressboard, Weis has them. Check your price list for selections. 


Siti Can Help You at Transfer Time in Every Way 


THE WEIS MANUFACTURING COMPANY 


~ 


MONROE, MICHIGAN 


MA ¢ : FORT WORTH HOUSTON 2: Carpe ‘ Paper Company 
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GROUP PICTURE AT FIRST ANNUAL OUTING AND CLAMBAKE OF STATIONERS ASSOCIATION 
OF NORTHERN NEW JERSEY. OLD EVERGREEN LODGE. SPRINGFIELD, N. J.. AUGUST 17 


NORTHERN NEW JERSEY STATIONERS HOLD 
OUTING AT OLD EVERGREEN LODGE 

A goodly crowd attended the first outing and clam 
bake given by the Stationers Association of Northern 
New Jersey on Wednesday, August 17, at Old Evergreen 
Lodge, Springfield, N. J. 

Sunshiny weather prevailed and fun and frolic was 
the order of an ideal day. Old Evergreen Lodge, a 
rambling, spacious structure, nestled in among stately 
trees and surrounded by spacious grounds, offered 
ample accommodations for an enjoyable outing. 

Outdoor games were available including golf, horse 
shoes and baseball—also cards for non participants. 

The star event of the day was the baseball game 
which was to have been played by the “Old Timers” in 
the stationery business, 15 years or more, versus the 
“Young Timers,” under 15 years in the business, but as 
is usually the case, not enough “Old Timers” were 





5 mo) s 


FIRST OUTING AND CLAMBAKE OF STATIONERS ASSOCIATION OF NORTHERN NEW JERSEY. OLD EVERGREEN 


available. Nevertheless, it was a fast game from start 
to finish with the “Young Timers,” captained by Abe 
Simonoff, Colonial Stationery Company, Newark, N. J., 
winning by a score of 12 to 3 over the “Octogenarians,” 
captained by Al Pickar, Acme Stationery & Printing 
Company, Newark, N. J. 

Much credit goes to the committee for providing a 
splendid day’s outing. Members were chairman Charles 
Wyer, A. W. Faber-Castell Pencil Company, and Al 
Pickar,-Acme Stationery & Printing Company, Newark, 
N. J 

+2 
A. AND E. SUPPLY HOLDS ANNUAL PICNIC 

The A. and E. Supply Company of Duluth, Minn., 
held the annual picnic at the summer homes of A. B. 
Gustafson and George Celesta at Pike Lake, north of 
Duluth, on Wednesday, July 27. 

Fred Johnson, in addition to his bowling ability, 


* << 


LODGE, SPRINGFIELD, N. J.. AUGUST 17 


1. Kenneth D. Bleakly, Esterbrook Pen Co.; G. F. Griffiths, Jr., Noe- 
sting Pin Ticket Co., Inc.; R. W. Mueller, Esterbrook Pen Co.; E. J. 
Hancock, Industrial Tape Corp. 

2. Charles Wyer, A. W. Faber-Castell Pencil Co., Inc.; Abe Siminoff, 
Colonial Staty. Co., Newark. N. J., president Stationers Association 
of Northern New Jersey; Al Pickar, Acme Staty. & Prtg. Co., Newark, 


N. J. 

3. L. Adler, Central Paper Co.; William J. Nolan, W. J. Nolan Co.:; 
L. A. Mathews, Weis Mig. Co.; Tom Riedel. A. W. Faber-Castell 
ym Inc.: G. Rottenberg, Universal Stamp & Staty. Co. New- 
ark, N. J. 
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4. Counterclockwise: Ed. F. MacLean, Cel-U-Dex Corp.; Myron Devis, 
J. L. May Co.: Gerard D. White, Acco Products, Inc.; Ted Bradford, 
American Pad & Paper Co.; William Welling. New York City Hous- 
ing Authority. guest. 

5. Measuring horse shoes. Clockwise: Emil J. Contreras and John 
Englebrecht, Joseph Dixon Crucible Company: Tom Riedel, A. W. 
Faber-Castell Pencil Co., Inc.; Sal. (Red) Migliore, Fulton Specialty 


Co. 
6. H. B. Van Dorn, Joseph Dixon Crucible Co.: Abe Siminoff. Colonial 
Staty. Co., Newark, N. J.: F. G. Steinhilber, Geyer Publications. 
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‘OLUMBIA SALES COOPERATION 


That Gives You Ribbon and Carbon Best Sellers! 


YOUR LOCALITY. 
YOUR TYPE OF TRADE, govern 


Columbia’s application of a nationally-proved 
sales plan to the particular requirements and op- 


portunities of your territory. 
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Nation-wide yet specially localized Columbia 
Sales Cooperation is working profitably for a 
large and rapidly increasing number of dealers. 
Only a low-inventory stock is required. Consist- 
ing of quality, name-brand merchandise, it is 
selected on the basis of Columbia’s expert an- 
alysis of the ribbon and carbon requirements of 
your territory. It turns over fast, and is backed 
by effective and frequent sales aids. Write today 
for the convincing details of high profit Columbia 


Sales Cooperation. 


bia RIBBON AND CARBON 
MANUFACTURING CO., Inc. 
~~ Main Office & Factory * Glen Cove, L. I., N.Y. 

=| New York Sales & Export: 58-64 West 40th St. 
ie Konsas City, Mo. * Chicago * Detroit * Atlanta 

S ' ea). Milwaukee * Minneapolis * Philadelphic 
4 Oe, Pittsburgh * Portland, Oregon * Fort Worth 
Cincinnati (Harris-Moers Co.) 
Also: Toronto, Canada * London, Engiond 
Milan, Italy * Sydney, Austrolic 
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A. AND E. SUPPLY CO. ANNUAL PICNIC, JULY 27, AT PIKE LAKE, MINN. 


showed skill at horseshoes, kittenball, volleyball and 
the three-legged race. Mrs. Johnson and the Johnson 
children likewise came in for prizes. The Gustafsons 
and Celestas proved royal hosts, taking the guests for 
motorboat rides in their launch and trips in their 
sailboat. Swimming was indulged in by many of the 
guests while others took part in the varied contests. 

A fine picnic lunch was served at noon as well as in 
the evening. Oscor Nordeen acted as official master of 
ceremonies. 

—=—>-——_—__— 
STATIONERS GOLF ASSOCIATION OF NEW YORK 
SWELTERS THROUGH LADIES’ DAY 

If August 9 wasn’t the hottest day of a very hot sum- 
mer, it was next to it. That was the date of the Ladies’ 
Day sponsored by the Stationers Golf Association of 
New York at the Hackensack Country Club in New 
Jersey. Undaunted by the weather, 14 ladies and 43 
men made the rounds of 18 long holes. 

How these folks lasted for a full round under a blaz- 


ing sun with little or no breeze is remarkable. But do 
it they did and turned in some nice scores, too. While 
the golfers were toiling, others played cards on the 
spacious club veranda. 

Prizes for the day’s events were awarded as follows: 

Low net, Class A, tie—W. F. Vallely, Baldwin Paper 
Company, and Leon Myers, Premier Office Specialties 
Company. 

Low gross, Class A—Joe Schlanger, West Shore En- 
velope Company. 

Low gross, Class B—Harold Garfield, Garfield Cor- 
poration, New York, N. Y. 

Low net, Class B—Harold Garfield, Garfield Corpora- 
tion, New York, N. Y. 

Ladies’ low gross—Mrs. S. Eigen, guest. 

Ladies’ low net—Mrs. E. T. MacIntyre 

Bridge and gin rummy awards went to Mesdames 
M. Berman, L. Brown, M. Chute, H. Garfield, G. Grif- 
fiths, E. Jensen, H. Sanders and M. Springer 





STATIONERS GOLF ASSN. OF N. Y. AT HACKENSACK Cc. C., HACKENSACK. N. J., AUGUST 9 


1. G. F. Griffiths, Jr., Noesting Pin Ticket Co.; R. S. Meyers, Binney 
& Smith Co.; F. G. Steinhilber, Geyer Publications. 

2. R. J. Urmston, J. S. Staedtler, Inc.; Dave Price, Eagle Pencil Co.; 
Mortimer H. Chute, Bainbridge, Kimpton & Haupt. Inc.; H. Seelig, 
Eagle Pencil Co. 

3. Rosalind Karasik:; Mrs. Max Dreyer; Mrs. Martin Moldow: Mrs. J. 
M. Greenbaum. 

4. Mrs. W. Valley: Mrs. R. B. Sainberg; Mrs. L. J. Messina. 

5. J. M. Greenbaum, guest; Charles Karasik. Jaclin Stationery Cor 
New York, N. Y.; Max Dreyer, American Colortype Corp.; John 
Horne, Eberhard Faber Pencil Co. 

6. Jack Young, Minnesota Mining & Mig. Co.; Julius Kahn, David 
ahn. Inc.; Joe Schlanger, West Shore Envelope Co. 

7. G. F. Griffiths, Noesting Pin Ticket Co.; Mrs. MacIntyre: R. L. 
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Nevin, and E. T. MacIntyre, Defiance Sales Corp. 

8. Phil Schwartz, Premier Office Specialities Co.; George Douglas. 
guest: M.D. Reiser, guest; Leon Myers. Premier Office Specialties 
Co.; Max Stuart, Barnes Prig. & Staty. Co. New York, N. 

9. Mike Berman, Berman Paper Corp.; Harold Garfield, Garfield Corp.. 
New York, N. Y.; Martin Moldow. manufacturers’ representative; 
Arnold Neustadter. Zephyr American Corp 

10. Mr. and Mrs. J. Keith Clark; Mrs. and Mr. E. H. Miller, all Keith 
Clark, Inc. 

ll. George Niclaus, National Blank Book Co.; H. S. Sanders, Sta- 
tioners & Publishers Board of Trade; George Hinck, guest; Ed 
Jensen. Noesting Pin Ticket Co. 

12. R. A. Weissenborn, National Pencil Co.; S. Eigen. guest; Henry 
Levy. Silver Stationery Co.. New York, N. Y.: S. May, quest. 
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Ues! Vecrever outsells em all! 


























Mechanical Pencils 20¢ to $1.00 é Dealers; Write for Catalog. 
Fountain Pens 50¢ to $2.75 s DAVID KAHN, Inc. 


Ball Pe 39¢ to $1.00 P North Bergen, N. J. 
Leads < , America’s Largest Fountain Pen Manufacturer 
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—and the Most Valuable Exclusive Franchise 


THE EXCLUSIVE MASTER-CRAFT DEALER 
has today’s broadest and best loose-leaf line —a 
double line that includes a wide range of profitable 
specialties, in addition to staple loose-leaf items. 


The Master-Craft Dealer enjoys the support of a 
manufacturer who places the prosperity and suc- 
cess of the dealer above all other considerations. 
The Master-Craft Exclusive Franchise assures the 
dealer ali the business in his territory, thereby 








safeguarding today’s sales, and insuring tomor- 
row’s profits. 


Inquire today about the Master-Craft Exclusive 
Dealer Franchise. It’s worth getting! 


- MASTER-CRAFT 


KALAMAZOO, MICHIGAN 








MASTER-CRAPFT !s THE LOOSE LEAF 
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—and the Most Desirable Dealer Franchise 


THE EXCLUSIVE SHAW-WALKER DEALER 
offers his customers 4,000 items matched in 
appearance and matched for results. All bear the 
symbol of quality — “Built Like a Skyscraper” — 
the best-known trade-mark in the office equip- 
ment industry. 


The exclusive Shaw-Walker Dealer leads the 
field with products not available elsewhere, exclu- 
Sive items that buyers want. 


You can fill all demands for time-saving, space- 
saving and fire-insulated products when you have 
the enormous Shaw-Walker franchise. It’s the 
trade’s most valuable! Ask about it. 


GHAW-WALKER 


Home Office ... 











MUSKEGON, MICH. 





ARGEST : SiveE MAKERS OF OFFICE F 


VRNITURE AND FILING EQUIPMENT 


IN THE WORLD 
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PENN-MAR-VA, PHILADELPHIA STATIONERS 
HOLD ANNUAL OUTING AT ORELAND 

Some 65 members and guests of the Penn-Mar-Va 
Travelers Club and Philadelphia Stationers Associa- 
tion assembled at the Manufacturers Country Club, 
Oreland, Pa., on Tuesday, August 30, to attend their 
annual outing. 

One of the most picturesque courses in the Phila- 
delphia area, with its beautiful rolling greens studded 
with stately trees, the Manufacturers Country Club 
was an ideal spot for the day’s outing 

Taking advantage of a warm, sunshiny day, many 
of the golfers got off to an early start while others 
took advantage of the splendid putting green. For 
the non-golfers, horse shoes, tennis, cards and swim- 
ming were available. 

The annual soft ball game attracted young and old 


alike. The teams were “The Poppers” captained by 
Otis Prior, Mutual Stationers Supply Corporation, and 
“The Coppers” captained by Earl Prentzel, Speed 
Products Company. It was a hotly-contested game 
from start to finish with “The Coppers” winning by 
a score of 19 to 14. Umpires were Ralph Henriques, 
Bates Manufacturing Company, and Stanley Woodruff, 
Weis Manufacturing Company, (balls and strikes), 
with John Kerns, Stationers Loose Leaf Company, um- 
piring on bases—all of whom successfully maintained 
their decisions despite many protestations by the play- 
ers. 

The official score keeper was Nelson Bushnell, Alvah 
Bushnell Company, who was kept busy answering the 
players’ questions as to the latest score. Needless to 
say, there were sore muscles and all had worked up 
a good appetite for the roast beef dinner 





PENN-MAR-VA—PHILADELPHIA STATIONERS OUTING. MANUFACTURERS C. C., ORELAND, PA., AUG. 30 


1. Joseph A. Snitzer, Automatic Prig. Corp., Philadelphia, Pa.; Ernst 
Abe. William F. Murphy's Sons Co., Philadelphia, Pa.; Taylor B. 
Kellogg. C. Howard Hunt Pen Co.; Richard P Young. Minnesota 
amo Ry Manufacturing Co.; Joseph Dunn, William F. Murphy’s 
Sons Co., Philadelphia, Pa. 

2. Irwin Berman. National Stationers, Philadelphia, Pa.; Barney D. 

ich, Goodrich & Co., Philadelphia, Pa.; Lu Stern, National 
Stationers. Philadelphia. Pa. 

3. Claude Kershner, Dieckhaus Stationers, Philadelphia, Pa.; James 
G. Shearman. Acco Products. Inc.; William D. McCully, S. E. & 
M. Vernon, Inc.; James W. Curran. Eagle Pencil Co. 

4. Hector L. Mercadante, Henry Artman, and George Barley, all Ever- 
sharp. Inc.; Harry Shaaber, Business Equipment & Supply Co. 


Reading, Pa. 

Ss. » wy A M. Woodruff, Weis Mig. Co.; Ward Taylor, Walcott-Taylor 
Ou. c., on, . ° 

6. Jack F. Emhardt, Tr Steel Equipment Co.; J. W. McCormick. 
r., Stationers Guild of America; Henry Trout puianes Trout & Co. 
renton, N. J.: Robert L. Johnson, Warshaw Mig. Co., Inc. 

Ve O'Malley. Minnesota Mining & Mig. Co.; Ralph G. Henriques 
Sates Mig. Co.; Ben Wachtel, Parker Pen Co.; Robert E. Gooley 
Cushman & Denison Mig. Co.; M. Davidson Perfect Rubber Seat 
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ushiien Co. 

8. R. Panne and R. E. Yount, Minnesota Mining & Manufactur- 
& ° 

9. Sylvan Muchnick, Samuel F. Curry. Inc., Philadelphia. Pa.; Mil- 
ford J. Meyer. guest: Gordon Blizard and Charles G. Peters, Na- 
tional Fiberstok Envelope Co. 

10. FRONT: Earl H. Prentzel. Speed Products Co.,. Inc.; John J. Kerns 
Stationers Loose Leaf Co.; Ben Wachtel. Parker Pen Co.; George 
Leonard, L. E. Waterman Co. REAR: M. Davidson. Perfect Rubber 
Seat Cushion Co.; Nelson Bushnell, Alvah Bushnell Co.; Ralph G. 
Henriques. Bates Mig. Co.; Mark J. Kenna. American Pencil Co.; 
Otis H. Prior, Mutual Stationers Supply Corp.; Taylor B. Kellogg. 
C. Howard Hunt Pen Co, 

ll. George Wustner, William F. eepay's Sons Co., Philadelphia 
Pa.; Tom Stagg. Hoskins, Inc., Philadelphia, Pa. 

12. Group phot oftball pla - 

13. Group photo—More softball players. 

14. Stanley M. Woodruff, Weis Co.; Tom Stagg. Hoskins, Inc., 
Philadelphia. Pa.; William F. Vogel Sengbusch Self-Closing Ink- 
stand Co.; Jose h Dunn. William F. Murphy’‘s Sons Co., Philadel- 
phia, Pa. STANDING—George E. Harscheid. National Blank Book 
Co 
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GF Double-Door Storage Cabinet No. 419-SC 
36” wide, 78" high, 194%" deep. 








[ ERE’S a Storage Cabinet that you 
can be pr id to have in your office. 


Made of top 


iality, heavy gauge steel, 


the GF Metal St ve Cabinet is a finely 
constructed, beautiful piece of furniture. 
It has fully p neled backs and sides 


Doors operate quietly and easily and fit 


flush across the nt to present a neat 
and pleasing appearance. The metal con- 
struction and ov 
im gray. gree! 


make 


will cost vor litth 


nahogany or walnut 
a durabl. ittractive cabinet that 
or nothing for main- 


tenance over a business lifetime. 


GF Cabinets vailable in a variety 


of heights. widths and depths as either 


of GF metal furniture — 

desks, tables, chairs, files 
and shelving 

October, 
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en-baked enamel finish - 


A storage cabinet 


storage cabinets, wardrobes or a combi- 
nation of both. They range from the 
desk-high unit for housing typing sup- 
plies, cash drawers, card and letter files, 
and other frequently needed items to 
full-height 36” wide cabinets for storage 
or wardrobe use. You can quickly and 
easily adjust shelves, partitions and 
accessories to suit your needs. 


National advertising in leading busi- 
ness magazines and trade papers is 
acquainting your prospects with GF 
Metal Storage Cabinets. Get your share 
of this desirable business, too. The 
General Fireproofing Company, Depart- 
ment 4-10, Youngstown |, Ohio. 





can be an 


attractive addition 
<=», tO your office 


GF METAL STORAGE 
CABINETS 


ee > -< —_— 
—_ - 
a E>: 
<> ° , 


. GENERAL 
FIREPROOFING 


Foremost in Metal Business Furniture 


DEALERS THROUGHOUT THE WORLD 
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President George Leonard, L. E. Waterman Com- 
pany, and past president Earl Prentzel, Speed Prod- 
ucts Company, both of the Penn-Mar-Va Travelers, 
were much in evidence acting in the capacity of hosts 
as was the committee who took care of the many 
details and to whom much credit is due for arranging 
a splendid day’s outing. They were: Chairman Harry 
Tehan, Jr., The Cooke & Cobb Company; Dick Graff, 
Esterbrook Pen Company, and Taylor Kellogg, C. How- 
ard Hunt Pen Company. 

At the close of dinner, Taylor Kellogg announced the 
winners of the golf contest and distributed the awards. 
The winners were: 

Low gross—John F. Emhardt, Columbia Steel Equip- 
ment Company. 

Low net—Charles G. Peters, National Fiberstok En- 
velope Company. 

High gross—Hector L. Mercadante, Eversharp, Inc. 

Kickers’ handicap—Henry Artman, Eversharp, Inc. 

————7—- 


CHICAGO FURNITURE MEN HEAR TALK ON FILING 


Regular monthly meetings were resumed by the 
Office Furniture Association of Chicago on Monday 
evening, September 12, at the Bismarck Hotel. Presi- 
dent Harry Hofherr, Kendrick Furniture Company, 
called the meeting to order and asked Charles Good- 
man, S. Stein & Company, activities chairman, to 
introduce the speaker of the evening, Miss Bertha 
Weeks, director, Chicago Bureau of Filing & Indexing. 

Starting with the comment that the Hoover report 
on government economy reveals that record keeping 
requires the largest amount of salaries, equipment and 
space annually in government service, Miss Weeks de- 
veloped an informative address. She offered the fol- 
lowing four reasons for records: 1. They are indis- 
pensable tools of management. 2. They sum up the 
obligations, monetary and otherwise, of business firms. 
3. They represent an indispensable store of hard- 
earned experience in the operation of the free enter- 
prise system. 4. They provide the business histories 
of companies. 





Outlines Efficient Filing 


Efficient files have three basic characteristics—sim- 
plicity, expandability and adaptability—according to 
Miss Weeks. When one or more of these factors is 
missing, troubles are found in files. Of the several 
mentioned by Miss Weeks, the one concerning inade- 
quate equipment was of the most interest to her 
listeners. She assured the dealers present that there is 
a great need and a big market for efficient filing 
systems and equipment. 

As is customary, a business session followed the ad- 
dress. President Hofherr appointed the following as 
additional members of the membership committee: 
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Roy Edgren, Corry-Jamestown Manufacturing Cor- 
poration; Carl Stith, Metal Office Furniture Company; 
and Jim Lynch, Imperial Desk Company. Two other 
standing committees were established as follows: Pub- 
lications—Walter Lennartson, OFFICE APPLIANCES, and 
John Smythe, Geyer Publications. Arbitrations— Wil- 
liam Riley, Andersen, Riley & Sava, chairman; Nor- 
man Ginsburg, Joseph Ginsburg, Inc.; Hy Natovich, 
Spak & Natovich, Inc.; and Sidney Stein, S. Stein & 
Company. 

A special committee was appointed to plan a social 
function to be sponsored by the association. William 
Riley was made chairman, with Roy Edgren and Ed 
Tyre, Mead & Wheeler Company, members of the 
committee. 

: a 

WHOLESALE STATIONERS PLAN CONVENTION 

H. C. Whittemore, general manager of the Whole- 
sale Stationers Association of the U.S.A., 250 Fifth 
Ave., New York 1, N. Y., has announced that the 
Thirty-Fourth Annual Convention will be held at the 
Hotel New Yorker, New York City. 

Dates are Monday, Tuesday, Wednesday and Thurs- 
day—February 27, 28 and March 1, 2 of 1950. The 
event will include “The Customers’ Club,” a 1950 pre- 
view of new merchandise contained in 100 exhibit 
rooms. 

Three regional luncheon conferences were held re- 
cently on September 8 at the St. Francis Hotel in San 
Francisco, on September 19 at the Ambassador Hotel 
in Los Angeles and on September 23 at the Fontenelle 
Hotel in Omaha, Nebr. 
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UNDERWOOD PARTIES MARK MANAGERSHIP 
CHANGE IN FAR WEST HEADQUARTERS 

J. A. Johnson, formerly regional manager at Los An- 
geles, Calif., for Underwood Corporation, recently 
became district manager for the company, with head- 
quarters at San Francisco. The new regional manager 
at Los Angeles is Alfred Jensen, formerly national di- 
vision manager of accounting machines at the home 
office in New York. 

On August 4, a luncheon was held at the Biltmore 
Hotel, Los Angeles, in honor of Mr. Jensen, the Los 
Angeles and Glendale sales forces attending. Also 
present were W. M. Coffman, Pacific district manager 
from San Francisco, and R. A. Pearce, special repre- 
sentative, accounting machine division, San Francisco. 

During the following two weeks, Mr. Johnson accom- 
panied Mr. Jensen over the Los Angeles region, cover- 
ing all of the southern California branches and sales 
agencies, as well as the agency at Las Vegas, Nev. 
There, on August 20, Agent Jack Albright and Mrs. 
Albright, and the entire staff surprised them with a 
party at the Flamingo Hotel. They were entertained 
by “Spike” Jones and his “City Slickers”. About 22 
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UNDERWOOD LUNCHEON AT BILTMORE HOTEL, LOS ANGELES. AUGUST 4, HONORING ALFRED JENSEN 


Seated, left to right. at speakers’ table: R. A. Pearce, 
(glasses), special representative accounting machine divi- 
sion. San Francisco: T. H. Spencer, accounting machine 
manager, Los Angeles; W. O. Bryant, adding machine divi- 
sion manager, Los Angeles; Alfred Jensen, new Los Angeles 
regional manager: J. A. Johnson, new Pacific district man- 


ager, San Francisco; W. M. Coffman, present Pacific district 

manager, San Francisco; T. L. Sloat, typewriter division man- 

ager, Los Angeles; H. F. Wagoner, supplies division man- 

ager, Los Angeles; A. H. Cramer, typewriter division man- 

ager, Los Angeles; H. E. Haas (mustache), assistant type- 
writer division manager, Los Angeles. 
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LOADS LIKE MAGIC! 


| Simply tilt body 
from base, drop 
staplesin staple 
slide and— 


1} 


y 





after dropping 
staples in slide, 
lift lever on 
spring up to en- 
gage staples. 





STAPLES or PINS at flip of anvil 
wheel at front. . 


FOR TACKING 
Base becomes 
handle, offset 
and held in de- 
sired position 
by friction 
clutch. 
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THE LAST WORD IN STAPLER EFFICIENCY 


The Gtam Stapler is an engineering achievement that brings 
new conveniences in operation; easier, better stapling and 
trouble-free durability. 


Its smoothness of action, ease of staple loading, and extraor- 
dinary penetrating power, whether for stapling, pinning or 
tacking, have been a revelation to users. 

Thoroughly tested jand its qualities proved in use, the Gita 
Stapler is jam free. Features removable staple slide for easy 
clearing of staple channel. 


Coupled with its efficiency is a smartness of design that har- 
monizes with the finest of desk appointments in the office or 
the home. 


The Gam is the stapler you will want to recommend to your 
customers. 


Ask for Circular No. D1257 





WILSON JONES Co. 


GENERAL SALES OFFICE 
CHICAGO 


3300 Franklin Bivd. 


KANSAS CITY, MO, 
816 Locust Street 
SAN FRANCISCO 
500 Howard Street 


NEW YORK 
122 E. 23rd Street 
CAMBRIDGE, MASS. 


26 Blackstone Street 


MAIN PLANTS, CHICAGO AND ELIZABETH, NEW JERSEY 
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were present at the August surprise event. 

A visit was also made to the branch at Phoenix, 
where, on August 21, Branch Manager A. L. Abram and 
approximately 50 salesmen, sales agents and wives, and 
servicemen and families, celebrated the winning of the 
national June sales contest. 

On Friday evening, August 26, 63 members of the Los 
Angeles organization gathered at the Rodger Young 
Auditorium to tender a farewell dinner to Mr. Johnson. 
After a fine dinner, Carleton Peters, one of the Long 
Beach salesmen, gave 30 minutes entertainment in 
clever sleight-of-hand. After this, a half hour of col- 
ored moving pictures were shown by Ted Sloat, type- 
writer division manager at Los Angeles. Mr. Johnson 
was presented with a silver service set 

M. Jensen joined Underwood 29 years ago as an 
accounting machine salesman and Mr. Johnson came 
with Underwood in 1908. Both have risen in the ranks 
of the organization. 


What ~ & 


NORTHWEST TRAVELERS—TWIN CITY STATIONERS GOLF, SOUTHVIEW C. C., SOUTH ST. PAUL. AUG. 23. 


1, wo. Gustafson, Curtis 1000, Inc., St. Paul; Gordon Malsed, Lily- 

uw °. 

2. Herb Fall, Japs-Olson Co., Minneapolis: Sterley Jerue. McClain & 

edman Co., St. Paul. 

3. Johnson, Quality Park Envelope Co.; Bob Jerue. McClain & 

Hedman Co., St. Paul. 

4. Fred Schaefer, Sanford Ink Co.; Roy Clarke, F. S. Webster Co. 

S. Karl Kiesel (retired) and Jim Roche, Carter's Ink Co. 

6. Merrill Hasty. Sengbusch Self-Closing Inkstand Co.; Al Nordstrom, 
Smead Mig. Co.; Joe Rebholtz and Warren Rebholz, Northern 
States Envelope Co. 

7. Harry Berquist, Boorum & Pease Co.; Roy Clarke, F. S. Webster 


°. 
8. Jack Boss. Farnham Staty. & School Supply Co., Minneapolis; Vic 
Lydon, Bob Valleau Co.; Roy Utne and Loren Waddick, Farnham 
Staty. & School Supply Co. 


9. Floyd Kongsvik, Curtis 1000, Inc., St. Paul; Sterling Brady and 
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TWIN CITY STATIONERS STAGE GOLF EVENT 





A. J. Nordstrom, Correspondent 





The Twin City Stationers golf tournament and party 
at the Southview Golf Club on August 23, the seven- 
teenth annual affair of this kind, proved a huge suc- 
cess. The dealers, true to form, won the tournament. 

One unhappy note was the absence of those two 
worthies, E. Mortimer Hansen and Arthur Grayston. 
As a result, the usual thrilling putting contest had to 
be postponed until next year’s tournament. E. Morti- 
mer was on a motor trip to the Black Hills while 
Arthur was in the north country. 

Ed Erickson of Hibbing, Minn., and Paul Baird were 
among the out-of-town dealers in attendance, Paul 
journeying from Kansas City for the event. 

“Inky” Schaefer did his usual fine job of picture 

(Turn to page 200, please) 





Wally Margulis, Brady-Margulis Co., St. Paul. 

10. George Seidel and Marcellus Knoblauch. Farnham Staty. & School 

a ag Co., Minneapolis. 

ll. Herb Walsh and Bill Smith, Ace Fastener Corp.; Bob Davies. 
Miller-Davis Co., Minneapolis. 

12. Howard Long, Leslie Schuldt Co., St. Paul; Frank Statts, Thomas 
‘ Grayston Co., Minneapolis; Sherman Read, St. Paul Book & 
taty. Co. 

13. Ivan Cornelius. Northern States Envelope Co.; Vern McCann, 
W. A. Sheatfer Pen Co. 

14. Ed Friedman and John Friedman, Le Page's, Inc.; C. H. “Jack” 
Berry. Globe-Wernicke Co. 

15. Bart Dahlberg. Midland Staty. Co., Minneapolis; Walter Pierce. 
Pierce Enterprises Co., Minneapolis. 

16. Jack Guntrum, Eaton Paper Corp.: Carl Holmgren. The Golden 
Rule, St. Paul: Clarence Becker, Norcross, Inc. 

17. Owen Doss and Cort Horr, Associated Stationers Supply Co 
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WOOD DESK ACCESSORIES 


are again available in all styles and finishes 


om oe: & t 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS - 
STATIONERY RACKS 
PRIVATE SECRETARY FILES 
LEGAL BLANK CABINETS 
SORTING TRAYS 


Prompt deliveries 


SEND FOR OUR NEW 
LIST NO. 47 
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MAVERICK-CLARKE PROMOTES EISEMANN 

Promotion of Al Eisemann to vice-president and 
general manager of the San Antonio, Tex., division 
of Maverick-Clarke, manufacturing stationers, has 
been announced by Russell C. Hill, president. 

Mr. Eisemann, who has been with the firm for 19 
years, succeeds Russell P. Grieve, who will leave 
Maverick-Clarke September 1 to become vice-president 


] 











AL EISEMANN 
and general manager of the Cargill Company in Hous- 
ton. 

Coincident with the announcement of Eisemann’s 
promotion Hill made known Maverick-Clarke plans to 
continue its policy of establishing additional store lo- 
cations and services for its Texas clientele. Maverick- 
Clarke now has four large and successful stores in 
Brownsville, Corpus Christi, Houston and San An- 
tonio, with 235 employees. The firm also has sales 
representatives in Pharr, Beaumont, Abilene, Dallas, 
Tyler and Waco. 

The company is this year observing its seventy-fifth 
anniversary. 

Mr. Eisemann, a member of the Alamo Kiwanis and 
Sales Executives Clubs, is past district governor of the 
Ninth District, National Stationers’ Association. 

_———_— > o—__—— 
REMINGTON RAND APPOINTS BROWNE 

The appointment of William R. Browne to the posi- 
tion of sales promotion manager of the dealer sales 
division of Remington Rand, Inc., was announced re- 
cently by H. A. Hicks, vice-president and general man- 
ager of the division. 

Mr. Browne has been with Remington Rand since 
1945 as account manager in charge of commercial and 
portable typewriter advertising, under S. H. Ensinger, 
vice-president in charge of advertising. Previously, he 
was associated with Allied Stores Inc., and Montgomery 
Ward. 

The dealer sales division whose promotional activ- 
ities Mr. Browne will direct, merchandises those prod- 
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ucts of Remington Rand which are sold at wholesale 
for retail by dealers. It includes such products as 
portable typewriters, dealer adding machines, ribbons 
and carbons, stencils and duplicating inks, Line-a-time 
copy holders and the open items in the Victor Safe and 
Equipment Company line. 


lt iatiieicime 
CHARLES MUELLER RETIRES AFTER COMPLETING 

50 YEARS WITH JOSEPH DIXON CRUCIBLE CO. 

Charles P. Mueller, 226 Winthrop Ave., Elmhurst, 
lll., retired from business life on September 9 after 
50 years continuous service as representative of the 
pencil sales department of the Joseph Dixon Crucible 
Company, Jersey City, N. J. 

Mr. Mueller started as a boy in the Chicago office 
of the company, and while still very young started 
out as a salesman for Dixon in the Central West. He 
has been district representative in charge of Dixon 
pencils and related products in Chicago during these 
many years, with headquarters at 111 W. Washing- 
ton St. 

Upon his retirement, he was presented a-hand-illum- 
inated testimonial in red morocco, a diamond 50-year 











L a 
CHARLES P. MUELLER 


Service pin and a check by E. M. Cabaniss, president 
of the company. 

Mr. Mueller has a host of friends and acquaintances 
among purchasing agents and the wholesale and retail 
trade of Chicago who will miss his frequent contacts 
but wish him a long and happy retirement. 











EXCUSE U S, PLEASE 

OFFICE APPLIANCES regrets that on page 148 of the 
September issue in an advertisement of the Jasper 
Chair Company, Jasper, Ind., the captions under two 
chair illustrations (top of the page) were transposed. 


The error occured in composition, resulting in the 
wrong description for the chairs. 
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HARTER 






NO. 65 


Businessmen like these chairs. They like them for 


their comfort and beauty and luxury. Above all, busi- 
nessmen like the superior quality which distinguishes 
Harter executive posture chairs. 

Each of these chairs features five comfort adjust- 
ments which give the occupant a perfect and personal 
lels come with foam rubber cushions 


, : nation’s top executives—in the advertising 
| pages of America’s top executive magazines. 


ht. Both mo 
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Every month Harter tells its quality story to the 


EXECUTIVE POSTURE CHAIR 


POP COMPORT 


POP EXECUTIVES 


HARTER 
EXECUTIVE POSTURE CHAIR 
NO. 66 


that are deep and soft, light in weight, resilient and 
airy. And both chairs are upholstered in luxurious, 
long-wearing mohair fabric which sets off the beauty 
of Harter’s modern design. 

These chairs combine the comfort of posture 
seating with the luxury of executive armchairs. This 
is a combination businessmen find hard to resist. 


Al Al RTT Ie IR 


ee oe ee Mic# tGAN 


POSTURE CHAIRS © STEEL CHAIRS 
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FENTON OFFICE SUPPLY FIRM GETS NEW HOME 

The formal opening of the firm’s new building at 
809 Main St., Stillwater, Okla., was held recently by 
Fenton Office Supply. 

Although this is a new store at a new location, Fen- 
ton’s is not new to business in Stillwater. Dale Fen- 
ton relates that he opened the Peerless Office Supply 
on May 1, 1941, in a small building ten feet wide by 
40 feet deep. This location soon proved too small 
and the whole lower floor was leased at the same lo- 
cation in the fall of 1945. Then, one year later, Fen- 
ton’s obtained the entire building of two floors. This 
site, again, proved too small and this year a new lo- 
cation was secured and an entirely new building con- 
structed with the exception of the front 

The building is 135 feet long by 25 feet wide. The 
first 100 feet is used for display with the last 35 feet 
for storage. This storage space is double decked to 
really provide 70 x 25-feet space as storage. 

Air-conditioning has been installed with ducts car- 
rying both cool and warm air. 

A new sign is indicative of the business as well as 
serving as an eye-catcher. It is in the form of a quill 
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FENTON’S OPEN NEW MODERN STORE 
IN STILLWATER. OKLA.—Just eight 
years after his entering the office sup- 
ply business at 711 Main St., Stillwater, 
Okla., Dale Fenton opened a greatly- 
enlarged modern store at the same 
address. The present store embraces 
an area of 25 x 135 feet. Top: the 
store’s attractive new three-way flasher 
neon sign, measuring 12 feet in length. 
Center: part of the office furniture de- 
partment, with office supply and greet- 
ing card sections in background. Bot- 
tom: the extensive fountain pen depart- 
ment, where both Parker and Sheaffer 
writing instruments are featured. 


12 feet long extending out almost to the curb over the 
sidewalk. The sign is a three-way flasher with the 
word “Fenton’s” coming on and off, the quill coming 
on and off, and then both on and off. The firm uses 
the sign on a cut in advertising and communications 
along with a slogan—‘“Fenton’s, 809 Main at the Sign 
of the Quill.” 

This firm has had steady growth since the time that 
Mr. and Mrs. Fenton started it rather modestly and 
acted as the entire personnel. Many name lines of 
merchandise are carried. 

—<- 

APPOINT MARCHANT AGENT AT BEAUMONT 

Lee Allen Williams has been appointed manager of 
the Beaumont, Tex., agency of Marchant Calculating 
Machine Company, Oakland, Calif., it was announced 
recently by Edgar B. Jessup, president 

At the same time, in view of the growing industrial 
and commercial importance of the area, the Beaumont 
agency has been enlarged from local to full district 
status. 

Marchant service for the district will continue under 
the management of Claude M. Carruth. 
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‘the bright look for the right figures. 


KLER FRANCHISE AVAILABLE IN CITIES 
3 HERE WE ARE NOT AT PRESENT REPRESENTED 


VALES ADDING MACHINE DIVISION 
OF 
TIONAL CASH REGISTER COMPANY 


444 MADISON AVENUE: 
NEW YORK 22, N. Y. 
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JASPER DESKS ‘‘ON LOCATION’? 
GEO. C. VAUGHN CO.— HOUSTON, TEX. i} 








DEALER—NEVILLE B. JOHNSON 


HOUSTON, TEXAS 


JASPER DESKS 
ARE SOLD EXCLUSIVELY 
THROUGH 
DEALER CHANNELS 





DEPT 





ACCOUNTING 


THE JASPER DESK COMPANY > 
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share JASPER DESK SUCCESS! 


e proudl ANNOUNCE .4 2 es 


The Jew CORONATION DESK 
ANd a New CORONATION SUITE 


REAR VIEW 





Pm JASPER, INDIANA —_- 
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OUTSTANDING FEATURES — Genuine Walnut— inside and out- 

Matched Butt Walnut drawer fronts—Ball bearing Suspension deep 
drawer—Yale locking device—Large Utility slide in back—Metal 
runners for hanging file—Statuary bronze pulls. Hand rubbed 8 
process finish—Chemical wood sealer to reduce sticking drawers.— 
Complete suite accessories: Bookcase, hutch cabinet, phone console, 


wastebasket, costumer, and 60” to 36” occasional tables. 


ON DISPLAY — N. S. A. CONVENTION — ROOM 546 
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GRIGGS COMPLETES NEW DISPLAY ROOM 

Work on an office furniture show room at the 
Griggs Stationers, Bellingham, Wash., was recently 
completed and a grand opening was held on August 
10-12. 

This room was laid out by the Associated designers 
and the Grand Rapids Guild, both prominent interior 
planners. By the use of partitions and colors, the 
room, 26 x 42 feet, is separated into alcoves which 
take on the semblance of independent offices. These 
alcoves are furnished with desks, chairs, filing cabinets 
and other office furniture and aid the prospective 
buyer in visualizing the finished appearance of his 
office, when so equipped 

The use of bright colors helps in the lighting effect, 
further aided by flushed, recessed lighting in the 
ceiling and suspended spotlights. 

Griggs handles commercial and social stationery, 
system supplies, books, office furniture and other 
equipment. The company was founded by the late 
Horace H. Griggs, father of the present proprietor, 
H. Humphrey Griggs, in 1906. Prior to this time he 
had worked with George E. Marshall in the stationery 
business at Chicago which became Marshall-Jackson 
Company. He then moved to the West to work with 
the Lowman & Hanford Company of Seattle. After 


finishing college in 1930, H. Humphrey Griggs joined 
his father and has been associated with the firm ever 
since. The Griggs concern is now in its forty-third 
year of business. 





HEINRICH-SIEBOLD COMPANY MOVES 

Heinrich-Siebold Stationery Company, Inc., has 
moved its headquarters from 64 Exchange St. to a 
new address, 453 Main St. W., Rochester, N. Y. The? 
firm now occupies the entire 37,700 square feet of 
floor space in a modern four-story building, said to 
be one of the largest retail stationery stores in the? 
East. 

The company was established in 1926 under the J 
name of Naramore-Heinrich and in 1932 W. J. Siebold 
and K. C. Heinrich formed a new partnership, chang-} 
ing the name to Heinrich-Siebold. Incorporation took 
place in 1946. 

According to K. C. Heinrich, president, rapidly ex-} 
panding business necessitated a move in 1942 to a 
much larger location at 64 Exchange St. and opening} 
of two additional stores at 4 and 357 Main St. Ej 


arene. 


' 


which will continue in operation. ) 
q 


Officers of the corporation are: K. C. Heinrich, 
president; W. J. Siebold, treasurer; Arthur Plosscowe, } 
vice president, and Curtice Marvin, secretary.—GET } 

———_e— ' 
ROYAL METAL DEALERS GET NEW PUBLICATION © 

The Royal Reporter is a new external house organ 
of the Royal Metal Manufacturing Company, dis- 
tributed monthly to 15,000 Royal dealers and their 
salesmen. The publication has been presented for 
more than 15 years but now has adopted a new format 
and style in order to better present the ideas which 





it incorporates ; 


NEW OFFICE FURNITURE SHOWROOM 
AT GRIGGS, BELLINGHAM, WASH.— 
After several years of planning and 
consideration, the new basement show- 
room became a reality recently, 


10-12. The 24x42-foot room is separated 


tions and colors. 
nate brown and green asphalt 
walls are decorated in brilliant yellow, 
orange and cocoa brown. Above: metal 
office furniture department. Right: sec- 
tion devoted to wood office furniture. 


OFFICE APPLIANCES, October, 1949 


the © 
the grand opening being held August 


into alcoves by the use of open parti- | 
Floors are of alter- | 
tile: — 





ad 





0 


[ON 


dis- 
heir 

for 
mat 
Lich 


OM 
= 
and 
ow- 
the 
pust 
ited 
rrti- 
ter- 
ile; 
ow, 
otal 
ec- 
ire. 


p49 





OCT ... is Bound Bool 
= Month Promotion 
—o 






STAY in THE Gravy 


AND 


“Out of the Soup” | 


demat 





~ding MOF snd more 
, order te 






geme mt 15 






Now that ™* 
ter accuracy ie 














ss 4 speed greater! snd gre’ 
: 
BU S\NE \s heat compet gon ithe ship ups can really put you 
\: 
: in the SOUP Here $ where National can help you. Our 
cord keeping and analyss material ca \ 
s and figures when \ 











line ot re 
help you f rovide all needed fact 
Call Your Srationer OF 


me eded 
and 












snd how hey are 
write us for our ,00-page catalog, Business 
Account! y Records $1.00 4 copy 







National End-Bound” Books - - 
Flat .-- Have Numbered 













Open 
Lines o” tye tase” Paper 
These 5° ks ace hand made skillfully hound 
to provics fiat ope ning Sturdy end snd corm 
onger wear Numberee lines ane 
farce. 






binding gives } 
, pape! rec 






cool greet 


d up work, improve accuracy 






spe* 







* oan Ct ee 2 2 nz ] Bu ine d 
5 yY Lf ” 





= & 


National B 
ound Book 
A j ' | 
ccounting Forms will oe ea 
eatured 


¢ 


‘ er in th 
{5.834 a ese Ma ° 
accountan gazines 
10.7 3 ints. 20.303 off ton 
’ ; rch _e 1e . 
ness purchasing agents ice executives and rs. It gives them f 
executives plus 200, Acc . ull detail 
5 ur key 000 busi- counting Sy s on how Nati 
ee Nation : \ commercial custon fa £ - ystems can help k ational’s Unit 
s month afte ers ster and make thei 
*f month a more acc their rec 
ura ord- : 
how to use it. You'll te. It helps Pacing aga keeping 
. yu ll ear -r. , 
mn more ow them 
profits. 


OFFIC 
E A 
PPLIANCES, October, 1949 
91 








TATIONERY 





















O’REILLY’S OPEN NEW BUSINESS HOME 

A new era in business began recently at Kingston, 
N. Y., for William J. O’Reilly, Inc., which opened its 
doors to the public at 611 Broadway after operating for 
more than half a century at its former location, 530-52 
Broadway. 

The new store now has the largest display of office 
equipment in the Hudson Valley and a variety of office 
furnishings is exhibited in the large front display 
room in the building which previously housed the 
offices of the Central Hudson Gas & Electrical Cor- 
poration and more recently an appliance business. 

New fixtures have been installed at the O’Reilly firm 
to provide the maximum of display efficiency. Office 
supplies are housed in the rear of the large main 
floor section and all are orderly arranged and easily 



















Baal Y 


BUSINESS MACHINES 
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NEW BUSINESS HOME OF WILLIAM 
O’REILLY, INC., KINGSTON, N. Y.— 
Relocated at 611 Broadway after more 
than 50 years at a former location, 
O'Reilly's now offers the largest dis- 
play of office equipment in the Hudson 
Valley. Top: the attractive store front, 
converting the entire store into one 
enormous store window. Bottom: the 
sales force poses for a picture in the 
store’s social stationery department. 





accessible in display racks, shelves and cases. 
William J. O’Reilly became president of the corpora- 
tion following the death of his father, the late Wil-_ 
liam O’Reilly, in February of 1938. Leonard T. O’Reilly, 
brother of William J., is vice-president, and Edwin J. 
O’Reilly, another brother, is treasurer. Mrs. F. O’Reilly 
is secretary and also secretary-treasurer of O'Reilly 
Stationery Company, Inc., a separate corporation. 
I 





MAURICE POLACK, INC., TO NEW ADDRESS 

Maurice Polack, Inc., has announced a new address 
at Grand Rapids, Mich. The firm is now located at 
23 Sheldon Ave., N. E., a block and a half from the 
former location. All shipments, invoices and mail for 
the Grand Rapids store are now to be sent to the new 
address. 












The company’s new quarters occupy the entire four-story 
building at 36 S. Calvert St., Baltimore. The firm is 
strictly a specialty house and does not attempt to stock 
the more staple lines of supplies. Dorsey N. Owens es- 
tablished the business in 1911, and remains its active 
head. The firm was incorporated in 1946. The company’s 
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NEW HOME OF D. N. OWENS & CoO.., INC., IN BALTIMORE, MD. 


Washington office is located at 1217 H St., N.W., and is 
under the management of James D. Owens, son of the 
president, aided by five salesmen and one secretary. 
The Baltimore main office comprises eight salesmen, 
covering Maryland, Virginia and the District of Columbia. 

(Pictures courtesy National Blank Book Company) 









OFFICE APPLIANCES, October, 1949 
























ole : ‘ 





o SB 


5 
PTS SR Cle = 


2295AC 


Matched Gunlocke Executive Chairs 


Jop. Management 


Sit up or relax with easy comfort in this Gunlocke 
Executive’ adjustable chair. You get a new idea of 
what office chair comfort can be when you sit into 
the deep, foam rubber mounted cushions of the seat 
and back. 


Another unique feature is that the seat tilts with 
the back. But you avoid the customary irritation of 
having your feet rise from the floor, because although 
the seat tilts, the rise at the front is not perceptible. 


A custom fit is assured by four separate hand adijust- 
ments. Genuine top grain leather, with the exception 
of the seat, which is of hard-wearing fabric in match- 


ing color. 


Chairs for Your 


-H.GUNLOCKE CHAIR COMPANY? 


in 


The ‘'Executive” line guest chair is styled to accom- 
pany the swivel chair. It is conservative with the built-in 
comfort of coil springs in the seat and back. The arm 
interiors are of foum rubber. 


Working Comfort 


WAYLAND, NEW YORK 
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FASHION MANNEQUINS ADVERTISE EATON 

Eaton Paper Company, Pittsfield, Mass., is supply- 
ing dealers throughout the United States with new 
dual purpose displays billed as the “Eaton Fashion 
Mannequins.” They serve effectively on counters and 
back cases as well as in store windows 

The Fashion Mannequins are a quartet of full 
color figures lithographed on card stock, in Paris-in- 
spired “gowns” with super-imposed placards and 
streamers that advertise the advantages of Eaton 
Open Stock writing papers. Glamorous, stylized eye 
catchers the Eaton Fashion Mannequins are as prac- 
tical as they are promotional. Currently they promote 
Eaton’s “Open Stock.” A quick change of placard 
and streamer and the Fashion Mannequins can do 
a similarly effective selling job on other categories of 
the Eaton line of writing papers 

The Fashion Mannequins in store windows show to 
advantage in artificial light as well as day light, but 
some creative display directors employ theatrical light- 
ing technique to dramatize their window installations 
They place baby spots low in the window foreground, 
and the Fashion Mannequins cast fantastic, spectac- 
ular shadows on backgrounds 

The Eaton Mannequins were designed, lithographed 
and manufactured by Einson-Freeman Company, Long 
Island City, N. Y. They ship flat. A tab-slot arrange- 
ment locks the mannequin when “shaped” for instal- 
lation in store window or on a counter 


—> 


NEW HOME OF SPRINGFIELD STATY. 
CO. AT 302 E. ADAMS ST. IN THE 
ILLINOIS STATE CAPITAL. 
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WINDOW DISPLAY OF THE 
NEW DUAL-PURPOSE EATON 
“FASHION MANNEQUINS,” 
WHICH SERVE WITH EQUAL 
EFFECTIVENESS ON BACK 
CASES AND ON COUNTERS 


A.M.A. ADDS TO PERSONNEL SERIES BOOKS 

The American Management Association, 330 W. 42nd 
St., New York 18, N. Y., has issued two new booklets 
in its personnel series, each selling for 75 cents. These 
are titled “The Practical Meaning of Management 
Statesmanship” and “What to Expect in Union De- 
mands—The Outlook for Labor Legislation.” 

The first named booklet, No. 124 contains four ar- 
ticles, reprints of papers presented at the Midwinter 
Personnel Conference of the American Management 
Association held at the Palmer House, Chicago, Febru- 
ary 14-16, 1949. 

No. 125 likewise carries papers presented at the con- 
ference and discusses labor’s demands and the outlook 
for labor legislation. 

—-< 
SPRINGFIELD STATIONERY CO. IN NEW LOCATION 

The Springfield Stationery Company, Inc., Spring- 
field, Ill., organized 12 years ago by Jesse A. Peck, held 
a grand opening at its new location, 302 E. Adams 
St., on Saturday, September 10. 

The firm started in the Mine Workers Building in 
1937, moving to 202 Broadway in 1940. Two years later 
they located at 211 E. Adams St., where they remained 
until August 1 of this year. 

Among the lines carried are General Fireproofiing 
metal desks and files, Mosler safes and vault doors, 
Hoosier wood desks and a full line of general office 
supplies. A staff of four salesmen and two clerical 
employees is maintained. 


~*~ Sr Ss 
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COLUMBIA STEEL EQUIPMENT COMPANY 


LINC OUN-LIBERTY BUILDING om 
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HOW MAVERICK-CLARKE, SAWN 
ANTONIO, TEX., TIES IN W 
DISPLAY WITH STORE MERCHAN 
DISE.—This attractive, original wall 
display. featuring National Blank 
Book metal-holed sheets and steel. 
hinge ring books, was designed by 
Gerald O. Barr of the firm's advers 
tising department. The compan 
feels that the use of wall displa 
is profitable. because they act ag 
powertul silent salesmen when tied 
in with specified merchandise, 





NEWLY-DECORATED DISPLAY ROOMS 
OF BANK & OFFICE EQUIPMENT CO.., 
SEATTLE.—Exclusive Seattle represent- 
atives of the Furniture Guild of Amer- 
ica, Bank & Office Equipment Co. re- 
cently completed this distinctive display 
room emphasizing the layout approach 
in selling better-quality office suites. 



























TRAFFIC-STOPPING ACME VISIBLE WINDOW AT S. C. TOOF & CO. STORE, MEMPHIS TENN. 
Built around the slogan, “The Parade Leads to Acme Visible The figure of the majorette is a photo of a Memphis beauty, | 
Record Systems,” this attention-compelling drum majorette blown up, mounted on builders board and made into a) 
window at S. C. Toof’s in Memphis drew wide local interest. cutout. Don Fuller, display manager, designed the window. | 
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35,000 Sold by One American Dealer 


rmes has been 
| by people in 


even ntry. And de- 


imited distribution in the 


ret tlet easily sold 


5 2.8. ; mazing port- 


OFFICE 


tion has been 


increased, it’s available anywhere 
in America... and dealers are be- 
ing signed up everywhere. 
Fair-traded to retail at $68.50 
(incl. Fed. tax), the Hermes offers 
you a market sponsored by fa- 
mous Americans who endorse this 


remarkable personal typewriter. 


PAILLARD PRODUCTS, Inc. 


265 MADISON AVENUE, NEW YORK 16, NEW YORK 
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GRANTLAND RICE 
dean ot 
sports writers 





FAITH BALDWIN 
famous 
hetion writer 
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; BOB CONSIDINE 
fat 


ous columnist 


and feature writer 





JOHN B. KENNEDY 


noted newscaster 


und radio 


commentator 





e HAIRLINE REGISTRATION 


e COMPLETELY AUTOMATIC 


e GREATER SPEED 
| e EASIER TO OPERATE 


e COPY STRENGTH CONTROL 


e LIFETIME LUBRICATION 







e STURDIER CONSTRUCTION 


Net ‘pup a | 


FEWER CONTROLS 





NOISELESS 
















e MORE ECONOMICAL 


e SINGLE SHEET 
FEEDING ASSURED 


: | OWT ... world’s foremost maker of duplicating 


supplies... pioneer in the chemistry of Liquid Process Duplicating 


A MACHINE THAT MOVES THE WHOLE FIELD OF 
LIQUID PROCESS DUPLICATING YEARS AHEAD 


Strong words? Yes! But wait until you see this new king of duplicators. It’s 


completely automatic to save time and human errors. It eliminates waste on fluid 








and paper. It has so few controls that a child can run it. 


These and the many other features of the Old Town duplicator add up to a superior 
new kind of liquid process duplicating ...More simplified, more economical, more 
dependable in delivering crisp brilliant copies. 


Old Town is proud to present this machine as a significant milestone in its many 
years of leadership in liquid process duplicating research. 


— OloTown 














Buy the Best 
--- by BANDES 


























Card Index Cabinets 











“Super-Tex” Clipboards 











| These are unquestionably the finest “Office Accessories 


| of Quality” that we have ever manufactured in our 45 
years of service to the stationery industry. It will pay 
you to investigate these sturdy stylish products from 
the Bandes family of Office Accessories of Quality. 


IT IS BEST TO BUY BANDES 


JULIUS BANDES & Co., Inc. 


126 W. 22nd Street New York || 
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' and color was not the most desirable. 
| which are available in nine standard colors of first 


| set line is completely hand tooled with 23-carat hang 


















NEW EQUIPMENT, DEVICES AND SUPPLIES 
(Continued from page 54) 


like many other manufacturers, was compelled to 
what is known as grained leathers where the effect 


The open stock desk set line consists of 39 pie 
quality heavy-weight top grain cowhide. This desk 


beaten gold leaf. In addition to the top grade line 

Polar has two other lines in a cheaper price group 

to give the dealer a wide selection. 
———o=-e—__ 


MARKET NEW TELEPHONE BOOK COVER 

A new telephone book cover has just been introduce¢ 
by Sainberg & Company, Inc., 37 W. 26th St., Ne 
York, N. Y., manufacturers of desk accessories. Th 





4 





SAINBERG TELEPHONE BOOK COVER 


cover is of stiff construction and is made of durable 
Sainhide. Special features are metal binder to hold} 
the book securely in place and heavy re-enforced} 
metal corners to protect the edges. Colors are brown,’ 
green and maroon and blue and black. The cover sells} 
at $2.50. 
ee ’ 

SHEBOYGAN FIRM IMPROVES POSTURE CHAIRS 

The Engineering Manufacturing Co., 625 N. Com-} 
merce St., Sheboygan, Wis., is offering to the trade) 
an improved posture chair available with either a! 
saddle type seat or a round dished seat. Both seats 
are of well seasoned hardwood and are shaped and 





IMPROVED POSTURE CHAIR 


dished for maximum comfort. Extra seat depth ol 
one and one-half inches is available at once when 
required. Adjusting units are two metal knobs 
Tubular steel legs and husky castings are said t : 
assure a long life of dependable service. An improved 
revolving unit is used for noiseless, effortless swivel 
action and the seat is supported by a substantial gray 
iron casting and steel shaft. This steel shaft revolves 
on self-lubricating bearings contained in a tubulafj 






center post. Seat height adjustments can be made in . 
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"OW ...you can carry a 


COMPLETE DESK and TABLE LINE 


NED 
Flat Top Desk, 60° x 28” 
. DE 


—_ 
al 


Secretarial 
Disappearing Platform 


~ 


Single Pedestal, 45" x 28” 


~ 


“< 


Fixed Center Bed 
Panel Leg Table, 76° x 36” 


OFFICE APPLIANCES, 


_.. with a low inventory! 


The new A-S-E Line meets all your customer's require- 
ments with just one basic desk or table design. 





Yes, with a small inventory of A-S-E Desk Pedestals, Panelled Table 
Legs and compact, easy-to-store Tops, you can offer everything from 
small, space-saving secretarials to large, spacious executive desks and 
tables. Typewriter platforms and various types of drawers are com- 
pletely interchangeable—you can tailor each desk to fit the needs of your 
customer. Tables can be large or small, with just a simple change of 
tops. This convertibility of the A-S-E Line lets you give your customer 
quicker service—without need for stocking single-purpose furniture that 
must wait for the right buyer. 

And, the new A-S-E Line has top-notch styling. Dealer after dealer 


by. £ reports strong enthusiasm for the real beauty of A-S-E 
3 | Desks and Tables. A limited number of dealerships 
| ~ 





is available... write for full information on the 




















easy-to-sell, profitable and complete A-S-E Line. 


OR A i Re 
ALL-STEEL EQUIPMENT INC. © 


44 GRIFFITH AVENUE AURORA, ILLINOIS 





October, 1949 101 















J e ¢ ®@ 


~~ With Small Inventory? 
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-Hano Forms and Registers 


You'll be surprised how many of your 
customers use or want to use Registers 
and Forms, Snap-a-part One-Time Carbon 
Sets, Continuous and Continuous Carbon 
forms. 

Sell these customers .. . we imprint in 
your name, ship under your labels and 
invoice you. 





SEE OUR DISPLAY 
Booth 65 National Stationers’ Exhibition 
Chicago, Oct. 2 to 6, Stevens Hotel 





SOUTHERN AND MIDWESTERN > 
DEALERS WANTED 


P HANO CO., INC. 
HOLYOKE, MASS. 
1 Since 1888 




















three-quarter inch steps over a range of four and 
one-half inches. 

The backrest is adjustable to permit proper fitting 
and to provide the necessary posture control needed 
for comfortable seating. A curved wood back jig 
mounted in rubber for automatic fitting action and 
restful support. A hand knob permits adjustment of 
backrest by occupant of chair. 

The chair is equipped with ball-bearing casters 
and the finish is a durable green. 

The 8220 and the 8222 posture chairs have under- 
gone extensive changes for better posture control and 
more comfort for the seated worker, claims the manu- 
facturer. 

_ ie ncaacterenee 


MARKET NO-SLIP FLOOR COVERING 
No-Slip floor covering is a new product for office 
use being marketed by Time-Saving Specialties Com- 
pany, 706 New York Life Building, Minneapolis, Minn, 
designed to eliminate accidents due to falls in offices 








NO-SLIP FLOOR COATING 


having waxed linoleum, asphalt and rubber tile floors 
It is claimed that a chemical discovery has produced a 
coating providing desired lustrous finish to floors and 
yet insuring a non-slipping surface. The material is 
said to be non-inflammable, containing no wax or 
harmful ingredients. It carries the label of the Under- 
writers’ Laboratories, co-efficient of friction rating 
0.90 on linoleum and asphalt tile and 0.83 on rubber 
tile. The manufacturers assert that No-Slip is imper- 
vious to water, fats or greases and, therefore, does not 
water spot. It may be applied to varnished wooden 
floors to prevent rug slippage if all wax has been 
removed. 
——————— i 


SHEAFFER ADDS SMOOTHIE PEN TO LINE 
The Fineline division of the W. A. Sheaffer Pen 
Company, Mt. Pleasant Iowa, recently announced the 





SHEAFFER SMOOTHIE BALLPOINT 


addition of a new small-sized ballpoint pen to its ling 
of writing instruments. i 
Named the Smoothie, the new ballpoint is claimed} 
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Sead wanweacturine ¢0., NC: HASTINGS, MINNESOTA 


Export Representotives: UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 
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Smead’s new Household File answers a 
specific need in both the city and farm 
home. 


It is compact and takes little space on a 
shelf or in a drawer. The printed parti- 
tions make it easy to divide correspond- 
ence, canceled checks, receipts, and dis- 
bursements. 

lt has a special partition for filing depre- 
ciation schedules on machinery, build- 
ings, etc. 

The best time for Mrs. Housewife to file 
a receipted bill is at the very moment 
when it is presented and paid. Mr. 
Householder can properly allocate and 
file his canceled checks at the end of 
each month—when the transaction is 
still fresh in his mind. 





Remember—Figures mean 
nothing until proven by an 
invoice, statement or corre- 
spondence. 


People making out their own 
income tax or those who em- 
ploy an income tax auditor, 
find the job is done much easier, and 
hours of wonder and worry are elimi- 
nated — by using a Smead Household 
File. 


PRI ¢ E EACH DOZEN 


No. FH—117A $2.75 $30.00 
It has been “HOME TESTED”? 


“EVERY FAMILY A PROSPECT” 


THE Sot! MANUFACTURING CO., INC., HASTINGS, MINN. ) 


Export Representatives UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 
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Carbon Paper used to be GREEK 






to this Salesman! 








weeeee ld hanks to the 


PEERLESS 
SELECTOR, 


he became an expert 
in a few minutes. 


It’s as simple as that. 

If your salesmen can read English, they 
can know all they have to know about 
carbon paper instantly. 

You've been ignoring a terrific profit po- 
tential. About 95% of your regular trade 
buy their carbon from other sources... 
because your salesmen don’t have the basic 
knowledge to answer questions about grades, 
weights and finishes. 

With the PEERLESS CARBON SELECTOR in his hand, your man merely 

matches up the customer’s paper with the samples in the book and presto!—he has a// the 
answers at his fingertips. 

Send for PEERLESS CARBON SELECTORS today—one for every man on your staff. Go 
out and corral the choice beautiful carbon business in your area... it’s waiting for you! 


PEERLESS 
IMPERIAL 


“of Great Name tn Cartons” 


NOTE: Why have you been missing out on the im- 
portant commercial and government contracts—local, 
state and Federal? Could exceptional factory coopera- 
tion help you get some of this business? Consult us in 
confidence... 


PEERLESS-IMPERIAL CO., INC. 


General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway * Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 
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The Toledo Metal Furniture Co. 
PRESENTS 


Little Dandy 


Typewriter Stands 








No. 671-LSX 


TWO SIZES 
With or without side leaves 
With or without locking device 
FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 
bases 


Our name is your guide to 
quality 


IMMEDIATE SHIPMENT 
Send for catalog and price list 


The Toledo Metal 
Furniture Co. 


1001 Hastings St. ° Telede 7, Ohic 
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lo be convenient to use and handy to carry in purse 
or pocket. It comes equipped with the full-size ““Micro- 
Crafted” replaceable unit. Shining metal caps appear 
on the lustrous barrels which come in a choice of five 
pastel colors—dusty rose, coral, green, grey and aqua. 
Listing at $1.50 the pen may be purchased either 
mounted one dozen to a counter display along with 
three extra replaceable units, or individually on small 
cards for open display. 
—- 
ANNOUNCE NEW DETROIT EASY FINISHER 

Vibrationless operation in sanding, rubbing and 
polishing are features claimed for the new portable, 
electric Model D. F., Detroit Easy finisher, manufac- 





DETROIT EASY FINISHER 


tured by the Detroit Surfacing Machine Company, 
7433 W. Davison, Detroit, Mich. 

The product, declared to have numerous uses for 
firms in this industry, duplicates the natural back- 
and-forth motion of hand work and permits working 
up to moldings or right angles without marring or 
scratching. 

A streamlined rear handle provides for comfortable 
one-hand operation and a front guide handle is fur- 
nished for use on overhead work and other jobs 
where two-hand operation is more comfortable. A new 
abrasive holder permits attaching of several sheets of 
sand paper at one loading. 





WORDEN SECRA-TYPE DESK—This is one of the popular 

models in the Secra-Type desk now made available to the 

trade by The Worden Co., 200 E. 17th St., Holland, Mich. The 

typewriter is fastened to a pedestal-supported platform 

easily raised, lowered, or slid into the desk. Pedestal at the 
right is equipped with drawers. 


OLD TOWN PERFECTS NEW DUPLICATOR LINE 

Old Town Ribbon & Carbon Company, Inc., 750 Pa- 
cific St., Brooklyn 17, N. Y., has made preliminary an- 
nouncement of the completion of a new line of ad- 
vanced liquid process duplicating machines. 

These machines are claimed to incorporate improve- 
ments and advances in a duplicator for speedy and 
economical operation. 

Four models will be ready for delivery: 9H, hand 
operated, automatic feed, 9x17 inches; 9E, electric, au- 
tomatic feed, 9x17 inches; 14H, hand operated, auto- 
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--- THE MODERN FILE 


More and more buyers of filing equipment are 
making Rock-a-File their choice because only 
Rock-a-File meets the challenge of modern busi- 
ness requirements. They know that point by 





point, Rock-a-File offers proven superiority over 





ordinary files that means easier, faster, more 





economical filing. 








Check Rock-a-File’s outstanding fea- 
tures—prove to yourself that Rock-a- 







File is the logical choice for you. 











COMPLETE ACCESSIBILITY —Entire contents accessible LESS TIRING—No heavy pulling and pushing. Compart- 
to two or more persons at once. All compartments can ments “rock” open and shut effortlessly. Fewer openings 






remain open and closings—and each one far easier. 


ECONOMICAL—Supplies last longer. Folders slide in 
and out sideways. No more “Cramming down” folders— 






SPACE SAVING—Requires‘up to 40% less floor space 
than ordinary files of same capacity. Can be used in 







no more mutilated tabs and guides. 


TOPPLE-PROOF—OPEN compartments project only 






alcoves, corridors, etc., where ordinary files cre 









impractical 

slightly (7% inches in largest model)—gravity center 
TIME SAVING—Open compartments do not block ac- always within framework. Even heavily-ladened com- 
cess to others in cabinet. No waiting to get at contents. partments “rock” open and shut easily. 









Rock-a-File is available in standard letter and 
legal sizes in a choice of popular finishes. Write 
for folder giving complete details. 
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USE THIS NEW 


DEMONSTRATION KIT TO 
INCREASE YOUR SALES OF 








This new handy demonstration kit is 
made of heavy black fibre fully 
equipped with 8!/, x |! Guide-O- 
folders and various sizes of,,adjust- 
able metal tabs. A complete dem- 
onstration of Guide-O-folders is 
made with this kit without disturb- 
ing your customer's files. Attractive 
and light weight, your salesman can 
use it also for his own catalogs, 
price lists, etc. 


THEY HANG| 





Guide-Ofobir 


Pat. Pending 
THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


Your salesmen can use this handy kit for your own sales ma- 
terial, catalogs, price lists, etc., and give an actual demonstra- 
tion of Guide-O-folder every time they refer to it in front of 
a customer. Suggesting the advantages of filing and finding 
with Guide-O-folder in your customers’ own installations is a 


simple additional step toward increasing your sales. 


Remember easy gliding Guide-O-folders increase the speed, 
accuracy and facility of filing and finding in all old style folder 
installations. Tugging and pulling on folders is entirely elim- 
inated. And the adjustable metal tabs make Guide-O-folders 
readily adaptable to any and every filing system. 


Equip your sales force with these demonstration kits and 
watch your sales mount. Write or wire for complete informa- 
tion now. 


Observe how Guide-O- 
folders “hang” on the steel 
Guide-O-frames which set 
right into any standard file 
drawer. The frames are ad- 
justable for a snug fit. No 


cutting of frames neces- 





sary. They will outlast the 


file drawer. 


Write for our new 
illustrated filing 
supply catalog. 


GUIDE SYSTEM & SUPPLY CO. 


335. CANAL STREET 


NEW YORK 13, N. Y. 





WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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SEE US IN 


BOOTH L22 


NORMANDY LOUNGE 


NATIONAL STATIONERS 
CONVENTION | 














Trademark 


wise. Pole TRANSFILE 
STEEL FRONT FIBRE BOARD FILES 


WITH SLID-O-MATIC Offer the low cost method of housing semi-permanent and 


DISAPPEARING TOP 


A personal file, desk high, where informa- permanent records in an accessible, tip of the finger way. 
Slid-O-Matic top completely disappears at Though made of fibre board, they are reinforced by steel 
Bi thee eth caval dan, Gar ae in such manner that all the weight of drawer and contents 
ap dilton, tn dulled tie coneaeeeee is supported on steel. Drawers slide in and out with surpris- 
a yo Eee ing ease. They can be interlocked and stacked as high and 
Oe tei on ee ee, ee wide as desired. No tools or nuts or bolts are required. 
hth 3 Models—I3 sizes to fit 


every card and record re- 
quirement. Steel fronts avail- 
able on the De Luxe and 
Leader models. Roller bear- 
ing drawer suspension avail- 
able on the De Luxe model. 










Ask for more information on 
this money making line to- 
day. 


b 6 3 MODELS 
G.  O.tiay 13 SIZES 
STEEL DESK DRAWER UNIT 


Made to fit the lower deep drawer of all = 
standard desks. Using this unit, the desk 
worker always has important and vital 
data at the finger tips—always in an up- 
right position. Instantly available and in- De Luxe model with steel 
stantly replaced. The unit consists of a roller bearing drawer sus- 





metal tray and 25 Guide-O-folders com- pension. 
plete with adjustable metal tabs and an 
assortment of inserts for tab headings 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 
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FLUORESCENT DESK LAMP 


UNDERWRITER APPROVED 











No. 4900 
LIST PRICE 


only $595 


less bulb 









ORDER YOUR SAMPLE LAMPS TODAY. 





Baked Enamel! on Bonder- 
ized Steel for Lasting 
Finish 

One Piece Shade, Rolled 
Edge 

Instant Starting Switch 

Each Lamp corries Under- 
writers’ Label 








Wired for 110 
LIST volt, 60 cycle 
g 95 Height: 112” 
5 Length: 20 
Weight: 812 
less Ibs. packed 
! 
—* Individual 
cartons 














UNEQUALLED EYE APPEAL . 


- UNEQUALLED 


LIGHT APPEAL . . . UNEQUALLED PRICE APPEAL 


Here is the answer to the demond for o superior quality Fluorescent 


Desk Lomp priced within the reoch of millions. 


Nothing has been 


sacrificed to produce the highest quality fluorescent desk lamp on 


the morket today. No decler can afford to miss this opportunity 








aa 
WATCH your sales volume 
go up when you display 
this Lamp. It will increase 
store traffic and stimulate 


sales 








= 





PUT THEM ON DISPLAY—ORDER TODAY 


INDUSTRIAL LAMP CORPORATION 


ELKHART, 


INDIANA 








matic feed, 14x17 inches; and 14E, electric, automatic 
feed, 14x17 inches. 
A 
AGAIN PRODUCE ECLIPSE TIME STAMP 
The Eclipse Time stamp, out of production since the 


| war, is again being produced by A. D. Joslin Manufac- 
turing Company, Manistee, Mich. Because of difficulties 





ECLIPSE TIME STAMP 


that were encountered in the clock movement supply 
situation, production was not resumed until now. 
Two models are available—Model S, the stem set 


| stamp, and Model K, the key set, complete with two 


keys at no extra cost. It is claimed that the keys elim- 
inate all “fixing” of time records. 

With this time stamp it is possible to have a stamped 
record of the exact time when orders, letters or tele- 
grams are received, acknowledged or answered. 

The stamp has 40-hour level clock movement and 
patented universal joint absorbs the shock of stamp- 
ing. The date wheels instantly set for day, month, 
year, A.M. Or P.M. 

- Oe 

JASPER ANNOUNCES NEW CORONATION DESK 

A new Coronation desk has been announced by the 
Jasper Desk Company, Jasper, Ind., and will be on 
display at the NSA convention, Room 546. 

Outstanding features are genuine walnut construc- 
tion inside and out, matched butt walnut drawer 





JASPER CORONATION DESK 


fronts, ball-bearing suspension deep drawer, Yale lock- 
ing device, large utility slide in back, metal runners 


| for hanging file and statuary bronze pulls. 


A hand rubbed eight-process finish is used. 
If suite is desired, accessories include bookcase, 
hutch cabinet, phone console, wastebasket, costumer 


| and 60- to 36-inch occasional tables. 


—__——____ 9-9 


| MARKWELL ANNOUNCES NEW LINE OF PUNCHES 


| 


Under the trade-mark, “Markwell Punchmaster,” 
the Markwell Manufacturing Company, 200 Hudson St., 
New York 13, N. Y., is now marketing a new line of 
multiple-hole streamlined punches with fixed punch- 
ing heads. Three models are in the line, as follows: 
No. 20, for punching two %-inch holes, 234 inches 
apart, center to center; No. 24, for two %4-inch holes, 
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THE SATURDAY EVENING 





The business these salesmen send your way will cost 






you nothing! The Invisible Office Boy is a busy little 
fellow—4,000,000 of him, in copies of the Soturday Eve- 
ning Post, will soon be sending the Sure-Rite Green Film 








Stencil story all over the country to buyers of office sup- 






plies! National advertising brings customer confidence, 






customer sales—send for the free Saturday Evening Post 






display aids to boost your Sure-Rite business and profits! 
















New, Improved Sure-Rite Green Film Stencils Increase 
Office Efficiency . . . Save Time, Money and Effort. 


A new nationally advertised stencil that 1 Produces sharp, legible copies thot 


. look like offset printing—vup to 
meons more profit for your store! Office man- ; P 9 P 


15,000 runs! 
ogers and purchasing agents everywhere 
. . New formulation makes it amaz 
want the new Sure-Rite Green Stencil with 2 . 
ingly fine for stylus work — just 


the sight-saving green color, dull-finish film. like writing on paper! 


Produces finer copy with longer runs (up to 3 Sight-soving GREEN color. Pro 
! vi 


15,000 copies per stencil). No chopouts, no duces three impressions — light me 






type cleaning, no swollen platens! dium and dark copy 


ee 


rican Stencil MFG. CO. 


‘ape 






AMERICAN STENCIL MFG. CO 
2714 Walnut Street—Denver, Colorado 


Please tell us about Sure-Rite Dealer plan and Soturday Evening Post 
merchandising aids 


Dealer's Name ant 
Business Address 


— City. State ———— 
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A SALESMAN /- 


FREE 
with 
Every Box! 





| STATIONERY 














Yes, that’s what you get with SEA FOAM BOND 
BUSINESS PAPER. This box doesn’t just sit on the shelf... 
it actually sells itself. Maybe you don’t believe this... 


But when you stock it and display 
it, you'll see the Sea Foam Salesman go 
to work on customers. One glance at the 
top of the box, and they know the whole 
SEA FOAM Sales Story. 6 ways better 

for office use. 


THE SEA FOAM BOX is the only one that tells 


and sells your customers with words and pictures. And too, 
.a name that quality made 


it’s nationally advertised . . 
famous. For 35 years, it's been the buy-word with offices 
AND office suppliers. 


( BROWNVILLE PAPER COMPANY, 12 Bridge St., Brownville, N. Y. 
1 could use an EXTRA SALESMAN. Please rush sample of 
| your SEA FOAM BOND PAPER in the famous self-selling box. 
| eee eR awens theses cde neson doe pewere Eee ee 
| I naw cakee vents kdecéwssensgeresseceseesenecees 
; RE OOo eres Trt Tr rete ee rT ee 
RAC en eeebe nieces athens vane . 
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414 inches, center to center; and No. 28, for three 
equidistant %4-inch holes, the two outside holes being 


814 inches apart, center to center. 
—wthieedh aan licens 


ELLINGSWORTH INTRODUCES COVER-PORTFOLIO 
A new combination Duo-Tang cover with double 
pocket portfolio for sheet size 8% x 11 inches has just 





DUO-TANG DOUBLE PORTFOLIO COVER 


been announced by Ellingsworth Manufacturing Com- 
pany, 200 S. Peoria St., Chicago, Ill. 

The new cover is said to be an ideal solution to the 
problem of binding proposals and supporting advertis- 
ing material. It has a stitched-in gusset, patented 
Duo-Tang fasteners and eyelets, and is available in 
three grades and 12 colors. Prices and additional 


information may be obtained from the manufacturer. 
—— io 


MIDWEST METAL DESIGNS OFFICE CABINET 
An office cabinet, claimed to be both attractive and 
serviceable and built of heavy-gauge steel, is now being 





MIDWEST METAL OFFICE CABINET 


offered by Midwest Metal Manufacturing Company, 
1818 N. 18th St., St. Louis 6, Mo. 

The cabinet measures 30 inches wide, 18 inches deep 
and 72 inches high, with four removable and adjustable 
shelves. It has a two-way lock and the cabinet weighs 
100 pounds. Colors available are olive green, office 
gray or brown, all in baked enamel. 

2 
OFFER IMPROVED CLIPLESS FASTENER. 

Improvements have been announced for the clipless 
paper fastener and sealer manufactured by the Clip- 
less Corporation, 1777 S. Orange Grove Ave., Los 
Angeles 35, Calif. The innovation is through fastening 
by letter wheels instead of gears. It is claimed that 
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MARIETTA’ CEORGIA FZ 














No. 76C 





Three Matching 
Side Chairs 

All models are cushioned 
over springs with curved 
backs to afford the maxi- 
mum seating comfort. 
They are Colorful, Dura- 
ble and Comfortable. 





No. 401 
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There is no other Carbon Paper like 


WETALLIC-BACK FLAGSHIP 


that’s why it Builds Repeat Sales for you! 








Your customers may buy 
FLAGSHIP for its competent 
look, but what brings them back is 







the way it performs. They find it is easy @ Flagship is curl-proof, 


: ; not just curl-resistant 
and clean to handle, that it reproduces with | 





“top copy” sharpness and outworks ordinary carbon 
papers. Then when they’re ready for more, the same patented © Ragship’s motatiic back 
- . ‘ ‘ means extra wear, 
metallic plating that attracted their attention in the first place, 
easier handling 


guides them back to you. For only from you can they get “the carbon 





paper with the metal back.” Exclusive FLAGSHIP, you see, is sold 


only through franchised dealerships. A few territories are still > eee mains arp. 
permanent copies 


open. A note, a postcard or a wire will bring you the whole 





story of this wonderful new product and the entire Allied line of 
profit-producing carbon papers and ribbons. Address Dept. A. @ Flagship allows 

(The complete line will be on display at Booth 131, National smudgeless erasures 
Stationers’ Convention, Stevens Hotel, Chicago, Ill., October 2-6.) 





CARBON AND RIBBON MANUFACTURING CORPORATION 
General Offices and Factory: 165 Duane Street, New York {3 
Western Office & Warehouse: 1629 So. B’way, Los Angeles (5 
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war 


the device eliminates the need for many staples, en- | 
velopes and clips 

The wheels are engraved according to the order of | 
the customer, not exceeding 40 capital letters, including 
signs and spaces 

ee eee 
MARKET FLASK DESK TRAY MARKERS 

Flash desk tray markers for neat labeling are a new 
product of Perma Products Company, 1507 Burlingame, 
Detroit 6, Mich. Made of clear acetate, these markers 





FLASH DESK TRAY MARKER ASSORTMENT 


have a special activated adhesive claimed to be easily | 
adhere to any smooth surface like 


applied. They will 
wood, metal, plastic or glass. 

Each package, retailing for $.50, contains seven 
44x2-inch markers and 20 ready-to-use headings. A 
general sample may be secured for $.25 from the 
address given above, Department C. 


°*— 
INTRODUCE OMEGA COLOR PENCIL 
Omega, a new plastic base color pencil, is being in- 
troduced at the National Stationers Convention in Chi- 
cago by the Richard Best Pencil Company, Spring- 
field, N. J 
This pencil will be available in 24 brilliant non- 
soluble colors. Made in the new Tryrex shape which 
is said to be easier to hold and will not roll, 
—-->- 
BERKEY & GAY, INC., PRESENTS NEW MODELS 
Berkey & Gay, Inc., 900 Monroe Ave., NW, Grand | 
Rapids, Mich., famous for years in the better-quality | 
household furniture field, is now devoting a large part 











NEW BERKEY & GAY DESK NO. 1776 


of their production facilities to a new line of original 
new models of quali lity office furniture. The reorgan- 
ized company der the general management of 
Dudley Cox, f rmerly associated with the Michigan 
Desk Company 

The new lin«e ncludes executive desks, several 


varieties of 
pieces, the uphols 


genuine top-grain 


bookcases, sofas and companion 
ered numbers all being finished in 
leather. A full line of directors’ 
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Wile iif 
MORE 


SAFE 


SALES 
INDIVIDUALLY PLANNED 
SAFE INTERIORS vw 




















You can <—_ tell a prospect he will get more 
usable space ... actually, more safe... with H-H-M 


equipment. 


With our individually planned interiors, he 
selects the exact equipment, the exact arrangement 
of files, shelves, drawers, etc., to meet his needs. 


Because we have no pre-designed sections, he's 
not forced to take items he does not need in order 
to get those he must have. That's why you can tell 
him, too, that H-H-M safe interiors cost less! 


HERRING « HALL - MARVIN 
SAFE CO. GENERAL OFFICES 


HAMILTON, OHIO 


BRANCH OFFICES: In New York, Chicago, Boston, Washington, 
St. Lovis, Atlante, Houston, Philadelphia, Pittsburgh, Sen Francisco, 
Omaha, Les Angeles, Charlotte, Minneapolis, Detroit 
OTHER AGENCIES ALL OVER THE WORLD. 


Safe illustrated is 2-br. fire-resistive 
Safe No. 5533-B with typical interior. 
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CATALOG 


Bigger ... Better. . 

New lines ‘added ae. © 
Showing the most com- 
plete line of MARK- 
ING DEVICES and 
SUPPLIES we have 


ever offered. 
Write for Copy 
on your 


letterhead 





16 READY / OUR NEW 





MARKING DEVICES 


DESCRIPTION 


DOMESTIC & Extent TRADE 
a NE 


MPLETE 














Die Plate 
Time Stamps, 


Line Daters and Numberers, 
Daters, Self-Inking Stamps, 
Stamp Pads and Inks, Notary Seals, Stamp 
Racks, Rubber Type Sets. Markers, 
Brass and Fibre Checks. Corrugated Box 


Dies. Badges. etc. 


Sign 


ConsouipaTeo Stamp Mre. Co., Ine. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 








Ue 
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| COLUMBIA INTRODUCES NEW 


| tables 


is also offered. Office furniture models are 
available in choice of Modern, Adam or Colonial. 
The new desks have genuine walnut exteriors, nat- 
ural finish oak interiors, flush panel construction of 
five-ply, 34 inch lumber. Desk tops are of beautifully 
finished choice lumber. Double drawers are equipped 
with hanging file folders; center drawer is con- 
trolled by a special locking device. Dealers request- 
ing information will receive a full assortment of 
photos showing the complete line. 
5 scseiiliiiaiadndeneee 
DEHLER ANNOUNCES STEEL CARD FILE 
Dehler Manufacturing Company, 216 N. Clinton St., 
Chicago, Ill., has recently placed on the market its 
new line of steel card files, available in all standard 





DEHLER DOUBLE-DRAWER CARD FILE 


sizes. Of sturdy construction, the new “Chicago” line 
of files are sturdily built, and come fitted with rubber 
feet to prevent marring desk tops. 

Other items in the Dehler line includes cash boxes, 
storage files, desk drawer trays, and steel paper sort- 
ers. The company also operates a “quick service” order 
department for the convenience of customers requir- 
ing particular kinds and sizes of office specialties. 

— 2 
GEO. E. FOX CO. MARKETS NEW PRODUCTS 

Two new products by Goodyear Rubber Company 
are being presented to the trade by George E. Fox & 
Company, 317 N. Wells St., Chicago, Ill. One is Airfoam 
cushions molded to the exact size and shape of the 





NEW GEORGE E. FOX VINYL DESK TOP 


chair seats with which they are to be used. Previously, 
because of Government restrictions, inferior synthetics 
were used for this purpose. The second product is the 
new desk top material, Vinyl, impervious to water and 
grease, alcohol-resistant, and capable of standing up 
under the hardest usage. It is, moreover, ideally flexi- 
ble and fully guaranteed, claim the manufacturers. 
intial. e 

MASTER CARBON 

Columbia Ribbon & Carbon Manufacturing Com- 
pany, Inc., Glen Cove, N. Y., is currently introducing its 
latest product, the Columbia Marathon Blue Ready- 
Master. It is claimed that the new master produces 
brilliant, blue and clean copies. 

The latest development is said to contain a moisture- 


| resistant pigment dye that discourages smudging when 


handled by perspiring hands or when subject to humid 
conditions. As an extra precaution the carbon sheets 
face treated to further retard bleeding or 
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Ax you seizing 


every chance to prove 
to your customers 
that quality is 
cheapest in 

the long run 


@ As currently advertised in 
Collier's, Look, Time, The 
Office, Office Management 
& Equipment. 
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€ disraiteod not to 


\? break in normal use! 


*Scientific laboratory tests co on- 

clusively prove su periorit y in 

point-sharpness for the exclusive 
MONGOL Complastic lead — over 
the average of all well-known pen- 
cils in the MONGOL price range. 
For Value insist on MONGOL! 


U. S. Pat. Off 


ENTERING OUR SECOND 
CENTURY OF LEADERSHIP 


EBERHARD FABER PENCIL COMPANY 
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with a line of champions 


and the VICTOR “triple threat” line 

is such a line, offering your cus- victor ‘ 
tomers both fire and theft pro- 500 LINE SAFE 
tection and offering you the 

opportunity to score with 

that extra margin of profit a i a 


selling attack, a small 





safe that offers your 
vICTOR customers the same pro 
FILES tection as much larger 
INSULATED ones Certified to be 
effective in protecting 

4 paper contents for at 
least one hour in heat 

reaching 1700 Fo, 

these 500 line safes are 

available for prompt de- 

livery. A few of these 

performers in the field 

will pave the woy for 





greater profit 


Everyone in business has 
valuable records that 
need protection, and 
everyone that needs this 
protection needs a Vic 
tor Fire Master Insulated 
File a guard’ that 
will be in action 24 
hours a day. This’ in- 
viated stor will give 

ormance_ that will 
vercome all opposition 
nd lead you over that 
rofit goal line. Write 

information about 
handling this franchise 
item exclusively in your 
territory 


. and to round out this champion line, we present the 
Victor Treasure Chest. Diminutive in size but mighty 
in performance, this little fellow, ideal for home or 
office use, is certified to protect paper contents for 
one hour through heat reathing 1700” F. 

With these 3 ‘‘champs"’ in your line, you're certain 
to run up your sales score. Write for additional in- 
formation and free sa 


THE VICTOR SAFE & EQUIPMENT CO., INC. 
SICTORR em EN ON ee 


WE 
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Dealers! 


Here's a fast m ng profit maker that is already set- 


ting new sales records . . . with continuous repeat 
profits on the sale of Weber supplies. If you haven't 
' already placed your order, write today for full details. 


Let us tell you more about this remarkable new machine 


that puts fast, mechanical addressing within reach of all. 
It's backed by a strong national advertising campaign 
: and forceful counter displays, mailing pieces and news- 


paper mats are available for your local promotion. 


Don’t Delay — 
Get your orders in now! 





No wonder it sells so fast... 


It’s A TIME AND MONEY 
SAVER FOR ANYONE WHO 
MAILS REPEATEDLY TO 
50 OR MORE NAMES 





The 


ADDRESSING MACHINE 











Complete with all 
supplies for a 500 Cr 


name moiling list. 








Only a WEBER 


provides —.— 


all these © >= 





advantages 

@ Automatic Ejector—cavtomatically ejects each piece face 
up as it is addressed. 

@ Typewritten Addresses——clear and sharp, on envelopes, 
post cards, and mailing pieces. 

@ High Speed—2000 to 2500 per hour. 

@ Low Cost—supplies cost about %c per name. 

@ Easy to Operate—anyone can operate the Weber after 
reading simple instructions. 

@ Adjustable Fivid Control—-Governs the flow to suit paper 
stock used. 

@ Full Visibility—transparent pressure bar provides easy, 
perfect centering. 

@ Adjustable Guide—easily set to accommodate various 
sizes of mailing pieces. 

@ Sturdy Construction—-streamlined one-piece cast aluminum 


housing—cast aluminum pressure arm—rich crackle finish. 


Sold by reputable office supply dealers 


Manufactured and Guaranteed by 
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| WEBER ADDRESSING MACHINE COMPANY 


248 West Central Road, Mt. Prospect, Illinois 
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OUR customers will want 


Tray! 

They'll want—and will 
buy it—because the Moore 
Stak-Tray introduces an en- 
tirely new design for greater 
office efficiency. 

Front, side, and back— 
every edge is hemmed. There 
are no sharp edges any- 
where! 

Durable, yet extremely at- 
tractive, the Moore Stak- 
Tray is a rigid unit con- 
structed of heavy gauge steel. 
Each section slips together 
with ease. There are no 
bolts or screws to come 
loose. 

Additional trays can be 
added for any desired height. 
Trays hold papers up to 
9 x 12 inch size with legal 
size also available. The units 
have openings in the back as 


trays are slotted. 


it sell! 


Two Tier Base Unit . 
Additional Stak-Trays 





the new Moore Stak- 


Usual Dealer Discounts Apply 





MOORE'S STAK-TRAY 





2-TIER 
BASE UNIT 





STAK-UNIT 
Patents Applied For 


well as front. To prevent marring, base unit is mounted on 
rubber feet. Baked enamel finish in either green or gray. 


Opening between trays is a handy 44 inches. Front of 
Display the Moore Stak-Tray in YOUR store and watch 
It’s new— it’s better—it’s more efficient! 


LIST PRICES 


$3.00 each 
1.50 each 


Base units packed one to a carton 


Stak-Trays packed two to a carton. 
F.O.B. Peoria—Terms 2% —10 days, Net—30 days. 


STANDARD INDUSTRIAL PRODUCTS CO. 


1710 MAIN STREET PEORIA, ILLINOIS 


spreading. What little carbon is transferred to the 
hands after continued handling is easily removed with 
plain soap and water. No special cleaner is necessary, 


in this new vault, making use of 


equipment and requiring only a few inches of addi- 
tional floor space. 


against fire with proven insulating material. In addi- 


tion, it allows for an air space completely around the 
filing cabinet. 


says the manufacturer. 


84x14 inches, other sizes upon request. 


—-<-— 





BEAVER GRAIN FABRIKOID TELEPHONE BOOK COVER BY 
CHICAGO DESK PAD COMPANY, 9 S. Jefferson St., Chicago. 
—Neat and sturdy, this phone book cover is equipped with 
an easily adjusted metal designed to hold books securely. 
On the inside faces of both front and back covers are ruled 
forms with spaces for listing frequently used phone numbers 
and addresses. Available in black, brown and maroon, the 
covers are made in two sizes—11x91/, inches and 9x6 inches 
—and several capacities from 1/2 to 2!/2 inches. 
—<—--e—___ 


PROTECTAFILE DESIGNS NEW TYPE VAULT 
The Protectafile Company, 112 W. 19th St., Kansas 
City 8, Mo., has just announced a new fire resistant 
movable insulated steel vault of proper size to house a 
regular four-drawer file cabinet. Any wood or metal 
filing cabinet is protected against fire when inserted 





PROTECTAFILE STEEL VAULT 


present filing 


The master is being stocked in two sizes, 842x11 and 











The vault is made of heavy steel and insulated 








The Protectafile units are made in two sizes, one for 
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IT TAKES 


IMPORTANT FACTORS ~— 


to make a TOP-FLIGHT | ‘hee a | 
OFFICE CHA/R 


GOO00O 


Easyrest is one of 


qa complete line 


hairs 
of Steelcase © 


now available to 
recognized office 
furniture dealers 
You are invited to 


write for prices 


and catalogs: 











a 
—— 
—— 
eee 








HAS ALL 5 


COMFORT Easyrest posture chairs are built to give perfect support and day-long 
working efficiency. Seats are upholstered over 16 resilient coiled springs. A soft, 
cushion-rolled front edge is another Easyrest extra — for comfort that cuts down 
fatigue and increases efficiency 


DURABILITY The rigid, tubular steel frames are welded together into one un- 


breakable unit. No glued joints to give way, no screws to loosen or pull out. 
Easyrest upholstery is sturdy and easy to clean . . . stays handsome for years. 


SMART STYLING Sleek modern lines and smart colors make Easyrest chairs an 
ittractive addition to any office. Upholstering is trim and tailored. The smooth 
jrey-enameled finish is fused to the steel . . . will never chip or snag sheer hose. 


ECONOMY [Easyrest chairs are doubly economical — their initial cost is low, 
ind they give long, trouble-free service 


PERFORMANCE [Easyrest chairs roll easily, quietly. Height can be adjusted with- 

out tools, in two quick motions. The occupant can adjust the back rest to any 

position, without getting up. This easy adjustability encourages perfect posture 
giving every office worker a chair tailored tor her individual needs. 















CARD FILES @ SLIDE FILES 


STEEL CABINETS 


TW yrst cables offered 


bist So, ADD TO 


’ ae PROFITS 


PROFESSIONAL MODEL 
WARDROBE and STORAGE 
CABINETS — NEW STYLE 


These two new units are now 
available in the Home-O-Nize 
Professional Cabinet line: 
The 66S16 Storage Unit @ The 
66W16 Wardrobe Unit @ Depth 
is now full 14 inches inside, by 
66 high, 26 wide @ Four shelves 
adjustable on storage model 
@ One shelf & hanger on ward- 
robe model @Three-point locking 
with attractive new handles @ 
Heavier steel—greater stability & 
strength @ The same durable, 
lustrous baked enamel finish in 
grey or green as on the popular 
No. 66 @ Come set up @ Packed 
in improved container to reach 








you undamaged. 


ALUMINUM CARD FILES WITH THE ROUND CORNERS 


The trade tells us that Home-O- 
Nize 3x5 and 4x6 Card Files are 
still the best looking, most dur- 
able files we have ever made. 
The fine baked enamel finish in 
grey, green, red, white, red-white 
certainly adds to their sales ap- 
peal. Available with or without 
special indexes and cards. Each 
packed in colorful, individual container. A good, profitable seller. 





PERSONAL DRAWER FILE 


Suspension-type filing folders are 
here to stay because they fill a 
need. The Home-O-Nize Slide File 
works with all types of hanging 
folders. You may order this unit 
either with or without the 25 fold- 
ers and tabs. Adapts steel and 
wood desk drawers into an effi- 
cient personal file. Adjustable 
feature allows 100°¢ usability of 
space in all sizes of drawers. One 
installed, often results in multiple 
sales to same customer. A profit- 
able, business-building piece of 
merchandise. 


Your order or your request for catalog pages and discounts 
on HOME-O-NIZE products will be handled with dispatch 


- Z. MUSCATINE, IOWA 
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letter size files and one for legal. Weight is about 225 
pounds and the lock is a three-bolt, key-locking type. 
Colors are green or gray satin finished enamel. Cata- 
logs and complete information are available upon 
request. 


——— 2 
NORTHMORE’S OFFERS COMBINATION DEVICE 
Northmore’s, P. O. Box 755, Highland Park, IIl., has 
placed on the market a patented combination paper- 
weight, paper clip and stamp dispenser designed for 
the desks of business executives. 
Modeled in Colonial style out of polished brass, the 





NORTHMORE COMBINATION STAMP DISPENSER 


item stands two inches high and weighs more than 
a half-pound. It has a soft green felt pad bottom to 
protect the desk surface. Holding a coil of U.S. stamps, 
it keeps them neat and ready for use. The saucer- 
shaped top lifts off and may be used to hold clips 
and pins. 


—>-——— 
INTRODUCE NEW ASE FILING CABINETS 
All-Steel Equipment, Inc., 103 Highland Ave., Aurora, 
Ill., has introduced a new ASE 5000 line of filing cabi- 





ASE 541 SUSPENSION FILE 


nets, the No. 5451 suspension file of which is pictured 
here 

This file consists of three letter-size drawers at the 
bottom with the top drawer replaced by two drawers, 
each with double compartment for 5x3-inch cards. 


nmminsitailiialaninitibdeaisan 
WOOD PROCESSORS OFFERS FILING RACK 

Wood Processors, Inc., 120 N. Green St., Chicago, 

manufacturers of a variety of office, store and factory 


OFFICE APPLIANCES, October, 1949 











OFI 





DOMORE CHAIR COMPANY, INC., 501 FRANKLIN ST., ELKHART, INDIANA 
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No. 8420S 
Extension down 60” x 36° 





NATIONAL’S NEW 
CONFERENCE DESK 


functionally suited to group meetings 


Versatility in addition to NATIONAL’S Quality craftsmanship 
gives this beautiful walnut desk marvelous selling appeal. Nor- 
mally, a 60” executive desk, it opens into an 84” conference table 
around which 8 persons can sit with ease and comfort. A secret 
84 inches compartment in the rear is ideal for storing samples, records, etc. 
Made in best quality genuine American walnut, beautifully fig- 


8 people can sit ured matched veneers and walnut interiors. Order a sample for 
around it in perfect 
your floor, today. 


comfort when exten- 


sion is in use. NATIONAL DESK CO. INC. HERKIMeER, N. Y. 





20 


includes desk, 






se nom com- 

ination tele- 

phone and 8420S : 
storage cabi- Extension in use 84” x 36 
net. 
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filin 
rack 
carb 


of W 
shel 


ings 
of I 


now. 
Mac 





introduced a new item, a stationery 
for letters, orders, bills of lading, 


filing alas has 
rack. Compartments 





earbon paper and envelopes, are provided. It is made 
WOOD PROCESSORS STATIONERY RACK 
of walnut finished plywood with removable teakwood 
shelves, nine inches wide and 14 inches deep. 
The shelves ars inches apart with die-cut open- 
ings to make filing easier. A cheaper model is made 
of Duron board throughout 


—_- - 
ANNOUNCE KOROSEAL KLEEN-KUFFS 
Koroseal Kleen-Kuffs are a new product just an- 





nounced by the B. F. Goodrich Company, Akron, Ohio 
Made of translucent Koroseal film, they have.attrac- 
ues oe 
NEW KOROSEAL KLEEN-KUFFS 

ively colored yellow, blue, red or green 
Other features cleaning and wrist fitting 

In addition to the ise in offices, as economical cuff 
protection, these devices are claimed to be adaptable 
to many home 


°° 


STAPLEX OFFERS ELECTRIC STAPLING MACHINE. 


An automatic electric stapling machine has been 
introduced by ie Staplex Company, 452 50th St., 
Brooklyn 20, N. Y., a device for which instantaneous 
automatic operati s claimed 


Features are instant stapling upon insertion, elimi- 


nation of hand-b , or foot operation and other 
tedious operatio1 neealing of all moving parts and 
elmination of repeated stapling in the same position. 

When article stapled are inserted into the 
machine, contact is made and stapling is completed 
automatically The peration is not dependent upon 
any timing by ope n. Turning the control knob and 
moving it forward backwards provides a simple 


and quick adjust 
—> — 
W. M. COCHRAN TRANSFERRED IN TEXAS 
Walter M. Cochran, formerly with the San Antonio, 


Tex., office of the company, has been transferred to 
Corpus Christi, Tex., as manager of the Monroe Cal- 
culating Company’s office there —JHR 
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50%° MORE CAPACITY 


THAN ANY OTHER COMPARABLE FILE 


AT THE SAME COST! 
FERRIS REVOLVING CROSS FILE BUSINESS CONTROL 


Eliminates Hooks, Slots, Punch cards, Belts. 
Use Your Present Cards. 


See it At 


THE NATIONAL BUSINESS SHOW 
GRAND CENTRAL PALACE, N. Y. 


Oct. 24-29 BOOTHS 19 and 20 


DEALERS: A few good territories 


still available 


Write for full information 


*On 5 x 3—6 «x 4 Cards 








FERRIS BUSINESS EQUIPMENT, Inc 


952 MAIN STREE ° 
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FLOOR COSTUMERS 


AT PRICES YOU CAN’T AFFORD 
TO OVERLOOK 


No. 320 OFFICE GREY 


e COMPLETELY OVEN 
BAKED GREY 
FINISH TO BLEND 
IN WITH OTHER 
OFFICE EQUIPMENT 


e NON TILT BASE 
15 LB. CAST IRON 


e 4 EVERLASTING 
STEEL HOOKS 


e HEAVY GAUGE 
STEEL TUBE 


$7 1 90 LIST PRICE 














No. 350 REVOLVING 


e 25 LB. NON TILT 
OVEN BAKED BLACK 
CRACKLE BASE 


e 8 STEEL TRIPLE 
CHROME HOOKS 


e CAST REVOLVING 
RING 


e CHROME STEEL TUBE 


$9 5 90 ist price 


SOLD THROUGH AUTHORIZED DEALERS ONLY 
WRITE FOR CATALOG AND DISCOUNT 


FIXTURES cone 


312-14-16 BLUE RIDGE 
KANSAS CITY 3, MISSOURI 
PHONE—CLIFTON 9034 
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AL N. SEARES PROMOTED BY REMINGTON 

Al N. Seares, formerly vice-president and general] 
manager of the systems division of Remington Rand, 
Inc., has just been appointed to the new assignment of 
vice-president and director of general domestic sales 
service operations, including the management controls, 
business machines and supplies and dealer sales divi- 
sion. 

The management controls division is comprised of 
the former accounting, photo records, tabulating and 
systems divisions. The new business machines and 
supplies division includes the former adding, calcu- 
lating and typewriter divisions—in addition to the 
Remtico and duplicator supplies divisions. The dealer 
sales division continues as a wholesale outlet for 
portable typewriters, adding machines, Victor Safe 
and Equipment products, carbon papers, ribbons and 
duplicator supplies. The general sales operation also 
included general mechanical services, advertising de- 
partment, home office and field services and the busi- 
ness services department. 


Norton Advanced 


T. J. Norton, formerly general sales manager of the 
systems-photo records division, has been elected a 
vice-president and general sales manager of the new 
management controls division. M. H. Simmons, for- 
merly assistant general sales manager of the systems- 
photo records division, has been advanced to sales 
manager of these operations. 

The responsibilities of H. W. Millang, sales manager 
of the tabulating machines division, have been en- 
larged to include the sales of accounting-bookkeeping 
machines. 

H. A. Hicks, formerly vice-president of the adding- 
bookkeeping and calculating machines division, as- 
sumes the responsibility of vice-president and general 
sales manager of the new dealer sales division. 


Widdoes Heads New Division 


H. V. Widdoes, formerly vice-president of the type- 
writer division, now heads up the new business ma- 
chines and supplies division as vice-president and gen- 
eral sales manager. H. F. Ronan, formerly New York 
branch sales manager of the typewriter division, as- 
sumes the new responsibility of sales manager of the 
typewriter, Remtico and duplicator supplies operations. 

W. A. Rhodes will be sales manager of the adding- 
calculating sales operations with C. Wakefield as his 
assistant. 


cinematics 
OFFER COURSE IN ANALYTICAL SELLING 

An advanced selling course is being sponsored by 
the Stationers Club of Chicago through the University 
of Illinois Extension Division, business management 
service. Classes were planned to start the last week of 
September with the studies planned to show how 
retail office supply salesmen analyse the customer’s 
problems and make sales by solving them. 

In developing the course every possible technique 
is to be brought into use—case study, dramatic presen- 
tation, actual selling by an experienced salesman, 
discussion of the method of making the sales, and 
summary. 

The plan of the course is to have several purchas- 
ing agents or office managers, one each from a news- 
paper, insurance company, manufacturing company, 
and a meat institute, tell how their firm uses three 
major lines of merchandise—paper, filing supplies and 
accounting equipment. Each purchaser would be pres- 
ent on the first three consecutive weeks of each 
month—October, November, December and January. 
On these evenings a manufacturers’ salesman would 
listen to the purchasing problems cited and would 
openly analyze them and present the best possible 
solution. Thus, a filing supply sales representative 
would appear in the second week of each month, &@ 
paper salesman the first week, and the accounting 
salesman on the third. 
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ushion deat upholatoued chai... 


FOR THOSE DISTINCTIVE INSTALLATIONS 
THAT CALL FOR ‘‘SOMETHING BETTER’’ 


@ Cushion seat upholstered 
chairs of period design mean 
profits for progressive deal- 
ers who “‘sell’’ the idea that 
well-groomed and correctly 
appointed offices are a sym- 
bol of successful business. 
The complete B. L. Marble 
line includes outstanding 
cushion seat chairs of var- 
ious types that fully meet 
the exacting requirements of 
this profitable market. 













@ For directors rooms, conference rooms and spacious 
reception rooms or lobbies, there are no finer 


chairs than Nos. 2534 and 1522, combining im- 






pressive design with an air of inviting comfort 


mm, 
AW 


2534 


~~ “ 
« © 


ona bi 


2 2 @ ® 


19 | 





© Jor such on intimate piece of furniture as a chair, there is no satisfaclary substitute for WOOD! 


THE B. L. MARBLE CHAIR COMPANY 
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HOGGSON & PETTIS CENTENNIAL RECALLS 
FIRM MADE EARLY TYPEWRITERS 
The centennial year of Hoggson & Pettis Manufac- 
turing Company; Ne Haven, Conn., provided the oc- 
easion for a full-page feature article recently in the 
New Haven Register entitled, “A Century of Yankee 
Versatility Here.” It tells how Samuel Hoggson started 





OFFICERS OF HOGGSON & PETTIS MFG. CO., NEW 
HAVEN, CONN.—Seated: George P. Stephan, Jr., president: 


Harry B. Kennedy, chairman of board: George E. Brickwood. 
vice-president. Standing: Carl Stephan. secretary-treasurer. 


making dies fo industry and turned out. type- 
writers, auto « ynnductors’ ticket punches and 
other devices 

About the tim«e Charles Goodyear was making 


his remarkable 
Scotch-Irishman 
came to New Have 
rived in this cou 
had learned his trade as 
die sinker! 

One of Hoggs 
roll engraving o1 


veries in the use of rubber, a 
he name of Samuel J. Hoggson 
m the South. He had lately ar- 
rom North Ireland, where he 
engraver, letter cutter and 


inventions was the process of 
In 1879 he took as his part- 


ner George C. Pet hanging the name of the firm 
to Hoggson & Petti The firm developed many prod- 
ucts and in thi ( manufactured some of the 
earliest typewrit dduced. The Morris Typewriter, 


invented by Rob Morris, a Kansan, was entrusted 


i 
company I 


to the duction and improvements were 
made its con rn 

Harry B. Kennse airman of the board, who is in 
his sixty-third ye h the company, points out the 
great versatility Hoggson & Pettis Company 
through the ye 

For exampl industry, the products have in- 
clude obe ty iters, check protectors, envelope 
and stamp s« weights and other articles. 


°° —=— -« — 


ESTERBROOK ANNOUNCES REPRESENTATIVES 


Jol V. Kells ter two years with Esterbrook 
in Metropolitan New York, will take over Kansas, Okla- 
hon nd Nebra ritories, succeeding Rey Wood, 
rece me general sales manager. 

Jol K.H been with Esterbrook for one 


year a inior n in New England, has recently 


bee! sferre Metropolitan New York territory. 
Carl G. Muelle erly sales promotion man for 
he J D le Company and more recently 
es for S ply Distributors in the Chicago 
area, recentl) the Esterbrook sales force. He 
wi in Ea souri, Iowa and southwestern 


Ilinoi 

Edward R. Mul 
York hosiery firm 
division of 
recently. He will take 


former salesman for a New 
1 supervisor in the wholesale 
thers, also joined Esterbrook 
ver the South-Central territory 


former] yvered by Bill Hover, who resigned because 
of illne 
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the Worden 


SE CRA-TYPE 
Desk 


in beautiful Walnut or Oak wood, 
enables you to offer an article that 
appeals to Management because it 
contributes to more efficient and 
speedy output by employees. 


— 





No. 252ST—52” x 32” Patent No. 2133807 


Of great importance, this desk contains a stationery 
compartment (as well as a typewriter) placing 
letter heads, envelopes and other supplies where 
they are instantly accessible, without turning con- 
stantly from one side of the desk to the other. 
Available in sizes as small as 42” with stationery 
compartment and in 36” length without the com- 
partment. 


Flat top desks of excellent construction 
and finish, to match. 





No, 252——-52 x 32 


Literature showing complete line is 
available upon request. 


The 
Worden Company 


200 East 17th Street 


Holland, Michigan 
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| FORM NEW CINCINNATI FIRM 

| The Cincinnati Office Furniture Company, Inc., 
been organized by three men with long experience 
the business, and the new concern has opened attrag 
tive display rooms on the second floor of the Blym 

















THOMAS BUELL 1 





Building at 514 Main St., Cincinnati, Ohio, direc 
across from the post office. The new company 
capitalized at 350 shares of no-par common stock. 
Heading the firm is Thomas Buell as president 
treasurer. He formerly was ossociated for a number 
; years with Kelsall-Voorheis, Inc., of Cincinnati. Oth 




































ALAN GODFREY BERNARD MUELLER 





officers are Alan C. Godfrey, vice-president, and Be 
nard Mueller, secretary. Mr. Godfrey was associate 
with the Gibson and Perin Company, and Mr. Muelle 
was with the V. P. Howard Manufacturing Compan 
both of Cincinnati. ' 
The company has installed high-grade lines of st 
alummum and wood desks, chairs, files and othe 
office equipment, and is conducting a vigorous ace 
for business through four salesmen, direct mail advel 
tising and other media.—ECH 
—_ —-e—amee 
OLD TOWN APPOINTS GENE MACFARLAND 
Old Town Ribbon & Carbon Company, Inc., Brookl 
N. Y., recently announced the appointment of Gene 
MacFarland as general sales manager. Mr. MacF 
land has had a rich background of experience in 
duplicating machine field and will be in active cha 
| of Old Town’s sales and service training program } 
| connection with the new liquid process duplica 
machines. He will headquarter at the factory 
Brooklyn, N. Y. 





—_——_eo—wme 0 


KOH-I-NOOR APPOINTS TWO IN SALES 

George Slater of Atlanta, Ga., has been appoin 
to represent Koh-I-Noor Pencil Company, Inc., in 
southeastern states. This assignment became effec 
on August 15. 

Paul Gundacker, who previously covered this te 
tory, has been appointed to represent Koh-I-Noor 120 
Metropolitan New York. 3 


+ mpm 
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Cramer 
EQUA-POISE 
————— 


MODERN VERSION 
OF CONVENTIONAL TILT 
AND SIDE CHAIRS 


PERFECTLY BALANCED COMBINATION OF 


MFORT » UTILITY 


Aluminum Construction 


THE 


; Vi 
aoe & 


Engineered Design 


' SERIES 


BY CRAMER OF KANSAS CITY 


Equa-Poise Chairs have seats 17” x 163s”, with backs 
14*s" x 11”. 18” seat height on Models 900 and 901. 
17°s" to 21” adjustable seat height on Models 902 
and 903. 19” between arm rests on Models 901 and 
903. On Models 902 and 903, seat and back tilt as a 
unit, with adjustable tilt tension. 


Genuine Molded Foam Latex Cushioning 
Removable Covers 

Matched Units with Modern Styling 
Space Saving Design 

Light Weight 

Precision Aluminum Construction 
Balanced Tilt Action 

Satin Aluminum or Baked Enamel Finishes 


Beautiful Fabrics 


Cravrce’e Posture CHAIR CO., INC. 


1205 CHARLOTTE 


KANSAS CITY 6E, MO. 
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MODEL NO. 903 


The Executive will find 


5 Model 903, with arms, 


tailored to his require- 
ments. This aluminum 
swivel chair, with seat 
and back tilting as a unit, 
combines large seating 
area with small bulk. The 


» seat height and tilt ac- 


tion are adjustable, and 
the foam cushioning pro- 
vides the comfort so 
necessary for sustained 
effort. Equipped with 2” 
ball bearing casters. 





MODEL NO. 902 


| Specially designed for 


secretarial and clerical 


; workers, this balanced 
) conventional tilt chair is 
) the same as Model 903, 


but without arms. Beau- 


> tiful, functional, com- 


fortable, it meets the 
requirements of the fin- 
est and most exacting 
offices. 


MODEL NO. 900 
The humble side chair 
... the drudge of every 
day seating ... has been 
transformed by Cramer 
technique into a thing of 
beauty and engineered 
comfort. The genuine 
molded foam latex cush- 
ioning and attractive 
aluminum construction 
adapt it perfectly to a 
thousand uses. Equipped 
with cushioned swivel 
glides. 





MODEL NO. 901 
This general utility chair 
is the same as Model 
900, but with the addi- 
tional comfort afforded 
by trim, padded arms. 
All Equa-Poise chairs 
have the unusual feature 
of removable seat, back, 
and arm covers for dry 
cleaning or replacement, 
eliminating expensive 
custom reupholstering. 
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big Motalatand 


A full suspension, quality file at sur- 
prisingly low cost! 22, 20 and 16 gauge 
furniture steel used throughout. Dust- 
proof, enclosed bottom shelf. Full sus- 
pension—I0 rollers to each drawer. 
Handsome cast aluminum hardware. 
Beautiful baked enamel finish—green or 
gray. Legal or letter size—2, 3 or 4 
drawers. Style shown here; 4-drawer 
letter file. Height 52”, depth 26”, 
width 1442”. Drawer clearance 12%” 
x 10%” x 25%”. 


alz 


—2 


7) 


Write today for illustrated circular showing com- 


plete line and prices with dealers’ discounts. 


METALSTAND COMPANY, %c. 


1615 to 1625 MELON STREET 
PHILADELPHIA 30, PENNSYLVANIA 
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PEDAL TOUCH Hi-Lo 


TYPEWRITER STAND 


Amazing new device makes raising, lowering 
really easy! Touch right pedal to raise—tor 
smooth, swift rolling. Touch left pedal to drop 
and lock into firm typing position. Construe 
tion: heavy gauge, welded furniture steel—set 
up, ready to use. Two spacious piano-hinged 
side leaves steady, absolutely level 16" x 36 
working space. Four handsome finishes: walnut, 


maple, gray, green. 
Other style METALSTANDS for every office use. 
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What about 1950? 
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6.) SLENN BUILDING 


F continuous produc tior 


Naturally, we wish to 


deliveries caused by tl 


make it follow the W« 


you want vo 


Start for 195 


UNTIL 1949! 
GREATEST YEAR 


IN WELCH HISTORY 


\\AHES 
| 


Flight’s biggest year! Even < 


schedule that started with the 


seas (in August 1948) failed to 


lemand for Welch Air-Flight 


thank our many friends in the 


Tice equipment field’ who helped make this a most 


tO express our appreciation 
luring the occasional delays in 
overwhelming demand. 


Plans are already under way to 
h pattern —bigger and better! 
r share of this very profitable 
Booth 128 NSA and plan with us 


s big Air-Flight business. 


| W. W. WELCH Company 


CINCINNATI 2, OHIO 
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EVERY YEAR 





















~~ LISTO Ads Will Reach 
Over 58,000,000 Readers 
in '49 to Boost Your Sales 
Higher Than Ever Before! 


Saturday Evening Post, Colliers and 
Newsweek head the list of 32 national 
magazines that are scheduled to carry 
Listo ads for this year. They're bigger 
ads...harder selling ads, ads that are sure 
to create a big consumer demand for the 
Pencil That Writes on Everything. 

Remember that Listo Pencils are used 
in almost every kind of work, in stores, 
shops, offices and in the home. They make 
a strong, clear mark on any surface. Leads 
don’t break. No sharpening. No broken 
stubs. 


SO FEATURE AMERICA’S FASTEST SELLING MECHAN- 
ICAL MARKING PENCIL FOR CONSTANT PROFITS. 





LEADS THAT DON'T BREAK 


IN 6 COLORS 
RED BLACK 
BLUE GREEN 
BROWN YELLOW 


-.. See Your Jobber 


LISTO PENCIL CORP., ALAMEDA, 
CALIFORNIA « LISTO PRODUCTS, 








MARKING 


PENCIL 
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THE GUARDSMAN SAFE COMPANY EXPANDS 
UNDER JOHN ROBERTSON’S DIRECTION 

The Guardsman Safe Company of La Porte, Ind, 
formerly of Chicago, is showing constant expansion 
under the direction of its owner, John Robertson, who 
has been identified with the safe business since he 
reached the age of 17. He is well qualified to direct 
the Guardsman operations in the production of a com- 
plete line of safes, money chests, vault doors, deposit 
boxes and other bank equipment. 

At one time, Mr. Robertson was associated with 
Meilink Steel Safe Company and also Mosler Safe 
Company. During the war he was director of sales 
for Brink’s of Chicago, supervising sales for the firm 
which had 70 branches located over the country sery- 
ing more than 1,000 cities and towns with armoured 
money trucks. In Mr. Robertson’s capacity as sales 
director he had an opportunity to contact many of 
the largest corporations of the country. 

Mr. Robertson has designed money chest equipment 
for such companies as Walgreen’s, Safeway stores and 
Thompson restaurants. As a result of this background, 
he is in a position to render a highly individualized 
service to office equipment dealers. 





ADJUSTABLE HEIGHT TYPEWRITER TABLE MAKES 
SALES STRIDES.—Favorable acceptance from schools 
the nation over has been accorded the Hammond ad- 
justable height typing table, recently introduced on 
the market by Hammond Desk Co., 5248 Hohman Ave., 
Hammond, Ind. Offices, too, are finding the adjustable 


height feature a boon to staffs of varying physical 
proportions. Dimensions are: top width, 18 inches; 
length, 34 inches, and height, 27 inches. Made of Indi- 
ana white oak in golden oak finish, the table is shipped 
knocked down. weight 36 pounds. A free chart is in- 
cluded, showing how proper typewriter height can 
be easily determined. Further details are available 
from the manufacturer at the above address. 
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Sa ond’ Profit Engineering 
Brings a Faster, Handier INK ERASER! 


INK ERASER 
REMOVE GAP, APPLY and BLOT 
































Sanford’s Xit is applied in a matter of seconds. No lid 

pry off. Simply remove easy-grip bottle cap, apply liquid No sharp tin to remove before get 
; ting to the bottle cap. Does not 

0 spot, and blot. Its action is not only fast, but thorough. roll. One operation instead of 3 or 4 


Fluid always perfectly protected from light 
Sanherd: 

eraser is for the big volume trade, xX 5 

RLUALS bal) 4: 


Since this improve | 


it is priced fo. volume 


It's a volume builder. Stock up now! 
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NEW INSTANT INK ERASER! 
™ SANFORD INK COMPANY 


BELLWOOD, ILL NEW YORK, 500 FIFTH AVE. 
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PERMANENT 


RUST-PROOF > 





WABASH Steel Tabs last 
longer. They are protected a- 
gainst rust and corrosion with 
Bonderite which anchors the 
paint securely to the metal. It 
won't crack off or peel even if 
the finish is scratched. 


THIS IS another first for 
Wabash quality and leadership 
in filing supplies. Wabash Steel 
Tab Guides are permanently 
attractive, legible, upstanding. 
Wabash is constantly develop- 
ing new ideas, new systems, 
new improvements to aid in 
record keeping. 


WRITE today for more in- 
formation on the exclusive 
Wabash Dealer Franchise. 








1410 SOUTH WABASH ST. ¢ WABASH, INDIANA 
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CLARY APPOINTS M. S. BANDOLI 
Clary Multiplier Corporation, manufacturer of add- 
ing machines, calculators and cash registers, recently 
announced the appointment of Marvin S. Bandoli to 
fill the newly-created post of vice president in charge 


| of sales and distribution. President Hugh L. Clary an- 


| of 


nounced the appointment after several months of 
consideration involving a number of nationally-known 
sales executives. 

Bandoli brings to the ten-year-old Clary company 
a record of highly successful administrative sales ac- 


















MARVIN S. BANDOLI 


tivity with several national organizations, as well asa 
broad experience in the office equipment industry, 
officials point out. 

For a period of years he was with Victor Adding Ma- 
chine Company of Chicago, serving as a member of 
the board of directors and vice-president in charge of 
distribution. Under his sales leadership, Victor’s earn- 
ings soared to all-time highs, and during the war, Mr. 
Bandoli’s responsibilities were extended to include su- 
pervision of Victor’s manufacturing, engineering and 
purchasing activities in connection with the famous 
Norden bombsight. 

Bandoli was also formerly national sales manager 
of the Kelvinator division of Nash-Kelvinator and vice- 
president in charge of sales for the Tracy Company, 
Pittsburgh, Pa., manufacturers of customized 
kitchens. 

In his new post at Clary, Mr. Bandoli will have 
charge of a sales and distribution organization which 
includes 52 company-owned branches in key cities of 
the U.S., more than 300 authorized dealers, and sales 
outlets in approximately 26 foreign countries. Clary’s 
main factory and offices are in San Gabriel, Calif. 





’ f t 
om 
ILLINOIS GIRL WINS UNDERWOOD CONTEST.—Miss Wilma 
Dieckmann of Keysport, Ill, receives the Underwood Uni 
versal portable typewriter she won as first prize in the 
Eleventh Annual! International Artistic Typing Contest spon 
sored by Julius Nelson. The presentation is being made by 
C. E. Mueller, Underwood Corporation's typewriter divisio# 
manager in St. Louis. Right: Miss Dieckmann’s typed portrail 
of Babe Ruth was the winning entry. 
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Number One 
supplier of 


STEEL EQUIPMENT 


to the 
Nation’s Industries 
and Institutions 


LYON METAL PRODUCTS, INCORPORATED 


General Offices:1028 Monroe Avenue, Aurora, Illinois + Branches and Dealers in All Principal Cities 































the A PARTIAL LIST OF LYON PRODUCTS 
on * Shelving ® Kitchen Cabinets ® Filing rbinet ® Storage ibinets ey 

by * Lockers ® Dispicy Equipment © Cabinet Be Dra ; . 
3108 * Wood Working Benches ® Hanging Cabinets . ® Folding Ct Work Benche: Bor Rack +} 
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rait * Economy Locker Racks © Welding Benches * Drawing Table 
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Order New 
Display Now! 






AVOID. THIS... 
bie a 
“* 2 


APSCO SHARPENS PENCILS THE Safe way 


s, af oe 


Colorful New Sales Maker 
for Window or Counter! 





Get this big, colorful sales 
making display in your window 
or on your counter... pronto! 
It’s large enough to demand 
attention (24” x 34”), small 
enough to fit in with other items 
on display. It’s in full color, 
selling the SAFETY of having 
Apsco Pencil Sharpeners in the 


GET THESE 
SELLING 
HELPS, TOO! 


individual display cards 
on Giant, Dex 
Chicago 


814"x10 
ter, Premier 
models 


2-sharpener display — 


home. Build a mass display 5 By ot Red —_ .S 
around it and watch your sales wae 

zoom. Oh, yes, it comes com- grag try a 
plete with an assortment of Premier, Chicago mod- 
colorful price tags. Use handy for bill enclosures, pack 
order blank to get your display Sane, Giler cae 








—it’s free to Apsco dealers! 
Use this handy SEE US AT N.S.A. 
order blank <> BOOTH NO. 76 


mee ee 





' : 
I Automatic Pencil Sharpener Co., 1829 Eighteenth Avenue | 
| Rockford, Illinois « North Hollywood . Toronto i 
| Please send me the following: | 
i = _window display unit with price cards | 
two-sharpener display. i 
1 ___display cards featuring models 
I ______ad mats in____col. size on models ! 
[_] Samples of literature available 
| C] also prices on imprinting | 
| Store Name ] 
Individual Title 
| Address Zone l 
i City- State ! 


i icidndinaidtitinmeasasanenenaradaranenan 
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Motoo Sakata of Sakata Shokai Ltd., also known as 
Sakata Printing Ink Company, Ltd., Osaka, Japan, 
favored Orrice APPLIANCES with a visit on August 17. 
In addition to the business indicated by the firm name 
the company manufactures a stencil duplicating ma- 
chine and conducts an import and export business. 
Mr. Sakata’s visit to the United States, however, had 
little to do with his business. He had come to attend 
an international religious gathering at Wellesley, 
Mass., a meeting at the offices of the American Bible 
Society, and a conference at the office of the Inter- 
national Christian University Foundation in New York 
City. Mr. Sakata is trustee of the International Chris- 
tian University of Japan, located in Tokyo. He ex- 
pected to spend another month in the United States 
including visits in Denver, Seattle, Los Angeles and 
San Francisco, from which latter place he planned 
to fly to Honolulu. 


H. A. Minderman of Ruys’ Handelsvereeniging, The 
Hague, Netherlands, paid us a pleasant visit on Mon- 
day, August 22. Arriving in New York City by steam- 
ship with Mrs. Minderman on Tuesday, July 19, Mr 
Minderman planned to return to Europe on Septem- 
ber 7. His expert use of the English language gave 
him opportunity to render a “free” translation of the 
word, ‘“Handelsvereeniging” on a phonetic basis 
“Handles everything.” In view of his firm’s history, 
the translation is quite accurate. The Ruys organiza- 
tion was established as an Officially listed business 
enterprise in 1903. For many years prior to that date 
the firm was operated by the same people who con- 
tinued to direct its affairs subsequent to 1903. One 
of the oldest agencies held by Ruys is that of the 
A. B. Dick Company, a connection of more than 25 
years. Another is that of the Addressograph-Multi- 
graph Corporation. In addition to calling at the head- 


| quarters offices of the companies his firm represents, 
| Mr. Minderman visited relatives in Chicago and Grand 


Rapids, Mich. He spoke enthusiastically about the 
pleasures of his brief sojourn in the United States 


James H. Young of Altoona, Pa., representative of 


| Master Addresser Company, dropped in for a brief visit 


August 23. His territory covers western New York and 
Pennsylvania, part of Maryland, and all of West Vir- 
ginia and Ohio. He had worked to Toledo, Ohio, and 
then continued on to Chicago to see George Herrmann 
director of sales for Master Addresser, and make 
another call or two before driving back across Indiana 
to pick up the trail near the point where he left it. He 
is an active worker, calling on stationers and office 
machine dealers and covering his territory four to 
five times annually. 


Jack Landis, who handles sales for Frank Scerbo & 
Son, paid OFFICE APPLIANCES a visit August 23. He was 
on a short trip including only Chicago and Cleveland 
He reported a continuing demand for good leather 
furniture. Mr. Landis has an office for home base but 
travels extensively and has been an important factor 
in extending the Scerbo dealer organization. He will 
be back in Chicago by the time this notice appears to 
handle his company’s exhibit at the NSA convention 


Rollin H. Sprague, of the Weis Manufacturing Com- 
pany, dropped in at OA headquarters for a leisurely 
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NOW AVAILABLE 





4000 LINE 


STEEL TRANSFER FILES 


WITH ROLLER BEARINGS 
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IN ALL POPULAR SIZES 


The Y and E 4000 Line gives you all these 4. Extra deep drawers permit drawer for drawer 


features: transfer from 261/,” depth current files. 


1. Four hard steel rollers for easy drawer action. > - 
5. Built in stacking device keeps tiers rigid and 

2. Safety gauge strips — keep extended drawers aligned. 

level, prevent drawer from accidentally drop- 

ping out. 6. Durable gray baked enamel finish. 
3. All drawers have tracks for optional positive 

lock channel compressor — which may be in- 7. Each case packed one to a carton for delivery 

stalled without tools. to your customer. 


Also Makers of Quality Steel Office Equipment 
Send in your order today ee : 





to assure quick delivery. —- : 4 =f 
YAWMAN~»> FRBE MFG.(O. 


1015 JAY STREET, ROCHESTER 3, N. Y., U.S.A. 
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chat August 30. It was pleasant to have him christen 
with his signature a new Guest Book, the old one 
being completed by Mr. McWhinnie, reference to whom 
appears in the item preceding. Feeling the urge to 
take a quick trip somewhere, he selected Chicago and 
took a chance on finding some persons at their places 
of business on the Saturday preceding Labor Day 
At OFFIcE APPLIANCES he found a skeleton force of 
one, to whom Mr. Sprague’s visit was ample repayment 
for the forenoon spent at the office. For 38 years Rol 
Sprague has been connected with Weis Manufacturing 
Company, most of that time as secretary. Likewise 
most of that time was spent as a member of the Mon- 
roe School Board His formula for happiness is to 
love your work, with the inference that a person who 
cannot love his present activities should get out and 
seek a connection more to his liking. Before returning 
Monroe Mr. Sprague planned to visit with his 
daughter whose home is in the beautiful little city of 
Whitewater, Wis., located on the Rock River. 


Robert Spencer of Spencer Rubber Products Com- 
pany called on OFFICE APPLIANCES August 30 accom- 
panied by Willard F. Deveneau of National Folding 
Box Company, Inc. As manufacturer of boxes for 
Spencer Products, Mr. Deveneau was giving some of 
his time in the preparation of sales promotion ma- 
terial. The two made the trip to Chicago on a special 
mission which they expected to complete in two or 
three days. Mr. Spencer will be back in Chicago for 
the NSA convention, where his company will have an 
exhibit 


Noel Brewington of Oklahoma City called on August 
31. Mr. Brewington is a man of excellent sales ability 
who has an enviable record. Most of his time in the 
office appliance industry consisted of two years with 
Addressograph, followed by 12 years with Dictaphone 
and seven years with Marchant Calculating Machine 
Company. Footloose temporarily, he had come up to 
Chicago to see a manufacturer or two preparatory to 
making a new connection in the field 


R. E. MecWhinnie, registrar of the University of 
Wyoming at Laramie, dropped in at OFFICE APPLIANCES’ 
for a brief visit September 1. He is well acquainted 
with commercial stationery as well as classroom re- 
quirements, having formerly operated a book store on 
the campus. He seemed as familiar with manufac- 
turers and their representatives as though he still were 


ie 


operating as a commercial stationer 


S. W. Brunner of Anglers Products Company regis- 
tered with the office of this journal by telephone Sep- 
tember 6 and 8. He was in Chicago on a special mis- 
sion and reported at the time of his second call that 
he was gratified at the results accomplished. Mr 
Brunner in a short period of time has introduced a 
plastic sleeve protector and has built up national dis- 
tribution with leading commercial stationers in all 
areas as his dealer representatives. He has taken an 
old idea, refined it, and increased the market potential 
substantially 


Charles Gross of Gross Engineering Company signed 
the Guest Book September 8. He had come to Chicago 
from his home in Three Rivers, Mich., to show a new 
layout kit embodying the use of templets, which is 
unique in that the templets can be moved around at 
will while the backing which supports them can be 
held in horizontal or vertical position without the use 
of adhesive, The kit probably will be described in an 
rly issue of Orrice APPLIANCES 


t« 


. i 8 


WILSON JONES MOVES WEST COAST BRANCH 

The West Coast branch of Wilson Jones Company in 
San Francisco has been moved to larger quarters that 
will provide better service for its customers 

This branch is now located in the Phillips Build- 
234-246 First St.. San Francisco 5, Calif 
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During the first 6 months of 1949 
Coles sales to dealers throughout 
the U.S, set a new alltime record | 








Cole dealers have increased 
their sales and opened many new 
house aceounts in gpite of the 


down swing in business. 


We can help you do the same. 
Write today and you will hear 
from us by return mail. 


COLE STEEL EQUIPMENT CO., NEW YORK 17, N. Y. 








FEATURE "COLE" BEST SELLERS | | 




































BLUEPRINT CABINET—Drowers on ball- 
bearing rollers. Green or Gray 
ST 
No. 4030: 5 drawers $86.95; Base, $14 we 
Inside drawers: 37 w, 25. d, 2%" h bo 
Cabinet size: 40” w, 28” d, 15%" h de 
No. 4332: 5 drawers $124.95 én 
Inside drawers: 43” w, 32” d, 2%" h Sa 
Cabinet size: 46% w, 35%" d, 15%," h - 
LARGER SIZE AVAILABLE. we 
-— —_ 
_ 
STORAGE AND WARDROBE CABINETS Solidly built of heavy gauge furniture steel. 
Reinforced doors have 2-way locking device, controlled by parancentric lock. Olive green PORTABLE “JUNIOR” FILE — Desk PO 
or Cole gray crinkle finish. height for both hanging or regular fold- | top 
” " ait 
No. 760 Storage Cabinet, 4 adjustable shelves 76 h gh, 36 wide, 18% deep $59.00 ors. Lock and : keys 30% high 24 — 
No. 760R Wardrobe Cabinet, chrome coat rod 76” high, 36” wide, 18%” deep 57.50 deep. Olive green or Cole gray finish No 
No. 760C Combination wardrobe & storage cabinet76" high, 36” wide, 182” deep 63.50 ; No. 2654—letter Size $20.00 No 
— o- = — -—*, » 
) 








STEEL CARD CABINET (1500 Capacity) 





ee eee ee 


STEEL CARD CABINET (3000 Capacity) | 











Green or ; ; Green or BAR 
STEEL CARD BOX —A beautifully No. Card Height Width Gray ' No. Card Height Width . Gray Com 
streamlined steel tickler box for 3x 5 C335 3x5 5V5" 6%, $2.90 j C3352 3x5 5% 12-5/16 5.15 Isl 
Index Cards. 300 card capacity. Olive C346 4x6 6%" 7Y" 3.90 C3462 4x6 6%," 14-7/16" 5.90 : 
green or Cole gray finish. C358 5x8 7%" 9%” 4.90 C3582 5x8 7%" 18%” 8.15 No. 
No. C35 $1.25 C369 6x9 Bg” S10” 6.90 C3692 6x9 8%" 204,” 10.15 No. 





PRICES SLIGHTLY IN ZONES 2 AND 3 


(oe) F - STEEL EQUIPMENT COMPANY 
285 Madison Avenue, New York 17, N. Y 
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WN YOUR ADVERTISING! 




















4-DRAWER “AIR-FLO" FILE — With 


STEEL SAFE—With a Yale 3-wheel screw ball-bearing cradie suspension for 
' wedge combination lock and locking COMBINATION CABINET —Top is a smooth operation. Green or gray. 
bolts. 30%" high, 14%,” wide, 28%” safety, lock compartment. Bottom is a Letter Size No. 1004 $59.60 
deep. Olive green or Cole gray letter size ‘“‘Air-Flo" suspension file. 14%,” w, 51%” h, 28%” d 
| No. 2906 $49.50 Size 30%” high, 14%,” wide, 28%” Legal Size No. 8004 $68.40 
_ Hf Same as above with adjustable shelf deep. Olive green or Cole gray. 17%,” w, 51%” h, 28%” d 
’ nstead of 2 Vault Boxes. No. 2900 $49.50 No. 5002 $37.95 Automatic lock ..... $11.00 additional 
Walnut or Mahogany $9.00 additional Walnut or Mahogany $9.00 additional. Walnut or Mahogany finish-add $15.00 

















k / PORTABLE DESK FILE Desk height CHROME ARMCHAIR—Upholstered in TYPEWRITER TASLE — Al! steel! table. 
top slides closed; has lock and key; vinyl-coated simulated leather. Triple- Linoleum top with fine aluminum edging. 
rolls on castors. Green or gray finish. plated chrome finish. 31” high, 21” Green or gray finish. 25%” high, 29%” 
No. 854—Letter Size $36.95 wide, 22” deep. Choice of colors. wide, 15%” deep. 
) No. 858—Legal Siz $44.95 No. 4000 $39.00 No. 755 $15.00 





























j 
' 
} 
y) i 
’ , ‘ STEEL SECURITY BOX — Combinati 
BANKER'S NOTE FILE—With improved a wr a a « eam poenge a STEEL SECURITY BOX — Sturdy lock 
~ompressor 5% high, 11% wide, - is . 2+ ow Ow with two keys. 114%," x 7%” x 4%”. 
5% deep. Green or gray finish crinkle finish. No. C1505 — $13.50 Green crinkle finish. No. C180... $5.50 
No. C40—with flat key lock $15.00 Same as above with Yale lock— Same as above with Yale lock— 
No. C40Y—with Yale lock $18.50 No. 1505Y $14.50 No. 180Y $97.09 
FREE CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS ARE AVAILABLE ON REQUEST 


COL STEEL EQUIPMENT COMPANY 
285 Madison Avenue, New York 17, N. Y. 






The sensational All-in-One Filing System 
that's sweeping the country! 


only 


39° 


No. 470 


Cabinet with locks on 
both letter size drawers 
No. 47011 $43.95 
































The “SECRETARY” 


The most efficient office cabinet made. Designed to keep all your 
office records and supplies neat and compact right at your finger- 
tips. Made of heavy gauge steel. Equipped with a storage com- 
partment containing 2 adjustable shelves under lock and key, two 
letter size drawers which glide smoothly on roller bearings and 
four card file drawers for 4 x 6 cards. 6000 card capacity. 
37 2" high, 30” wide, 17/2” deep. Olive Green or Cole Gray. 


Prices 20% higher in Denver and West of Rockies. 





ON YOUR FLOOR 
AND IN YOUR WINDOW 





FREE PHOTO OR CUT OF ABOVE ITEM ON REQUEST 























STEEL EQUIPMENT COMPANY 
285 Madison Avenue, New York 17, New York 
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$F HIGGINS... 


f 
the consistency of greater advertising ... build your sales 
. your profits. The strong consumer acceptance of 


Higgins Inks carries many an artists’ supply department. 
| 


Link 


of Higgins Drawing Inks to Higgins Eternal Black Writing 
Ink and Engrossing Ink for enduring legibility .. . 
also to related Higgins accessories which sell themselves 
... sell each other . . » for your-increased profits. 


your sales 
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Chicago Bids 


1949 Convention Expected to Surpass All Records in 





CHICAGO, TODAY AND YESTERDAY.—The recorded history 
‘ of Chicago really begins with the first exploration by Louis 
Joliet in 1673. Intermittent visits by French trappers and 















explorers followed until 1759, when the area was conquered 
by the British, only to be driven out by George Rogers Clark 
a few decades later. In 1795 the United States Government 














acquired a six-mile-square tract at the mouth of the Chicago 
River, where Fort Dearborn (right) was built in 1803. The 
spring of 1833 ushered in the first and greatest boom in 
Chicago's history, when the little settlement, with 550 resi- 
dents, was incorporated as a town. Four years later there 
were 4,000 people, the town received a city charter, and 
Chicago was well on the way to becoming a great metrop- 
olis. Following the great fire of 1871, when 17,000 buildings 
were destroyed and property loss reached $200,000,000 a 
greatly-improved new city arose from the ashes. The World's 





Columbian Exposition of 1893 was followed by a parade of 
ambitious improvements—the opening of the Drainage Canal 
in 1900; operation of electric railroads in 1901; Chicago Plan 


in 1927; the Century of Progress in 1933 and 1934: opening 
of the city’s first subway system following World War IL 
and the Railroad Fair in 1948 and 1949. Such has been the 
growth of Chicago in its brief 116-year existence—from a rude 





Commission, 1909; completion of Navy Pier in 1916; a new 
Union Station in 1921; opening of the Municipal Airport 


HE 1949 NSA CONVENTION, expected to top all previous 
Association records, is one of the largest of more than 800 


conventions and business shows that annually bring to the city a 
million visitors, accounting for a business volume exceeding $100,- 


000,000. With a population of nearly 4,000,000, and entertainment 
facilities second to none, Chicago has deservedly acquired the title 
“Convention City of the World.” 

Approximately 2,600,000 people are gainfully employed by the 
city’s 11,750 manufacturing plants, 9,100 wholesale firms and more 
than 50,300 retail establishments. Roughly 26 per cent of the retail 
volume is centered in the Loop area. 

Truly the transportation center of the nation, the city has 11 
airline systems radiating from its two airports, while 22 trunk line 
railroads and 17 connecting belt lines make Chicago the nerve cen- 
ter of America’s railway network. Scores of excellent highways 
extend in every direction from the metropolitan area. The city’s 
1,400 hotels provide accommodations for 225,000 guests daily. 

Chicago welcomes you as members of the National Stationers 
Association and hopes your brief stay will be a most pleasant one. 


uncompromising frontier settlement to a great urban center. 


PICTURE ON THE FRONT 
COVER.—The stretch of boule- 
vard north of the Michigan 
Avenue bridge is known as 
Chicago's “Magnificent Mile.” 
At the left is the Wrigley 
Building and to the right is the 
Tribune Tower. In the distance 
at the right is the Palmolive 
Building beyond which the 
boulevard runs past uninter- 
rupted blocks of swank apart- 
ments on the Gold Coast. 
(Photo courtesy of the Chicago 
Association of Commerce and 
Industry.) 
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Total Registration, Number of Exhibits and Variety of Entertainment 


A Little About 
The Stevens— 


OR THI 
yeal T I 


h 


But 
play 


The 


yst to the Nat 


whicl 


e registrant 
attend t 
the housins 
facilities 

l, prove 


Stevens « 


1. + nt 
ai tor ¢ 


axatiol! 






i OUARTER 
G1 Staircass t 
on f the show 
gc gest not 
are dail fe 
Ste s at night 
the posite s 
Mi Boul. 
has sutside 
ball: is and 50 
mit nd sm 
OFF E Af 


THIRD consecutive 


Stevens is playing 


nal Stationers Asso- 
his year will surpass 
arks. More exhibits 


t Hall, the eleva- 


Normandy Lounge 


sample rooms— 


are expected—more 


ig annual banquet. 
banquet and dis- 
[he Stevens will, as 
uate. You'll find 


nient to the Loop, 
nment, perfect for 


NVENTION 
Above: the 
Stevens. 

{ Chica- 
rgan recitals 
Right: the 

s seen from 
far-famed 
The hotel 
rooms, nine 
ns for com- 
sessions. 


NCES, October 


1949 


HE 43RD ANNUAL Convention and 13th An- 

nual Exhibit of the National Stationers Associa- 
tion welcomes you to its opening on Sunday, October 
2, at the Stevens Hotel. This year’s meeting will be 
the tenth consecutive NSA convention in Chicago, 
the third at The Stevens. More than 2,500 registrants 
are expected to participate; 229 exhibitors have al- 
ready been assigned space in the display areas. 

The first annual convention of the National Sta- 
tioners Association was held in October, 1905, in St. 
Louis, following the formation of the organization in 
Chicago the preceding year. Since that time national 
conventions have been held annually, with the ex- 
ception of the war years of 1943 and 1944. 

The 43rd NSA Annual Convention—the station- 
ery industry’s biggest event—is ready with a new 
array of speaking talent, with dozens of new products, 
with scores of other features of practical use to the 
hundreds of dealers who daily minister to the nation’s 
business needs. 

Gordon J. Kickels 
General Chairman 
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NSA OFFICERS 


Left, top to bottom: 
E. R. MANNING 
Vice-President 
Manufacturers Division 


PAUL B. BUCKWALTER 
Vice-Chairman 
Manufacturers Division 


GORDON J. KICKELS 
Vice-President 
Field Division 

C. W. (Jack) CLARK 
Vice-Chairman 
Field Division 
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1948-1949 


Center: 


L. R. (Jack) KENDRICK 


President 





Right, top to bottom: 
EARL R. KOCHHEISER 
Vice-President 
Distributors Division 
ZAC P. SMITH 
Vice-Chairman 
Distributors Division 


PAUL E. BURBANK 
General Manager 


ROSE CUSHMAN 
Asst. to General Manager 


Lower center: 


CHARLES A. STOTT 


Treasurer 
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Calling All Visitors 


Not among the least of Chicago’s numerous attractions are the offices and factories of 
manufacturers in the city and its vicinity. Conventionites calling on producers will 


receive a hearty welcome. See list below for names, addresses and telephone numbers. 
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Ace Fastener Corp. 3415 N. Ashland Ave. LAkeview 5-2400 
Acme Visible Records, Inc. 122 S. Michigan Ave. HArrison 7-5133 
Advance Industries 1900 S. California Ave. LAwndale 1-6344 
Aigner, G. J., Co. 426 S. Clinton St. HArrison 7-7414 
Amberg File & Index Co. Mdse. Mart Plaza SUperior 7-9225 
American Photo Laboratories 28 N. Loomis St. HAymarket 1-7925 
Associated Stationers Supply Co. 229 S. Jefferson St. FRanklin 2-6750 
Autocopy, Inc. 466 W. Superior St. SUperior 7-6407 
Bankers Box Co. 720 S. Dearborn St. HArrison 7-3577 
Bankers & Merchants, Inc. 3229 N. Sheffield Ave. Bittersweet 8-6234 
Barkley, C. L., & Co. 1220 W. Van Buren St. MOnroe 6-7061 
Borg-Erickson Corp. 469 E. Ohio St. SUperior 7-8996 
Business Efficiency Aids 7916 Lincoln Ave., Skokie IRving 8-3676 
Cardinal Sales, Inc. 5631 W. Madison St. EStebrook 8-5841 
Central Can Co. 2417 W. 19th St. MOnroe 6-2770 
Chicago Desk Pad Co., Inc. 9 N. Jefferson St. RAndolph 6-4187 
Chicago Saddlery Co. 105 S. Jefferson St. FRanklin 2-8958 
Cotterman, |. D. 4535 N. Ravenswood Ave. LOngbeach 1-5829 
Crofoot, Nielsen & Co. 205 W. Wacker Drive RAndolph 6-3341 
Dehler Mfg. Co. 216 N. Clinton St. RAndolph 6-1546 
Dick, A. B., Co. 720 W. Jackson Bivd. ANdover 3-5220 
Ditto, Inc. 2243 W. Harrison St. SEeley 3-7400 
Doppelt, Charles, & Co., Inc 2024 S. Wabash Ave. Victory 2-7340 
Doro Mfg. Co. 220 W. Institute Pl. SUperior 7-3470 
Dresner, S., & Son, Inc. 512 S. Peoria St. HAymarket 1-2526 
Ellingsworth Mfg. Co. 200 S. Peoria St. HAymarket 1-1721 
Farber, Louis H. 31 E. Congress St. WEbster 9-3217 
Fox, George E., & Co. 320 N. LaSalle St. SUperior 7-6944 
Gits Molding Corp. 4600 W. Huron St. MAnsfield 6-4146 
Hanson Scale Co. 525 N. Ada St. MOnroe 6-6585 
Hedges Mfg. Co. 2931 S. Wentworth Ave. CAlumet 5-4246 
Heyer Corporation 1850 S. Kostner Ave. CRawford 7-0130 
Hilco Mfg. Co. 1721 N. Elston Ave. HUmboldt 6-0861 
index Sales Corp. 540 S. Wells St. HArrison 7-1407 
Ink Specialties Co., Inc. 523 N. Halsted St. MOnroe 6-6188 
International Cash Register Parts Co. 2810 W. Addison St. INdependence 3-1776 
International Typewriter Exchange 231 W. Monroe St. CEntral 6-3170 
Johnson Chair Co. 4401 W. North Ave. CApital 7-6600 
La Salle Products Co. 2216 N. Clybourn Ave. Lincoln 9-6373 
Leathercraft, Inc. 2320 S. Western Ave. Virginia 7-7550 
Markilo Co. 3633 S. Racine Ave. YArds 7-1140 
Maso Steel Products 81 W. Van Buren St. WaAbash 2-7346 
Masterco Sales Co. 1721 WN. Elston Ave. HUmboldt 6-086! 
Mayfair Co. 315 N. Desplaines St. CEntral 6-1397 
McLeod & Co. 1735 W. Diversey Blvd. GRaceland 2-2829 
Metal Specialties Mfg. Co. 3200 W. Carroll St. VAn Buren 6-6800 
Midwest Folding Products 1844 W. 14th Set. HAymarket 1-4102 
Midwest Naturlite Co. 228 W. Kinzie St. WHitehall 4-5217 
National Brief Case Mfg. Co 512 S. Peoria St. HAymarket 1-2526 
Niemann, Inc. 330 E. Ohio St. DElaware 7-4030 
Park Products Co. 111 N. Marion St., Oak Park 

Print-O-Matic Co., Inc. Mdse. Mart Plaza SUperior 7-9880 
Robert & Monroe Co. 8 S. Dearborn St. 

Rockwell-Barnes Co. 35 E. Wacker Drive RAndolph 6-6830 
Royal Metal Mfg. Co. 175 N. Michigan Ave. STate 2-5010 
Sanford Ink Co. 2740 Washington St., Bellwood EStebrook 8-4814 
Seng Co 1450 N. Dayton St. MOhawk 4-0920 
Service Products Div. 2035 S. Calumet Ave. DAnube 6-4300 
Speed-O-Print Corp. 161 E. Grand Ave. WHitehall 4-6272 
Steel Parts Mfg. Co. 4630 W. Harrison St. EStebrook 8-7800 
Stein Bros. Mfg. Co., Inc. 1401 W. Jackson Blvd. SEeley 8-1045 
Superior Marking Equipment Co. 1800 W. Larchmont St. WEllington 5-4810 
Technygraph Co. Techny, Ill. ROgers Park 4-0150 
Vail Mfg. Co. 900 E. 95th St. REgent 4-1810 
Van Dyke Industries 2559 W. 21st St. Bishop 7-6130 
Victor Adding Machine Co 3900 N. Rockwell St. WHitehall 4-6330 
Vogel-Peterson Co. 624 S. Michigan Ave. WAbash 2-0318 


Walz Mfg. Co. 


808 S. Harvey Ave., Oak Park 


EUclid 8498 


Wells Office Furniture Co. 725 S. LaSalle St. HArrison 7-1100 
Wiggins, John B., Co. 638 S. Federal St. HArrison 7-7828 
Wilson Jones Co. 3300 W. Franklin Blvd. VAn Buren 6-7400 
\ or Duplicator & Supply Co 1201 W. Cortland St. Diversey 8-2711 
r Lock Co. 53 W. Jackson Blvd. HArrison 7-4232 

ood Processors, Inc. 120 N. Green St. HAymarket 1-2647 
Woodstock Typewriter Co 2715 S. Michigan Ave DAnube 6-6440 
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NSA REGIONAL GOVERNORS 


COURTNEY F. BIRD AL OSBORN 
M. T. Bird & Co., Inc. ~ Tacoma Office Supply Co. 


Boston, Mass. Tacoma, Wash. 





Dist. No. 2 Dist. No. 5 Dist. No. 8 Dist. No. 12 
KENNETH C. HEINRICH WILLIAM B. GREGORY II EARL SCOTT E. A. PETERSON 
Heinrich-Seibold Staty. Co. W. B. Gregory & Son, Inc. Bauman Office Equip. Co. Associated Stationers, Inc. 
Rochester, N. Y. Detroit, Mich. Wichita, Kans. Oakland, Calif. 
Dist. No. 3 Dist. No. 6 : 
JOSEPH C. RUNNELS P. G. PICKNELL Dist. No. 9 Dist. No. 13 
Commercial Office Haines & Essick Co. GEORGE W. ROLLOSON J. S. LIBIEN 
Furniture Co. Decatur, Ill. George W. Rolloson & Son Libien Press, Inc. 
Washington, D.C. Crawley, La. New York, N. Y. 
Dist. No. 7 
Dist. No. 4 JAMES E. GAFFANEY Dist. No. 10 Dist. No. 14 
ARTHUR D. HUBERT, JR. Gaffaney's Office WILLIAM C. MASON II R. A. THOMAS 
John H. Harland Co. Specialties Co. Out West Prtg. & Staty. Co. Grimes-Stassforth Staty. Co. 
Atlanta, Ga. Fargo, N. Dak. Colorado Springs. Colo. Los Angeles, Calif. 
e 2 . 
Governors Nominated at 1949 Regional Meetings 
Dist. No. 1 Dist. No. 5 Dist. No. 8 Dist. No. 11 
HORTON FRISBIE HARRY S. MAY J. L. WREN HUMPHREY H. GRIGGS 
Roberts Office Supply Co. May Office Service House of Wren Griggs 
Portland, Me. Beckley, W. Va. Oklahoma City, Okla. Bellingham, Wash. 
Dist. No. 2 Dist. No. 6 Dist. No. 9 Dist. No. 12 
WALTER H. MILLER ED SHAPIRO HOWARD DEAR RAY MORGAN 
Otto Ullbrich Co. Esco Stationery Store Standard Stationers Morgan & Barclay Co. 
Buffalo, N. Y. Chicago, Il. Jackson, Miss. San Francisco, Calif. 
Dist. No. 3 Dist. No. 7 Dist. No. 10 Dist. No. 13 
CHARLES W. LUKENS ROBERT JERUE ADRIAN PEMBROKE ROBERT REICHMAN 
Yeo & Lukens Co. McClain & Hedman Co. Pembroke Co. Mooney’s, Inc. 
Philadelphia, Pa. St. Paul, Minn. Salt Lake City, Utah New York, N. Y. 
Dist. No. 4 , Dist. No. 14 
BEN H. VANDERFORD To be elected at NSA Convention, EDWARD HARRINGTON 
E. H. Clarke & Bro. Stevens Hotel, Chicago, October 2-6 Heinze. Bowen & Harrington 
Memphis, Tenn. Phoenix, Ariz. 
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5 HENS Wace 
WELLS ‘‘ALUMA-STEEL”’ 


The Most Beautiful Office Chair Line in the World 





WELLS 


“ALUMA-STEEL” 
No. 821 





| This chair and matching chairs will be on display 
| at the... 


NATIONAL STATIONERS CONVENTION ROOM SO1-A 


"7 SEL WELES ~~ cenerat offices 
ae VISEL’ | .725 S$. LA SALLE ST. 
pri, © mae 6©=SC«CSCHICAGO 5, ILLINOIS 
o . 
fh TELEPHONE 
% "HARRISON 7-1100 







CABLE ADDRESS 
WELLOFF, CHICAGO 


OFFICE FURNITURE COMPANY /o =e 
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L-50 COPY-RITE 
Liquid Duplicator with automatic 
paper feed and cover 


124° 


plus Federal and State Taxes. 
F.O.B. Factory, Chicago, Ill. 


high QUALITY... big VALUE... at a new LOW PRICE 











“Cony-nrite’’ 
A 


Name 
Recognized 
The 
World 


Over 









This new economy COPY-RITE Liquid Duplicator has VALUE you can see and touch. 
lt has the ''Sales-ability" to convince your toughest “show-me' customer—the right 
low price to sell your most budget-minded prospect. In fact it has everything to make 
it a “natural"—bringing the assured quality of COPY-RITE into the up-to-the 


minute selling picture! 


The new COPY-RITE is simple to operate, so simple anyone can use it and get good, 
clear copies. It's ‘odie Sy al fool-proof and sturdily built. Copy paper is easily 
loaded on the tray—positive automatic paper feed. One turn of the alll gives 
one copy, ready to use, face up. Fluid supply is always visible. Roller moistening— 
no wicks or pumps—and, of course, no stencils, gelatin, ink, type, or ribbons. Smarty 
styled in eye-appealing, handsome two-tone gray finish. 


WRITE TODAY FOR COMPLETE DETAILS 


WOLBER DUPLICATOR & SUPPLY CO., 1203 CoRTLAND ST., CHICAGO 14, ILL 
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Pik AUS tu tur PROFITS! 


eae BUSINESS CASES 


PU eA 
tHe 4 wortest SELLING 


FEATURES IN AMERICA! 
Offered Only by Stebeco 


— fo ee bad bad) 


EYE-APPEAL 


Packed With: BUY-APPEAL 
PRICE-APPEAL! 


For Christmas Gift SALES-APPEAL .. . 


* 


LIFETIME EDGE 
A special type rein- 


Luggage and Brief Cases that Match 


The outstanding gift idea in the 
leather goods field... STEBCO 
business cases and luggage that 
MATCH! Rich, smart, appeal- 
ing, with lifetime construction 
built to last and last and last. 


prevents edges from 
Wife stuffing, fraying, 
breaking open. Guar- 
anteed for life! 


~~ 
(Ss forcing rail that 





Finest quality, aniline dyed, top 
grain leather, blister-proof fin- 
ish, in British Brown and Sun- 
tan. Designed with turned-in 
edge panels, featuring LIFE- 
TIME Edges and LIFETIME 


Cushion Handle, lined with 
sanforized gabardine. 


Amazing low prices, too! 


Stebeo PATENTED 
LIFETIME HANDLE 


Made of solid leather 
for cushioned comfort 
La ae y and reinforced by a 
14) leather covered steel 


No. 27-T-26 


No. 26-T-26 


No. 9-6F-26 


tests. Scuff-proof, No. 27-T-26 
Perfect traveling 
No. 9-6F-26 
' Protected Edge, Lifetime Handle, 3-ex- 
business cases. er arrangement and in a tension 


Looks like leather ... 
tompanions — smart, 
No. 26-T-26 
Yale lock. Three wide inside 
er size | cket 
ud Stebeo ip Nedionally ldveitioed 


band. Cannot break 
or tear loose. Guaran- 
teed for life! 
feels like leather ... 
yet ouftwears leather 
as proved by abrasion 
LEATHER ture @Nd washable! lente 9 
Stebeo MATCHING 
BUSINESS CASES & LUGGAGE 
distinctive luggage 
T M 
perfectly matched ; ey hoe (16 x 13 x 8”) and a pay 
with sturdy, practical ly ke the me ‘hane: to match the luggage. Lifetime T-Rail 
except without the hang 
Write for full intormation and catoloa dom our complete, revised, new line. 
SEE OUR DISPLAY - STATIONERS’ SHOW - CHICAGO - STARTING OCT. 2ND. 
1401-17 West Jackson Boulevard, Chicago 6, Illinois 
Stebco Products and Frank Mashek Products Now Consolidated Into One Great Line 
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Ouality Office 
Jurniture 
at Low Cost 


Outstanding, Unchallenged Quality . . . Typewriter Stand 





Low Priced —Sturdy Construction — Desk Top Finish 


SPECIFICATIONS 


No. 24 Top—size 18"x14),". 
Open size 36”"xl444". (Two 
drop leafs 9”x1444"). Base 
1”—18 ga. seamless tub- 
ing, with %” welded 
stretcher. Tops of 13/16” 
5 ply walnut and quartered 


SPECIFICATIONS 


No. 23 Tops and leafs My 
hardwoods. Hand rubbed. 


oak. Casters—-2” hard rub- Othe el 
: ; 2 ther specifications same 
ber. (Two equipped with as No. 24. List price $11.90, 
lock wings). less our usual dealer dis- 
count 


Piano hinges. 

Metal drep leaf supports. 
Packed individually. i & 
Shipping weight 20 lbs. 


Finish—walnut, oak, green 
and gray. 





; No. 24 Typewriter Stand ty 
‘So I ist price $13.90. less our 


usual dealer discount. 


Top and leafs hand rubbed. 


Write for illustrated catalog of 
com plete VcLeod line 


of desks and costumers 


COMPLETELY SET-UP READY FOR USE 


ALL. PRICES F.O.B. FACTORY, CHICAGO, ILL. 


. = = 


McLEOD FURNITURE CO. 


1735 DIVERSEY PARKWAY 
CHICAGO 14, ILL. 
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Hae MONTHLY REPORT TO DEALERS OF . 
(- re 7 


© Topnson Chair Company | 


PUBLISHED EVERY MONTH BY JOHNSON CHAIR COMPANY, 4401 W. NORTH AVENUE, CHICAGO 39, ILLINOIS 

















IOHNSON STILL EXPANDING 
LINE TO BOOST YOUR PROFITS 


Newest Members of 
Johnson family 








HIGHLIGHTS IN 
FAST-GROWING | 
JOHNSON LINE 


Johnson’s new 
chippendale 








Presenting the new Johnson ‘‘modernway” swivel ¢1418SW and 
itching rmchair 1417W Here is the pertect combination of fe ia} . 
Itra-modern sophisticated stylir g with form-fitting comfort and °o ice Cc airs 
the exceptional durability which is the hallmark of Johnson crafts- 
nanship. S them at the N.S.A. convention. or write Johnson for 
, furtl ; MODELS No. 1497LL (below) 
l)- l ner intormation. 


Dixie and 1498LL (above). Wood is 


genuine walnut. The fine custom- 


| World’s most  weccty of topped latte 
_ comfortable 
chair 


| Designed to provide all the lux- 
ury and dignity of highly popular 
period furniture, these Chippen- 
dales combine the richness of 


Georgian period chairs with the 
Vhis ignificent Executive-Pos comfort of Johnson’s famous 
) is designed for modern stvles 


istonme ad to the 








| All these and more to be 
 |shown for the first time at 


“ |the N. S. A. Convention 
OCTOBER 2-6. 5th Floor, Room 519A. 
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THE NEW IDEA 
INDEX FILE Gap 
S THAT WILL 







iA THE INDUSTRY! 


Sdbtant Visibility 


See 18 to 20 cards 





Fully Patente 





a ; - . . . Six dividers are designed to con- 
. 2 : - / ; . acne 
I hrougs hh the simple Wpplic ation of the prime iple of the magnet, trol card action in tray or drawer 


MAGNE-DEN atistantl fans-out automatically 18 to 20 sepa- 


° ee . 4 wh a - =~/ 
rate cards so you can select one or more cards in a jiffy. 
Here vou have a small compact unit containing 500 cards . 
Plus the feature of 20-card visibility instead of one... with this Individual cards are magnetized to repel 
““ ° ° each other by permanent magnet— 
difference over present methods: no standing, no stooping, or . 
ausing the fans ; vt action! 


thumbing—just a finger touch to any alphabetical group and 


‘with instant magnetic card action vou see up to 20 ecards. 


. ’ , Tray size: 16 5 x 8” wide x 5” deep 
No other card file on the market offers so much improvement nae 
500 cards ipacity Weight t with 
in office efficiency. MIAGNE-DEXN cards can be used in type- ards 
writer or office machines. The drawer unit houses 1000 cards Duiiiee dee: 20 leans wide 27” 
with the same advantages as the tray file. Write for a simple deep. 1000 cards capacity Weight 25 Ib 
demonstration today. Card size: 5” x 8” 
Color VU neta jray 
{ few dealer franchises available. 
ae 
, ™ 
be, 
>. 





Manufacturers of SPIN-DEX 
Box 258-A . Skokie, Illinois 
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COULD MAKE 
THIS VALUE POSSIBLE 


LIBERATOR MODEL 100—ROTARY STENCIL DUPLICATOR 








Only outstanding Speed-O-Print engineering and * st | 
production could make this amazingly low price 

possible. The Liberator Model 100 is destined to RESET COUNTER 
become the world’s most popular duplicator. $00 EXTRA 


Many new outstanding features including — Accu- 


(Plus Federal Excise Tax) 
rate Registration — Half Ream Feed Table — Auto- 


matic Roller Release — Accomodates Stock from 


3x5 to 9x14 inches. In Futuramic Grey or ebony World d 7 

black wrinkle finishes. Will reproduce anything . 

that can be typed, drawn, traced or photographed Duplicators 
on a stenc 


SPEED-O-PRINT CORPORATION 


161 EAST GRAND AVENUE . CHICAGO 11, ILLINOIS 





SPEED-O-PRINT (CANADA) LTD. 77 ST. CATHERINE ST., WEST ° MONTREAL 
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WO f y Franklin E. Rising, dr. 
Los Angeles, California 
Pacific Coast & Mountain Arthur R. Frey 
A Cincinnati, Ohio 
Pi 
/ 
Pi 





Folger Fellowes / West Central 
Chicago, Illinois , 
General Sales Manager 





John B. Dwyer 
. Boston, Massachusetts 
New England 

REG US PAT OFF 


———Jack P. Cooper, dr. 
Atlanta, Georgia 
South Eastern 





Jim W. Cooper, dr. 
Atlanta, Georgia 
South East & West 


Robert ® Strafford il 
Fort Worth, Texas 
South West 


Meet seven men who are the backbone of Liberty Sales Service in the field—men who 
are on call to help you build your volume of Liberty products. Each one’s experience 
in the commercial stationary field has a value which cannot be determined in dollars 
and cents, but which can be turned into dollars and cents for you. These men know 
record storage in all its ramifications. This plus continual contact with hundreds of 
dealers gives each a wealth of sales ‘‘know how" which is yours for the asking. De- 
pending upon location one is available to you for sales meetings, service calls or in 
closing large sales. Seek his help—for increasing your business is his business. 


Established 1918 Manufacturers Of 
BANKERS BOX COMPANY Gone nn errenc cn 


Liberty Loose Leaf Storage Binders 


720 South Dearborn St. Liberty Prefab Wood Shelving 


Chicago 5, Illinois Liberty String-Tie Binders 
Liberty Metal Copy Holders 
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AN EXTRA SALE 


THE new Acme 
Package line display 
unit in your store acts 
as an extra salesman 
to increase your store 


traffic and profits. 


The Acme Visible Package 
Line with many new items is a proven 
profit maker for stationers everywhere. 


Visit Booth 9 and 10 
NATIONAL STATIONERS ASSOCIATION 
43RD ANNUAL CONVENTION 


STEVENS HOTEL, CHICAGO ¢ OCTOBER 2ND THROUGH OCTOBER 6TH 


Come in and find out al! about this new merchandising help. You are welcome at any time! 


ACME VISIBLE RECORDS, INC. 





CHICAGO 3, ILLINOIS 
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ACE CLIPPER 


ACELINER ACE SCOUT ACE PILOT 


GIVE YOUR CUSTOMERS THIS — 


Lal, Kapleng Epujomertt 





lt Brings them back for Other Products 





@® Merchants the world over have found Ace 

Stapling Equipment one of the most profit- 

ible lines they ever handled. It assures them 

1 rapid turn-over, reduces their investment 

tO a minimum and brings their customers ACE 

back for other stationery supplies when in STAPLE REMOVER 
need of them. Yes, Ace Stapling Machines Secne cot ciated State le 6 


and Staples are goodwill builders, one of the jiffy. Saves finger nails 


most valuable assets your store can have. 


Every Ace Machine and Staple is produced 


with a degree of skill and watch-like pre- 


cision unapproached in the history of the 
stapling industry. This fine workmanship, 
plus the best materials obtainable, give to 
Ace Products those smooth, efficient, reliable 
operating qualities so greatly appreciated by 
all those who use them. 


DEALERS! Feature and demonstrate Ace Sta- 
plers and Staples together. Customers will 
FIG. 1 


Shows cross section of an AlLlL- 
ROUND steel wire. Ace uses only 
premium mode, occurately drawn 


appreciate your unbiased judgement. 


: THROUGH DEALERS ONLY 


to-size steel wire 











ACE FASTENER CORPORATION 
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3415 NORTH ASHLAND AVENUE ~ 
IN CANADA @ ACE FASTENER (CANADA) LTD., 1 NOTRE DAME ST., WEST MONTREAL 





ACE STAPLES 


Have highest tensile penetrating 
strength. Made of finest stee! wire. 


Cross Sections show how ACE STAPLES are made 





FIG. 2 


Shows the ALL-ROUND wire after 
being treated by the ACE PROCESS 
This gives moximum strength on the 
outer edge where it is most needed 


CHICAGO 13 
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“FOR USEFUL GIFTS 


Basic 4-piece Brief Case display in tough TEXAS STEER HIDE 
Comes in two colors: Ranger Brown or Ranger Tan 


Cer Gee Oe” wis a7"... ccccess 22.50° 
Multi-Pocket Portfolio 16" x 11"... ... 15.00* 
Zipper Envelope 16" x Il"......... 11.50* 

10.00* 


Zipper Ring Binder 132" x 10° 


Men's luggage ensemble of tough TEXAS STEER HIDE. Ch 
2 colors. Ranger Brown or Ranger Tan 

26” 3-Suiter (not Illust.).. . . 
Be dia iaitincd secs sc 49 
21” Companion Bag......... _ 
ES ws cencswsnccsss 





Complete information on Basic 
Stock Plan furnished on request. 


162 









$60.00* 
7 5* 
38.50* 


77 sn* 
A SU 


. Dresner & Son, 


agepartments with a sn 





nvestment and 


The ré 


small display 







space $ no reason why you 


can't do the same in time 


for this year’s Gift season. Planned basic stocks of or 


in men’s luggage and in brief cases are the secret o 
Add four key items 


fast turnover and healthy profits 


iqqage | you Nave roor 


Remember, too, that I 100dS make higt 
your quantity users 
T he ne lfeathe te ( this page are mat 


Steer Hide. They are also made 
) fit your profit pr 
1 products manufactured by two of 


Brief Case Mfg. ¢ 


Dreskit for shavin 
and foilet articles 


Flaskit—the Toke 


beveroge cose 


750° 


sell ability, 


for luggage > 


512 South Peoria Street, Chicago 7, Illinois 


for brief cases 
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National Brief Case Mfg. Co. 


October 








NOTHING TAKES THE PLACE 


OF fine eather ” 




























te 
tems 


ventories, 


afc 


embers 








1949 














$ 18.5 

















America’s Largest Wholesale 
Distributor of All Makes Typewriters... 


ASIA 








A\ most every untry in the world knows International Typewriter Exchange. . . 
its policy of fair dealing and its reputation for providing outstanding “AA 


Reconditioned Typewriters." Business at home and abroad . . . schools, churches, 
homes, lodges and public institutions everywhere through their respective deal- 
ers draw upon our huge typewriter stocks consisting of the choicest ALL STAND- 
ARD MAKES TYPEWRITERS. Rely on International for your typewriter needs 

give your customers the machine satisfaction that comes from over thirty- 
five years of turning out high grade, bright, clean and mechanically perfect 
typewriters 





CABLE ADDRESS — INTYPE . 





W. F. ("Bill") Clausing 


My personal guarantee is back 


TRANS ATLANTIC TELEPHONE — FRanklin 2-9831 


of every machine we ship 


| international Typewriter Exchange 


GENERAL OFFICE WAREHOUSE & FACTORY 
Leena Franklin & Monroe Streets Chicago, Illinois, U.S.A. 
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THE PRINT-O-MATIC CO., : MERCHANDISE MART + CHICAGO 54 


164 OFFICE APPLIANCES, October, 1949 








iy 








Greetings! 


TO THE OFFICERS AND 
MEMBERS OF N.S.A. 


Once again, it is our pleasure to extend a hearty 
welcome to all our friends who will attend the 43rd 


Annual National Stationers’ Convention. 








The popularity of MONARCH BRAND Paper Fastening De- 


vices is predicated on many years of successful performance 


in the world of business. We assure stationers everywhere 
that we keenly feel our obligation to continue providing the 


highest quality paper fastening devices on the market. 


WRITE FOR SAMPLES AND PRICE LIST 


PINS, PAPER CLIPS, PAPER FASTENERS, STAPLES, THUMB TACKS, ETC. 


Largest Paper Clip Manufacturers in the World 


VAIL MANUFACTURING COMPANY 


900 EAST 95th STREET CHICAGO 19, 
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JOSEPH T. MEEK 
Illinois Federation of 
Retail Associations 

Chicago, IIl. 

















GORDON L. NEREIM 
Belnap & Thompson, Inc. 
Chicago, Ill. 












GROVE PATTERSON 


Editor, Toledo Blade 
Toledo, Ohio 














——E— 
JAMES E. McCARTHY- 
Dean, College of Commerce 
University of Notre Dame 
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The 43rd NSA 





Stevens Hotel, Chicago, October 2 to 6 


Sunday, Oct. 2—Manufacturers’ Exhibit 10:00 a.m 10:00 p.m 
Registration 10:00 a.m 12:00 NOON 
2:00 P.M 6:00 P.M 
Board of Control Luncheon Meeting 
West Ballroom 12:30 P.m 
Monday, Oct. 3—Division Sessions 9:30 aM 12:00 NOON 


(Dealers—Eighth Street Theater) 
(Manufacturers and Field Divisions 
South Ballroom) 


Registration 9:00 a.m.—12:00 NOON 
Luncheon—Grand Ballroom 12:30 Pp. 

General Session—Grand Ballroom 1:30 pm 5:00 P.M 
Manufacturers’ Exhibit 5:00 p.m 10:00 p.m 


Tuesday, Oct. 4—General Session—Grand Ballroom 9:45 AM 12:00 NOON 
Luncheon—Grand Ballroom 12:30 p.m 
) 


Manufacturers’ Exhibit 00 P.M 9:00 P.M 
Entertainment—Floor Show and 
Dancing—Grand Ballroom 9:00 P.M 


Wednesday, Oct. 5—General! Session—Grand Ballroom 9:45 A.M 12:00 NOON 
Manufacturers’ Exhibit 12:00 Noon—6:00 P.m 
Annual Banquet—Grand Ballroom 7:30 P.m 


Thursday, Oct. 6—Breakfast Meeting of Officers and 
Board of Control—West Ballroom 8:45 A.M 


Manufacturers’ Exhibit 9:00 a.m 1:00 P.m 
Golf Tournament—Tam O’Shanter 
Country Club 10:00 a.m 


Ladies’ Entertainment 


Monday, Oct. 2—Get-Acquainted Breakfast—North 
Ballroom 9:00 a.m.—11:00 a.m 
Tea and Fur Style Show 
Sheraton Hotel 3:00 p.m 


Tuesday, Oct. 3—Luncheon and Merriel Abbott Ice 


Show, Boulevard Rm, Hotel Stevens. 1:00 p.m 

Entertainment—Grand Ballroom 9:00 P.m 
Wednesday, Oct. 4—Luncheon and Keno Party, 

Tam O’Shanter Country Club 12:30 p.m 

Annual Banquet—Grand Ballroom 7:30 p.m 





























RALPH W. CARNEY 
The Coleman Co., Inc. 
Wichita, Kans. 


DR. W. H. ALEXANDER 
First Christian Church 
Oklahoma City, Okla. 


DR. HERMAN C. NOLEN 
McKesson & Robbins, Inc. 
New York. N. Y. 
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Convention Program 





The Speaking Program—Day by Day 


ject t nute changes, the following speakers and topics have been 
lled f 1949 NSA convention 
§ ntra evious years, the convention will open on Monday morning at 
):30 am. wit nal meetings in separate locations. The dealers’ group will 
meet in the Ei Street Theater, accessible through an enclosed passage from 
Grand B Presiding officer of this meeting, which will be in the nature 
forum NSA President L. R. (Jack) Kendrick, assisted by Walter C. 
Gu Arkar & Lithographing Co., Little Rock, Ark.; J. Howard Patrick, 
Patrick & M Klinkner Co., San Francisco, Calif.; Arthur King, Ward’s Sta- 
ti Bost M Thomas M. Pelly, Lowman & Hanford Co., Seattle, Wash.; 
Rievel Shep! wabacher-Frey Co., Los Angeles, Calif.; E. R. Kochheiser, 
Charles Ritter Mansfield, Ohio; Zac Smith, Zac Smith Staty. Co., Birmingham, 
A Microph e placed in the aisles of the theater so that dealers can ask 
nswer q importance in business operation. 
Vhile the re in session, the manufacturer and field divisions will hold 
meetil South Ballroom where they will be addressed by Joe Meek, 
Federation of Retail Associations on the subject, “How 
Make Free Ring,” and by Gordon L. Nereim, assistant sales manager of 
Be p & Tl Inc., Chicago, who will discuss the important topic, “The 
ulue of Sales I tives.” At 10:45 a.m. the field division representatives will 
neet in the West Ballroom for their own business meeting 
while the manufacturers continue in session in the 


General Sessions Open Monday Afternoon 


ssion will open with luncheon in the Grand Ballroom at 
M., f 1ich General Manager Paul Burbank will present President 
L. R. Ke is annual report to the stationers. Mr. Kendrick will be 
ed by t te speaker, Grove Patterson, editor-in-chief of the Toledo 
international affairs, who last year visited extensively in 
I Belgium, and early in 1949 returned from a several months’ 
t His topic will be “The Way of the World.” 
be followed on the program by Dean James E. McCarthy 
nerce, University of Notre Dame, who has selected “Pauper- 
is stirring address 
eaker on the Monday afternoon program, NSA has se- 
Nolen, vice-president of McKesson & Robbins, Inc., New 
ent an illustrated and amazing analysis of “How Salesmen 
ir 7 of the outstanding talks of its kind in the country. 
e fi er for the opening general session, the association has secured 
the remost inspirational men, Dr. William H. Alexander of the 
( t 1f Oklahoma City, Okla. Dr. Alexander has thrilled audi- 
it personality and deep idealism and his address, “Sell, 
Share e one of the highlights of the entire program. 
Tu October 4, all divisions will again convene in the Grand 
i when George V. Whitford, assistant manager of the Fire 
lpha, will present an expert discourse on reconsideration of 
nce pl his address, “Getting the Most for Your Insurance Dollar.” 
I t f since becoming NSA General Manager, Paul E. Burbank 
be a the regular convention program. He will emphasize the 
value of the Product Training Program, in an intensely 
Train Salesmen the NSA Way.” 


Carney to Speak Again This Year 


from the 1948 convention, Ralph W. Carney, vice-president 
( ipany, Inc., Wichita, Kans., will conclude the Tuesday morning 
\ speaker and great salesman, he will emphasize the necessity 
ating sales personnel for its part in the present-day business 

n. H topic is “Welding the Weakest Link.” 
e 7 fter-luncheon speaker will be Rilea W. Doe, vice-president of 
St Oakland, Calif., a veteran of 30 years’ experience with his 
a forceful presentation of the topic, “Don’t Be Your Age.” 
convention will open with all divisions convened in the 
Leo M. Cherne of the Research Institute of America, Inc.., 
the importance of public relations in his important talk, 

Business 

by Wallace Bennett, president of the National Association 
se mission for business is one of the great inspirations of 
e ch he responsibilities of management throughout the country 
Be tt k on “A Vital Program for Industry.” 


the 1949 program will be Tom Collins, publicity director of 
Nat Bank and Trust Co., Kansas City, Mo., a popular humorist and 


ffer a thoughtful, inspiring and interesting challenge to 

business world in his talk, “This Promising World.” 
nvé ‘lose with a business session at which reports of the various 
tee .eard and the new NSA president-elect presented to the 
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RILEA W. DOE 
Safeway Stores, Inc. 
Oakland, Calif. 














LEO M. CHERNE 
Research Institute of 
America, Inc. 


New York, N. Y. 











WALLACE F. BENNETT 
National Association of 
Manufacturers 
New York, N. Y. 














TOM COLLINS 
City Nat'l Bank & Trust Co. 
Kansas City. Mo. 
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VAN DYKE 


provides those Extra 
Profit Sales! 











* 
x BEAUTY Model No. 700 
© SERVICE A flexible arm Students’ lamp 


ow in price—high in quality 


ad ECONOMY Fifteen inch flexible arm. Fin 


sh—Old English or Desk Gray 


DE LUXE EXECUTIVE FILE CABINET 
for hanging file folders. Sliding 
top for extra convenience. Silent 





rubber casters for easy availabil- 
ity. A useful and attractive office 





unit in ename led or hammerloid 
finish in Office Green. Gray or 


Walnut. Letter or legal ize 








DE LUXE WASTE 








a, 
BASKET 
Heavy gauge steel, styled for lasting t 
4 : Model No. 400 
beauty, with rolled edges, rubber . 
; : Modern design smoker's stand f 
corners and rubber-tipped legs to pr aid’ ted aieleay elaee 
. i 3 De *] tray 
vent snagged clothing and scratched eek: eile tates. teens 
floors. 1214”x1214"x14,”. Gleaming everlasting plated finish a 
baked enamel finish in Office Green, gold or 
Gray or Walnut. C 
Model No. 601 
eS Mand spun meta t 
ash tray Six nch : 
ambe glass 5) f 
EXECUTIVE DESK TRAY with wide 
The “silent secretary” that elim- Beautiful plated 
inates desk clutter. Exclusive finish in gold 
add-a-tray feature gives sep- Iver Mat T 
arate compartments for each Model No. 4 
work classification. Can be Smoker 
tiered to suit individual 
requirements. No wires, no 
screws. Rubber grommets pre: 


vent marring. Of heavy (22 gauge) 
steel with baked enamel finish in 
Office Green. Gray or Walnut 






MULTI-PURPOSE ee 
ALL-STEEL TYPEWRITER TABLE 


Double drop leaves for 
added efficiency. Carefully 
molded, reinforced legs 
prevent snags and torn 
clothing. Engineered to 
") provide ample leg room 
) and comfort. Of heavy- 
gauge steel with large, 
oiseless rubber casters } 


=) for easy mobility. 

f No. 501 

aM , These ond other STEEL-PARTS equip- _ Van Dyke “Aristocrat” with Twin Lighting Fea 
ea. ment will increase your sales! Write with twin lights or only the G. E. White 





fer a complete catalog today! Base in silver or gold finish. Shade in 


STEEL-PARTS MANUFACTURING CO. & 


Write for Literature 





A Division of Blackstone Mfg. Co., Inc 


4630 W. HARRISON STREET 
eile \clew © maleal, lel) 


VAN DYKE INDUSTRIES 


21st and Rockwell Sts. Chicago, Illinois 
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Gives The 
Modern 


"MAGIC TOUCH’ 


[Ihe new SENG Syncro-Tilt gives the magic 


touch of fat! free posture control to your 
finest chairs. Smooth mechanical performance 
and easy adjustments give your Customers a new 
conception of « fort. Through correct posture 
they enjoy clearer thinking, freedom from 


fatigue and physical relaxation. 


The Five Points of SENIG Comfort 


1. Correct s¢ ating height. 

2. Back rt positioning for tall or short 
persofr 

3. In-and-out adjustments of back rest. 

4. Spring-tension control of seat tilt and 
back support. 


5. Correct angling of back tilt. 


points add up to customer 


on SENG Syncro-Tilt. For 


ntentment. Insist 


SENG, you sell satisfaction. 


allt 


SENG QUALITY PROTECTS YOUR REPUTATION 


1450 N. DAYTON AVE. 


CHICAGO 22, ILLINOIS 
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VICTOR 


ADDING MACHINES | 
give you more! 





















20 MODELS 
FROM $89.50 TO $377.50 


Easy to Operate. Anyone can use. Versatile 
@ Victors add, subtract, and multiply. Auto- 
matic Credit Balance 


See What You’re Doing. All items immedi- 


ately visible at all times 


Carry It With You. Sturdily built Victors 
J easy to carry. Light, compact; occupy desk 


space no larger than ordinary letterhead 


Precision made, fully guaranteed. Electric or 
hand operated; choice of full key or 10 key 
keyboards. Liberal trade-in allowances; con- 
venient credit terms. Victor branch offices or 


authorized dealers in all principal cities 


@ World's Largest Exclusive Manufacturer of 
Adding Machines — Now in Our 31st Year 





VICTOR ADDING MACHINE CO. 


Chicago 18, Illinois 
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This Modern Office Seale 


Saves Time and Postage 


You “read”’ the Borg at a glance, and are sure of 


the weight. No need to over-stamp for safety. And 
it streamlines volume weighing. Its 8x10" platform 
is all weighing surface. Handy lever locks dial at 
exact package weight, when desired. 


Only 2” high, 5 Ibs. in weight, easily handled 
(you can take scale to package, avoid moving 
heavy parcels). And its patented factory-sealed 
mechanism is guaranteed accurate for life (with- 
in 4% of 1%) under a Service Warranty. 





- 
TE post 

ead. 2 Simplitied 

afTRT TM | Weighing 


HW | [000 Dial shows weight and 
S postage simultaneously, 















ee zones and mileage. 2 oz. 
5 § 1) | fractions to 50 Ibs. 


(Shown here about ! 


jut abod® ) actual size). 
ae 


*'Cusom cose © 








Finished in office gray—list, $12.50. Thousands of 
firms need a Borg today to replace obsolete scales. 
Order on approval, if desired. The Borg-kKrickson 
Corp., 169 FE. Ohio St.. Chicago 11. 








<a 


PARCEL POST 





zs) 
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A PAIR OF MONEYMAKERS 


Sold Together or Separately 


FOR SALES PRESENTATIONS, CATALOGS, BRIEFS, 
PRICE LISTS, REPORTS, MINUTES OF MEETINGS, etc. 


@ LOOSE-LEAF COVERS 


The easy, modern 
way to protect 
business papers 
and documents. 
One or more 
sheets are quick- 
ly changed at 
any time. 

Color range to 
suit every user. 







Red Deep Green 
Orange Blue 

Brown Midnight Blue 
Tan Grey 

Green Black 


Made of heavy-weight leatherette to stand a lot of 
wear. Equipped with practical built-in prong fast- 
eners to accommodate letter size sheets 8!/,x ||". 
Packed 50 of each color to a box. 
No. 525 Covers $9.90 per 100 
91.50 per 1000 


© ACETATE PROTECTORS 


An Amfile Ex- 
clusive because 
three holes have 
metal reinforced 


Oo eyelets on 4!/," 
centers. 
wae Acetate protects 
(So and glamorizes 
O SSF OS contents. 
= These Amfile Ace- 
. Cosien tate Protectors are 
made to fit the No. 
525 Covers illus- 
O trated above, also 


regulation 2 and 
3-ring binders. 


25 TO A BOX 250 TO A CARTON 
25¢ EACH 22'%2¢ EACH 
1000 (4 CARTONS 
20c EACH 


Write for dealer discounts 





Send for Catalog of the complete Amfile Line | 


AMBERG FILE & INDEX CO. 


Filing Specialists since 1868 
1608 Duane Bivd. Kankakee, Ili. 
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STATIONERS ~ 





eee even better service ce 


m Assi ted than ever before bec ause of 
recent mpleted addition to our 7 story 
Headquarters warehouse. The added space 
+ : - 
1. i the quantity and variety of 
osfiall 
Cul. 
=. § the order filling routine so 


+ can be shipped promptly. 


Yi é invited to visit us. When 
N.S.A. convention, come and 

61 ie iL ‘ f 

how our 22).000 Sq. tt. O 

t tacilities serve you better. 


MM 


me at our convention booth 
| Offices, one-halt block west 


tf Us . n. 


ASSOCIATED STATIONERS 
SUPPLY COMPANY 


229 SOUTH JEFFERSON ST. + CHICAGO 6, ILLINOIS 
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PRICES 
GOING 
DOWN 


QUALITY—THE SAME 
GOING 7 


SALES 





FINEST CUSTOM QUALITY 


GREATER VALUE THAN EVER 





4200 Series 


At the NEW LOW PRICES—established by re- 


cent price reductions MIDCO values are 


greater than ever. 


Get set NOW for your Fall and Winter busi- 
ness in MIDCO fluorescent portable lamps. 


You can be sure that your inventory will not 
be depreciated by further price reductions. 


This reduction is made possible by passing 
along our lowered material costs to our dealers. 


Prices begin at $14.75—the lowest MIDCO 
price since 1942. 


Be sure to see us in Booth No. 84 at the N. S. A. 
Convention. 


Or—twrite for illustrated bulletin, price and discount 
schedule. 


MIDWEST NATURLITE CO. 


228 West Kinzie Street, Chicago 10, Illinois 
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Prompt Delivery 


Adjustable Steel 
SHELVING 


and 


UNIT BINS 


Both Open and Closed Types 


Standard 
and 
Special 
Sizes 


Moderately 
Priced 
for 
Every Need 





Shipped 
Knocked 
Down 
Easily 
assembled 











SPECIAL 
ORDER 
DEPT 
will 
fabricate 
any type 
of needs 
that you 


No. 100 OPEN UNIT cant get 
Economical. All standard elsewhere 
shelf sizes available 
Angle iron up- 
rights, punched 
DAD on center 
for easy adjust- 





No. 101 CLOSED UNIT 
85" high. Bins 12, 18 or 
24 high _by 36 wide 











Standard 
depths Divid 


ers snac in 2 























‘ sn 
ment. Can be eticne & 1 
furnished with yenings can 
base-strip and Saale ti 
sway braces. ra to in 
Shelf reenforce- aaah ead 


ments for extra- 


bel-hol 
heavy loads Labe der on 


front of shelves 
for quick iden 
tification of 
contents 





No. 1946 CARD FILE 
WORK ORGANIZER 
New type. Ali-steel. 3 re 
movable filing card tray 
partitioned to accommo 
date 9 rows of 3 x 5 
cards, protected by individua 
opening covers. Card trays can be 
made for larger special size tabulator 
cards, etc. Size: 54'' long, 28'' wide, 32'' high 
Weighs less than 100 Ibs. Castors-mounted for 
easy portability 


Write for Dealers’ Prices and 
IIlustrated Catalog “‘A”’ 





Choice Territories Still Available for Qualified Representatives 


HILCO MFG. COMPANY 


1721 NORTH ELSTON AVE. CHICAGO 22, ILL. 
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DOPP-BILT for Quality 


PRICED TO TODAY’S MARKET 


for Volume Sales! 


PORTFOLIOS 


Exceptionally fine 
quality, large ca- 
pacity, multiple 
pocket portfolios 
with disappearing 
handles and leather 
gussets. Dopp-BILT 
in smooth or em- 
bossed Top Grain 
and Split Cowhide. 





nm top den 
Exe. utives! © 
Plete ling of N 
‘ dur ne a the ste, 
NSA CONVENTION © ROOM 550-4 


Write for Catalog of DOPP-8ILT Profitmakers! 


CHARLES DOPPELT & CO., INC. 


2024 S. WABASH AVE., CHICAGO 16 
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For faster filing and hinding § 


The FINDIT filing sysiem 














ae io CE 
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TER TYPE 

MILA SIAL 

WERTZ STRAW CO. DIY 

EL + LIM OSTROM 

nave FERRE SCO 

CENTRAL Fume mSURAMCE co 

tn GOLDSAUM __ 

Gavin GRAD CO \ 

= S$ - — so MARSMALL FIELD CO 
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* is TLLeFso® Moron SrryKe 
———. ee 

ae « ALLE EGER 1S 




















ED | E QRAME HOTEL 
DL LON & CO. _ 
Dubs COLLINS 
AS DICK CO 
onsy $ 6° 








T CORP. n 
TWE BLUE C — 
Wretane ee. Re tee 
AMERICAN TINCO. 
ALLIED TURE CO 








PINT TL 
ATOL 





N ‘ on1i18 


srovides packaged filing efficiency 
\ k nd finding” effortless. The crystal 
r greater visibility is an outstanding 
he | k N\ i ) { omplete iccessories for One or 
we Also furnished with greater 
‘ s for the larger installation. 
Why t end for illustrated Z 


Established 1921 (Guana 
. L. BARKLEY & CU. 





Manufacturers of Filing Supplies 
1220 W. Van Buren St. Chicago 7, Ill 
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ANS 
POSTAL SCALES 


; fice mailing 
t complete line of © 
” oo on the market today. 
to 50 lbs. 







Four models — Capacities 2 Ibs. 


Model 1546—List..... .$4.95 


A handy desk scale, case 
made of durable, heavy 
Lustron plastic. Capacity 
2 Ibs. by 1 ounce. Com- 
putes postage for air and 
first class mail, and for 


merchandise up to 2 Ibs. 
Large dial. Platform 2° x 3’. 
Dimensions overall 5/2" x 
24" x 62". Packed one 

to a carton. Shipping 

weight, 1% Ibs. 


Model 1509 
ARGS . $8.50 


The postal scale for 
average office use. Ca- 
pacity 5 Ibs. by 4 
ounce. Computes 

postage for airmail, 
first class and mer- 










7 s 
4 a 
4 





chandise up to 4 Ibs. 
Dial 62", glass covered. 
Platform 52" square. 
Dimensions overall 62" x 
6o" x 9/2". Packed one 
to a carton. Shipping 
weight, 5 Ibs. 


Model 1530 
| SS $8.50 


Parcel Post Scale. Capac- 
ity 25 lbs. by 1 ounce. 
Computes postage for 
merchandise up to 25 Ibs. 


for all postal zones. 
Dial 6%", gloss covered. 
Platform 52" squore. 
Dimensions overall 6/2" 
x 62" x 92". Packed 
one to a carton. Shipping 
weight, 5 Ibs. 


Model 1515 
ae tn $10.50 


Parcel Post Scale. 
Capacity 50 Ibs. by 
2 ounces. Computes 
postage for merchan- 
dise up to 50 Ibs. 


for all postal zones. 
Dial 6’, glass covered. 
Platform 7" square. 
Dimensions overall 

wf oF, ee Be 


Model 
Packed one to a carton 


Shipping weight, 812 Ibs. 1515 











Dealer advertising electros, mats or display cords available on 
request. One and two column plotes 75 lines high 


Consumer stuffer available for dealer use. Contains illustrations 
and descriptions of four scales, also revised domestic postal rates 
effective January 1,. 1949. 


Order from your supply house 


HANSON SCALE COMPANY 


525 North Ada Street, Chicago 272, Illinois 
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Sparkling Entertainment Wins A 
Featured Role at 1949 Convention 


S IN PAST YEARS, lavish en- 
tertainment, particularly for 
the ladies, will be one of the out 
standing features of the annua 
five-day National Stationers Asso 
ciation convention at the Steve 
Hotel, October 2 to 6. The genera! 
entertainment and ladies’ enter 
tainment committees have spared 
no efforts to make this year’s re- 
creational program one of the 
most outstanding ever presented 
at the big annual meeting 
Two functions, for the ladies on- 
ly,. will hold the center of the 
stage on Monday, October 3. The 
annual Get-Acquainted Break- 
fast will be held from 9 to 11 a.m 
in the North Ballroom of the Stev 
ens. At 3 p.m. the feminine con 
tingent will move en masse to the 
Sheraton Hotel, where tea and a 
specialized style show by the fa 
mous Daly Furriers of 
have been arranged. This is one of 
the most beautiful presentation 
of its kind in the Midwest. The 
company produces its own furs 
from animals grown in company 
owned breeding farms and th 
spectacle is magnificently staged 
by specialized models and direct 
ors. An abundance of choice prizes 
have been reserved for distribu 
tion at both Monday events 


“Spice on Ice” for the Ladies. 


Again on Tuesday the ladies 
garner the lion’s share of the en 
tertainment. At 1 p.m. they will 
assemble in the famed Boulevard 


Chicago 


a er mes. 


—y © = | 





TAM O’SHANTER COUNTRY CLUB, SITE OF ‘THE WOMEN’S LUNCHEON 
ON WEDNESDAY AND THE ANNUAL GOLF TOURNAMENT ON THURSDAY 


~00m in the Stevens for luncheon 
followed by the brilliant new Mer- 
riel Abbott production, “Spice on 
Ice Paced by Frankie Masters 
nd his Orchestra, the revue pre- 
ents such headliners as the Boul- 
evar-Dears; Rob Murray, the mas 
ter juggler; the Duxas, adagio 
skaters from Vienna; Buddy 
Lewis, the “Mexican Jumping 
Bean,” and the Maxwells, dead- 
pan comics and acrobats. The 
show closes with a snappy be-bop 
number titled “All Spice.” Num- 
erous prizes for the ladies will 
again be a popular feature 


Tuesday Night Floor Show 


The annual party and floor 
show will once more be the Tues- 
day night feature. Beginning 
promptly at 9 pP.m., Jack Herbert, 
one of Chicago’s outstanding mas- 


ters of ceremonies, 
center of the 


Stage, 


will take 
abetted 


the 
by 


Jimmy Blade and his ten-piece 


NEC orchestra. Five 


acts have been billed for the 


exceptional 
show 


Wells and 4 Fays, an acrobatic 


and pantomime comedy act; 


ford Guest, ventriloquist; 


Clif- 
Dietrich 


& Dianne, a novel marionette act 
with ultraviolet lighting; Witson 
Brothers, featuring comedy tum- 


bling and tricks, and Aaron & Bro- 
derick, a riotous comedy piano act 


that has London 
a command performance 
among its conquests 
evening will conclude with 
joyable hour of dancing 


Tam O’Shanter C. C. 


As usual, 
an en- 


’s Palladium and 
listed 


the 


Luncheon 


Wednesday offers a special op- 


portunity to the ladies to 
part of Chicago not 


see a 
customarily 





THE ANNUAL BANQUET. COLORFUL CLOSING HIGHLIGHT OF ALL NSA CONVENTIONS 
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Highlights 
of “Spice 


on Ice’ 


HEADLINING 


ON ICE” REVUE 


Buddy Lewis 

iar fire jump 
Juggler Rok M 
do more with 

balanced 

th nost 

dc . 


i1t10n visitors 


er Country Club 


and enter- 


ne contingent 


i by a Keno 


ribution. Buses 


guests at the 
them with 
the banquet 


itself, little 
be the same 
losing spec- 
with every 
new record 
will conclude 
ic being pro- 
i and his Or- 


NCES, October 


Golf on Championship Course 


For the men registrants, the 
convention is never over until the 
last weary golfer has straggled off 
the eighteenth green at the annu- 
al tournament For this time- 
honored Thursday contest, the fa- 
cilities of Tam O'Shanter Country 
Club have been engaged, and con- 
testants will have an opportunity 
to retrace the footsteps of such 
stars as Ben Hogan, Byron Nel- 
son, Sam Snead, Jimmy Demaret, 
et al. Scores, however, are not ex- 
pected to withstand comparison. 
The golf outing will close with 








1949 


the traditional dinner, prize dis- 
tribution, and card games to round 
out the evening. 

For the more serious-minded 
conventioneer, the _ excellent 
speaking program, detailed else- 
where, and the product exhibit 
will continue to hold the spotlight. 
For to these—and there are many 

the program and displays repre- 
sent recreation combined with 
business. Whatever the preference 
of the registrant—-serious or light 
entertainment—the 1949 NSA an- 
nual convention is destined to pro- 
vide the answer. It’s a program 
of business education and enter- 
tainment that will make you glad 
you came. 


Boulevard 
Room, Hotel 
Stevens 








MORE BOULEVARD 
ROOM ICE ANTICS.— 
Above: the dead-pan 
Maxwells are always 
good for a laugh. Left: 
the unique Duxas team 
from Vienna stage a 
thrilling series of loops, 
spins and turns on ice. 
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Flash ! to all dealers... 


WELCOME 


TO THE NSA CONVENTION 
Come and see us in ROOM 501 


mammNEW DESK PADS 


NEW STYLES 
NEW MATERIALS 
NEW PACKAGING 
© NEW COLORS 


CHICAGO DESK PAD CO., INC. 


9 NORTH JEFFERSON STREET CHICAGO 6, ILL. 




















WE PROUDLY ANNOUNCE THE NEW 


Caunode 
HPID DRY 


The Duplicating Ink That DUPLICATING INK 








Gives Perfect Pesults 
1. NO SLIP SHEETING. MINIMUM PENE FROM THE ORIGINATORS 

TRATION. OF HOMOGENIZED DUPLICATING 
2. NO CLOGGING OF CYLINDER 
3. NO HARDENING OF THE PAD INKS COMES AN ENTIRELY 
4. DOES NOT DESTROY STENCILS NEW INK—NINE YEARS IN THE 
5. FOR OPEN OR CLOSED CYLINDERS. 
6. IN ANY CLIMATE. MAKI NG Available in POUND or HALF-POUND Cans 
7. BLACK, SHARP COPY. Canode Rapid Dry is the latest addition to their regular line of 

Homogenized Inks 

8. STENCILS AND HANDS EASILY 

CLEANSED WITH WARM WATER. Manufactured by 

We Guarantee 
the special features of CANODE Rapid Dry INK SPECIALTIES COMPANY, ING. 
Ink as listed above—. 
523 N. HALSTED STREET CHICAGO 22, ILLINOIS 











176 OFFICE APPLIANCES, October, 1949 ( 

















Here Is Value YOUR CUSTOMERS See AtA Glance! 
THE NEW 


“Precise’ 


TRIMMING BOARD! 


And ONLY The “Precise” Has The 
Exclusive, Patented, Finger-Tip Control, 
Paper Guide! 


Has Every Wanted Feature and Is Priced to Sell! 







You'll get more than your share of Trimming Board Sales when 


Blade Sizes _ List Prices : : 
* you offer the new “Precise”. There is no finer board on the mar- 


2,185,985 3—_ 1014’ 5 : 
> 304 26 — — THz as ket, no other board with all these wanted features: 
sitytoe No. 5—15'%".... 14.00 A size to fit every customer's needs; finest steel blades, care- 
435,559 No. ¢ 1814” 20.00 1 i i 
> oa : fully ground for heavy use and lasting wear; white scales on’ 
No. 7—2410".... 30.00 black background in sixteenths to speed accuracy and save 
Wee éf Meshien on cutting time: only the finest seasoned hardwood used 


‘dd 10% to List. throughout; patented finger tip control is exclusive with 
“Precise”; complete guarantee: models *5, 6, 7 have special 
safety spring: highest quality materials and construction 
throughout. 










FINGER-TIP 
CONTROL LEVER 





Here is value you can sell and at a markup to net you a nice profit 
with no danger of a comeback. 


KEEP YOUR STOCK UP—ORDER YOUR NEEDS TODAY! 


AMERICAN PHOTO LABORATORIES 
Dept. A, 28 N. Loomis St. Chicago 7, Illinois 























h, Now ROYAL’ 


ALL STEEL 


ELEVATOR STAN 


p * i 
i | EE 








she 











Curved Legs for Looks, Comfort! Only 12 Bolts, 10 Minutes to 
Tip-Toe Right Foot Control! Assemble With Maso's New 
Special Molded Rubber Feet! Exclusive Leg Bracket! 


In Efficiency & Looks It Has No Equal! 
Beautiful smooth hammerloid finish in office gray, green or 
Patents brown with heavy rubber long lasting feet to deaden sound, 








‘a or hold stand in place. Requires only the tip of the right foot 
to lower or raise the foolproof elevator device. 
YOU ARE CORDIALLY INVITED K.D. To Save On Freight—Storage Space 
To See Our New and Improved Items Shipped K.D. you have only the legs to attach with 8 bolts 
ROOM 502 and the elevator device with 4 bolts. Packed one complete 
, unit to 2 cartons, storage space is no problem. 
Hotel Stevens N.S.A. Convention DON’T DELAY ORDER YOUR SAMPLE TODAY! 





MASO STEEL PRODUCTS i awvmstas. 


Steel and Wood Office Equipment Chicago 5, Illinois 
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AMERICA’S GREATEST BUY 


IN STENCIL DUPLICATORS 





More Automatic Features Than 
In The Most Expensive Machines 
The sensational RUDCO Model 100 offers more 


automatic and improved features than found on 
MODEL 100 


ONLY $85. 


(Counter $10. extra 









even the most expensive stencil duplicators. I 
has a completely enclosed cylinder with internal 
brush action—eliminating all possibility of 
messy operation. Equally important is its auto 
matic roller action that contacts the cylinder only when 
a sheet of paper is in printing position. 

The RUDCO handles paper or card stock—post card COMPARE THESE FEATURES 
to legal size—and registration is always hair line accurate. 1. Fally Automatic 

The RUDCO is built for hard use—and abuse. Com- 2. Automatic Inking 
pare it, feature for feature, with the most expensive : Completely Enclosed Cylinder 

5 

) 


stencil machines in the field. You'll quickly realize that Improved Internal Brush Action 


Automatic Roller Action 
Automatic Feed 
Ball Bearing Construction 


here is today’s greatest buy in duplicators, regardless of 


6. 


. Hairline Registration 


8 
Stationers and Office Machine Dealers! 9. All Steel Frame 
10. Easy to Use 
11. Built for Years of Trouble-Free Service 


466.W. Superior St. o 18 W. 18th Street 


make—regardless of model! 


Write at Once for Complete Information. 

















WHY IS Leattercnaft 


THE LEADER IN BRIEFCASES? 


BECAUSE NO Other Line Combines The 
Smartness Of Style, The Eye Appeal, The 
Concentration On Quality, And The At- 
tractiveness Of Price That Means Steady, 
Profitable Sales In TODAY’S Market. 











LEATHERCRAFT .. . TRADITIONALLY FINE— 
BRIEFCASES 





See the new 


Ps catherctals LINE 


at our 
Permanent Sales and Showrooms 
209 So. State St. 


Just a few blocks from the Stevens Hotel 


Write for Our 1949 Catalog 


cathorctall ,.. 
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2320 SOUTH WESTERN AVENUE e CHICAGO 8, ILL. 





























Duo ” “(aug // ®& CATALOGS 














é MANUALS 
| PROPOSALS 
Loose he A /p REPORTS 
BRIEFS 
= | | ' 
f 
No. 3558 GRANADA No. 2258 FORTEBELLO No. 1258 LEATHERINE No. 1658 STURDIFLEX 
This distinctive group of DUO-TANG covers is designed to WRITE FOR SAMPLES AND PRICES 
fii many needs and priced to fit any budget. Attractive, well SSS 
a Tee Cae en as ee oe nS nin | COs ae 
Biehle proms fasteners end nélatinelll ined endian. Ths Oe 200 SOUTH PEORIA ST. 
ture insures firm, neat compression of bound sheets, eliminating CHICAGO 7, ILLINOIS 





ul sé f loose brad r serew posts. 





Theresa Leader in Every Ficd of Endeavor 


THE LEADER IN THE MARKING DEVICE FIELD IS 






CHROME 
MOUNT 


BANKERS & MERCHANTS, INC. Fee 


EXCLUSIVE MANUFACTURERS OF THE CHROME MOUNT RUBBER STAMP 
XN 


OUTSTANDING SERVICES DEVELOPED 
rt OFFICE SUPPLY DEALER EXCUSIVELY 





TERRELL HIGH QUALITY...PRICED RIGHT...LIBERAL DISCOUNT | 
Ete owe ‘DISPLAY STANDS ‘ADVERTISING STUFFERS Write! 
Distribution te Customers 7 vrWINDOW DECALS wy SELF-SELLING CATALOGS FOR CATALOGS 

ee DEALER'S NAME IMPRINTED ON HANDLES AND COMPLETE 
AT NO EXTRA COST TO DEALERS P INFORMATION ON 
CHROMIUM MOUNT 


DEALERSHIPS 


Faet Service! qyawease mecinntsine 


This is the Complete Mark- 
ing Device Catalog No. 75 





BE SURE TO VISIT OUR EXHIBIT ROOM 533A AT N.S.A CONVENTION 
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NEW ~~: 
b) TAPER” 
SENSATION 


IT STAPLES 
IT TACKS 






Personal 


(0 
“30 STAPLER 
SELLS FOR 98° 


complete with 500 staples 


Every housewife, student, teacher 
and business person will want one! 
Each Stapler sells complete with 
500 staples to get user started. So 


cash in on the new appeal — the 
new business of the PRESTO 30. 


NO LONGER THAN A CIGARETTE! 


Actually shorter than an ordinary 
cigarette! Everyone's amazed. 
Works like big expensive staplers 
and tackers, but is handy and com- 
pact for pocket, purse or briefcase. 


MOUNTED ON SELF SELLING CARD 


Stapler and 500 staples makes a 
lively seller. You'll get a quick re- 
turn on valuable counter and dis- 
play space. For full details write: 


METAL SPECIALTIES MFG. CO. 
3200 Carroll Ave. Chicago 24, Ill. 


Makers of Presto Staplers, Staples, & Paper Punches 
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QUALITY UP— PRICE DOWN! 
MAYFAIR DELUXE TRANSFER CASES 













24 GAUGE 


STEEL 
LIST PRICE 50 
LETTER SIZE EACH 


Prices on Other Numbers 


Ask for our catalog of com- 
on request. 


plete line 


¢ 
Card Files Ring Binders NO . stz8 ' 
Cash. Gonec Emokers 1. Letter size 12x 10'/4 x 24 
Desk Dr. Inserts Sorting Trays 2. Legal 15x 10/4 x 24 
Desks Stationery Racks 3. Invoice 10x 8x24 
File Stool Steel Box Fil ; 
 Besiig - poh mat ee 4. Check 9x 4x24 


Lamps, Desk Transfer Cases 
Letter Trays Typewriter Tables 5. Voucher 5¥, x 8!/, x 24 


Personal Files Vertical Files " , 
Post Binders Waste Baskets With or Without Rollers 
PROMPT DELIVERY 


Located only a short Taxi Ride from N.S.A. Convention Hall in 
Stevens Hotel. We will pay fare at our door. 


THE MAYFAIR COMPANY 
315 N. DESPLAINES ST., CHICAGO 6, ILL 





modern streamlined 


ing by ADVANCE 


| No.105 | 


Letter Size 
Portable File 


The 105 Letter File furnished 
with one set of our No. 25 
A-Z_ Best-A-File hanging 
folders which means quick 
and convenient reference 
right at your finger tips 
Beautifully finished in ham- 
rerloid grey. Hinged lid 
with an attractive chrome 
handle drops back and 
down out of the way. this 
s a strong, sturdy cabinet 
with 2"' easy rolling casters 
Welded set-up construction 

xi8"'D overall Indi- 
vidually packed. Can be 
st ed by Parcel Post. 
Weicht 22 Ibs. K.D. con- 
struction used for Export 








Also Manufacturers of Hanging Folders, 
Typewriter Stands, Cabinets, Etc. 


Write for Catalog 


- ADVANCE INDUSTRIES 


Manufacturers of Steel Typewriter Stands 


1900 So. California Ave. Chicago 8, Ill. 
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La Salle SMOKERS 
ASH TRAYS, SAND URNS & COSTUMERS 


Designed Especially for Office Use 











ually sturdy construc- 
n. Beautiful, lasting fin- 
hes: Bright or Satin 
1rome, Statuary Bronze, 

i English and Brass 
Plated 






IMMEDIATE 
DELIVERY 


See Us 
Booth 142 
N.S.A. 


No. 200 Club Smoker No. 150. Patented ‘‘col- 
All metal, snuffe — lar ee top rigid at 
EASY TO CLE AN: d -' 4 . Substantial, 11” 

sway with odo Re he iy weighted base, 8” 
éue es fire nesned pone giass liner. 


Write for Prices and Illustrated Folder 


La Salle Products Ca. 


2216 N. CLYBOURN AVE. CHICAGO 14, ILL. 


Maso’'s All Steel Personal File! 


The 
“BANKETTE” 
Has the 
Mark-Up 
For Profits! 
Che Features 
That Win 


Sales! 














‘7.95 


Suggested Ret 


Meets The Big Unfilled 
Demand For A Top 
myers Personal File! 


al “ion chamber, wive | a 
fferent locks tipped with 20 Heavy 
e Folders f velope ide « 


> ioe provided for « 





mventent safe-keeping. ‘orners are rounded 
swivel front opens a full 3 inches. In your 
chotce of baked enamel green hammerloid or 


gray finish, 13” x 12” x 5%’ deep. Packed 
- STRONG HANDLE me to a carton; shipping wet. 9 Ibs. F.O.B 

sturdy all stee ago 5. Ill 

ORDER YOUR NEEDS TODAY 








MASO STEEL PRODUCTS 
Dept. A 81 W. Van Buren St. Chicago 5, til. 
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DESIGN 
PERFORMANCE 
VALUE 
IMPROVEMENTS 


*A NEW COMPLETE LINE 
OF STEEL FILES 





Anderson-Hickey Co. 
1800 Line 


CARDINAL 
SALES, INC. 


Exclusive Distributors 


NEW 


Sales Appeal 
Construction 


28” Full Depth 





Finger-tip Control 
Side Locking 
Compressor 


See this New Line of Files 


WITH tHe NEW 


“FREE ROLLING BALL” 
PROGRESSIVE CRADLE 
SUSPENSION 


ROOM 522—N.S.A. 
STEVENS HOTEL — CHICAGO 


Write for details 


Cardinal 52241, VEZ 





(J 5631 W. MADISON ST., CHICAGO 44, ILL. 
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GORDON J. KICKELS 


General Chairman 








1949 
Convention 


COMMITTEE CHAIRMEN AND CO-CHAIRMEN 


Extreme left: C. W. Clarke, co-chairman, reception commii- 
tee. Top row, left to right: Jim Lynch, co-chairman, prize com- 
mittee; Herbert J. Walsh, chairman, prize committee; Donald 
Sharpe, co-chairman, entertainment committee; Herb Johnson, 


chairman, entertainment committee. Bottom row, left to right: 
W. S. Lennartson, co-chairman, publicity: William J. Dalton, 
chairman, publicity; W. C. Lipner, co-chairman, ladies’ enter- 
tainment; Ken Henderson, chairman, ladies’ entertainment. 





Gordon J. Kickels, C. L. Barkley & Co., general chairman. 
Russell E. Ragan, American Pad & Paper Co., co-chairman. 


PRIZE COMMITTEE 


Herbert J. Walsh, Ace Fastener Corp., chairman. 

Jim Lynch, Imperial Desk Co., co-chairman. 

Harry Allen, Eaton Pa Corp.; Roscoe Benge, Codo Mfg. Corp.; W. J 
arroll, Eberhard Faber Pencil Co.; Dan J. Considine, Richard Best 
Pencil Co.; A. C. Harper, Wilson Jones Co.; Wayne Journigan, manu- 
facturers’ representative; Art Pfister, Smead Mfg. Co 


ENTERTAINMENT COMMITTEE 


J. Herbert Johnson, Wilson Jones Co., chairman. 
Donald Sharpe, Reyburn Mfg. Co., Inc., co-chairman. 


J. A. Crow, Halls, Topeka, Kans.; John Henn, Joseph Dixon Crucible 
Co.; Eldon Just, Just & Son, Chicago; Hy Linden, Ace Fastener 
Corp.; Ernie Lund, Englewood Blue Print Shop, Chicago; Fred £ 
Pfaff, Omaha Ptg. Co., Omaha, Nebr.; Ken Reister, Minnesota Min- 
ing & Mfg. Co.; Al Skibbe, Boorum & Pease Co.; Larry Stockstill, 
National Office Supply Co., Waukegan, !!! 
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PUBLICITY COMMITTEE 


William J. Dalton, Advertising, chairman. 
W. S. Lennartson, OFFICE APPLIANCES, co-chairman. 


Tom Bulger, Geyer Publications; H. M. Donisthorpe, Rockwell-Barnes 
Co.; J. Brown Hardison, Modern Stationer; Cort Horr, Associated 
Stationers Supply Co.; Philo Leonard, Globe-Wernicke Co.; E. J 
Mitchell, manufacturers’ representative. 


LADIES ENTERTAINMENT COMMITTEE 


Ken Henderson, Carter's Ink Co., chairman. 
W. C. Lipner, Koh-!-Noor Pencil Co., Inc., co-chairman. 


Douglas |. Allen, American Pad & Pencil Co.; Duncan Conklin, Boorum 
& Pease Co.; Frank Giutini, Utility Supply Co., Chicago; Merrill 
Hasty, Sengbusch Self-Closing Inkstand Co.; Robert W. Heck, Eaton 
Paper Corp.; E. J. McKenna, Charvoz-Roos Corp.; Harry Rafferty, 
Industrial Tape Corp.; Clarence Reynolds, Globe Furniture & Staty 
Co., Chicago; Harold Rossuck, Better Office Supply Co., Chicago; 
George Schumacher, Siekert & Baum Staty. Co., Milwaukee, Wis.; 
Ed Shapiro, Esco Staty. Store, Chicago. 
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Committees 








RUSSELL E. RAGAN 
General Co-chairman 








COMMITTEE CHAIRMEN AND CO-CHAIRMEN 


Extreme right: P. G. Picknell, chairman, reception committee. 
Top row, left to right: Tom Gillice, chairman, banquet com- 
mittee; Jack Asthalter, co-chairman, banquet committee; Fol- 
ger Fellowes, chairman, exhibit committee; A. M. Allen. 


co-chairman, exhibit committee. Bottom row, left to right: 
John M. Smythe, chairman, golf committee; Harry Balch, 
co-chairman, golf committee; R. A. Maish, Jr., chairman, hotel 
committee; W. Brewster Towne, co-chairman, hotel committee. 





BANQUET COMMITTEE 


Tom Gillice, Rockwell-Barnes Co., chairman. 

Jack Asthalter, W. A. Sheaffer Pen Co., co-chairman. 

Eugene VY. Crone, Business Equipment Co., Peoria, ill.; R. B. Gingland, 
Esterbrook Pen Co Edgar R. Hooper, Stuart-Hooper Co., Chi- 
cago; Harry Morton, Indianapolis Office Supply Co.; Harry Nichols, 
Weis Mfg. Co.; Peter Orofino, Arrow Office Supply Co., Chicago; 
B. J. Powell, A. W. Faber-Castell Pencil Co., Inc.; Izzy Voda, Wal- 
lace Pencil Co 


EXHIBIT COMMITTEE 


Folger Fellowes, Bankers Box Co., chairman. 
A. M. Allen, American Lead Pencil Co., co-chairman. 


George H. Alter, Invincible Metal Furniture Co.; Norbert Burgess, San- 
ford Ink Co.; Glenn Chambers, Weis Mfg. Co.; Jack P. Cooper, 
manufacturers’ representative; George Cormack, Jr., J. L. Hanson 


Cc Ron Dougla WwW. H. Gunlocke Chair Co.; Walter Glassman, 
Graver-Dearborn Corp., Chicago; William Kane, Oxford Filing Sup- 
ply Co.; Ralph V. Maneval, A. W. Faber-Castell Pencil Co., Inc.; 
Roy Melind, Louis Melind Co.; W. F. MontPas, manufacturers’ rep- 
resentative; C. Scott Parnham, manufacturers’ representative; Rob- 
ert Reynell, Oxford Filing Supply Co.; Ed Rohrs, Eaton Paper Corp.; 
Neilan N. Short, manufacturers’ representative; Herb Sime, OFFICE 


APPLIANCES; Roy Skibbe, Victor Safe & Equipment Co.; Jos. T 
Strauss, Automatic Pencil Sharpener Co.; R. W. Vater, Joseph Dixon 
Crucible Co.; Harry Venet, Reyburn Mfg. Co., Inc 
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GOLF COMMITTEE 


John M. Smythe, Geyer Publications, chairman. 
Harry Balch, Quality Park Envelope Co., co-chairman. 


Ray H. Achtner, Office Staty. & Equip. Co., Chicago; Jack Cody, C. F. 
Cody Co., Dubuque, lowa; Royal Hogan, Forth Worth Office Suppl 
Co., Fort Worth, Tex.; Walter Kane, National Blank Book Co.; E. rd 
Long, Stevens, Maloney & Co., Chicago; John Robinson, Elmer 
Krumwiede & Associates, Chicago; Clark Roland, Marshall-Jackson 
Co., Chicago; Leonard 0. Rose, Rockwell-Barnes Co.; Al Turner, 
Wilson Jones Co. 


HOTEL COMMITTEE 


R. A. Maish, Jr., Dennison Mtg. Co., chairman. 
W. Brewster Towne, National Blank Book Co., co-chairman. 


Al Aigner, G. J. Aigner Co.; George Dean, Horder’s, Inc., Chicago; Sid 
Glueck, General Office Supply Co., Cleveland, Ohio; S$. W. Mac- 
Donald, Commercial Stationery Co., Chicago; Bob Overend, Eagle 
Pencil Co.; Richard P. Steding, Wallace Pencil Co.; A. C. Van 
"Horne, Eberhard Faber Pencil Co. 


RECEPTION COMMITTEE 


P. G. Picknell, Haines & Essick Co., Decatur, I/l., chairman. 
C. W. Clarke, W. A. Sheaffer Pen Co., co-chairman 


All governors and travelers club presidents 
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CHECK THESE 
EIGHT HILCO 
FEATURES: 


Front Paper Stop. Assures Accurate Registration. 


Automatic Roller Release. Eliminates Smudged 
Sheets. 
Automatic Counter. Counts only printed sheets. 


Enclosed Drum. Automatic Inking. 
Hilco Slipsheeter can be attached. 


Automatic Feed. 


$5922 Plus Tax 
. Paper Pusher is automatically lifted and carried 
IMMEDIATE DELIVERY. back to feeding position, to eliminate lint on the 


stencil. 
DEALERS ARE REQUESTED TO WRITE FOR . Drums are quickly interchangeable for color printing. 
COMPLETE CATALOG AND DISCOUNTS. 


TECHMNVGRAPE | compa 


TECHN’ LLIMot 












14 





Stock up on fast-selling Viking Ink Pads and Vari-Line Rubber Type 





Sold in West by Sold in East by 
SUPERIOR MARKING EQUIPMENT CO. R. A. STEWART & COMPANY, INC. 
1800 Larchmont—Chicago 13, Ill 80 Duane St. 
533 Mission St.—San Francisco 5, Cal New York 7, N. Y. 








TWO Leaders in the SUPERIOR Line! 








My? 
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GOO0D/YEAR 


FOX PRESENTS 





2” FOAM FILLED CUSHIONS 


—— Dealer Discount 
LOUR & PANAMA REVERSE 





B $7.00 C $6.50 

402 FT RuIZETTE & PANAMA REVERSE 

A $7 B $5.90 C $5.80 
15x17’ C 14%xl15S”" 


' 
| A l7x19" iB 
| 
| 
| 


GEO. E. FOX & CO. 


317 N. Wells St., 
Chicago 10. Ill., U.S.A. 


FOX 











pj |LOCKERETTE 


—Combines the 
best features of 
both lockers and 
coat racks 


Wraps are exposed to air 
and light. Employees do not 
face the weather in damp 
wraps that have been crum- 
pled in dark lockers—do not 
eat soggy lunches, soaked 
by wet hats or gloves. Each 





person has his own spaced 
coat hanger, ventilated hat 
shelf and 12° x 12" x 15 
deep lock box for lunches 


too n ¢ 
inogiinde ools and personal effects 


Lockerettes save space too 


When at the NSA = hicago. visit our the No. 6-12 (2-co 
ws 7 624 So. Michigan umn) accommodates !2 peo 
tevens n 6 feet; the No. 9-18 
lustrated) accommodates 

WRITE FOR BULLETIN NO. OL-13 8 in 9 feet 


VOGEL-PETERSON co. 


624 So. Michigoen Ave., Chicago 5, Ill. 
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Retail List 69¢ each with full discount | 






GITS NO. II1 


“ONE HAND” KNIFE 


Finest steel blade 
Unbreakable plastic handle 
Lustrous colors 

SAFE! 


GITS No. 111 Knife—sturdy ond light 
in weight—is 3%” long, ideal for 
pocket or purse. It has a million uses. 
Blade slides open with one hand to 
5 safe-locking positions. Handle comes 
in Pearl White, Bone Onyx, Green 
Onyx, Red Onyx and Black. Each 
knife individually boxed; 12 knives 
in a colorful counter display box. 


NEW! GITS No. 112 Deluxe Knife. Plastic 
old, bronze or silver handle, crocus 
Prished biode, stunning gift box. Retail 


List $1.00 each. 


Molding HURON ST., CHICAGO 44, ILL 


Manufacturers of the famous Gits Flash - 
lights, Gomes, Savings Bonks, Protect- 
O-Shields, Switch Plotes, Etc. 


CANADIAN DISTRIBUTOR: Myer Bold, Ltd., 69 York St., Toronto 


Order from 
your jobber 





Smartly Styled-High Quality 
BRIEF BAGS 
ZIPPER RING BINDERS 
BUSINESS CASES 


Available in a range of grades from Highest Quality to 
Popular Priced Items for Salesmen, Executives and Students. 





No. 610 

FOLDING BRIEF BAG 

with 3 expending pockets 
17x'2\/ex6 inches 


Send for Catalog and Dealers’ Prices 


CHICAGO SADDLERY CO. 


105 SO. JEFFERSON ST. * CHICAGO 6, ILL. 
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Quality Steel 


OFFICE SPECIALTIES 
MADE RIGHT and 
PRICED RIGHT 
TO SELL FAST! 





Prompt Deliveries 
and Satisfaction 
Guaranteed 


No. 6 Correspondence Sorter 






Card File 


Transfer 
Case 


Our Special Order Dept. is equipped to handle individual needs 
Write for Catalog & Dealer’s Prices 


DEHLER MFG. COMPANY 





216 N. CLINTON ST., CHICAGO, ILL. 








Welcome to the 


HANG-A-FILE BOOTH C-7 
N.S.A. CONVENTION * CHICAGO 


Something New—Something Sensational... 
in HANG-A-FILE FOLDERS 
will be on display! 





HANG-A-FILE FRAMES 


HANG-A-FILE Folder Frames—Al! meta! adjustable 
Made to easily fit into standard filing cabinets and desk 
drawers. With "“Hang-A-File"” folders, the most efficient 
“Hi-Way” of filing in America. 


Louis H. Farber 


31 E. Congress St., WEbster 9-3217, Chicago 5, Illinois 
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NOW — GREEN AS WELL AS BLACK 
WRITING BOARDS 


A smooth writing and easy cleaning surface now available in GREEN 
and BLACK. 


Number Size Price 
821 i s Sr $1.50 Ea. 
822 18” x 24” 1.75 Ea. 
823 24” x 36” 3.00 Ea. 
824 36” x 48” 5.00 Ea. 


Each size packed 6 to carton 
Each blackboard has a sturdy twelve inch grooved trough for chalk 
and eraser. There are two holes at the top which are reinforced with 
metal eyelets for hanging on the wali. 


WoOoDALL [NDUSTRIES [NC. 
2035 So. Calumet Ave. + 





Chicago 16, Ill. 





* HAMMERED SILVER FINISH 
UTILITY BOXES 


HEAVY GAUGE STEEL 
CASH, BOND 












Popular Styles 


No. 10 SERIES—4 Styles 





No. 910—Key Lock, No Tray 

No. 1910—Key Lock, 6 comp 
steel tray 

No. 910CL—Comb. lock, no tray 

No. i9iccl Comb lock 


comp steel tray 


No. 23 SERIES—4 Styles 
No. 923—Key lock, no tray 
No 1923—Key lock 6 me 
—— steel ireay 
No. 923CL—Comb. lock, no tray 
alibi No 1923C_L—Comb lock 


comp 


[10 SERIES | 








All boxes are individually 
boxed. 


WRITE FOR 


=O} 
ILLUSTRATED CATALOG ous 
ENTRAL 





CAN COMPANY 
2415 WEST 19TH ST 
CHICAGO 





Export Repr 
FRAZAR & CO., 50 CHURCH STREET 
NEW YORK 7, N. Y. 


esentatives 





[23 SERIES 


a] 





Coble Address ““FRAZAR’’ New York 
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INCORPORATED - CHICAGO 
ser. /§s§§ § <——"—so=ouR 


“Luxury in Leather” Display 


ROOM 544A NSA CONVENTION 


REPRESENTATIVES 


James H. Davidson 
> D. M Henry L. Guth 
Arth K Ralph A. Bender 


Chicago, Ill. 


330 E. Ohio St. 

















Why Use Both Hands 


to Keep Your Pencil Pointed? 


! 
ee) \ >, 


Pa 


~ 


“~ 





One Hand with a 


ZIP—TIPPER 


TRADE MARK REGISTERED 





Pencil Pointer 
Does It—Quickly & Perfectly 


nt desired—long or stubby; round or 
chisel point.” 


Makes any kind 


Clean « Fast « Convenient 
Has several hand eatures. Can be imprinted as an Advertising 
Yoveity 
an extra set of Refills in each envelope 
ble at nominal cost 


35c each, with 


Retails for 
Additional Ref 


Packed 25 to a box ©« IMMEDIATE DELIVERY 


Crofoot, Nielsen & Co. 


205 WACKER DRIVE CHICAGO 6, ILL. 
TELEPHONE—RA ndolph 6-3341 
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NEW, DUAL PURPOSE 


All Steel TRANSFER FILE 


* Legal or Letter Size 
* Neat, Attractive * Quality Built 
* Stack To 10 High * Priced To Sell 


It's A Two-Way PROFIT MAKER! 


You can sell this attractive unit as a life-lasting transfer 
hle or as a suitable office file to be added to as needed. 
Beautiful olive green baked enamel finish. Operates 
smoothly, easily with two top and two bottom rollers. 
Throughout, is designed and built for long life, hard wear, 
to retain its good looks. 34” channel reinforcing, front 
ind back, assures stacking without giving. Available with 
base, follower blocks, extra stacking clips. Packed one to 
carton, 


* Extra Sturdy 


Write For Prices, Literature! 


MASO STEEL PRODUCTS 
Chicago 5, III. 


Dept. A 81 W. Van Buren St. 


PROTECTIVE 
HOLDERS 







Write for 
Circular 649 
giving complete 
information 

J 


See these Protective Holders and the com- 
plete AICO line of Stock and Special Indexes, 
Index Tabbing and Cellulose Specialties, 


ROOM 501 STEVENS HOTEL 
N.S.A. CONVENTION 










Aico Gap TABBING 
LOOSE LEAP INDEXES 
Special use indexes 

















i 
WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 
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Peru uCcES MOST OF 
were LARGE SPECIAL 
SeeeuLO!ldD INDEX 
mee rko, TODAY... IF 
,oeuw WOULD LIKE 
Tet WER YOUR SHARE 
retro PROFITAGLE 
BUSINESS WRITE TO... 


INDEX SALES CORPORATION 


540 So. Wells Street, Chicago 7, Illinois 





“Accredited dealers and manufacturers only. No consumers. 






FELTBACK - EMBOSSED- LEATHERETTE 


MATS and COASTERS ' 


TY-D-MATS are available in individual glassine 
envelopes in 4", 5", 7", and 9" sizes or in sets 
of eight of each size in an attractive, re-usable, 
plastic gift box. One set of TY-D-MATS in assorted 
sizes is packed in a refrigerator bow! cover 

A smart counter display card is furnished with 
first order of $25.00 or more. Sample set of as- 
sorted colors and sizes—50c (To be credited on 


first order). 


ROBERT & MONROE CO. 


8 S$. DEARBORN ST., CHICAGO 3, ILL. 









@ Automatic Lock 
@ Jiffy Operation 









@ Compactness 
| @ Convenience 
@ Strength—Beauty 








Sold thru 
Dealers Only 





MIDWEST FOLDING PRODUCTS 


844 West I4th Street mG. (@ (Clem. muiaal, (@)b) 
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a VMMVW|MM]@q]MmuuuMMew=< | 4 
Y WALZ FIREPROOF 7 
7 ea cee J 
Poca _ 
_. nge—camttes tothe to y 
yj WALZ MANUFACTURING CO. 3 SIZES: | 
_ 808 SO. HARVEY AVE., OAK PARK, ILL. pa tape LIST 
_ WRITE FOR FULL ciao & DISCOUNT $22. 50 PRICE 
2 COCO”—“it =e?” 
| ROLLING STORE LADDERS ‘ 
“A” Type Ladders ° Library Ladders 
For use with Filing Cabi- 
eo 
i fe for Folder 
and prices. 
SD. COTTERMAN “2 %5tecncsceoe | | | 
CELLULOID PRODUCTS 
' on ee et a ata Gao 
hg ee Mfrs. 
CASH REGISTER 
"WRITE FOR OUR LATEST CATALOG» 
INTERNATIONAL CASH REGISTER PARTS COMPANY C 
2810 W. ADDISON ST. . "EeAGO 18, ILL. 
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no other lock has ever done before. 


Instantly applied and will securely lock 
every kind of a drawer, file or door, 
(See Illustration). Also made to pro- 
tect the contents of show cases. No 


holes to drill—no nails or screws, no 
tools required. Two drawers may be 


cured with one WONDER [ocr by the 


use of brace plate furnished. 


ge a ee ec age 


; 
: 
iN 
} 


Here's a space saver 


nd home a prospect. Used by U. S. govern- that will sell on 
e for price and full particulars. ~ P 

Prompt Shipments sight! Show it! 
W. Jackson Blvd. Chicago 4, ill. 

















With a sparkling aluminum finish 


that will never peel or rust, this 

i space-saving costumer will appeal 

to every store or office. It is com- 

+304 STATIONERY RACK pact, yet has great capacity. It 

is sturdy, but is installed with 

EXTRA REMC VABLE PS provides both only 3 screws. Shipped 2 to a box, 


ette eet: Excellently 
finished , mur Plyw >| Removable 


complete with screws. 





ite t teakw { elve Carton packed 
ve: 9 wide x 4 jeep shelves, i'/, 
Weigh r Walnut 


Write for a sample at the special sample price 
of $2.20, postage included. 
DISCOUNT 


a ti PARK PRODUCTS CO. 


WOOD PROCESSORS INC. 120 N. Green St. Chicago 7, II} 111 N. MARION ST. OAK PARK, 


RETAILS AT $4 | 


GENEROUS DEALER 



























The TABLE-DESK—a Sure Seller! 


In Oak, Walnut 
and Mahogany 


LABEL & CARD HOLDERS 


Made of Bright Finished Metal 


in Constant Use for identifying contents { 
of boxes, shelves, bins and drawers. hal 
Available in any desired sizes. Low cost. " 





A +h A rance 
~~ “4 Fine’ Finish ® Con Also furnishing Pricing Devices, etc. 
Trion of 3 7@s$x 


ting about 40 


any desk 


We also supply | i 
Plastic Cover Cards 
and Card Inserts 


Send for Samples. 


nq size 





No. 4200 42”x30 o Ma, 
“ 6000 60°x32"x3 Immediate Delivery | 
N 4800 48x30" =x 3 | 
N 3600 36° x 24" =x Write for Must P | 
" ‘ F Popularly Priced ated Price List . ; :: 
rite for Cata : , 
t Complete ate aia MASTERCO SALES CO. | |\' 
OFFICE TABLES . PHONE CABINETS . TYPEWRITER TABLES 1721 ‘een tee — ° 











Chicago 22, Ill. 


see,” 
ODD DD DD DD DDD PDP 








DORO MFG. CO. *Guicado io, iitinots 


























Detroit 
Seaman-Patrick Paper Co. 
The World’ s } Best Read Literature Bd te 
Sree ee nOga fone oat es oer eae em ee Carpenter Paper Ca. 
For a moment the man you THE JOHN B. WIGGINS COMPANY 
Ap nh gly pt -B - te platessa 638 South Federal!St. _Pstablished 1857 New York City 
wa clea ‘ ee will perm in your favor CHICAGO 5, ILL. Allen & Gray 
Ls a “ ts q will create a sense f impor WIGGINS } ci ’ ee 
Wiggir : 5 klets, protected by tissue, hatfield ‘ 
A t ean edge Theis leather Peerless CARDS Paper 
— a Houston 
L. S. Bosworth Co., Inc. 
ORIGINATORS OF THE SCORED BUSINESS CARDS Pittsbergh 
We supply them to the Trade in Blank Form Chatfield & Woods Co. 
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Exhibitors at 13th NSA Exposition 





Basement Lobby 


(B—Booth 





Normandie Lounge 


Sunday—10 A.M.-10 P.M. 
Monday—5 P.M.-10 P.M. 


SEE ALL THE EXHIBITS! 


Fifth Floor Sample Rooms 


EXHIBIT HOURS 


Tuesday—2 
Wednesday—2 
Thursday—9 A.M.-1 P.M. 


R—Room B-L—-Lounge or 


Lobby Booth) 


Exhibition Hall 


P.M.-9 P.M. 
P.M.-9 P.M. 








A 
Acco Products, Inc., Ogdensburg, 
‘‘ ae Eee B-130 
Ace Fastener Corp., Chicago B-99 


Acme Visible Records, Inc., 
Chicago .... ; B-9, 10 


Aigner, G. J., Co., Chicago R-501 
Allied Carbon & Ribbon Mfg. 

Corp., New York City B-131 
All-Steel Equipment, Inc., Aurora, 

TT] R-512A, 513A 
Alma Desk Co., ‘High Point, 

c. R-504A, 505A, 507A 

den File & Index Co., 

Kankakee, III. B-30, 31 
American Crayon Co., Sandusky, 

Ohio B-106 
American Lead Pencil Co., 

Hoboken, N. J. B-103 
American Pad & Paper Co., 

Holyoke, Mass. B-54 
American Stencil Mfg. Co., 

Denver, Colo. B-22 
American Writing Paper Corp. 

Holyoke, Mass. B-132 
Arrow Fastener Co., Inc., 

Brooklyn, N. Y. B-L17 


Art Metal Construction Co., 
Jamestown, N. Y. B.5, 6 


Art Specialty Co., Chicago B-113 
Art Steel Sales Corp., N. Y. City 
P.D.R.-1 (4th Floor) B-23, 24 


Associated Stationers Supply Co., 
Chicago : B-149, 150 
Atlas Stencil Files Co., 
Cleveland, Ohio 
Autocopy, Inc., Chicago.. 
Automat?= Pencil Sharpener Co., 


B-C2, C3 
B-L15 


Rockford, Il. _........ B-76 
Autopoint Co., Chicago _B-151, 152 
Avery Adhesive Label Corp., 

Monrovia, Calif. B-48 

B 
Bainbridge, Kimpton & Haupt, 

Inc., N. Y. City B-114 
Bankers Box Co., Chicago B-112 
Bates Mfg. Co., Orange, N. J. B-63 
Beckley-Cardy Co., Chicago B-C4 
Berger Mfg. Div., Canton, Ohio R-547 
Best, Richard, Pencil Co. B-35 
Binney & Smith Co., N. Y. City. B-121 
Blackbourn Systems, Inc., 

Minneapolis, Minn. B-L16 


Boorum & Pease Co., Brooklyn, 
N. Y. ne: B-135 


Bostitch, Inc., Westerly, R. !. R-560 
Browne-Morse Co., Muskegon, 

Mich. B-86 
Business Efficiency Aids, Skokie, 

Ml, B-117 
Buzza-Cardozo, Los Angeles, 

Calif. R-532A 
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Cc 
C-Thru Ruler Co., Hartford, Conn. B-71 
Cardinal Sales, Inc., Chicago R-522 
Cardinell Corp., Montclair, 

N. J. B-56 
Carter's Ink Co., Boston, 

Mass. B-158, 159 
Central Can Co., Inc., Chicago R-553 
Charvoz-Roos Corp., N. Y. City B-C6 
Chicago Metallic Mfg. Co., 

Chicago B-L12, L113 


Codo Mfg. Corp., Coraopolis, Pa. B-116 
Columbia Ribbon & Carbon Mfg. Co., 


Inc., Glen Cove, L. 1., N. Y. B-77 
Columbia Art Works, Inc., 

Milwaukee, Wis. B-58 
Commercial Furniture Co., 

Chicago R-513 
Consolidated Wire Products Co., 

N. Y. City B-C8 
Cooke - Cobb Co., Brooklyn, 

N.Y. R.133 
Cooks’, Inc., Camden, N. J. B-140 
Corry-Jamestown Mfg. Corp., 

Corry, Pa. B-147, 148 
Cramer Posture Chair Co., Inc., 

Kansas City, Mo. B-145, 146 
Cushman & Denison Mfg. Co., 

N. Y. City B-51 

D 
Defiance Sales Corp., N. Y. City... B-73 
Dennison Mfg. Co., 

Framingham, Mass. B-3, 4 
Dependable Mfg. Co., Omaha, 

Nebr. R-560A 
Dick, A. B., Co., Chicago B-102 
Diebold, Inc., Canton, Ohio B-105 
Ditto, Inc., Chicago B-136 
Diversey Machine Works, Inc., 

Chicago B-L2 
Dixon, Joseph, Crucible Co., 

Jersey City, N. J. B-119 
Domere Chair Co., Inc., 

Elkhart, Ind. R-512 
Doppelt, Charles, & Co., Chicago R-550A 


Downey, C. L., Co., Hannibal, 
Mo. B-13, 14 
Dresner, S., & Son, Inc., Chicago R-556A 


Durand Mfg. Co., Chicago B-L3 
E 

Eagle Pencil Co., N. Y. City B-68 
Eaton Paper Corp., Pittsfield, 

Mass. B-11, 12 
Engineering Mfg. Co., 

Sheboygan, Wis. B-137 
Ennis Tag & Salesbook Co., 

Ennis, Tex. B-L14 


Esterbrook Pen Co., Camden, 
N. J. B-1, 2 
Eureka Specialty Printing Co., 


Scranton, Pa. B-139 
Ever Ready Calendar Mfg. Co., 

Jersey City, N. J. B-97 
Eversharp, Inc., Chicago, Il. B-88 


Executive Furniture, Inc., 


Oklahoma City, Okla. 


F 
Faber-Castell, A. W., Pencil Co., 


R-520A 


Inc., Newark, N. J. B.94 
Faber, Eberhard, Pencil Co., 

Brooklyn, N. Y. B-115 
Farber, Louis H., Chicago B-C7 
Faries Mfg. Co., Decatur, Ill. B-21 


Fibre Forming Corp., Olean, N. Y.. B-66 
Finch & McCullouch, Aurora, 
il. B-154, 155 


Fisher Pen Co., Chicago R-526A 
Frankel Carbon & Ribbon Co., 

Denver, Colo. B-L21 
Fresh‘nd Aire Co., Chicago B-L8& 
G 
Genera! Binding Corp., Chicago. B-L18 

General Pencil Co., Jersey City, 

N. J. B-79 
Gibbons, Thomas H., & Co., 

Chicago B-57 
Gibson Art Co., Cincinnati, Chio _B-43 
Gikson, C. R., & Co., Norwalk, 

Conn. ... B-120 
Globe-Wernicke Co., Cincinnati, 

Ohio B-18, 19 
Goodrich, B. F., Co., Akron, Ohio. _B-26 
Graff, Geo. B., Co., Cambridge, 

Mass. ... B-129 
Gregg Publishing Co., N. Y. City... B-20 
Gregory Fount-O-Ink Co., 

Los Angeles, Calif. B-104 


Gregson Mfg. Co., Liberty, N. C._R-548A 
Guide System & Supply Co., 


N. Y. City B-L22 
H 
Hall Sate & Equipment Co., 

Hamilton, Ohio R-551A 
Hano, Philip, Co., Inc., 

Holyoke, Mass. B-65 
Harding, Milo, Co., Los Angeles, 

Calif. B-LI1 
Hart Mfg. Co., St. Paul, Minn... R-536A 
Harter Corp., Sturgis, Mich. R-505 
Herring-Hall-Marvin Safe Co., 

Hamilton, Ohio B-138 
Heyer Corp., Chicago B-36, 37 


High Point Bending & Chair Co., 
Siler City, N. C...R-504A, 505A, 507A 
Higgins Ink Co., Inc., 


Brooklyn, N. Y. B-80 
Hodgman Rubber Co., Framing- 

ham, Mass. B-L! 
Holt, George C., Inc 

Providence, R. |. B-L20 
Hoosier Desk Co., Jasrer, Ind R-509 
Hotchkiss, E. H., Co., Norwalk, 

Conn. B-95 
Hunt, C. Howard, Pen Co., 

Camden, N. J. B-17 
Huntington Chair Corp., 

Huntington, W. Va. R-557 
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/ 
Ideal System Co., Los Angeles, 

Calif B-L9 
imperial Desk Co., Evansville, 

Ind R-561 
Indiana Desk Co., Jasper, Ind. R-523 
Industrial Tape Corp., New 

Brunswick, N. J B-53 
Invincible Metal Furniture Co., 

Manitowoc, Wis R-534 

J 
Jasper Chair Co., Jasper, Ind. B-118 
Jasper Desk Co., Jasper, Ind. R-546 
Jasper Office Furniture Co., 

Jasper, Ind R-SI5A 
Jasper Seating Co., Jasper, Ind. _R-534A 
Johnson Chair Co., Chicago R-5I19A 

K 
Kahn, David, Inc., Union City, 
N. J B-110 


Kerr, W. K., Pen Co., Tulsa, Okla.. B-45 
Kingsley Stamping Machine Co., 


Hollywood, Calif R-500 
Kisco Co., Inc., St. Louis, Mo. B-90 
Koh-I-Noor Pencil Co., Inc., 

Bloomsbury, N. J B-8 
Kol Sales Div., Minneapolis, 

Minn R-537 

L 
Larsen & Co., Inc., Washington, 

D.C B-Cll 
LaSalle Products Co., Chicago B-142 
M 

Marble, B. L., Chair Co., 

Bedford, Ohio R-SI7A, 528A 
Markwell Mfg. Co., Inc., N. Y. C.... B-89 
Maso Steel Products, Chicago R-502 
Master Addresser Co 

Minneapolis, Minn B-C5 
May, J. L., Co., N. Y. City B-124 
McDonald Products Corp., 

Buffalo, N. Y B-C9 
Meier, Joshua, Inc., N. Y. City B-141 
Meilink Steel Safe Co., Toledo, 

Ohio B-44, R-545 
Melind, Louis, Co., Chicago B-62 
Merriam, G. & C., Co 

Springfield, Mass B-78 
Metropolitan Cutlery Co., N. Y. C.. B-L6 


Miami Systems Corp., Cincinnati, 


Ohio B-143 


Midwest Naturlite Co., Chicago B-84 
Minnesota Mining & Mfg. Co., 

St. Paul, Minn B.144 
Mittag & Volger, Inc., Park 

Ridge, N. J. B-82 
Moore Push-Pin Co., Philadelphia, 

Pa B.7 
Morris, Bert M., Co., Los 

Angeles, Calif B-125 


Mosler Safe Co., Hamilton, Ohio B-134 
Murray Engraving Co., Chicago B-55 
Mutual Stationers Supply Corp., 


N. Y. City B-67 
Myrtle Desk Co., High Point, 
N.C R-504A, 505A, 507A 
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Exhibit Co-Chairman 


N 

National Blank Book Co., 

Holyoke, Mass. es 
National Brief Case Co., 

Chicago R-556A 
New Indiana Chair Co., 

Jasper, Ind. ...R-523 
Niemann, Inc., Chicago.... R-544A 


Nobema Products Corp., N. Y. C...B-46 
Noesting Pin Ticket Co., N. Y. C...B-70 


Norma Pencil Corp., N. Y. City......B-96 
Northern States Envelope Co., 

St. Paul, Minn. ........... ..B-50 
Nucraft Furniture Co., Grand 

Rapids, Mich. R-542A 


0-P-Q 
Oakville Co., Waterbury, Conn.._....B-61 
Old Town Ribbon & Carbon Co., 


Inc., Brooklyn, N. Y. B-127 
Orna Metal Products Co., 

St. Louis, Mo. R-521A 
Oxford ie Supply Co., Garden 

City, N. Y. B-156, 157 
Park elie Co., Springtield, 

wi. : B-L10 
Parker Pen Co., Janesville, 

Wis. B.39, 40 
Pelouze Mfg. Co., Evanston, 

Wm. R-509A 
Pemberton, Lewis H., Printing Co., 

Los Angeles, Calif. R-519 
Print-O-Matic Co., Inc., Chicago _.B-47 


Protectall Mfg. Corp., Syracuse, 
N. Y. R-529 
Quality Park Envelope Co., 


coast Frank, & Sons, Inc., 
¥. City... .....M-524A 


soap Inc., Atlanta, Ga. ...B-122 
Security Steel oe Corp., 

Avenel, N. B-27, 28 
Sengbusch Self-Closing Inkstand 

Co., Milwaukee, Wis. ...............B-85 
Sheatter, W. A., Pen Co., Fort 

Madison, lowe BAS OE B-109 
Shepherd, N. T., Chair Co., Salt 

Lake City, eet cre. R-556 
Smith Metal Arts Co., Inc., 

Buffalo, N. Y. R-516 
Southworth Co., West Springfield, 

Mass. . . B-69 
Speed Products sah Inc., Long 

Island City, N. Y. B-42 
Speed-O-Print Corp., Chicago B-117 
Speedry Products, Inc., N. Y. C. B-32 
Spencer Rubber Products Co., 

Manchester, Conn. B-60 
Standard Diary Co., Cambridge, 

Mass. . B-38 
Stanley Mfg. “Co., Fort 

Worth, Tex. R-539A 
Stationers Guild of America, 

Philadelphia, Pa. B-81 
Steel-Parts Mfg. Co., Chicago. _R-563A 
Stein Bros. Mfg. Co., Chicago R-507 


Stratford Pen Corp., N. Y. City B-64 
Sturgis Posture Chair Co., 
Sturgis, Mich. R-557A 
T-U-V 
Taylor Chair Co., Bedford, Ohio R-530A 
Tee Pencil Co., Culver City, Calif...B-33 
Thomas Furniture Co., High 





St. Paul, Minn. B-153 ; " 
Queen Ritbon & Carbon Co., Inc., rian ead Co., Poplar a-569 
Brooklyn, N.Y. R-533 Bluff, Mo. : ; B-Cl 
R Transkrit Corp., N. Y. City B-L7 
; Tri-Par Mfg. Co., Chicago R-533A 
Rand McNally & Co., Chicago B-75_— Triner Seale & Mtg. Co., Chicago B-52 
Random House, N. Y. City B-C10_ Y. S. Envelope Co., Springfield, 
Reliance Pencil Corp., Mount Mass. B-123 
Vernon, N. Y. : B-72 Victor Sate & Equipment Co., Inc., 
Replogle Globes, Inc., Chicago. _B-34A North Tonawanda, WN. Y. B-15, 16 
Reyburn Mfg. Co., Inc., 
Philadelphia, Pa. B-93 W-Y-Z 
Richter Metalcraft Corp., Mount Wallace Pencil Co., St. Louis, Mo. B-29 
Vernon, N. Y. B-L19_ Waterman, L. E., Co., N. Y. City. B-100 
Riteform Chair Co., Inc., Watson Mie. Co., Jamestown, 
St. Paul, Minn. R-537A N. Y. R-S61A 
Roberts Numbering Machine C., Weber, F., Co., Philadelphia, Pa. B-107 
Brooklyn, N. Y. B-L4 Weber Costello Co., Chicago 
Roberts, Weldon, Rubber Co., Heights, Il. B.91 
Newark, N. J. B-126 Webster, F. S., Co., 
Robinson Reminders, Westfield, Cambridge, Mass. B-59 
Mass. . B-25 Weis Mfg. Co., Monroe, Mich. B-87 
Rockwell-Barnes Co., Chicago B-108 Welch, W. W., Co., Cincinnati, 
Rowles, E. W. A., Co., Arlington Ohio B-128 
Heights, Ill. B-74 Wells Office Furniture Co., 
Royal Imprints, Inc., Lewisburg, Chicago R-5O1A 
Pa. : B-LS) = Western Mfg. Co., Aurora, iil R-504 
Royal Metal Mfg. Co., Wilson Jones Co., Chicago B-41 
Chicago R-553A, 521 Wolber Duplicator & Supply Co., 
S Chicago B-49 
Yawman and Erbe Mfg. Co., 
Sainberg & Co., Inc., N. Y. City B-98 Rochester, N. Y. B-92 
Sanford Ink Co., Bellwood, fil. B-83 Zephyr American Corp., N. Y. C...B-101 
A. M. ALLEN 
Exhibit Chairman 
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HEDGES 
TRANSFER 
FILES 


(Fermerty the 
Durability File) 














POP’LAR OAK 
TICKLERS 


“TIP-TOP” 
WOOD TRAYS 


DANDY AGATE 
CARD TRAYS 


THE “DANDY” 
BOX FILES 


Essential Office Accessories At Fair Prices 
WRITE FOR NEW LITERATURE 


HEDGES Manufacturing Co. 


Files and Filing Equipment 


2931 WENTWORTH AVE., CHICAGO, ILLINOIS 
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H. STEELE Y CIA., OPERATES ON LARGE SCALE 
(Continued from page 60) 


carried This goes out to large users of office 
equipment and is constantly referred to for their 
needs. For some time preparation of this catalog had 
been held up because of the instability of the peso, a 
condition prevalent to most business firms which were 
unable to quote prices to any extent ahead. But when 
the peso was fixed at 8.65 to the dollar and indications 
given by government authorities that this figure would 
remain constant for at least two years, the country’s 
business men were able to fix their quotations 

Newspaper advertising is engaged in on an extensive 
scale. Page ads are inserted at least once a week in 
the three leading daily newspapers of Mexico, D. F., 
“Universal,” “Excelsior” and “Novedades,’ as well as 
smaller advertisements in the foremost newspapers of 
other Mexican cities. The copy lists the leading office 
equipment lines handled, with an illustration and de- 
scription of each. In the lower right-hand corner is 
a coupon to be clipped, asking for detailed information 
on checked-off items, and enough returns are received 
weekly to keep the sales staff occupied in running 
them down. 

H. Steele y Cia., S. A.. owns and personally publishes 
a private trade magazine known as “Comentarios,” a 
60-page photo-offset, pocket-size publication contain- 
ing articles of historical and general interest. Comen- 
tarios is impressive and is in keeping with this firm’s 
high-level scale of operations. There are advertise- 
ments of the goods offered scattered throughout the 
magazine, but the impression a reader receives is one 
of entertainment and information rather than com- 
mercialism. It is published every two months and is 
sent out gratis to a select list of about 10,000 customers 
or prospective accounts. 


Mail Many Circulars 

Another well-utilized form of direct-mail promotion 
is the sending out of about 200,000 circulars a month 
to all possible prospects. Usually 6 by 9 inches, photo- 
offset, they are miniature brochures with photographs 
and descriptions of various types of office equipment. 
Supplementing this mailing are personal] letters written 
to select clients who may be interested in a specialized 
offering. 

These mailings, incidentally, are on so large a scale 
that the company has its own official branch of the 
Mexican postoffice on the second floor of the Juarez- 
Balderas headquarters devoted entirely to its own 
needs, 

Radio advertising is over XEW of Mexico, D. F., with 
the largest network in the Republic. It consists of a 
30-minute program on Friday evenings, either by a 
comedian or a musical program and is supported by 
frequent “spots” over nearly every radio station in 
Mexico 

Advertising mats are furnished to the firm’s dis- 
tributors in every part of Mexico with H. Steele y Cia., 
S. A., paying half the cost in most instances for news- 
paper insertions. Besides this ad, dealers are given 
neon signs to display in front of their establishments. 

The Mexico City staff of 50 salesmen are keyed up 
to their best efforts through incentive contests held 
regularly and confined to the office equipment division 
of the business alone. They are meant to spread out 
the base of rewards given instead of confining them to 
a few as is most often the case. For instance, every 
salesman who meets his month’s quota gets 75 pesos 
in addition to his regular salary or commission. If 
besides meeting this qualification he is first in volume, 
he receives an extra 350 pesos, with second man get- 
ting 140 pesos. Also every salesman bringing in an 
order every day for a month gets some kind of a gift. 
The jackpot occurs at the end of the three months’ 
period, when the winner of all the contests gets an 
Elgin wristwatch besides his other gifts 

Behind all this is a well-developed scientific program 
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FINGERTIP ACCESSIBILITY: Get and re- 
turn prints in order without disturbing the 
others. 

SPACE SAVING: One-fifth the space of 
others per print. 

EFFICIENT INDEX: Keep prints i in order 
without extra work or time. 

CLEAN, FLAT BLUEPRINTS: No ring, 
no stretched or faded prints. . 
MAXIMUM SECURITY: Built in vole 
lock. : 
HANDSOME, STURDY ‘hares 
TION: Channel reinforced steel | 
Handsome scuff- proof baked { s' 
able in er and grey. * ae 











‘99 75 


CABINET SIZE: 48% inches high, 31% inches 
wide and 20 inches deep. 


BLUEPRINT SIZE: Inside hanging dimensions 
29 x 42 — for prints up to 48 x 72 inches. 


rb hon oe DEALER INQUIRIES INVITED 
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Nowce or 
MARKING DEVICES 


ce 


DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 

SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 


PA STSWAPT 


SAGO ANE AN A er 


PROM OLUPN T0 | 4\,' 40), A 
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of training through visual education so that salesmen 
and other employees have a thorough knowledge of 
the products and are able to answer any questions 
about them from customers. This “movie room” on 
one of the upper headquarters floors is equipped with 
a Victor Animatograph 16-millimeter sound projector, 
a 52”x70” screen, film cabinets and other necessary 
equipment. Another valuable use of this room is to 
demonstrate to customers the actual application of 
the projection machines. 

Amplifying its educational role, H. Steele y Cia, 
S. A., operates classrooms in office machine instruction 
for students sent in by their customers. Handling of 
Comptometers, Dictaphones, and so forth, are taught 
without charge in a three-months’ course open the 
year around. Classes usually average between 30 and 
40 persons and are conducted during the day and in 
the evenings. 

Practically every square inch of the imposing seven- 
story headquarters building identified locally as “El 
Edificio Steele”, is devoted to some activity of the 
H. Steele y Cia., S. A., enterprises. It must not be over- 
looked that H. Steele y Cia., S. A., operates two other 
distinct and separate sales divisions known as the 
Division de Relojes Mayoreo and the Division de 
Importaciones Generales. 

The first mentioned division is a wholesale distrib- 
utor of many famous makes of timepieces, including 
the two private brands of H. Steele y Cia., S. A., the 
Haste and Steelco watches. 

The Division de Importaciones Generales distributes 
housewares, toys and general merchandise. 


Have 80 Distributors 


While both the latter two divisions of H. Steele y 
Cia., S. A., occupy prominent positions in their respec- 
tive spheres of the economic life of the Republic of 
Mexico, the Division de Equipos de Oficina practically 
spread-eagles the office furniture and equipment busi- 
ness of that country. The distributional setup consists 
of 80 resident distributors in various sections of Mexi- 
co who operate under their own names but are supplied 
exclusively by H. Steele y Cia., S. A., thus insuring 
coverage of every territory throughout the Republic 
In addition, H. Steele y Cia., S. A.. owns and operates 
three direct company branches in the three most 
important cities, next to Mexico, D. F., namely in 
Monterrey, N. L., Guadalajara, Jal. and Puebla. Pue. 

Each floor of the Edifico Steele is used for some 
specialized purpose such as file rooms, advertising, 
auditing department, and executive offices, with the 
wholesale showroom of the Division de Importaciones 
Generales on the third floor. Imported goods sold 
at retail are displayed on the first floor. 

The extensive file rooms on the second floor serve 
a double purpose for all the three divisions of H. Steele 
y Cia., S. A. They show a customer not only the many 
and varied kinds of filing equipment available, but 
also the application of this equipment in keeping 
salesmen’s records. Each salesman has his own row 
of visible cards with tabulated records of each account 
showing merchandise sold, dates of calls, and so on. 
Thus any of the personnel can tell at a glance what 
type of material is used by their trade; extent of 
orders, reactions to calls and other pertinent infor- 
mation which makes a valuable case history of that 
particular account. 

The company’s warehouses, mail order division, serv- 
ice facilities and printing plant at Mariano Escobedo 
248 in another section of Mexico City, about three 
miles from the main offices are, considered as one 
unit, the largest of its kind in Latin America. Occu- 
pying seven massive reinforced concrete buildings 
spread over an area of 300,000 square feet, this vast 
setup is used for four main purposes: (1) storage, 
(2) executing mail order sales, (3) servicing of equip- 
ment sold and (4) printing. 

The buildings, most of which are two-stories, are 
solidly built and bordered with large concrete ramps 
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presents 
THE NEW 
METAL -INTERIOR 
DESK ! 
























Features of This New Desk 


COMPLETE INTERCHANGEABILITY OF ALL POSITIVE-ACTION AMPLE KNEE-SPACE 
DRAWERS WITHOUT TOOLS! DRAWER CONTROL! FOR POSTURE SEATING! 
EXTRA-HEAVY PANEL CONSTRUCTION ... REMOVABLE PONTOON J INCREASED OVERALL 
MOISTURE RESISTANT! TYPE BASES! STRUCTURAL RIGIDITY 


HEIGHT-FROM-FLOOR ADJUSTMENT ~ 
RANGE OF 112”! 


J SNAG-PROOF DENSIFIED POSTS FOR OFFICEZ 
IMPENETRABLE WEAR! f 


DURABILITY AND BEAUTY OF SELECTED 
WOOD EXTERIORS! 


WIDE RANGE OF ATTRACTIVE, LUSTROUS 


¥ FINISHES .. . INCLUDING THE WONDERFUL eit fo’ 
NEW PALOMINO! 


REMOVABLE PANELS TAMPER-PROOF LOCK 
AND TOP! ‘ SECURES ALL DRAWERS! 





The Units illustrated below are available with the New Metal-Interior. Bookcases, Tables, Telephone 
Stands, Costumers and Waste Containers are furnished to match. 





5807 — CONFERENCE DESK 5896 — SECRETARIAL DESK 5807 — CLERICAL DESK 





5817 — COMPTOMETER DESK 5875 — TYPIST DESK 5809 — RECEPTIONIST DESK 


STANDARD Office Furniture is sold by leading Office Equipment dealers in principal cities and communities. See your 
representative — or write us — for details concerning the Metal Interior Desk or any other STANDARD products... . 


Tt not standard unless ct's Manufactured by the Standard Furniture Company, Herkimer, N. Y. 





AM@RICAN 


NUMB@KING*MAC RINGS 











654321 


Facsimile Impression 


For All Special Requirements 


3 MOVEMENT—S MOVEMENT 
— LEVER NUMBERING MA- 
CHINES—CARBON COPY 
NUMBERING MACHINES — 
HECTOGRAPH RIBBON MA- 
CHINES—DATING MACHINES 
—COMBINED NUMBERING & 
DATING MACHINES — PRICE 
MARKERS—SPEED SET LOT & 
PIECE NUMBERERS—-SPEED SET 
YARDAGE MACHINES — SPE. 
CIAL MACHINES ON PLAT. 
FORMS. 


Please give full details and 
mention reference numbers 
shown below on special re- 


quirements. Write for latest folders describing 








all models. 

eu | 12345 
is |e esasz 
Bate | 654921 

* 123456 ||" 1,234,567 
: 123456/|" 543212 
» 123456)" I2345 
+ 123456||» 19345 
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2 6 CREDIT 543215 
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AMERICAN NUMBERING MACHINE CO. 


ATLANT 
RRANCH 


IC AND SHEPHERD AVES. BROOKLYN 8. WN Y 
»9 WEST MADISON STREET. CHICAGO 2, Itt 
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to facilitate truck loading and unloading. They em- 
ploy the most modern equipment including fork-lift 
trucks with palletized boards which are tremendous 
time-savers. 

Each building of this “Mariano Escobedo” unit is 
devoted largely to its own specialized purpose. For 
instance, the heavy supplies of steel furniture and 
chairs, typewriters, adding machines, dictating ma- 
chines and wall clocks are segregated on their own 
floors or in separate edifices. 

The technical department with 60 mechanics, housed 
there, is prepared to give immediate servicing on 
Halda typewriters, Victor adding machines, inter- 
communications systems and related office equipment. 
This department has its own cabinets and trays con- 
taining every conceivable part on hand for repairing 
all types of equipment. Conveniently located to the 
technical department is the engineering department 
to plan installations, supply draftsmen and furnish 
other special service and information 

Do Extensive Printing 

The printing plant has enough work just from the 
company to keep almost 30 employees occupied on a 
full-time basis. Besides, extra help is called in for 
binding work occasionally or during the rush of the 
holiday season. The equipment, consisting of Kelly 
letter presses, Harris offset presses, Linotype and 
Ludlow equipment and trays of type, is used to print 
the magazine “Comentarios” and to produce the heavy 
output of promotion material consumed regularly by 
H. Steele y Cia., S. A. Although no outside printing 
is handled, a concession is made to the firm’s cus- 
tomers who require time cards, index cards or other 
specialized printed needs. 

Even the employees’ personal needs are: not over- 
looked at Mariano Escobedo, for a special building 
was constructed as a restaurant where meals are 
served at less than cost. 

In commenting on the over-all sales conditions, 
Edgardo Sanchez Simonson, manager of the Division 


de Equipos de Oficina, declared that volume has. 


decreased about 40 percent from last year, due largely 
to the devaluation of the peso, a drop in sales exper- 
ienced by most other business houses in Mexico. Be- 
cause of the increased price of the American dollar 
in terms of the Mexican peso, it has been increasingly 
difficult for customers to purchase needed goods which 
have to be imported. As a result they are turning to 
domestic products when available in the Republic. 


Office Furniture Tops Sales 


“A good example of this trend,” said Sanchez 
Simonson, “is found in steel and wood furniture, the 
importation of which is banned as such furniture is 
made in Mexico. We can afford, therefore, to sell at 
about half the cost of the American-made product 
and the quality of our furniture compares favorably 
with that of the foreign products. Thus office furniture 
easily tops our merchandise sold” 

Second in sales are Halda typewriters, followed by 
Victor adding machines, Dictaphones and wall clocks 
But here again the company is confronted with diffi- 
culties over which it has no control. Immediately 
after the war, H. Steele y Cia., S.A.. was hampered 
by restrictions, some of which still continue. Thus 
buyers of Acme Visible filing cabinets and Meilink 
safes must pay heavy importation duties in addition 
to the added expense of freight from the United States 
all of which often makes such purchases prohibitive 
to the ordinary concern. 

Of the importations effected by the Division de 
Equipos de Oficina into Mexico, about 90 per cent come 
from the United States. The balance originate in 
Sweden which country is gradually assuming more 
importance in the Mexican market. From that Scan- 
dinavian country come Hugin cash registers, Halda 
typewriters and Facit calculating machines. 

H. Steele y Cia., S. A., bears the name of its founder 
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profit from 
the quality of 


KE qp0/d/ 


office furniture 





Leopold office furniture installation for Council! Bluffs 
Gas Company by Emarines, Council Bluffs, lowa 


OP executives demand that the appointments of their offices have 
the high quality of design and workmanship such as Leopold has supplied 
to progressive business organizations for generations. 

[he character and dignity of Leopold styling appeals strongly to the men 
who make decisions to buy. And, these men appreciate the added 
efficiency which Leopold has given users since 1876. 

Dealers and office buyers alike, profit from the quality of 


eopold furniture. 


nt Léqeo/e vanran 


BURLINGTON, IOWA 


MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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~ new sectional 


— bel . , cf 


Amazing 
44 Armchair by ‘Thomas’ 










3 great features: 


l. ARMS THAT RAISE AND LOWER 
ARMS UP: Chair is a handsome armless 


chair to be used singly or combined. 


ARMS DOWN: Chair is a luxurious 


club-type armchair. 





a ae 


2. CAN BE USED AS SECTIONS 


Two or three of these units combine to make a truly magnificent 


sectional seat or sofa. 


s NEW COLOR, BEAUTY, DURABILITY 


Covered in Kalistron, the new prize-winning covering material, these 
chairs combine outstanding beauty with absolutely new wear resistance. 
Kalistron is transparent Vinylite with color fused to underside. Won't 


scufl, scratch, « hip, crack o1 peel. Cleans with a damp cloth Available 





in wide color range. 





FURNITURE COMPANY iicu ros, norrn carouna 
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and president, Harry Steele, a native of San Antonio, 
Tex., who still maintains offices in the Milam Building 
in that city. Foreseeing the needs of the Repulic of 
Mexico, Mr. Steele began his enterprise some 30 years 
ago and it expanded so rapidly that he put up the 
present main building, “El Edificio Steele” in 1942 and 
the “Mariano Escobedo” unit in 1946. Although the 
Republic of Mexico is currently going through a very 
difficult economic period, as are many other countries, 
H. Steele y Cia., S. A. has unbounded faith in both the 
present and the future of Mexico. During the past 
three decades of successful operations under many 
diverse conditions, H. Steele y Cia., S. A., has always 
managed to surmount any intermittent periods of 
instability and the executives of this company have 
every confidence that the Republic of Mexico and 
H. Steele y Cia., S. A., will both continue to march 
down the road of progress exactly as in the past. 


oe 


FRENCH MANUFACTURERS PAY VISIT 
TO SECURITY STEEL EQUIPMENT PLANT 
Three French manufacturers, desiring to make an 
inspection tour of a steel office eqipment plant, con- 
tacted the Department of Commerce, where arrange- 
ments were made. The plant selected was the Secur- 
ity Steel Equipment Corporation, located in Ave- 
nel, N. J. 
The visitors made a complete tour of the plant, ask- 
ing many questions through their interpreter. They 





FRENCH VISITORS INSPECT PLANT OF SECURITY STEEL 

EQUIPMENT CORP.—Mr. Krauser, Jean Monfrey and Albert 

Rumet, interpreter, check construction details of a file at 
Security Steel Equipment plant in Avenel, N. J. 


expressed admiration for the modern facilities and 
methods employed in the manufacture of steel office 
equipment, and were impressed by the high standards 
demanded in American products, and with the skill 
required for quality workmanship—the meticulous 
planning needed to achieve steady production. 

Mr. Monfroy’s parting words, interpreted by Mr. 
Rumet, were, “So this is what makes America such a 
fine, strong country—skill, intelligence, co-operation, 
planning, and the very finest methods of operation. 
Viva Crestline.” 

ee 
HANSON OFFERS NEW COUNSEL SERVICE 

Walter “Doc” Hanson, 303 Buckeye Building, Cleve- 
land 15, Ohio, is now offering Varityper users the 
benefit of his 18 years of experience with these office 
machines. He is merchandising a “Counsel Service” 
on all types of Varitype problems. This is a mail order 
service and the user has only to send Mr. Hanson a 
complete list of the Varityper problems, the serial 
and model number of the machine and samples of 
work done. He will carefully study each problem and 
then send information to help in making the neces- 


. tm 
AS UILIC 


OFFICE APPLIANCES, October, 1949 























FLO-MASTER INKS are NOW 
Diessed tor Business” 


Filling Flo-master Fountnbrushes is now a pleasure 
instead of ao project. The new self-dispensing con- 
tainers SAVE TIME — SAVE INK - and SAVE TEMPERS. 


IN A TUBE 


4 ounces 





Tube made of transparent ‘‘cleor- 
site” 

Permits instant identification of 
color 

Spout-like neck means speedy pre- 
cision-filling 

Light weight saves shipping costs 


IN CANS 


Yq pint — pint — quart 
Replaces old glass containers 
@ Self-dispensing spouts for direct 
filling 
No loss through breakage 
@ Lighter weight saves 50% in ship- 
ping costs 









Yes, Flo-master inks are ‘dressed for busi- 
ness’ — your customers’ business and YOUR 
business. Make the most of the containers 
by displaying and pushing Flo-master Inks 
In 7 colors and black. Write for attractive 
sales helps to Cushman & Denison Mfg 
Co., 135 West 23rd St., New York 11, N.Y 


bo- WOUSECN 









FOUNTNBRUSH 
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GET THE MONEY! 
For XMAS SALES! 


AND EVERY DAY 







BECAUSE 


FOUNT-O-INK 


are business builders. 


INSTANT STARTING. Capillary tip-filling 
pen is always clean, full and ready. 

PEN ACTUALLY FILLS ITSELF immediately 
when set into the fount. 

CONTROLLED INK FLOW. Storage feed 
holds enough ink for the pen to glide over 
pages of writing or piles of signatures 
NO MESSY WELL FILLING EVER! A whole 
bottle of ink goes into the set to last for 
months. Hydrostatically sealed to keep 
fresh. Delivered to the pen just as used. 
SAVES COST. Inexpensive stainless steel 
points. Long years of life with 14K gold 
points. 75% of ink is saved from evapo- 
ration. 

SAVES TIME spent in endless dipping, fill- 
ing, and struggling with dry pens. 

BUSY EXECUTIVES want FOUNT-O-INK, 

















the pen that will write when they want to 
write. They like the prestige of the massive 
Executive Style with solid gold points to 
wear for long years of smoothest writing. 
They like the streamlined inexpensive sets 
that put efficiency into their organization, 
and earn their cost in upkeep saving. 


SPECIAL TYPE SETS for special purposes 
lead to large profitable installations for 
dealer. 

FOUNT-O-INK DEALER HELPS AVAILABLE: Sales 
manuals and circulars, unique new display pieces, 


sales training and promotion films, Television and 
other advertising. Send for Catalog and Price List. 





co 


NK Cc 


GREGORY FOUNT-O-INK 
Los Angeles 65, Calif. , 


PR SRE 
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MEETINGS—DINNERS—CONVENTIONS 
(Continued from page 82) 


taking, assisted by “Sticky” Friedman. 

Farnham Stationery & School Supply Company had 
some 25 in attendance for the golf and dinner. Bill 
Smith and Herb Walsh of Ace Fastener Company flew 
in from Chicago to add their entertainment in the way 
of after-dinner speeches. 

Among the prize winners were Vic Andrist, Warren 
Rebholtz, Bud Boemer, Ray Johnson, Ray Hammond, 
M. W. Knoblauch, Arthur Walker, Clark Walker, Del 
Deming, Clarence Benson and Tom Erickson. 

The committee responsible for the successful outing 








am 


AT SOUTH ST. PAUL GOLF OUTING 

1. Ray Johnson, Quality Park Envelope Co.; Stan Stenvig, Quality 
Park Envelope Co.: Arnold Berglund, Joseph Dixon Crucible Co.; 
Vince Ochs, Blue Cross Hospital Service. 

2. Bob Jerue. McClain & Hedman Co., St. Paul; Ra 
tional Blank Book Co.; Dick Boemer, Henry E. 
St. Paul; Charlie Regan. Globe Publishing Co., Inc., South St. Paul. 

. Fred Luley. Dennison Mig. Co.; Whit Cader. Hal Kosanke and 
Harold Groth, Minnesota Mining & Mig. Co. 

all of 


Hammond, Na- 
edelstaedt Co., 


3 

4. Del Deming, Art Walker. Vic Andrist and Clark Walker, 
Farnham Staty. & School Supply Co., Minneapolis. 

5. Henry Huette, Autopoint Co.; Herb Fall, Japs-Olson Co., Minneapo- 

6 


lis; Oscar Bertelson, Bertelson Bros., Minneapolis. 
ckerman, Piatt Neller- 


. Al Sturm, Quality Park Eenvelope Co.; Phil 
School Supply Co.. 


more and Fred Grube. Farnham Staty. & 
Minneapolis. 
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Vow 





the customer -interest evoked by 
our big, colorful national advertising 
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campaign is tied right to this eye- 
catching display for your counter... 
dramatizing with a real red feather 
the wonderfully easy action of the 
finest stapler that ever saw the light 
of day... 


PUT IT ON YOUR COUNTER 
AND WATCH YOUR SALES 
GO UP! 


The new ‘‘feather-touch’’ HOTCHKISS 
DIRECTOR staples, pins or tacks with 
the least possible pressure . . . loads 
in the least possible time . . . delivers 
a lifetime of smooth stapling with the 
least possible attention. It’s all-steel 
for strength ...all-chrome for beauty 
... with new horseshoe base for 
greater stability—new broad top for 
greater comfort—new front plate for 
easier cleaning—new anvil for positive 
pinning or stapling—new feed-control 
for jam-free operation. 
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Office, Home and Industrial Stapling and Tacking Equipment 
NORWALK, CONNECTICUT 














She Clark Lire 
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OPEN FACE FILE RACK 


* ECONOMY FILING 


Increases filing space 


Decreases floor space 
needed 


Lowers cost of filing 


* IDEAL FOR 


Hospitals 

Clinics 

Insurance companies 

Educational institutions See Us During the N. S. A. 

Governmental agencies 
and many others 

Complete filing systems or write for full particulars. 
to fit any need 


CLARK LINE SHELVING 















Convention 

















Immediate delivery All shipments | 

Complete size range F.0.B. 

Superior quality | Minneapolis 

Stronger 

Attractive appearance 

Sturdily built LIBERAL 
DEALER 


2 colors—Olive Green 
Harbour Grey DISCOUNT 


SEE OUR DISPLAY 


IN THE WEST ROOM, BLACKSTONE HOTEL, 
CHICAGO, OCT. 2-6—ACROSS THE STREET 
FROM THE CONVENTION HOTEL. 


R. K. CLARK CO. INC. 


2840 4th Ave. So. Minneapolis 8, Minnesota 
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: PROTECTAFILE 


eeeee IT’S NEW! 






IT OPENS AN ENTIRELY @ 
NEW MARKET e 


A MOVEABLE STEEL VAULT 


" . that fireproofs present wood or steel files. 
As Any filing cabinet can be moved easily into 


MORE TWIN CITY GOLFERS the vault and be protected from fire and 
Russ Wheeler, Curtis 1000, Inc., St. Paul; Dan MacDougall, Sta- burglarv 
tioners Loose Leaf Co.; Ed Erickson, my | —- won f Inc., ZL 7° 
o. 





Hibbing: Wally Hubbe. Thomas & Grayston —~ = . 

2. Stan Griebel. Yawman and Erbe Mig. Co.: Parle Coo ey. Bates Tv > TROT , Poll 4 ‘ 

Mig. Co.; Van Aura, Hibbing Office Supply, Inc., Hibbing; Frankie he PROTECTAFILE will instantly appeal 
Dandrow. Leslie Schuldt Co., St. Paul. to business and professional men or anyone 
Mel Sowell, Esterbrook Pen Co.; Tom Erickson, Bertelson Bros., ° fili 4 Wi - d 
Minneapolis; Warren Carlson, Wilson Jones Co.; Earl Vonda, using ing equipment. lerever records 
Thomas & Grayston Co., Minneapolis. 

4. Howie Schaub, Schaub Office Supply Co.; Gordon Vars, Curtis should be protected from fire, you will find 
1000, Inc., St. Paul; Jim Roche, Carter's Ink Co.; Berk Ertl. Amer- interest in the PROTEC TAFIL FE. Its sim- 
ican Lead Pencil Co li “he 1 ill k ’ : 

5. Elmer Dalldorf. Paul H. Smith, Brushmakers, Inc.; Clarence Benson plicity and low cost will make sales easy. 


and Ed Janicke, Farnham Staty. & School Supply Co., Minneapolis. 
6. Forest J. Gorsuch, Bob Vincent, Paul J. Stopka and George Walseth, 


Farnham Staty. & School Supply Co., Minneapolis. All welded construction throughout 


1” proven insulation plus dead air space 
3 way positive action bolt locks 

Sizes for both letter and legal files 
Requires very little extra floor space 

@ Shipping weight 225 pounds 


> 


as composed of Stan Griebel, Ray Hammond, Merrill 
Hasty, Roy Clarke, Fred Schaefer, Ed Friedman, Char- | 
ley Regan and Jack Guntrum. 


_—~—_ 
SPEED PRODUCTS CONDUCTS SALES MEETING 





In spite of the sweltering New York August heat, Low list prices, which eliminate sales resistance, 
all the representatives of Speed Products Company plus high discounts guarantee you large profits. 
ot together fo! week of stimulating and rewarding WRITE FOR CATALOG, PRICES, AND DISCOUNTS 
ales meetings. Jack Linsky, president, presided over 4 E 
the meeting EXCLUSIVE DEALERSHIPS ARE AVAILABLE 
rhe Speed representatives made a thorough tour of 
the plant, going throu ohh the complete process to catch | ’ 
them up on the improvements, the mechanics and the ROTECTAFILE COMPANY 
exclusive features of the products manufactured by 
Speed. They got some first-hand knowledge of what | 
goes into these products. 112 W. 19th ST. + KANSAS CITY 8, MO. 
During the course of the meetings the men received | 
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Barcalo Feature? 


| the no insult to your sales talk when customers fall 

asleep in Barcalo Reclining Chairs. It’s just that 
the chairs are so comfortable — so supremely comfort- 
able that sitting and leaning back in them is practically 
all the sales effort required ! 


Of course, you can point out that no other chair gives 
so many exclusive benefits. For instance, there’s Scien- 
tific Reclining Action . . . the Barcalo Reclining Chair 
adjusts instantly to any position from upright sitting 
to full reclining, and supports the body at five vital 
points. Patented ‘Floating Comfort” is another exclu- 
sive. And graduated spring tension in back and seat, 
plus genuine shredded foam latex seat cushions which 
give extra comfort. No other chair gives your cus- 
tomers all these features ! 


Another thing that will sell a lot of Barcalo Reclining 
Chairs for you is the eye-appealing choice of coverings 
—rich leathers, striking plastics and fine fabrics, in 
colors to match any background. 


when 


So don’t worry if your customers fall asleep . . . 
a 


they wake up, they will never be able to say ‘no’ 


THE ONLY RECLINING oe 
CHAIR MADE WITH Sag 
PATENTED ay —~*g 
“FLOATING COMFORT" J 
RELAX 





Executive Chair Division 


BARCALO MANUFACTURING CO. 


166 Chandler St., Buffalo 7, New York 
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AT AUGUST SALES MEETING OF SPEED PRODUCTS CO.. 
INC.—Despite sweltering heat, all Speed Products represen- 
tatives got together for a week of the most stimulating sales 
meetings ever held by the company. Top: President Jack 
Linsky with five long-time representatives with more than 
20 years’ service—Art Carrow, Earl Prentzel, Carl Kaufman. 
Lew Foster and Earl Howe. Center: the demonstration table 
where products and sales promotion tools created by Speed 
were put to good use during meetings. Bottom: the sales 
force poses with President Linsky and his promotion staffs. 


an interesting picture of the stationery industry from 
its awkward beginnings not so long ago, and the course 
of its very rapid growth, and they got a look into the 
pioneering spirit and the know-how that made Speed 
Products successful. 

President Linsky met five of his long-time represen- 
tatives, men who have been‘selling Speed Products for 
more than 20 years. They are Art Carrow, Earl Prent- 
zel, Carl Kaufman, Lew Foster and Ear] Howe. 

acne Se 
CHICAGO'S BOWLING STATIONERS OPEN SEASON 

The 1949-1950 season of the Stationers Bowling 
League of Chicago opened at the Arena Alleys, 333 E. 
Erie St., on Tuesday, September 6. The league this year 
is comprised of 12 teams, a decrease from the 14 teams 
of the past several seasons. 

Keglers affiliated with the stationery industry may 
still participate as substitutes by contacting Dick Sing- 


er, Globe-Wernicke Company, at 731 S. Wells St., or by 
calling WAbash 2-4652. 

Officers of the league are Frank Giuntini, Utility 
Supply Company, president; Richard Singer, Globe- 
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There’s a JACKSON DESK 
... for Every Business Office! 
THE OFFICE MASTER Line 


No. ST!759L—Adijustable height typewriter plat- 
form—five positions of height—26" to 32" from 
floor. Walnut desks are genuine Walnut exterior, 
finished in Suntone No. 2 Walnut. 

Oak desks are genuine comb grain White Oak, 
and are finished in Softone Oak No. 2. 

Interiors are of Oak and all drawers are dip 
treated with a preparation which inhibits shrinking 
and swelling and which eliminates sticking. Top size 
is 58!/.''x30!/,". All desks have Hardened Legs on 
each side of knee space. 


No. STI759L 


No. F1765—Executive desk in Walnut or Oak has 
dictation slide on back of desk. Double file drawer 
is mounted on ball bearing roller suspension. Finger 
tip operation. All desks are adjustable for height 
from 29"' to 30!/,". Top size 64!/2"x34!/,". 


No. F1765 


No. CF1776—Conference desk for executives who 
have frequent conferences with small groups. Top 
size is 76x39". The desk has 9" overhang on both 
ends and back. This desk embodies the most desir- 
able features for efficiency and utility. 


Desks are now available on short notice. Write 
for literature describing the complete line of 
JACKSON DESKS. 


No. CF1776 
VISIT JACKSON DESK DISPLAY 


) WELCOME NSA CONVENTION © ““nOOm sis-a 

| 

JASPER OFFICE FURNITURE COMPANY 
JASPER, INDIANA 
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“EASY TO GET AT” 
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WITH 4 BRAND NEW MODELS 




























NEW P-22 HAND STAPLER NEW G&G IMPROVED #105 STANDARD STAPLER 
Heavy Duty Industrial Plier Type Streamlined Beauty with Bulldog Performance 
Reaches into “Hard-To-Get-At’’ Places Stapler - Tacker - Plier 
Loads 150 Staples Temporary and Permanent Stitch 
Same Machine Takes 2 Size Staples—'4”, 5/16” Fastens Up To 40 Sheets of Paper 
Reach 21,” Reach 2%” .. . Weight 11 oz 
All Steel Construction—All Chrome Finish Loads 105 Standard Staples 4” x %4” 
Sh NEW T-32 GUN TACKER NEW #202 STANDARD STAPLER 
a Automatically Shoots A Staple Wherever A Tack Can Rugged Beauty Stapler For Heavy Commercial Use 
s Be Driven Combination Stapler and Tacker 
. Replaces Hammer and Tacks at Trigger Rate Speed Temporary and Permanent Stitch 
* Same Machine Takes 3 Size Staples—3/16", 4%", 5/16” Fastens Up To 40 Sheets of Paper 
All Steel Construction—All Chrome Finish Reach 34 Weight 16 oz. 
Loads 150 Staples Loads 210 Standard Staples 42” x 4” 
SEE THEM AT THE NSA SHOW — BOOTH L17 
If you cannot get to the Show, send for our New Catalog Sheets — Be sure you're on our Mailing Lists 
ATTRACTIVE WINDOW DISPLAY POSTERS ARE WAITING FOR YOU 











a A STAPLING MACHINE FOR EVERY 


row. Fastener Co., Inc. 
, Lightstone Sales, Montreal 


Silisokiyn 6. New York PURPOSE and EVERY PRICE RANGE rete 


f _ B. Sternberg, Los Angeles 


Canadian Distributor: 






or 


EVergreen 7-5144 
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Wernicke Company, vice-president; George Mersman, 
Marshall-Jackson Company, secretary, and Joseph 
Redmond & Son, treasurer. 

a vn 


LUGGAGE & LEATHER GOODS MANUFACTURERS 
OF AMERICA HOLD llth ANNUAL CONVENTION 

For the fi time in the history of the Luggage & 
Leather Goods Manufacturers of America, Inc., the 
association’s annual convention and show were held 
in conjunction with each other at the Hotel New 
Yorker, August 5, 6 and 8. Buyer attendance, accord- 
ng to Maurice A. Levitan, executive vice-president, 
topped last year’s total by 20 per cent. The 187 exhibi- 
tors played host to 2,432 buyers, who showed intense 
interest in the displays despite the heat. Buying 
activity tended to be mixed, according to exhibitors, 
with 
better than high-quality grades. 

The annual meeting opened with a board of direc- 
tors’ meeting on Friday, August 5, under the chair- 
manship of Leo Stein, Stein Bros. Manufacturing Com- 
pany. Discussed at this meeting were membership, 
the Personal Leather Goods Show in Chicago a month 


Just 


earlier, Fair Trade Practices and the excise tax on 
leather goods. The board at a subsequent meeting 
named the Morrison Hotel, Chicago, as the site of 


next year’s show in February, 1950. Industry statis- 
tics, a traffic report, and the report of the nominating 
committee were also heard. 

A brief membership meeting of the association was 
held on Saturday, August 6, at which time all subjects 
discussed at the directors’ meeting were presented by 
the chairman and passed or rejected by vote of the 
membership. The entire slate of officers nominated 
was unanimously approved. Named as president for 
the ensuing year was Thomas A. Buckley, head of 
Buxton, Inc., Springfield, Mass. 

The final day of the convention was devoted to a 
general industry meeting in the Hotel New Yorker’s 
Grand Ballroom on Monday, August 8. This session 
was largely devoted to a report of the show about to 
be opened and to a stirring address by General Joseph 
W. Byron, a former director of the National Security 
Resources Board. The meeting adjourned promptly 
for the opening of the National Luggage and Leather 
Goods Show at 1 p.m., with more buyers registering 
the first hour than during the entire first morning 

f last year’s show. The show continued through- 

it Tuesday, Wednesday and Thursday, with Fri- 
day morning being reserved for last-minute buyers 
and for packing and closing. The convention came 
to an official close with a dinner dance at the Hotel 
Statler on Thursday evening. 

<> - 


56 PLAYERS ENJOY HORDER GOLF TOURNEY 

Perfect weather and rolling terrain provided pleas- 
ure and problems for the 56 Horder employees and 
manufacturer representatives who participated in 
Horder’s annual! golf tournament at Bartlett Hills, just 


west of Bartlett, Ill., on Saturday, September 10. Some 
players had to leave before dinner was served late in 
the afternoon it a number of non-players appeared 
) take their places so that 55 sat down to enjoy tasty 

fried chicken 
Low gross among Horder employees was 84, scored 
by Larry Johnson of the Ohio St. store, who was duly 
iwarded the Horder trophy. Second low gross, 85, was 
made by Allen Atchison of the warehouse. Dick Arno- 
of the Wa h store turned in an 87 for the third 


v gross prize. Low gross for the day, a 78, was reg- 
tered by Norbert Burgess, Sanford Ink Company. 
Prizes for | other golfers were awarded on the 
Peoria system, with almost everyone receiving some- 


thing. Two | door prizes for non-players were 
also awarded 

Horder exe ves present included: H. G. Horder, 
chairman of executive committee; C. W. Harris, 


president: G. A. Dean, vice-president; and C. B. Horr, 
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medium-to-lower-price lines faring somewhat | 





STORMS 


QUALITY PRODUCTS 


CARBON PAPER 
INKED RIBBONS 
CARBONIZED ROLLS 


“The Complete Line” 
DEALERS ... 


INCREASE your sales. Compete with confidence. 


Sell highest grade merchandise produced and 
guaranteed by a reputable manufacturer with a 
thorough knowledge of DEALER requirements. 


H.M. STORMS COMPANY serving the DEALER 
TRADE EXCLUSIVELY for more than HALF 
CENTURY is exceptionally well equipped to 
provide everything required in CARBON PAPER, 
INKED RIBBONS AND CARBONIZED ROLLS. 


We have complete modern facilities for pack- 
aging and imprinting under dealers private 
brands. : 


Investigate our PERSONALIZED service. Carbon 
paper and inked ribbons permanently identified 
with your brand name printed directly on each 
sheet of carbon, each typewriter ribbon. A sure 
way to build repeat sales. 


Write NOW to Dept. H for details. 








®tconos evens” 


H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 
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Smartly Uesiqned 


IN MODERN 
STYLING 





4807'2 





4807 


A Natoral with 
Modern Wood 
or Steel Desks 


Will make any office .. . 
reception or conference 
room .. . comfortable 
and efficient. 





4808 


Chairs harmonize with other wood and metal 
installations. This grouping is exceptionally serv- 
iceable and flexible in office application. They 
are extra value chairs, affording 
decorators styling without fussi- 
ness. 





CHAIRS 
\ 


Write today for Catalogue No. 133, 


dealer proposition and territory open. 





The*Taylor Chair Company 


F NODEC 8\6 





Sk Ne Se a : 
/ THE TAYLOR CHAIR COMPANY, Bedford, Ohio | 
; Date | 
| Please send dealer proposition and open territory. | 
| Name : 
Address | 
| City State | 
| By Position . 


Lete® qmemenasananesan ema amana anaes oe eae ee ere 
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AT ANNUAL HORDER TOURNAMENT. BARTLETT HILLS 
GOLF CLUB, SEPT. 10—Top: Frank Rainey. golf committee 
chairman, presents the Horder Trophy to Larry Johnson 
(right) of Ohio St. store for his low gross 84. Center: Horder 
officials—C. W. Harris, president; George Dean, vice-presi- 
dent; Cort Horr, sales manager, Associated Stationers Supply 
Co. Bottom: golfers and dinner guests enjoy fried chicken. 


sales manager, Associated Stationers Supply Company 

Planning and arrangement of the outing was han- 
dled by a committee composed of Frank Rainey, chair- 
man, Allen Atchison and Wayne Barshaw 


——¢ 


PLAN MIDWEST FILING CONFERENCE 

The eighteenth annual Midwest Filing Conference 
is to be held in Chicago at the Edgewater Beach Hotel 
on October 7. Speakers will include: 

Emmett J. Leahy, executive director of National 
Records Management Council, New York, whose topic 
will be “Frontiers in Records Management.” 

James C. Messer, director of records and routines 
departments, Peoples Gas Light & Coke Company, 
Chicago, also president of Systems & Procedures Asso- 
ciation, will speak on “Color Psychology and Use of 
Papers for Forms.” 

Miss Genevieve Decker, vice-president, First Federal 
Savings & Loan Association, Chicago, will speak on 
“Personnel.” 

Carlton E. Clift, assistant co-ordinator of New Eng- 
land Mutual Life Insurance Company, Boston, Mass., 
to be heard on “Advantages of Shelf Filing.” 

Hobart H. Sommers, assistant superintendent of 
schools in Chicago in charge of vocational education, is 
listed to talk on “Why Young People Today Are Not 
Challenged by a Business Career.” 

Paul K. Horst, consulting economist of Chicago, will 
talk on “The Importance of Classification of Business 
Data to the Executive.” 

A round-table discussion will also be conducted using 
questions submitted in advance by the audience 
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Browne-Miorse desk 





SENIOR EXECUTIVE DESK WITH 80x40” 
PLASTITE TOP. 





THE NEW PLASTITE TOP 


. . . Itretains its beauty longer 
because it’s 


WEAR-PROOF INK-PROOF 
CHIP-PROOF 


WATER-PROOF CIGARETTE-PROOF 


VISIT BOOTH 86 at the NSA CONVENTION 


OCT. 2 TO OCT. 6 > EXHIBIT HALL ° STEVENS HOTEL, CHICAGO 


© Get Your Copy of the New BROW NE-MORSE Cotalog 


Architects of Efficiency for America’s Office 


MUSKEGON H if O Ww n e ~ Mo r se MICHIGAN 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 39 YEARS 
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Write for 
complete NEW 
Catalog 





Craftsmanship at its very best is 
exemplified in our grand new 
line ... the fine flower of 26 years’ 
intensified experience! For ut- 
most STYLE and VALUE ... it's BRIGHT! 


“ 8h. eat 


MANUFACTURERS OF Yohellored leah Fanitne 


127-133 BLEECKER STREET, NEW YORK 12, N. Y. 


ba 


Po 


RUONE: Pages a 7-566) 
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THE OFFICE EQUIPMENT 
MARKET IN SIAM 


Reinhold Thiele, Correspondent 


rQ.\HE IMPORTS of office machines in Siam are just 
i sufficie et demand. However, the supply 
exceeds the market as far as small machines such as 
staplers are concerned 

rhere is no restriction in Siam for importing office 
appliances, leaving the market free for almost any- 
thing wanted the customs duty is calculated at 
the official rate exchange. But merchants are not 


able to import excessive stocks because of the scarcity 
of foreign exchange. U. S. dollars and pound sterling 
must be bought the black market rate, which is 
22.50 ticals to one dollar, and 63 ticals to the pound 
sterling. The official rate is 10 and 40 ticals, respec- 
tively. Since the open market rate is not controlled by 


the government 
demand. Due 
chants are nov 
easier to obtain 
The only fact 


ment into Siam i 


goes up or down according to the 
the shortage of U. S. dollars, mer- 
turning to English products as the 


that will help to import office equip- 
to increase the sale of Siamese prod- 


ucts to the United States or to dollar countries, re- 
spectively, and the chief factor will be that the trade 
balance is bet r favorable with a consequent drop 
in exchange rates. Bangkok office equipment dealers 
state better terms, as for example, 90 days credit, 
would also result in considerable increase in office 


equipment impor into Siam. And they believe that 
it would help if they had more opportunity to import 


under a credit plan of say six months, so that this 
would give time to obtain dollars, thus boosting im- 
ports 


riters are invariably preferred, sim- 
improve their machines very often 


American typew 
ply because they 


and bring out new models almost every 18 months. 
This applies al to other classes of merchandise. 
Typewriters lculating machines and adding-listing 
machines come from the United States. A very small 
percentage of h imports is noted from Sweden and 
duplicating machines are supplied from England and 


Denmark 
No office equipment is manufactured in Siam. 


Demand Increasing 
n small office equipment and com- 
ionery is at present increasing, but does 
Commercial stationery lines are 


mercial stat 
not exceed 


coming forward 


from the United States in the Ameri- 
can sizes of 8% x 11, 8% x 13 and 8% x 14 inches. 
In general here are market conditions in Siam: 
SPECIAL EQUIPMENT—There is a great demand 
for American steel office equipment, but the most 


needs are met by imports from Great Britain. 
RECOVERY PLAN—The ERP and the 


irgent 


EUROPEAN 


Marshall Plan o not have any effect on the trade 
of Siam 
COMMERCIAL AGREEMENTS—No special commer- 


Clal agreement ire 


signed with countries producing 


office machines and equipment. As far as trade con- 
ditions are concerned, no foreign power excercises any 
pressure on Siam, and merchants are quite free to 
buy from anywhere they like. 

COMPETITION—It may be said that the situation is 
normal.” The volume of business in the office equip- 
ment field in will depend entirely on the com- 
panies repres¢ manufacturers in that country. 
That means if they have the ability to create the 


equipment and assure first class 


need for net 


mechanical se! the demand for equipment should 
increase trom to year. 

In closing it 1 t be said that Siam has not reached 
its full recovery economy, but it has improved its 
standard of li ke other countries, so that planned 
modernizatio1 quires new equipment 
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| nets also available. 





STEEL SECTIONAL BOOKCASES 


The Bookcase is of stand- 
ard size with disappearing 
glass front panel for clear 
visibility. Available in three 
different sectional sizes: 


H w D 
12" x 35%" x 12" 
15" x 35%" x 12" 
18” x 35%" x 12" 





STEEL TRANSFER FILES 


EASILY BUILT UP TO ANY 
DESIRED HEIGHT 


MADE IN SPECIAL SIZES 
AS REQUESTED 





LEGAL & LETTER 
Stee! Transfer 


HIGHER QUALITY FILES 

















i ° 
LOWER PRICES | 








STORAGE — WARDROBE 
AND COMBINATION CABINETS 


Made of heavy gauge 
steel . electrically 
welded construction 
and completely rein- 
forced throughout .. . 
shelves adjustable 
every two inches... 
dependable three way 
locking device. Storage 
cabinets measure 72” 
x 35"' x 18". Wardrobe 


and combination cabi- 


LOS ee SE te ma 


The all new IM- 
PROVED Parker Stee! 
Cabinet featuring 
crackle finishes in 
Green and Gray. Also 
baked-on enamel fin- 
ish in Green-Gray or 
Grained Walnut and 
Mahogany. 





WRITE FOR YOUR LATEST CATALOG 
AND NEW DEALER PRICE LIST 


PARKER STEEL PRODUCTS, INC. 


Manufacturers of Steel Office Equipment 


54-60 COLUMBIA ST. BROOKYLN 2, N. Y. 





211 






































. ‘ 3 
o od 
oO 
“Oe ‘ = 
y 
a 
’ 
Y. 
+ 
5 “oe ellel: *. 
x me ULUER 


hy 

















he D 
A eo] Gsm :jele 
4 
a ' 
ig} i | > i 
48 4 . 
. * 














POSTMASTERS DIRECTED TO ASSIST THE 
NATIONAL LETTER WRITING WEEK 

Twenty-five thousand postmasters have been di- 
rected by Jesse M. Donaldson, postmaster general of 
the United States, to co-operate in the promotion of 
National Letter Writing Week, which will be observed 
for the twelfth consecutive year October 16-22. 

In letters to all of the 25,000 post offices, Mr. Donald- 
son requested their “wholeharted co-operation in the 
promotion of this event. Please get busy right away 
and work out your plans and methods of procedure 
for publicizing the event and securing the participa- 
tion of your patrons in its observance 

“Letter Writing Week is a fine opportunity to bring 
the many services we render to the attention of the 
public and to emphasize our desire to give the best 
possible service, at the same time expressing our sin- 
cere desire that the celebration of Letter Writing 
Week will bring much pleasure and happiness to mil- 
lions throughout the nation. 

Mr. Donaldson suggested that the postmasters seek 
the aid of radio stations and newspapers and expressed 
the hope that “merchants will co-operate by promot- 
ing the campaign in their advertisements and window 
displays.” 

A window display contest will offer $660.00 for the 
best windows of boxed writing paper. Retailers, to 
qualify in the contest, are required to send a photo- 
graph of their displays, which must include at least 
one official National Letter Writing Week poster, to the 
office of the sponsor, the Paper Stationery & Tablet 
Manufacturers Association, 527 Fifth Ave., New York, 
— = 

A million copies of a leaflet entitled “Here Comes 
Uncle Sam,” will be given to post office patrons during 
National Letter Writing Week. The illustrated brochure 
contains an amusing essay about the relationship be- 
tween happiness and personal letters. It was adapted 
from a radio address written and presented by Datus 
L. Lacy, a local mail carrier in Warren, Pa. The essay 
supports this year’s theme for National Letter Writing 
Week, “Letters Make People Happy.” The theme is 
illustrated on the official trade poster, of which 105,000 
have been distributed to the retail trade by sponsor- 
ing manufacturers of the association 

8 tote 
LEO TAYLOR REJOINS POLLARD-ALLING 

With headquarters in New York City, Leo J. Taylor 
has returned to the staff of the Pollard-Alling Manu- 
facturing Company as assistant to sales management. 
His duties will take him to all parts of the country, 
whenever there is need for addressing equipment in- 
volving large lists of names. 

Mr. Taylor has been an addressing machine man 
since 1918. He pioneered for Speedaumat on the 
Pacific Coast and subsequently spent 20 years selling 
addressographs in that territory. In 1938 he joined 
Pollard-Alling, working out of San Francisco. When 
the war came along he shifted to the real estate field, 
but during the whole period until his recent return to 
active service with the organization he was kept on 
the Pollard-Alling payroll. 

—>-—— 


GRAND RAPIDS LEATHER APPOINTS DETWILER 

Grand Rapids Leather Furniture Company, 201-7 
Front Ave., N. W., Grand Rapids, Mich., recently an- 
nounced the appointment of Harry J. Detwiler to rep- 
resent the company in Colorado, Wyoming, Utah and 
New Mexico 





OGe sTtTORxe 


Charles Scott Clemen came into this world to glad- 
dent the hearts of his parents, Mr. and Mrs. Clarence 
Clemen on Tuesday, August 16. He was also made 
welcome by his older brother, Robert Blair, who boasts 
an age total of something over a year and a half. Mr. 
Clemen is sales manager for the G. J. Aigner Com- 
pany, Chicago. 


Ot 
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NEW EMPIRE SERIES 1000 


has everything—makes selling easier 





mn Scene Tak f Hoosier’'s New Catalog No. 55 


[The Empire 1000 Series is a complete matching series with desks and accessories for 
every office use, including Executive desks, General Office or Clerical desks and Special 
Purpose desks. 


A quality product in Modern design at an attractive price. 


Desks in this series have all the practical utility features for saving time, saving space 
and offering the utmost in convenience. 





Dealers displaying Hoosier Empire desks find they sell easily because the dollar values Ball bearing roller 


are readily apparent. suspension slides 


Refurnishing an office with Empire desks is a profitable investment. It improves per- 
sonnel efficiency, saves office space and reduces maintenance cost. 


We invite you to see and inspect these Empire desks during the N. S. A. 
Convention at our display, Room 509 Stevens Hotel. 


HOOSIER DESK CO. JASPER, IND. =a 








Space Saving Organized center knee Semi-flush hardware Fitted for suspension 
well drawer well posts files 
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an impressive chair line 
designed to SELL MORE 


CHAIRS FOR YOU 


e CORRECT STYLING 









e CORRECT POSTURE 


e QUALITY CONSTRUCTICN 
AND FINISH 


e BEAUTIFULLY TAILORED 
UPHOLSTERY 


e ADDS DIGNITY TO 
EVERY OFFICE 


WE WELCOME YOU) Genuine Walnut and Walnut finishes. 
Office light oak and soft tone oak ’ 

Special finishes also. 
*No. 1600 and No. 980 Lines Only 
TO THE NSA ai 
CONVENTION! 


see our new chairs 


ROOM 543-A 





Jasper Seating bo. 
JASPER, INDIANA 
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ROYAL PRODUCES NEW VISUAL AID 

“Right—at the Start,” a new film designed to assist 
teachers in instructing beginners in basic typewriting 
techniques, has just been produced by the Royal Type- 
writer Company, Inc 

This demonstration film represents a planned course 
in basic typing arranged in 19 sequences for inter- 
mittent projection through a two-to-three week period 
in beginners’ typing classes. Correct usage of the 
major operative parts of the typewriter, a series of 
location drills, and a motivation narrative are included 
in the film. Unique close-up shots graphically show 
the proper use of machine controls, key-stroking and 
key-location 

The special camera effects employed during the 
drills are intended to aid the memory and attention 
of the pupils. The drills were planned to develop 
kinesthetic control of the keyboard and to instruct in 
correct stroking methods. During each drill the student 
types along with the screen demonstrator in a dark- 
ened room 
called by a teacher-narrator. 

Extensive research preceded the filming of “Right— 
at the Start The training procedures presented in- 
corporate met recommended by leading typing 
specialists as best for beginners. Stella Willins, Royal’s 
school department manager and former world typing 
champion d as technical adviser for the motion 
picture 

The Royal supplementary teaching aid is a 16-milli- 
meter, black and white sound film produced in six 
reels.. Each sequence of the film runs between two to 
nine minutes. Prints are available for rental at a rate 


nods 


serve 


of $18.75 for a period of two to three weeks, or for 
sale at $99.68. Cost of rental will be applied against 
the purchase price if the renter decides to purchase 


immediately following the rental period. 

For further information on “Right—at the Start,” 
write School Department, Royal Typewriter Company, 
Inc., 2 Park Ave., New York 16, N. Y. 

—=><- - 
CONSOLIDATED WIRE APPOINTS COOPER 

Conselidated Wire Products Company, Inc., 145 
Spring St., New York 12, N. Y., recently appointed Clint 
Cooper of 6747 Loleta Ave., Chicago, as sales represen- 
tative for part of the midwestern area, covering Chi- 
eago and the states of Illinois, Wisconsin, Minnesota, 
Iowa, Nebraska and the Dakotas. He will live in Chi- 
cago 

Mr. Cooper was sales representative for Sengbusch 
Self-Closing Inkstand Company in the Chicago terri- 
tory prior to World War II. After service in the Army 
Ordnance department in the Southwest Pacific he was 
with Ward H. Silliman, manufacturers’ 
working out of Houston, Tex. 

—_>- 
MOORE NAMES THREE DEALER MANAGERS 

Moore Business Forms, Inc., Niagara Falls, N. Y., has 
appointed three new dealer managers. Glenn N. Logan 
has been named dealer manager for the Philadelphia 
region, William L. Pierson for the New York area, and 


associated 


representative 








Elby L. Bernard for the Chicago section—GET 
WEDDING BELLS 
Mr. and Mrs. C. L. Underwood recently announced 
the marriage their daughter, Inez Underwood, to 


Arthur W. Amell of Amell Office Supply Company, 
Dallas, Tex Wednesday, August 24. The marriage 
eremony was Dallas. 

The marriage of Patricia Ann Bristoll, daughter of 
Mr. and Mrs. Blaine J. Bristoll, to James Albert Cum- 
mins, Jr. was lemnized September 17 at St. Paul’s 
Episcopal Chur Des Moines, Iowa. The bride’s fa- 
ther, associated with Koch Brothers, Des Moines, is 


of the National Stationers Asso- 


a former president 


clation 
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Each letter or character to be typed is 










|Whenever things get stirred up in a big way by 
Something New — Something Original — you 
know that there's a KISCO CIRCULAIR in back 
|of it all. 


And Now CIRCULAIR is blowing up a tempest 
of New Profits with an Original New Plan..... 
as only the truly Original CIRCULAIR can do. 
A New, Original Distributorship Plan — New, 
Original Advertising. 








CULAIR, 


that is.... 


A whole New Program with New Opportunities 
for Increased Sales — Increased Profits. 


See you at The Show. 


Or if you cannot attend — drop us a note and 
we will tell you more. 


The ” Successor Ve the Fan” 





REG. NO. 395746 





KISCO COMPANY, iwc. 
2400-40 DEKALB STREET @ ST. LOUIS 4, MO. 
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YOU INCREASED 
SALES AND PROFITS 


The we 
iow you how 


CARBON PAPERS 


TYPEWRITER CARBON BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 








clo- MFG. CORP. 


$295 Franklin St 401 Wood St 270 Latayette St 
Chicago 7, Ill Pittsburgh 22, Pa. New York 12, N.Y 
Factory: Coraopolis, Pa 


HELANDERS OPEN NEW STORE IN LAKE FOREST 

Amid a profusion of flowers from well-wishing sup- 
pliers and local merchants, Helanders swung open the 
doors of an attractive new store at 248 Market Square 
in Lake Forest, Ill., on Wednesday, August 24. During 
the three-hour formal opening, hundreds of local 
citizens called to inspect the new quarters, congratu- 
late the owners and participate in light refreshments 


+ 


wR HEH = 
: it 








AT FORMAL OPENING OF HELANDERS IN LAKE FOREST. 
ILL.-Top: Mrs. M. Lackey of Lake Forest signs the visitors’ 
register. Others in picture are Axel Helander, founder of the 
business; Mrs. Helander; Orvo Helander, present manager, 
and Mrs. Orvo Helander. Center: Manager Helander pauses 
for a flash picture with Edwin C. Roozen, Invincible Metal 
Furniture Co.; D. O. Leighton, A. C. McClurg & Co.; Richard 
W. Crawford, Joseph Dixon Crucible Co., and O. U. Olsen. 
Wilson Jones Co. Bottom: the refreshment table was a pop- 

ular spot throughout the afternoon and early evening. 

The new store, 30x60 feet, features attractive light 
green walls, cream colored ceiling, and mottled green- 
and-tan linoleum floor covering. Lighting is by slim- 
line fluorescents. All fixtures—counters, shelving and 
islands—are tan wood-grained steel, planned and in- 
stalled by Ray J. Eichenlaub of Service Steel Products 
Corporation, Chicago. The various departments are 
designated by dark red cut-out letters surmounting the 
wall shelving. The left side of the store has been set 
aside entirely for social stationery, greeting cards and 
party goods, while the right is reserved for office sup- 
plies and writing instruments. 

The rear is partitioned off for offices, will call, art 
papers and the air conditioning unit. The firm fea- 
tures Invincible steel desks and files and Shepherd 
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FRIDEN 
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model STW 


ANEW Wy 0nomae cateulator 


DESIGNED FOR THOSE 
RESPONSIBLE FOR 
PRODUCING OR 
CHECKING FIGURES .« ~. « « e this New Fully Automatic Calculator provides a 


speed in obtaining answers and an ease of operation never 
before experienced by users of calculating machines. See 
this amazing Calculator...Try it on your own work... Learn 


how it’s many new features will increase your figure work 


Friden Mechanical and Instructional 
Service is available in approximately 2ag0 
Company Controlled Sales Agencies 


production. Telephone your local Friden Representative. 


throughout the United States and Canada. Arrange for a demonstration on your own work. 
, 
-R OEN CALCULATING MACHINE CO., INC. 
. 
AE OFFICE AND PLANT + SAN tEANDRO CALIFORNIA 
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A MODERN CONCEPT IN DESIGN AND 
CONSTRUCTION OF BUSINESS FURNITURE 
FOR LIFETIME DURABILITY, UTILITY AND BEAUTY 


" HE WORLDS MO/T VEMATILE DEK 


THE NEW 3000 SERIES 


As FEDERAL " 
poem 


DESKS AND TABLES OF PRESS-FORMED, LAMINATED 









COMPLETE INTERCHANGEABILITY OF PEDES- 
TALS, DRAWERS AND TOPS AFFORDS GREAT 
ECONOMY AND FLEXIBILITY OF DEALERS' IN- 
VENTORIES. 


ALL OF THE BEAUTY OF SELECTED WOODS 
WITH THE EFFICIENCY AND DURABILITY OF 
STEEL HAVE CREATED AN OUTSTANDING AD- 
VANCEMENT IN THE CONSTRUCTION OF FUNC- 
TIONAL BUSINESS FURNITURE OF HIGH 
QUALITY. 


EXCLUSIVE 
DISTRIBUTORS 


DESIGNED AND 
PRODUCED BY 





2412 PENNSYLVANIA AVE. N. W. Tel. DI. 6868-69 ¢ WASH. 7, D.C 
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posture chairs. The entire basement, except for the 
store’s printing department, has been converted into 
a modern stockroom 

The firm was established by Axel Helander in 1922 
at 248 Western Ave., subsequently moving to 448 
Deerpath Ave. and 648 Westminster Ave., where 
the business was located for nine and 14 years, re- 
spectively. The store moved to its newly-opened loca- 
tion on July 7. Active management is vested in Orvo 
Helander, the senior partner and founder, Axel Helan- 
der, now devoting only a portion of his time to the 
business 

<_>- a 
AMERICAN LATEX ANNOUNCES NEW OFFICES 
AND PERSONNEL CHANGES 


of three branch offices and shifts in top executive 
personnel has been announced by C. M. Christie, presi- 
dent of American Latex Products Corporation, 3341 W. 
El Segundo Blvd., Hawthorne, Calif. The firm is the 
world’s largest fabricator and distributor of foam 
rubber and also manufactures and distributes indus- 
trial adhesives, tapes, coatings and allied products. 

An office has been established at 2000 N. Second St., 
Philadelphia, primarily for covering and warehousing 
the company’s new line of office chair cushions with 
Goodyear Airfoam fillers. The Philadelphia office is 
managed by J. F. Cody 


Michael Dougan has been placed in charge of the 
new Chicago office at 4306 W. Armitage St., and the 


Denver branch at 1938 Broadway is headed by Ray 
Haley 

At the head office Walter Clarke has been named 
vice-president in charge of production. T. Patrick 
Dougan, formerly head of the company’s Moltex divi- 
sion, has been appointed vice-president in charge of 
sales and Harry Gerstin has been promoted from head 
of the adhesives division to sales manager. 

No changes have been made at the company’s San 
Francisco and Seattle branch offices. 

“—_>- —— 
DITTO APPOINTS NEW WORKS MANAGER 
K. M. Anderson, president of Ditto, Inc., Chicago, 


recently announced the appointment of Edwin L. Ben- 
son as works manage! 
Mr. Benson has had almost 20 years of manufactur- 











EDWIN L. BENSON > 


ing experience with General Motors Corporation, A. B. 

Dick & Company, and the Mall Tool Company. He 

holds two degrees from the Michigan College of Min- 

ing and Engineering and served his apprenticeship on 
the bench as a tool and die maker. 
°—- —_ 

TELL CITY DESK COMPANY NAMES DIRECTORS 

The following directors of the Tell City Desk Com- 


pany, Tell City, Ind ere elected on September 7 at 
the shareholders’ meeting to serve for one year: 

Magnus J. Freisle, Volmer Franz, Alfred Goffinet, 
Karl J. Zoercher, Ear] H. Bettinger, Eugene Huthstein- 
er and E. W. Scherge! James E. Meeks is manager of 


the plant —-WBC 
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It is a conspicuous part of our pol- { Bi 
icy to help dealers put SOLD tags © a 
on Sturgis chairs. This, it should a - 
be noted, takes more than good [iim & 
intentions. The reason that the |e 
Sturgis portfolio-catalog, general “9 
sales literature and national adver- ; 
tising are so helpful to our dealers | ns 
is that we prepare them with the —_s. 
assistance of men who not only 4 , 


know their own business but yours ie” 
and ours as well. © a 


pK Mons 


PRESIDENT ow 

ert oe 

A complete line of executive, steno- ; ae 
graphic, reception and institutional —— 


chairs posture designed for the person | 
and the purpose. 





POSTURE CHAIR 
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ATLAS Presents a New 
Line of VERTICAL Filing 


for 


e OFFSET PLATES e X-RAY FILMS 
e TRACINGS e SWATCHES 
e BLUEPRINTS e RECORDS, MAPS 


THE FILE 
ALL MODEL 


Equipped with the 
new Atlas GRIP- 
DEX hangers the 
File All Model 
systematically files 
vertically office 
and law records, 
blueprints, trac- 
ings, maps, large 
offset plates, x-rays, 
swatches, etc. 
These may be filed 
alone or in folders 
or envelopes. The 
File All model may 
also be equipped 
with spring clip 
hangers. 


Construction- 
Heavy gauge steel 
with reinforced 
top, body and 
frame, ball-bearing 
casters. Finished in 
black, grey, brown, 
green or taupe 
wrinkle. 





Dimensions—30" high, 23'/2"" wide, 26" deep 
Prices quoted on larger GRIPDEX hangers and cabinets. 


ALL ATLAS CABINETS HAVE BEEN REDESIGNED 
TO MEET THE MODERNISTIC DEVELOPMENT 
OF OFFICE EQUIPMENT 





Atlas Gripdex Hanger (GIH) 
(patent pending) 


The Atlas GRIPDEX hanger firmly grasps the item to be filed ver- 
tically at the same time providing a visible indexing system. Three 
sizes of hangers are available in the GIH series, |1'/2", 14" and 
22". All Atlas cabinets may be equipped with Atlas GRIPDEX 


hangers. 


Don’t miss the new ATLAS GRIPDEX HANGER at the 
NSA Convention Booths C-2 & C-3 


Write for 
illustrated literature on the complete line 


ATLAS STENCIL FILES COMPANY 


1662 East 118th St. 
CLEVELAND, OHIO 
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GRECCO RESIGNS FROM E. H. HOTCHKISS CoO. 

James J. Grecco, connected for 14 years with E. H. 
Hotchkiss Company, Norwalk, Conn., as vice-president 
and sales manager, resigned on August 31. Despite 
his youth, Jim is an old-time and popular figure in 








JAMES J. GRECCO 


the stationery industry, having traveled both United 
States and Canada in his former position. 

Mr. Grecco is now affiliated with Raymond H. Kohl 
of Westport, Conn., dealer in office equipment and sup- 
plies. He will serve as the firm’s store manager at the 
newly-opened display store and warehouse at 77-83 E. 
State St., and will call on local trade as well as sur- 
rounding districts. 

Well-established in the Westport area for several 
years, the Kohl organization carries Corry-Jamestown 


| steel furniture, Leopold wood office furniture, Cramer 


posture chairs, W. H. Gunlocke chairs, B. L. Marble 


| chairs and a complete selection of office supplies. 


a 
IDEAL SYSTEM OFFERS NEW DISPLAYS 
Stationery dealers are interested in the new mer- 
chandising methods being introduced by the Ideal 
System Company, 340 S. Flower St., Los Angeles, Calif., 
designers and manufacturers of Simplified bookkeep- 
ing systems and tax record books, by reason of the new 
Ideal Self-Selling displays. 
Made of beautifully grained, highly polished birch 
wood, these displays provide the stationer with a hand- 





- 





IDEAL SYSTEM NEW DISPLAY 


some piece of modern store equipment that “puts each 
Ideal System book into the customer’s hands.” 
According to William E. Nevis, head of Ideal System 
Company months of research and analyzing and 
studying the needs and desires of stationers, both 
large and small, were spent in developing this line of 
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Here it is...brand new...a@ period 


desk line with modern features... Executive Desk, No. 3466. In 


addition to this model, com- 
destined to become a sales pace-maker plete line includes: clerical, 


for Imperial dealers. Windsor’s tradi- secretarial, and typewriter 
desks; tables, telephone cab- 


tional lines will please your style-con- ‘ 
inet and bookcase. 


scious customers. Recessed inside front 
legs, utility-designed drawers, and other 
modern innovations provide those 
“functional extras’’ demanded by to- 
day's practical minded executive. 
Windsor features genuine Walnut ex- 
teriors, (ustrous hand-rubbed tops. This 
is a line you can sell with pride...a 





line your customers will buy with pride. 








OFFICE FURNITURE 
d es k com pany EVANSVILE 7, INDIANA FURNITURE INSTITUTE 


a _— 
% aan ppernal MANUFACTURERS OF WOOD wy Per eee en 


FL HARLES, 3523 Perlita Ave., Los Angeles 26, Calif A. C. LAMPKIN, P. O. Box 554, Roswell, Ga 
FRED - EMPOT, | Park Ave.. New York 16, N. Y GEORGE A. LITCHFIELD, Jasper, indiana 
ARTHUR R. FREY, 385! Davenant Ave., Cincinnati 13, Ohio JAMES 8. LYNCH, 8232 Ellis Ave., Chicago 19, II! 


ENRY TH. Wescoeville, Penna ©. D. MANN, 2919 Rosedale Ave., Houston, Tex. 
H. W. KOEHN, JR., 122 Columbia Drive, Williamsville, N. Y 
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Watch Your Sales 


Go UF 


when you feature 


WRITE 


WeritE Carbon Papers and Typewriter Ribbons have.an important 
ingredient necessary to bring in the repeat business that means steady 
sales and profits. This ingredient is QUALITY. Office managers recognize 
it in the cleaner carbons and longer wear their office workers obtain 
from WRITE Carbon Paper. They like the way WRITE Typewriter Ribbons 


turn out crisper-looking, uniform letters. 


Join the profit-wise dealers who are featuring WRITE for bigger and better profits. 
Order WRITE Carbon Papers and Typewriter Ribbons today. 


Send for samples and discounts 


PROMPT DELIVERIES 


Factory: Bridgeport, Conn. 





aie :. 
oa ee 


roa ‘J : + 


420 Lexington Ave., New York 
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merchandising display equipment. Many types of sales 
helps were studied and experts consulted in the crea- 
tion of the Ideal self-selling displays which are being 
offered free to every stationer with an order for Ideal 
System books. 


These displays are offered in two sizes of counter 
models and a stand for floor models, each of which 
are complete units within themselves, by providing, 


in addition to the display element, ample storage fa- 
cilities for additional supply of books. Display cards 
and folders are likewise supplied with each unit. By 
varying the use of these units, many combinations can 
be arranged for floor, counter and window. 

In addition to the displays, Ideal is offering new at- 
tractive packaging designed to arouse customer inter- 
est. Other new features are the self-explanatory fac- 
simile sheets which are now placed in each section of 
each book. In addition, steel cabinets are likewise 
being provided for Ideai sheets. 


_—--e |}. § 
COLORFUL POSTER SIGN AIDS SALES 

Utilizing what is normally “waste space” at the side 
of the entrance in 
has considerably 
Stationers, Grand and Olive, St. Louis, Mo. 

To play up the many nationally-advertised pen lines 
carried in stock, William Kincaid, head of the store, 
used a space of ap} 


FINE 
«vt 


WRITIN 
INSTRUMENTS 


ar ov® 
PEN DEPARTMENT 
= 
- 


é 
@ e 


we SERVicE 





POSTER THAT BUILT WRITING INSTRUMENT SALES 


accentuating brand names. As shown, 
of bright blue cardboard was used, 
panel in the woodwork embrasure 

ith the headline “The finest in 
our pen department!”. Below, 
on the blue sign, were pasted cut-out trademarks from 
posters, magazine advertisements and cartons to cover 
ten nationally-known lines carried in stock. These, as 
shown, were various angles over the surface, 


colorful poster, 
a rectangular sign 
fitted neatly into a 
enclosing the 
writing instruments at 


ret or 


set al 


where they could quickly be recognized by customers 
walking through the door. 

At the bottom of the sign, a sub-head reads “We 
service all makes of pens and pencils.” 

The eye-appealing sign has aided considerably in 


building pen sales, according to Mr. Kincaid, inasmuch 
as numerous customers of the store had not formerly 
known that some of the brands listed were carried in 
stock. A surprising facet of the program was a con- 
siderable increase in service on lesser-known lines—all 
of which Mr. Kincaid traces directly to the use of this 
“waste space” 


ig 
sign 
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to the store for a colorful poster | 
aided pen and pencil sales at Scharr’s | 


REGISTRATION 


roximately 4 x 4 feet to develop a | 
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Front Stop Model AM249 


A VERSATILE DUPLICATOR 
that “DOUBLE FEEDS” for ACCURACY! 


Plus 


New Simplified Paper Ad- 
justors @ Quick Pad and 
Stencil Changing « Non- 
Leaking Enclosed Cylin- 
der @ Full Width Internal 
Inking Precision Ball- 
Bearing Construction. 


And — 

Easy-to-Clean Hammered 
Finish in 2-Tone Grey ...a 
Real Beauty! 


List Price: $149.50 plus tax 





SEE IT AT THE 
NS A CONVENTION 
ROOM 536A 
STEVENS HOTEL 
OR WRITE TODAY! 


HART 


mimeographs 
and supplies 


HART MANUFACTURING 


ST. PAUL 4, MINN 
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‘““Small Business’”’ 


colt Accounting Problems 


Here is a real time-saver—an 


—_ , ‘ 
Autographic Cash Register 
\e> «on ’ 
sO con? for all types of small business, 
gos jobbers, distributors and fac- 
or en? tories that do an over-the- 


counter business. 


Records kept confidential, available at the end 
of the day for checking and posting. Classifica- 
tion of sales made at time of entry—saves hours 
of time—gives facts and figures needed for com- 
plete records. 


Use coupon below to obtain full details. 


INDIANS 
memmereprtie 


ASH REGISTE 





INDIANA CASH DRAWER CO. 
SHELBYVILLE, INDIANA 


Please send full information on Indiana Autographic Cash 
Register. 


Company.. 
Address. 
City.......... 


Kind of Business 


Zone_____ State 





OFFICES IN HOMES USE 
MORE SUPPLIES 


RE YOU GETTING your full share of home office 

business? There’s a vast new market continuing 
to develop in this direction as the trend continues 
towards use of more office supplies in the home. Con- 
centrating on this promising outlet for office supplies 
will afford a faster turnover and larger annual volume 
of sales. Stationery is becoming more and more a 
household word and “a handy thing to have around 
the house.” 

Since the idea of a portable typewriter, table and 
filing cards as well as letter stationery in the home 
has become more widespread. In the wake of the 
portable machine that has been used by the previous 
career girl, before her role as a housewife, there comes 
the folding typewriter table for the machine that types 
out recipes on filing cards and puts them in the neat 
cabinet, and takes care of other “office” household 
chores. 

Office equipment and business desk supplies, there- 
fore, go hand-in-hand. The full-fledged “home office” 
uses about as many, and as diversified, groups of sta- 
tionery as the real downtown office—even more than 
some of the new business offices started with only a 
folding table and a “picked-up” lead pencil. 


Here’s a Good Market 


Take, for instance, one of the many well-equipped 
home offices of the up-to-date °48 model housewife 
and homemaker. She has a household ledger of ample 
proportions for her budget and her daily accounts, a 
desk calendar with space for marginal notations or 
appointments, and an engagement book such as the 
secretary maintains for her employer. 

Then she has a phone index or address book, a 
memo pad for scribblings and reminders, such as work 
schedules and marketing; and a rubber stamp for 
name and address, which comes in handy for identi- 
fication and ownership of personal and home property. 

The career girl—going into her new home to make 
a success of it—also realizes she needs an indexed 
letter-file for receipts and bills and letters, or of gen- 
eral correspondence of a business, governmental, in- 
come, property and personal taxation nature. This 
indexed letter-file may hold all manner of communica- 
tions and documents. 

Index cards are convenient for data—trecipes, ad- 
dresses, and the giving of notations or memos to 
friends of your own address and telephone number, to 
be filed in their home offices. 


Card Files Are Required 


Card file drawers are required to hold the various 
card indices used in the home, as well as large manila 
folders or open envelopes, sometimes as large as 9x12 
inches. Their usefulness may take the form of holding 
clippings and other data. 

Parcel post labels in a glued pad and tags with 
string are needed for parcels, luggage and for postal 
mailings from time to time; as well as assorted, 
gummed and colored labels for the identification of 
boxes in the home. A bill sticker with sharp spike for 
the temporary holding of bills till “paid” or receipts 
of a transitory nature, for six months or a year, also 
has great usefulness. 

Carbon paper, Scotch tape, pencils, glue, erasers, 
yellow second sheets as well as white typewriter paper, 
and the books sold by stationery stores on income as 
well as household management, are also invaluable in 
the running of a model household.—CML 


- + — > 
HELWIG RETIRES FROM BURROUGHS 
E. M. Helwig, for 18 years director of purchases for 
Burroughs Adding Machine Company, Detroit, Mich.., 
retired from that position on September 1, after 40 
years association with the growth and development 
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CHAIR CRAFT =r 


at ts best... ——- 


TAK WRN ANELE WA 
LANR TOMER) 
COMFRONT means 
1. Better Posture 


2. No rubbing .. . 
no sharp edges 


3. No creases... 
no snags 


MODEL 1408 


Stenographer 
Posture Chair 


Adjustable to pro- 


vide maximum com- 


fort with full sup- 


port. These posture MODEL 1411 


chairs are available 





i i Executive 

in genuine leather 
P » 

and DURASOL plas- osture Chair 
Offers: 


tic coated fabrics. 
. Correct Posture 


Sitting Comfort 
Scientific 


Relaxation MODEL I4!! 


CHAIRS to moot. £oory. Office Requirement. 





MODEL 30 


Seat height 30". 
Also available in 
18" and 24" 
heights. Diameter 
of seat 14". Posts 
well rounded. Full 


box rail construc- 


MODEL 213 


New low priced 
chair for general of- 
fice use that defies 


competition. Steam 





bent back posts and 
slats with edges of 
all parts well 


tion. 
rounded 


A +. 
Write for complete catalog On Display 
: o > 


AT THE NATIONAL STATIONERS 








MANUFACTURER OF OFFICE 


NeW INDIANA CHAIR COMPANY 


ASPER, INDIANA ROOM NO. 523 
wT memBer OF WOOD OFFICE FURNITURE INSTITUTE 


CONVENTION 


HOTEL STEVENS, CHICAGO, ILL. 
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Mr. Dealer: The POLAR 300 Line 
HAS SELLING MAGIC when well displayed. 


feautiful colors of topgrain cowhide. 


Nine New 
OPEN STOCK 
No. 749 (NEW) CATALOG Now 
323-25-27 North 13th St 
, Penna. 


Available. 
Philadelphia 7 


1949 


Polar Manufaeturing Co. 
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of the company, John S. Coleman, president of Bur- 
roughs, recently announced, saying: 

“Mr. Helwig will continue to be available to Bur- 
roughs contract division for counsel. The contract 
division under the direction of George E. Leitch is re- 
sponsible for the company’s relationships with na- 
tional defense agencies and other organizations for 
the production of products other than Burroughs’ 
regular line of business machines and supplies.” 

“Mr. Helwig’s wealth of experience in the purchasing 
and manufacturing fields,” Mr. Coleman said, “quali- 
fies him very well for his advisory work with this 
important activity 


_—_- 
GRIEVE JOINS THE CARGILL COMPANY 
Announcement was recently made by P. T. Pearce, 
president of The Cargill Company, that effective Sep- 
tember 1 Russell P. Grieve, Sr., became executive vice- 
president and general manager of the company. 
Mr. Grieve for the past several years has occupied 








“RUSSELL P. GRIEVE, SR. 


a similar position with Maverick-Clarke of San An- 
tonio. He is a man of wide experience in the indus- | 


try 


The directors feel that they are fortunate in secur- | 


ing the services of Mr. Grieve. Other officers will re- 


main the same, including P. T. Pearce, president; | 


Mrs. Helen G. Clemens, secretary, and John J. Clemens, 
treasurer 


—_-  —- 
EURASIAN COMMERCE DISTRIBUTES “SPIL-PRUF” 
National and international distribution of Hamilton 
Spil-Pruf desk sets and accessories has been given to 
Eurasian Commerce, Inc., 505 Fifth Ave., New York 17, 
N. Y. The only restrictions in the new sales setup are 





SPIL-PRUF DIP PEN DESK SET 


U.S. Government agencies, and the state of California. 
Eurasian Commerce has agents in principal foreign 
countries and negotiations are under way for the es- 
tablishment of plants in Israel, Greece and Denmark 
for the manufacture and sale of Spil-Pruf desk sets in 
those countries. Additional dealers are sought, both 
at home and abro: 
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Looking For New... Tested 
... Proven Office Equipment? 
BOOST YOUR SALES WITH THIS 


TYPEWRITER TABLE 


Featuring an exclusive 
Adjustable Typewriter Platform 


Priced to Sell 





> 


Patent Pending 


ADJUSTABLE 
26” to 30” 


Free chart with every table 
showing how to adjust to 
proper typewriter height. 





e Increases Efficiency 

e Adds Comfort 

e Reduces Fatigue 

e Increases Typing Speed 


Specifications: Top—width, 18 inches; length, 
34 inches; height, 27 inches. Typewriter base 
instantly adjustable to any height from 26 
inches to 30 inches. Made of Indiana white 
oak. Sturdy legs — 1%" x 1%” — tapered. 
Rigid construction. No vibration. Beautiful 
golden oak finish. Shipped knocked down. 
Easily assembled. Shipping weight: 36 pounds. 


MANUFACTURED AND SOLD BY 


HAMMOND 


| 5248 Hohman Ave . 


Desk (o. 


Hammond, Indiane 
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CAESAR’S LEGIONS ON THE 
pve MARCH SIGNALLED FOR ACTION 
Tite BY FLASHING THE SUN FROM 
a: SHIELDS IN A PRE-ARRANGED 

; CODE... 
















IN THE MARCH OF 
MODERN BUSINESS, 
GRAFFCO SIGNALS AND 
MAPTACKS FLASH VISIBLE 
COMMANDS FOR ATTENTION 
AND INSTANT ACTION 


CELLUGRAF 










MAPTACKS & ; 


3 








SIGNALS 
and MAPTACKS 





GEORGE B. GRAFF CO., CAMBRIDGE 40, MASS. 
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NSA ISSUES MANUAL ON LOOSE LEAF 

Paul E. Burbank, general manager of the National 
Stationers Association, recently announced the release 
to all dealer and manufacturerer members of the or- 
ganization of Manual No. 3, entitled “How to Sell 
Loose Leaf.” 

This announcement carries out the continued trend 
of the Association towards providing service informa- 
tion for the industry. 

The newest work, designed for the training of deal- 
ers’ salesmen, is declared to be the most comprehen- 





— ret 
- 4 


COVER AND SAMPLE PAGES OF NSA’s RECENT 
PRODUCT MANUAL, “HOW TO SELL LOOSE LEAF” 


sive yet issued by NSA. Comprising 76 pages of ma- 
terial, the manual is profusely illustrated with repro- 
ductions of forms, binders and other materials which 
make up the loose leaf industry. Over 250 illustrations, 
cartoons, drawings and photographs are used to show 
the purpose and uses of the many loose leaf business 
forms, and descriptions of the binders and accesso- 
ries which house them. Those who have seen the first 
releases of the manual have given high tribute to its 
adequacy in every detail. 

Following the success of the plan in previous issues 
a separate leader’s guide has been mailed to each 
dealer to assist him in planning and conducting his 
sales training conferences around the manual. The 
guide provides suggested time schedules and ideas for 
co-ordinating specific merchandise and local problems 
with the basic product information. Included in the 
manual itself are four sets of questions to help the 
individual salesman in his study of the subject. Each 
question is followed by the page number of the manual 
where the topic has been discussed. 

Six pages of glossary cover loose leaf terms and 
definitions collected for the first time on such a scale 
to assist beginning and experienced salesmen alike to 
“speak the language.” 

A foreword is entitled “A Loose Leaf from History’s 
Pages.” It tells how the first loose leaf book dates 
back to the days of Julius Caeser and was lost when 
the Roman fleet approached Dover with the object of 
invading England. The earliest loose leaf patents in 
America, it is stated, date back to 1837 but Page 
and McCleary conceived loose order sheets and pat- 
ented an order holder and a solid post binder for 
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A FEW OF 
_ THE HUNDREDS OF 


(SAF COMBINATIONS 
\ ‘A : \\ available from the 
\ \ Zn \ COMPLETE QUALITY LINE = 
\ _—— 


_ \A\ of WATSON FILING EQUIPMENT. 
: < © \ \ _ AVAILABLE TO You Now, 


> % a \ \ because of increased plant capacity, 
\~ these files with standard inserts, 






























or with side fillers, false bottoms 
and partitions will accommodate 
standard and odd sized forms. 


ALMOST ANY SIZE FORM 
can be taken care of without 
specially built equipment. 


THIS MEANS MORE PROFIT, 
LESS HEADACHES, and LASTING SATISFACTION 
ON QUALITY FILES FOR YOU! 


END FOR THIS CATALOG NOW! 


When you ere a dealer for the complete line 
of Watson stock files you also have at your 
tereeneects +s 007 = ss COMMON d the Watson facilities for custom- 


WATSON built equipment for Banks, Court Houses, City 
Halls and Hospitals. 


WATSON MANUFACTURING COMPANY, Inc., Jamestown, New York 
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The Ke aleigh BOO Se sete s 


Available in matgfied and selected walnut 
or mahogany veneers. 


(Inset) Rear View of Myrtle Raleigh Exec- 
utive Desk, showing Otilicty slide 
used in 8068F and 8064F . 


Spmbe 


IC ZY 
oy 


The RALEIGH—first in the Myrtle Line—stands 


first with Myrtle Dealers as it so admirably meets 





the needs of discriminating executives everywhere. 


Its gracious styling is supplemented by functional 
features which contribute materially to the comfort 


and efficiency of its users—a combination that 





makes the Raleigh an outstanding value in executive 





suites. 


If Myrtle is not represented in your area, write 
for literature on the complete line and information 
regarding the profit possibilities of our Franchise 


Arrangement. 





MYRTLE DESK COMPANY, High Point, North Carolina 
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filing them away. The first patented sectional post 
binder is dated 1892 and Baker-Vawter Company 
placed the first loose leaf ledger on the market in 1893. 

Intriguing illustrations and judicious use of type 
make the NSA manual easy to read and valuable in 
its application to the job of selling. 

The manual is available from NSA headquarters 
only to members of the association. Interested public 
institutions, however, may obtain copies at cost 
through any of their local NSA office supply and equip- 
ment dealers. A list of local dealers will be supplied 
to such institutions 0n request by the National Sta- 
tioners Association, 740 Investment Building, Washing- 
ton, D. C. « 

—>- - 
HEYER PROVIDES NEW PROMOTION HELP 

Long recogniz« for its direct policy of complete 
dealer co-operation, The Heyer Corporation has just 
announced a new and valuable advertising mat serv- 
ice available to its dealers throughout the country. 

The newspaper mats combine clever, eye-catching 
illustrations of human interest with sound selling 


ehe, 
© terribic 





HEYER ADS TO HELP DEALERS 


copy on Heyer products and the service Heyer dealers 


offer. The series consists of a “baker’s dozen” made 
up of one, two, three and four column ad sizes. 

Many stationery and office supply dealers know the 
value of local newspaper advertising and regularly use 
space to promote store traffic. Now with the rapid 
return to a buyel arket, it is obvious that these 
ready-to-run ad m vill be enthusiastically received. 
For further infor: n, address Arthur Heyer, The 
Heyer Corporation, 1850 S. Kostner Ave., Chicago 23, 
Tl] 

°*— 


MOE TURMANS TO VISIT EUROPE 
Mr. and Mrs. Moe Turman are leaving on October 
14 aboard the Queen Mary on a trip to England, France 


and Israel under the sponsorship of The American 

Committee for the Weizmann Institute of Science. 
They will be part of a group of about 50 American 

business couples from the active committees of the 


Institute who have long worked and helped in the 
raising funds for the building of the Institute. 


The group will be in Israel at the dedication cere- 
monies of the Weizmann Institute of Science in Re- 
hovoth and the diamond birthday celebration of 
Israel’s President, Chaim Weizmann. 

There will be ar ranized 18-day tour throughout 
the whole of Isra¢e ind the American visitors will 
be received by the President and Mrs. Weizmann. 

Mr. Turman expects to survey the potential for 
American office furniture in the new country, and will 
find an opportunity 1 liscuss with the various insti- 
tutions the kind of equipment that they need or may 
require in the next few years 

Mrs. Turman has long been active in women’s di- 
vision work for Israel, and the Turmans look forward 
to a very inspiratior trip 
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A HAND FULL 
OF VALUE... 


tHE SUMAT 


ADDING MACHINE 





Zipper Carrying 
ase Aveileble 





The lowest-priced 9-column adding 
machine on the market. Check these 
features: 6% pounds, short-stroke 
handle, 9,999,999.99 capacity, visi- 
ble totals, two-color ribbon, standard 


keyboard, and many other features. 


If your local dealer cannot supply 


WIFT 


BUSINESS MACHINES CORP. 


Great Barrington, Massachusetts 


you, write: 
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H. F. EDMUND KENT. 
H. F. Edmund Kent, 73, retired president and gen- 
eral manager and chairman of the board of directors 
of W. J. Gage & Company, Ltd., book and stationery 


2 

$2 

aS, - ie ae 5 2 ~~ . 
525) manufacturers, Toronto, died recently at his summer 
0 2 home, Orchard Beach, Lake Simcoe, Ont., following a 
mze heart attack. He had only retired from his position 
SE, with the firm a few months ago. 
Bee He joined this firm as an office boy 55 years ago. 
; Born in Brampton, Ont., he was past president of the 

Canadian Paper Makers Association. 


+38. 


qi 
YS 
wy 


His wife died in 1940. Survivors include three daugh- 
ters, Mrs. J. S. Gilham, Crabtree Mills, Que.; Mrs. P. T. 
Green, Winnipeg, Man.; and Mrs. J. F. Robertson, To- 
© | ronto; two sons, W. F. and Herbert F. Kent, both of 
<v™ | Toronto; a sister, Mrs. D. A. Campbell, Cleveland, 

€” | Ohio, and a brother, J. H. Kent, Toronto—SJL 
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= aE JOSEPH SAMUEL RECKFORD 
sec Joseph Samuel Reckford, 44, president of the Ameri- 
mano can Lead Pencil Company of Hoboken, N. J., died 
=z3% August 11 in his summer home at Elmsford, N. Y. He 
roo lived at 888 Park Ave., New York City 
Soom Mr. Reckford was born in New York and graduated 
ae from Harvard University in 1924. He immediately be- 
m=om gan his career with the pencil company, manufacturers 
. ~w>4™ of Venus pencils, which had been founded by his 
TTI mg 2 ee J 
LI E Quality Carbons =: 35 father, the late Sam J. Reckford. He became president 
and Ribbons build dealer S38 in 1941 
=: : . 
PRESTIGE — guarantees Pore He was secretary-treasurer of the Pencil Makers 
maximum service and satis- meas Association. Surviving are his widow, Mrs. Janet Siden- 
faction to the user. Pons berg Reckford; three sons, Kenneth, Philip and Thomas 
Sa oe Reckford, and two sisters, Mrs. Richard P. Limburg 
e bebe | . _ aria le 
LITTLE Dealer protection Gade and Mrs. Marian nanan 
eliminates competitive ef- ma. - + + 
fort. oEge DONALD G. MERRICK 
=o Donald G. Merrick, owner of the Merrick Greeting 
<u eS : 
LITTLE Factory Coopera- zoo Card Company, at Seattle, Wash., and widely known 
: Shae in the stationery trade, died late in August at the 
tion really helps the dealer mes age of 47 years. Born in Oswego, N. Y., he came to 
Seca, ° OS ; ; : 
gy Seattle with his parents at the age of five and re- 


to obtain a _ satisfactory 
share of the best customer 


requirements. 


mained for 42 years, being prominent in the greeting 
card and stationery field. 

His wife, Theresa, died a year ago. Survivors are his 
father, George Merrick; a brother, Ralph Merrick of 
Sacramento, Calif.. and a sister, Mrs. Dorothy E 
Garbo of Seattle—CML 

+t bt + 
DONALD McLEOD 

Donald McLeod, 60, president for the last ten years 
of the Spencerian Pen Company at 434 Broadway, 
New York, N. Y., with which he had been associated 
for more than 35 years, died August 9 in South Nassau 
Communities Hospital. 

The decedent was also president of Donald McLeod, 
Ltd., a Canadian corporation engaged in the manu- 
facture and sale of office supplies. 

Surviving are his widow, Mrs. Pearl Garrett McLeod; 
two sons, William and Donald McLeod, and two grand- 


children 
+ ok +F 
ALFRED H. GAYLORD 
Alfred H; Gaylord, Skaneateles, N. Y., vice-president 
and general manager of Gaylord Brothers Company, 
manufacturers of library supplies and stationery, died 
August 15. Mr. Gaylord was a graduate of Syracuse 
University, Class of 1926—-GET 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-ONE YEARS con- 
stant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 


Write for details and samples. 











L- HITTLE. GET 
,{@ ry a 
wench : H. JACK KRAMER 
Factory, Rochester, N. Y. eee | H. Jack Kramer, 60, sales manager for the Miller, 
Bryant and Pierce Company, Cincinnati, Ohio, carbon 


paper manufacturers, died at Christ Hospital in that 


“QUALITY EXCLUSIVELY SINCE 1888’ | city on July 19. A native of Switzerland, Mr. Kramer 
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Chair No. 200 


fPresen ling DNistinclive Hy ling 
and Individuality in 
Leathe: Yurnttine... 


Our furniture is designed with a thought 
for the dealer who is particular! interested in 
building customer goodwill and for the cus- 
tomer with discriminating taste for styling and 
good value. 


Each piece has been selected for its fine 
styling, depeninn construction and full value, 
to give our dealers and their customers a 
lasting satisfaction in performance. 


FRANK SCERBO & SONS INC. 


Manufacturers of 
Distinctive Upholstered Furniture 


536 Pearl Street © ##New York 7, N. Y. 





VISIT OUR DISPLAY AT 


SPACE 524A 
N.S.A. CONVENTION EXHIBIT 
OCTOBER 2 TO 6 STEVENS HOTEL 
CHICAGO, ILL. 
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5 A FEW OF THE MANY BEAUTIFUL CUSTOM BUILT STYLES BY SCERBO'' 
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Sell the lowest-priced, quality- 
built cabinets with interlock- 
ing construction. Shipped 
knocked down—Saves freight 
—Saves storage space—Pre- 
vents damage. Easily and 
Quickly Assembled 


SPECIFICATIONS 


36" x 18" x 72" 
4—Adijustable shelves 


3—Point locking device 





THE BIG setter 


No. 100. Of course you can sell this big, 


2—Chrome plated han- 
dles—one with built 


heavily built storage cabinet. Four adjustable in paracentric key lock 
shelves. Three point locking device. Polished 

Chrome handles. Beautifully finished in stan- 

dard green baked-on enamel. A husky, long- Green * gray baked en- 
life unit at an amazingly low price. ame! finish. 





DEALERSHIP OPEN ON THIS FAST-SELL- 
ING STEEL CABINET LINE—and on our Wardrobe with Hat Shelf ond 
complete line of lockers and shelving. If wastes 

you can sell fine appearance and extra- 
heavy construction at VERY LOW PRICE 
—order samples at once. Write for full 
details and prices—YOU’LL MAKE 
MONEY WITH 


” * f 








= 
SUPREME Steel Products, inc. = 





52-50 74th STREET, MASPETH, LONG ISLAND, NEW YORK ce Sviais ail 


Wardrobe Cabinet 
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the age of 17, and had been 
firm for 26 years. Survivors in- 
clude his widov son, daughter and sister—ECH 
Se ole 
rl 4 


HARRY A. CLINE 
| known over a wide western 


went to Cincin! 
associated with 


Harry A. Cline 


Washington region through long association with type- 
writer sales and service in the Puget Sound country, 
died at his home, 8918 Dolly Madison Ave., Tacoma, 


Wash., in August 


in the Puget So 


the age of 67 years. He had lived 
ommunity for the past 40 years, 


and followed the typewriter trade, both in the serv- 
ice as well a es end of the highly specialized 
pusiness 

He was bor1 Marion, Ohio, where he leaves four 
brothers and four sisters. His daughter, Mrs. Dor- 
othea Barrett survives at Tacoma, where he also 
leave two eral hildren CML 

te eh ch 


EUGENE LEMAY 
of the Tiger Paper Stock Com- 


pany of Yakin Wash., for many years, Eugene 


Lemay, 61, died August in St. Elizabeth’s Hospital 
of Yakima, Was! He had lived in Yakima, since 
1912, being most ive in the paper and stationery 
trade. He was Chippewa Falls, Wis. Besides 


his widow, Ernestine, he leaves a son, Archie Lemay 
in Seattle, Wasl a daughter in Portland, Ore.— 
CMI 


’ LJ ¥ 
-~ ne ond 
4 4 . 


FORTUNE FEATURES AMERICAN LEAD PENCIL 


A successful re iship has been built up between 
management an at American Lead Pencil Com- 
pany of Hoboken, N. J. Though the co-operation of 
the management d of the Textile Workers Union, 
which organized at the plant in 1937, Fortune mag- 
azine was enable make a close-up study of the 
company’s labor relations 

This study, entit Labor Relations at Work,” was 
published in the tember issue of the magazine. 

Accomplishme between labor and management 


over the 12-year period since 1937 are listed as: 

The basic foundation for good relations has been 

accept the principle of com- 

3. Both sides ze the necessity of keeping the 

‘ompany profitat 
4. Communicat 


union is continu 


between management and the 
formal and realistic. 
ettled fast, usually within 24 
hou! practicall ys within a week 
°—> 
ACE OFFICE SUPPLY STORE IS OPENED 

The Ace Office Supply and Printing Company has 
opened an attractive retail store at 715 Vine St., Cin- 
cinnati, Ohio there is being offered complete 
lines of loose I vices, blank books, filing supplies, 
adding machine ewriters and other office furniture 
and equipment walls and shelving in the store 
are pleasingly painted in aqua green, with matching 
linoleum flooring 
Joseph Newbaue 
the business, was f 
Printing and Stat 
number of years 

The store is ] ed in a section of the downtown 
business district heretofore, there has not been 


5. Grievances 


who is the owner and operator of 
rmerly a salesman for the Wallace 
y Company of Cincinnati for a 


a retail stationery re, and Mr. Newbauer therefore 
is in a position 1 ire considerable business from 
occupants of thi ny nearby office buildings—ECH 


==> 
WORLD MANUFACTURING APPOINTS WERKSMAN 
The World Mar turing Company, 132 W. 21st 


St.. New York 11, N. Y., recently announced that 
Stanley Werksm f 93 Federal St., Boston, Mass., 
has been appoint the firm’s eastern representa- 
tive 
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THE WEW SLOTTED MECHANISM 


for binding 


@ CATALOGS 
® MANUALS 
@ BULLETINS 
@ SALES 
DATA 





PROVIDES A FLAT READING SURFACE 
FOR FULL PAGE VISIBILITY ....... 


93) ah loc 


BINDER 























WITH THE 


“SELF-EXPANDING BACK" 


THAT CANNOT COME APART. 


An entirely new principle 
in expanding back binders. 
The patented slotted feature 
provides durability and 
automatic expansion. 


DEALERS: 


Send today for a sample 
of this new binder. It 
will immediately appeal 
to all Sales and 
Advertising Managers. 
Available in stock 
and special sizes. 


PATENT PENDING 








FOR LITERATURE AND DEALERS PRICES, WRITE TO 


THE C. E. SHEPPARD Co. 


44-07 TWENTY-FIRST STREET * LONG ISLAND CITY 1, N.Y. 
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a choice of 


COMPLETELY AUTOMATIC 
MACHINES 











NUMBERING 
200032 
MACHINES 
























Rapidprint 


The instant automatic action of the 
Machines enables a heavy volume of work to be 
efficiently handled. Most offices will be amazed at 
the increased efficiency that these machines offer. 
Combinations such as numbering and deting. time 
and numbering. remote control. dual impressions 
can te furnished. 


Write for further details on this 


NEW Rapidprint line. 


ROBERTS NUMBERING MACHINE CO. 
700 JAMAICA AVE. BROOKLYN 8,N. Y. 


a 
Oty ROBERTS -/-- 


STAMP PADS DRAMATIZED IN WINDOW 

An effective means of building the sales of rubber 
stamp pads has been “dramatizing” their long service 
reliability, the large numbers of colors available, and 
special-purpose types, according to Alexander Station- 
ers in Hollywood, Calif. 

The Vine St. stationery store has developed much 
additional sales volume through displays built around 
“commonplace” office supply items, which normally 
receive little or no display attention. Typical was the 
stamp pad display utilized during May, which occupied 
most of an entire window and created much attention 
from passersby, many of whom regularly use rubber 
stamp pads without giving them more than a passing 
thought. 

The display showed 14 varieties of stamp pads car- 
ried in stock in the store, grouped in front of a sign 
which was lettered, “Our stamp pads give more than 
100,000 impressions!” 

Laid out in the displayed rows below were multi- 
colored stamp pads, including black, red, green, deep 
purple, brown, and other colors, with samples of each 
stamped on a clear white sheet of cardboard laid aside 
each pad. The samples indicated to potential cus- 
tomers that it was possible to easily match up stamp 
pad colors with the color printing frequently asso- 
ciated with statements, billheads and letterheads. 
Scattered between the pad displays were popular styles 
of rubber stamps carried by the store, and a repre- 
sentative group of sizes, running from small personal 
signature types up to large 12 x 6-inch pads for heavy 
duty use. 

Another point of the display which caused much 
interest was-a neat display of ink eradicator sets, 
mixed in with the stamp pad displays. A small sign 
indicated how ink eradicator might be used to remove 
rubber stamps effectively, without harming the sur- 
face of the paper. Likewise, the ink eradicator was 
offered for changing mistakes on invoices, and so 
forth, without expensive retyping of forms and new 
signatures. 

A similar display was set up on a counter inside the 
store, where salespeople were instructed to call atten- 
tion to variety of colors offered, to demonstrate various 
types of stamp pads for heavy-duty and occasional 
use, aS well as ink eradicator and rubber stamps. 
RAL 





BUSINESS OPPORTUNITIES 


Export Assistance in Foreign Trade Problems Now Available—New, 
patented and tested products to keep machines busy for American manu- 





facturers may be acquired from sources outside the United States, ac 

rding to a qualified person in this industry who specializes in such 
negotiatior He points out that Great Britain, France, Belgium and 
other countries are prepared to extend manufacturing rights to the 
United States in order to receive dollar royalties so greatly needed by 
them. Manufacturers interested in new office appliances may contact the 
counsellor through this address: SEM-1, care of Office Appliances, 
Chicago 6, Ill 

Nashville Firm Wants Trade Catalogs—Brown Engraving Company, 322 
Sixth Ave., S., Nashville 4, Tenn., a firm in business since 1923, desires 
trade catalogs and price lists from the industry. Office supplies are t 
to added to the engraving and printing business 
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CORPORATION REPORTS AND 
FINANCIAL NOTES 


Mich.—Income from 





ent eed Adding Machine Company, Detroit, 


sales and service activities during the first half of 1949 was 
$45, 65¢ 14, as compared with $45,454,956 during the same period of 1948 
John 5. ¢ leman president of the company, announced on August 18 
Net profits for the first six months of 1949 were 93 cents per share of 


stock, or $4,656,317, after providing $600,000 for expenses in connection 
with the introduction of new products during the second half of 1949 
Profits for the corresponding period of 1948 were $1.27 per share, or 
$6,338,641. ‘‘The reduction in profits,"” Mr. Coleman said, “resulted from 
1 marked increase in certain marketing and engineering expenses and in 
the expenses involved in accelerating preparations for the introduction of 
new products. ‘“‘The task of filling the company’s post-war backlog was 


the adjustment of accelerated production schedule a level commen 
substantially accomplished during the first six months of 1949, permitting 
surat with existin ilies volume 
Marchant Calculating Machine Company, oom, Calif.—Directors of 
the company on September 6 declared the regular quarterly dividend, 
equal to 50 senbe per share, payable October 15 49 to shareholders of 
September 30, 1949. 
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Re lAercury Staplers and 
Mt Foot Powers give Wings to 
Every Fastening Operation 
Every step in the production of Mercury 
devices is checked by skilled technicians 
to be sure they meet the most exacting 
specifications. All vital parts of Mercury 
— Staplers are case-hardened for added effi- 
1D ciency and extra long wear. All models 
il have the patented jam-free open channel. 
7 Mercury Foot-Powers are ideal for heavy 
048, duty, high-speed stapling in a wide 
range of industrial plants. The complete 
M9. line of Mercury Staplers and Foot-Powers 
will be revealed at the Chicago Show. 
Multiple Foot-Power 
emt CONSOLIDATED WIRE PRODUCTS CO., INC. * 145 Spring Street, New York 12, N. Y 
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AN EXCLUSIVE FEATURE 
Makes This “Bank of England” 
EASIER TO SELL! 


One-piece continuous back posts bolted to the seat and to the 
steam-bent seat rail—-an exclusive strength feature that makes 
our ‘Bank of England” chairs easier to sell. 


This is a typical example of the extra quality which dealers confi- 
dently expect in all chairs made by High Point Bending. 


Our new catalog, “Chairs for all Business’, is now ready for dis- 
tribution. If you have not received a copy, write for yours today. 


HIGH POINT BENDING & CHAIR CO. 


SILER CITY, NORTH CAROLINA 


No. 6711 No. 6712 No. 6713 
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4 BLOTTER OFFERS 
GOOD ADVERTISING 


VM ANY A DEALER in office appliances refrains from 
| using direct mail advertising because he doesn’t 
know how to get up such advertisements that can be 
counted on to pay their way. 

In my own experience I have postponed a mailing 
piece about something I wanted to advertise, because 
I didn’t have an idea I thought would be sufficiently 
outstanding 

We don’t want to pay good printing and postage 
that will be just another common- 
place circular 


Much Advertising Useless 


rhis is a day when every business or professional 
man who might be considered a prospective purchaser 
of office furniture is the recipient of countless direct 
mail advertising pieces, just run-of-mine stuff not 
worth the cost of printing and mailing. 

The answer is more care in preparing advertise- 
ments that will impress upon readers’ minds facts 
that have a selling force. 

I have found that a direct mail piece may be good 
enough to bring immediate returns without costing 
an absurd figure. A postal card like the copy below 
may bring and has in my own experience brought an 
immediate query that resulted in a quick response 
that produced $300 order for chairs for a national 
bank directors’ room and made a new and valuable 
customer 

Dear Sir:—-Whatever you need in the way of 
office furniture ought to be ordered now. You know 

} you order anything, you want it 

1 begin to expect it almost as soon 
placed. In recent years you have 
had to do some tiresome waiting. Deliveries have 
been slow. We can now fill your orders much more 
promptly. Call me (Delhi 136 or 350) and get the 
lowdown on prices and deliveries. I'll have good 


news for you 


how it is when 
right along. Y 


as the orde! 


Blotter Is Effective 


ok particular pains in preparing 
(about 334 x 9 inches). The 


Just recently I 
an advertising blotter 


stocK was, OI courst 


while the other side was a high grade calendered 
surface for the best half-tone work. For the cut I 
secured a photograph of historic importance with a 
scene of a local river flood of 75 years ago. 


I knew this picture would interest and hold the 
attention of all local people, for it had never appeared 
before. It was made from an old-time (1872) stereo- 
scopic view take! riginally on a photographic wet 
plate. A high-class cut was obtained that printed 
beautifully on the calendered blotter surface. Along 
with the picture was printed the advertising message 
as shown herewith. The cut was given a bleed posi- 


tion and an explanatory caption. A mailing of these 
blotters in No. 10 legal, white envelopes aroused wide- 
spread attention and began what will be a series of 


blotters similarly illustrated. No commonplace blotter 
message with a inufacturer’s typical announcement 
will have the same effect and influence. Such a series 
of blotters mailé monthly, with catchy postal card 
messages between times, cannot fail to get results. 
=> 
E. P. MURPHY JOINS THACHER, INC. 

Thacher, Inc., office supply and equipment company 
of Topeka, Kans., has announced the appointment of 
E. P. Murphy, Topeka’s “Young Man of the Year,” as 
general manager of the firm. 

Phil Thacher, president, said: “Appointment of a 
general manager has been considered for some time 
and is a natural development in the growth of the 
corporation. It is felt that the wide-spread activities 
of the company can best be co-ordinated in this man- 
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fine grade blotting on one side, | 


Jurner Line 
Copyholder 


EFFICIENT 




















Reading plate at correct 
angle for easy vision. 
Eliminates eye strain. 

° 


Quick, easy adjustment 
for spacing from 0 to 4 
lines. 

. 


Only copyholder offering 
complete intermediate 
spacing — accomplished 
by simple pressure on the 
actuating arm. 
. 


Holds stenographers' 
notebooks and up to 
30 sheets of copy pa- 
per, 9 x 15 inches. 


Convenient back clip 
provides quick method 
of holding sheets as 
they are completed. 

e 


Chip-proof green 
crackle ename!l 
finish eliminates 


glare. 
+ 


ECONOMICAL — arm easily accessi- 


Less than half the price of compar- 
hol 
able copyholders be 
e 
Fully guaranteed for two years. Any 
part found defective during that time 
replaced at no cost 
. 
Moving parts are case-hardened steel. 
No rubber parts to wear out 
- 
Base and reading plate are rust-proof 
aluminum alloy 


Compact and portable. Can 
moved into position to 
meet individual eye require- 
ments. 


e 
Line guide support is spring steel 
Cannot become dstorted. Assures an 
even line at all times 





SEND SAMPLE ORDER NOW 


Price 


14° 


FOB BALTIMORE, MD. 


THE W. F. TURNER CO., INC. 


112-18 S. EDEN ST. BALTIMORE 31, MD. 
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Barrett 


GRAY TONE 


A NEW Hand-Operated Machine for 
Adding-Listing and Calculating with 


DIRECT SUBTRACTION 


ITEM AND TOTAL 
Capacity $9,999,999.99 


ALSO AVAILABLE IN ELECTRIC 
MODEL B-192E 


Rapid Multiplication or Division with | 


Printed Proof * Visible Printing * Visible 
Adding Wheels * Automatic Totals * 
Non-Add and Non-Print Keys * Item Cor- 
rection Key * One Position Back Spacer 
* Sub-Total Key * Automatic Ribbon 
Reverse * Weight, 12 Ibs. * Size, 6x9 ins. 


DEALERS: It pays to sell the Barrett Line...your 
territory may be open... write for details 
about our Exclusive Sales plan. 


Barrett Addin g Machine Division 


LANSTON MONOTYPE MACHINE COMPANY 
Monotype Building, Twenty-fourth and Locust Streets, Philadelphia 3 Pa. 
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ner. Needless to say, we are pleased to obtain a man 
of Mr. Murphy’s ability.” 

Mr. Murphy is a registered engineer, and was for- 
merly methods engineer for John Morrell and Com- 
pany in Topeka. He resigned this position in 1947 to 
start his own business. Since that time he has been 
associated with the firm of Maffet, Murphy and Com- 
pany 

He is 34 years old and has been active in civic affairs 
in Topeka. In 1949, he received the distinguished servy- 
ice award for community service voted by a group of 
prominent Topeka business men. He was the 1948 
president of the Topeka Junior Chamber of Commerce 

GMH 

—- 
R. E. AKERS APPOINTED BY BURROUGHS 


Robert E. Akers has been appointed supervisor of 
the retail division of the Burroughs Adding Machine 











ROBERT E. AKERS 


Company, it was announced recently by Willis E. Mor- 
gan, sales manager of the company. 

The retail division co-ordinates the sale of the com- 
pany’s products to the retail selling field. 

Mr. Akers has been associated with Burroughs since 
he joined the Knoxville, Tenn., branch as a junior 
salesman in 1940. After serving in the Navy from 1942 
to 1945, he returned to the Knoxville branch as a senior 
salesman, specializing in retail applications. In 1948 


he was assigned to the home office retail division in 
of which he has now been ap- 


Detroit, the activity 
pointed supervisor 





AN UNDERWOOD THAT’S ALWAYS GOOD FOR A LAUGH. 
—Robert Q. Lewis, popular NBC master of ceremonies and 
radio humorist, has made a clinical study of laughter. Broad- 
casting is the only business Bob has ever been in, and he 
believes a radio humorist just has to provide a pleasant 
interlude for listeners. He doesn’t aim for one climatic laugh 
after another and steers clear of visual jokes. His successful 
shows have developed a large radio audience and Bob likes 
to prepare his scripts on his Underwood typewriter. 


OFFICE APPLIANCES, October, 1949 





4% 
ie 3 8) 





49 





























‘| belong to 
an exclusive 


club,” 


says Mosler dealer, 
William A. Horne, Jr. Co at en 


Horne Desk & Fixture Company 


Atlanta, Georgia 
Business 


Week 
Nation's 
Business 
National 
Geographic 
Dun’s 
Review 
American een 
Business of year valet” Protection 
Etc. : records, 


@ Mosley Money Chest 





e6@. Sales are easy with those 
unique Mosler protection features 
and I get all the benefit from 
Mosler advertising support be- 
cause I have an exclusive 
protected territory @ @ 


If you'd like to join up 


with some of America’s 
smartest dealers, write 
today for details on the 
Mosler franchise. 






complete line 


for every need 7 Mosler 
5 i... i aes | Tes 7 7 Sate ¢. 





CHESTS — pene n tl Builders of the U.S. Gold ase Factories: Hamilton, Ohio 
CONTAINERS Vault Doors at Fort Knox, Ky. Largest builders of safes and vaults in the world 
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/ of 
/ office 
furniture 
manufacturers 


leading the parade... 


\ 


Ey of 


{ 
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to modern design 


When the modern patented line of office \ 
furniture now produced by Executive Furniture, Inc. pe af) \ 
was first introduced .. .a new era began for the 
industry. Since that date, a decade ago, other 
manufacturers have started awakening to the 
potentialities of overhanging desk tops, island 
base construction, and other customer-appeal 
features pioneered by Executive Furniture, Inc. 

\) 


Mcreover, Executive Furniture, Inc. continues 

to set the pace with constant research and development. 
Best evidence is the introduction of two new finishes that 
undoubtedly will do things to the market... Tawny Gold 
Walnut and Frosted Platinum Walnut—breath-taking! 


With three lines of modern furniture, the Senior 
Executive Line, the Standard Convertible Line, and the 
Streamline Convertible Line ... in three price ranges... 
the dealer is equipped to answer every customer 
requirement with quality desks and accessories... erent 0 
at the price the customer wants to pay. 4 


Three new typewriter desk models, in both Ps 
fixed and vertical lift type are now { 
available ... plus a variety of desks 

and accessories never before shown. 





Visit Us 


Dealers: There is stil! At NSA 
some room aboard the Executive Convention 
Room 250-A 


Furniture, Inc. bandwagon. 
We welcome your inquiry. 


OFFICE FURNITURE OF DISTINCTION 


SSBC0 7003 GONITICLS, aac. 








Post OrFice Box 1048 911 SOUTH WALKER OKLAHOMA CiTy 1, OKLA 
a sm) — 
—! 
= 
— 
— 
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1949 SCHOOI 
While it is t 


CARNIVAL STIRS INTEREST 
y for detailed reports to be assem- 


bled about the nt school opening, the 1949 School 
Carnival has ded in an outburst of promotional 
licity that rks the event in some respects as 
most successful of its kind ever undertaken. 
trade § ips sponsored different aspects of the 
yjtion—the Paper Stationery & Tablet Manufac- 
Associat of 527 Fifth Ave., and the Whole- 
ile Stationer Association of the U.S.A., 250 Fifth 


Ave both in N York City. 
A few mort 10,000 displays, each comprising 
seven lithograp] cardboard pieces and illustrating 
School Carni\ idway, found their way into dis- 
play windows etail stores throughout the country. 
This represente improvement over the first School 
of a year ago when, due to a late 
details of organization, all plans 
fillment. A number of wholesale dis- 
to Harold C. Whittemore, their ex- 
they could have used many 
thousands more—than they 


Carnival prom 


start and con 


tributors reported 
cutive secretary, that 
qaispiay 


rea 


rhaps 


Many Posters Used 


The same situation was true with respect to trade 
by the manufacturers of school 
, it was reported by the Paper 
Manufacturers Association. The 
could be determined, were quickly 
widely used in the trade as was 
pos — in view of the number produced. 

Newspal] tween 500 and 600 cities and towns 
conducted ba school advertising promotions de- 
veloping the S Carnival theme. The advertising 
campaigns were derived from kits of 54 mats of art 
work, type fa ine drawings of school goods items, 
and photographic material. These kits were sent to 
newspapers on request after mat-proof sheets were 
4,000 newspapers by Metro News- 
80 Madison Ave., New York City. 


ters, made available 
riting paper |} lucts 
Stationery and 7 let 
posters, aS ial 


+i} tad 
qcIsSLTipbutea 


triputeada to 


iper Services 
I 


The same nev s also received copies of an eight- 
page booklet lled the School Carnival Guide, which 
is helpful nning merchandising tie-ins and 


nmunity 


ivertising 


Merchant Groups Join In 


nany ust how many cannot be deter- 
ned until tl romotion is fully documented—or- 
izations of 1 chants, notably the Chamber of 

ct ead in organizing School Carnival 
promotions. A n a few places even newspapers 
with one another combined 
ipport tl ‘ram in cooperation with retail 


normal npeve 


r for the School Carnival. Early 
reports indi t the promotion can be developed 
to a fully « lished medium for merchandising 
1 goods i yt only in connection with school- 
uughout each school year. For 
promotioz 1es that, while school goods sales 
high in e-August and early-September pe- 
re i for year-round selling activity 
distributors 
iarket. 
<== < 


HENRY EBERS BU a WITTENAUER FIRM 
Henry J. Ebe ner of Ebers Business Machines at 
Decatur, IIl ken over the typewriter firm of 
tter th whom he has been associated 
the past f ears. Mr. Wittenauer and his family 
leave Houston, Tex., where he will enter 


the part L¢ and retailers who 


The tw e partners for three years until 
olve jusiness combination two years 

I ir separate businesses in the same 

Mr. Wittenauer handled only 
.dding machines, 

and eeping machines 


typewriters 
calculators, cash 
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fo “ 
We Sheek alc; a Your 


UNUSUAL 


E PT 4 Re Weeds 
Bank Envelopes 


FOR EVERY BANKING 
NEED 






















*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 





Write for Prices and Samples 





Seed Envelopes 
For Seeds, Samples of 
Grain, Ore and Sand, 
Machine Parts, Jewelry, 
Etc. 

*Metal Fold Envelopes 
*inter-Fold Seal Styles 
*Gummed Seal Flaps 


AUSLLOLLS 








Currency Gift 
Envelopes 


ENGRAVED MONEY —_ 
HOLDER ENVELOPES 
*Holiday G Everydoy Designs 
*Genuine Steel Die Engraved 
*Used by Banks—Sold by Sta- 

tionery Stores 


Write for Prices and Samples 








Open End Filing 
Exuelopes 
DURABILITY FOR 
PERMANENT FILING 


*Fiat and Expanding Styles 

*Sizes for Every Filing Need 
*Used by Attorneys, Courts, 
Real Estate G Financial Firms 


AUSLLLIS 





Pass Book Covers 


MADE TO STAND LONG, 
HARD USE 


*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Jackets 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Be Advertising Me- 
dia for donation to Schools. 


Write for Prices and Samples 


c oclhern , & la les + 


ENVELOPE <a COMPANY 





SAINT PAUL 


CHICAGO 
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ONLY 


a feathértouch /.. 





featherlight touch, 


ADDO-X, featuring a 
noiseless operation and 10 key simplicity, 
calculations 
You 
can rely on ADDO-X for unfailing accuracy. 


ADDO-X is the key to all your calculating 


puts more speed into listing 


and offers extreme operating comfort. 


problems. 


ADDO MACHINE CO.. Ine. 
145 W. 57th Street New York 19, N. Y. 
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SELLINK IN SMALL BOTTLES, 
ADVISES AUGUSTA RETAILER 


OSS OF VOLUME through the fact that fewer com- 
| mercial institutions are now ordering ink by the 
quart may be made up by increased merchandising 
emphasis on small personal bottles, according to R. P. 
Rosson, head of Murphy’s Stationery Company, Broad 
St., Augusta, Ga. 

Murphy Stationery Company, a _ long-established 
office supply house, has undergone the same experi- 
ence as have many other stationery stores—a gradual 


dwindling of commercial ink orders in quart bottles 
“Our ink sales from this standpoint have 


and larger. 





R. P. ROSSON SELLS 5-COLOR PACKAGED INK 


been fading away for many years,” Mr. Rosson said. 
“This is due to the fact that many of our biggest users 
such as banks and insurance offices, who formerly or- 
dered ink a dozen quarts at a time, are now using 
automatic bookkeeping equipment, which prints. its 
own figures. They are doing away with dip pens. Almost 
every bank today now has the reservoir fountain pen 
on checkwriting counters for customer’s use, which 
naturally saves a good deal of ink. Not many years 
ago banks used to empty their ink wells every morning 
and refill with fresh ink, which, of course, demanded 
a large supply. Our bank customers today are order- 
ing less than half as much ink as before the automatic 
bookkeeping machines and fountain pens were put 
into use.” 

Today, most of the quart-size ink volume accom- 
plished by Murphy Stationery Company has been sales 
to the city government and state court house. “Most 
of our city and state offices still utilize hand records,” 
Mr. Rosson pointed out, “However, they are rapidly 
going over to automatic equipment as quickly as pos- 
sible, and therefore, to maintain the same ink volume 
there must be more emphasis on small-package sales 
to the small-scale user.” 

Mr. Rosson’s technique in going about this has been 
to keep up a “mass display” in the Murphy store, close 
by the cash register where customers can pick up 
bottles easily. “We believe that everyone who carries 
a fountain pen actually needs a bottle of ink,” he 
pointed out. Many customers have shamefacedly con- 
fessed to us that they have owned a fountain pen 
for years without ever buying a bottle of ink. There- 
fore, we suggest a bottle of ink whenever a customer 
pulls a fountain pen out, purchases one, or the subject 
comes up. Constant repetition of the suggestion in- 
volving only $.15 or $.25, will invariably bring results— 
therefore, it is axiomatic with every salesperson in the 
store to make this suggestion.” 

“T have often thought that ink manufacturers would 
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| MURRAY FURNITURE COMPANY OF GRAND RAPIDS 
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A New, Distinguished Series 


TOP EXECUTIVE OFFICE GROUPS: 


FOR TOP EXECUTIVES 
by 
MURRAY-GRAND RAPIDS 
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“RPLUS”’ FACTORS that mean 


Better Service to Your Customers 


With Quality Park products you offer MORE 





than envelopes ... you offer Quality HEAVY DUTY 
in materials and workmanship ... you offer Mailing Envelopes 
attractive packaging in covered containers .. . 120 Ib. Parkraft 
you offer prompt service to customers 10 x 12 
because you can depend on prompt service 10 x 15 

from Quality Park. These are all “plus” Sub 40 Parkraft 
factors that mean repeat business and : : ee (new) 
customer satisfaction. Feature Quality Park 914 x 1134 
heavy duty mailing envelopes ... now available Bs * geal 
in sizes and weight for every purpose 10 x 15 , 
(see box at right) . . . quality envelopes, 4 : es 


attractively packed 100 to the box... 
Sub 28 Parkraft 


for immediate delivery. 9 x 1134 
91, * 143, 


Sold Through Dealers Only 10 x 15 
























QUALITY, PARE 


is 





General Office and Factory, Quality Park, St. Paul 4, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
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be wise to make up tiny samples which could be given 
out with each new fountain pen as sold by the station- 
ery store,” Mr. Rosson said, “similar to the way per- 
fume manufacturers furnish tiny glass ampules for 
women to test various scents. If this could be done, 
whenever we sell the pen, we would suggest this spe- 
cific ink to go with it, and break the customer in on 
the idea of adhering to that one type of ink there- 
after. Even though modern pens are designed to ac- 
cept various typ: ink, there are still many which 
operate best with a specific brand of ink—something 
which we invariably remind the customer of when the 
occasion arises 

Mr. Rosson does not place ink on display in the 
window too frequently—due to the ever-present 
danger of spilling and heat damage to labels. How- 
ever, ink in quart bottles is always incorporated into 
miscellaneous” display windows, with plenty of em- 
phasis on nationally advertised brands and fountain 
pen cleaning propen Ink is also featured heavily 
in one large over-all sale, which the store conducts 
every year, however at standard prices only. 

The “bright new field” in merchandising ink lies in 
colors, Mr. Rosson believes. Two of the most popular 
leaders at the are purple and green in small 
bottles, with the perennially-popular royal blue run- 
ning close. “During the war,-people learned to use 
more colored inks than at any time in history,” Mr. 
Rosson said, “If no other reason than to keep up 
a certain variat their letters. Even brown was 
popular at that time. However, now, purple, green, 
and royal blue are the standby colors.” 


sities 


Ink Keyed With Stationery 


Recently the store introduced complete color sets, 
including five s )ttles of ink in five colors, which 
the store merchandises aggressively in combination 
with sales of s tationery. 

It is not hard to sell the idea of multi-colored inks 
along with better-priced stationery,” claims Mr. Ros- 
son All of u iggest to customers that letters will 


have much more sparkle and entertainment value if 
they arrive written in a different color of ink in 
sequence. This idea is particularly popular with young 
girls who are wl! to friends away from the city, 
and even with corresponding with each other. 
Therefore, we never fail to suggest the five-color 
ocial stationery customer.”—RAL 


> 


“KEEP STENOGRAPHERS HAPPY” WINDOW 
MAKES EXTRA SALES FOR KISTLER’S 
Businessmen customers visiting Kistler’s, stationery 
store in Denver, Colo., are reminded to “think of 
the stenographe! a clever window display used 
lly at of the store’s main entrance. 
i % used by the office supply depart- 
ment to tell purchasers that “a stenographer with 
the best material is a happier worker.” Frequently, 
displays appear ases in the office supply depart- 


combination to eve 


ment, as well as in the window. 

A typical display which appeared during late March 
was grouped around a sign lettered “Kistler’s know 
how to keep stenographers happy!” Below was the 
notation “Stenographer supplies, main floor.” 


Grouped arou1 the sign were packages of car- 
bon paper, vari types of ink for bookkeeping use, 
typewriter sound-deadening pads, plastic and cloth 
sleeves line-at-a-time copy holders, typ- 
writer ribbons, typewriter cleaning 
handy oil cans and three types of 


automati 
ing paper, silk typ 


Drusnes and liqul 


erasers 


Many 


by their 


steno passing the store, or sent in 
employers for various types of purchases, 
lisplay, Kistler’s has found. They 
recommend to “the boss” that he add such features 


are attracted by 


as standup stez phers’ notebooks and handy type 
cleaning sets to their equipment 
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IMMEDIATE 
DELIVERY 

for | 
DOMESTIC & EXPORT 
TRADE * 


REBUILT 


DICTAPHONES - EDIPHONES 
SOUNDSCRIBERS 
AUDOGRAPHS 
WIRE RECORDERS 


QUALITY REBUILTS 
SINCE 1923 


rt 


CHOOSE YOUR MODEL 


The one you want, from a stock of we 
1000 machines; all models available. Modern ef- 
ficiency and voice clarity are assured when you 
purchase our guaranteed rebuilts. 


LARGEST STOCK OF LATE MODELS 
CONVERTED AND SLIGHTLY USED 
MACHINES, WAR SURPLUS EQUIPMENT 
AND MODERNIZED EARLY MODELS. 


CLEARTONE CYLINDERS 


Our economical, lined, smooth textured product of 
long years of experiment and research, is the ideal 
cylinder for dictating perfection. Complete satis- 
faction guaranteed with every order. 


Write Us Today 
Regarding Your Needs 


AMERICAN 


DICTATING MACHINE C0O., Ine. 
235 FIFTH AVE., NEW YORK 16, N. Y. 
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a 3 Orig in ul 


FIBEROK 


Fibre Cans and Receptacles 


New Better Grade Fiberok 
Fibre 


New Improved Construction 


New 
Lower 
Prices 





No. 2-42 For Office— 
School—Home 





No. 10-300 All Purpose 
Receptacles 


Fiberok Receptacles 





Are Light 
Saving Transporta- 
tion. 
No. 150 Line—Utility Cans Sturdy 
With Rubber Casters For Heavy 
No. 110 Line—Same Style Usage 
Without Casters re 


Where Waste Accumulates 
The Need Is Met by FIBEROK 


BAINBRIDGE, KIMPTON & HAUPT, INC. 


Office Equipment Distributors 


WHOLESALE STATIONERS 
218 Greenwich St. New York 8, N. Y. 
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DESIGN NEW SOLVENE CLEANER PACKAGE 

A new package to appear on stationery store count- 
ers is the new carton and bottle of Solvene Type Clean- 
er, a product of Sanford Ink Company, Bellwood, III. 

The new Solvene package created by Col. Oscar F. 
Sterling, package designer, has a threefold objective 

-to afford visibility and readibility, and to obtain 
greater use by the ultimate consumer as well. 


The theory behind the creation of the new Solvene 
package is that type cleaner can be classified as an 


Solvene | 


TYPewritee 


CLEANER 


mA 
1TH APPLICATOR 


NEW SOLVENE TYPE CLEANER PACKAGING 





impulse item—not an impulse purchase item, but an 
impulse use item. Surveys of office workers indicate 
that the average stenographer may clean her type- 
writer once a week, once a month, or once in two 
months, depending to a great extent on impulse 
Hence, the more appealing the type cleaner package, 
the more frequently the office worker will clean her 
typewriter 

Both in color and in design, the new carton and 
bottle are styled to appeal to feminine taste. The 
“powder pink” label is enlivened by human-interest 
drawings of the product in use. The line drawings on 
the new Solvene package are an actual invitation to 
the girl behind the typewriter to clean her machine 
for smoother typing and cleaner letters 


—- 


“CASH AND CARRY” HAS ITS ADVANTAGES 

A novel outlook on the stationery and office supply 
field—supplying smaller businessmen and office man- 
agers whose purchases are usually on such a limited 
scale that they are “skipped” by outside salesmen from 
other firms—has paid excellent results for Cash and 
Carry Printing & Stationery Company, San Antonio, 
Tex. 

In business 23 years, Proprietor G. Wohlfarth oper- 
ates a complete office supply store, carrying full in- 
ventories of everything from office appliances down to 
writing paper, and depends upon suggestive selling 
and display in the store, rather than outside salesmen 
to create his sales volume. Since its founding the 
store has advertised the slogan “We save you up to 
five per cent, a statement which Mr. Wohlfarth 
backs up by presenting economies in various types 
of office supplies which are calculated to encourage 
office managers to purchase everything needed for 
specific periods of time at one visit. 


Departments Well Maintained 


The store is kept well departmentalized, with spe- 
cialist salespeople in each department, many of whom 
have been with Mr. Wohlfarth for more than ten 
years. Much of the store is on a Self-service basis, so 
that during the “rush periods” in the early afternoon, 
for example, the heads of small realty offices, restau- 


OFFICE APPLIANCES, October, 1949 











Eaton’s CORRASABLE BOND has UNIQUE features 
that “MAKE THE SALE” every time! 


A DRAMATIC PLUs — the kind that gets attention, makes sales. 


That’s the kind of plus you have in Eaton’s Corrasable Bond — the “miracle” 
paper that erases without a trace. Don’t miss sales by neglecting to tell 


your customers, show your customers that: 


Words. whole sentences can be flicked off with a common, always-at- 
hand pencil eraser: 


Retyping over erased surfaces is sharp, clean. . . like new typing; 


Kven an amateur typist can make typing look good . . . on Eaton’s 
Corrasable Bond: 


In fact, many users say that their typing ‘actually improves when they 
use this paper with the patented surface. (That’s because they type with 










i. less fear of smooching-up their work with erasures . . . psychology at work!) 
i : 


When you use these news-worthy selling points in ads and in store dem- 


onstrations you can’t fail to boost sales of this unique typewriter paper. 


Telling your customers about Corrasable Bond means selling them Corras- 
able Bond. We'll supply colorful point-of-sale display material that starts 
your sales-demonstration by dramatizing Corrasable’s amazing plus qualities. 
And we'll give you folders to introduce Corrasable Bond to present cus- 


tomers and prospects, 


Make your store “headquarters” for Corrasable Bond — once customers use 
Corrasable, you never lose them. (Remember, every time a customer comes 
back for Corrasable you have a chance to sell related items, too.) So plan 


special promotions of this special typew riter paper for special results. Then 








call on us for free promotional aids, displays, newspaper mats. 


EATON’S CORRASABLE BOND is one of the wide range of Berkshire 


Ty pewriter Papers which includes a correct paper for every business need. 


EATON 


PAPER CORPORATION 


Pittsfield. Massac husetts 








ieee: 


You are cordially invited to visit our Booths 


11 and 12 at the Convention in Chicago 
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Ba The open door* 
mm fo... 


SAFE 
PROFITS 


The Protectall exhibit at the Chicago 
Convention will offer visual proof of 
the opportunity to make money in 
selling Protectall Safes. . . . 


i UJ T THE DOOR IS OPEN TO EVERY DEALER 
IN OFFICE EQUIPMENT AND SUPPLIES 


YOU DON'T HAVE TO BE 


A SAFE EXPERT 











7o seu PROTECTALL SAFES 


Every business establishment — every home — every office is a customer 
—wherever there is need for protection of records or valuables 
against danger of fire. 

If you sell files you can sell Protectall Safes. . 

If you sell typewriters — desks — chairs — if customers come into your 
store to buy anything for their business, you can sell Protectall Safes. 
Seven sizes. Three colors. 

Underwriters’ "C" Label is your protection. 


Get the Protectall Story. Write PROTECTALL SAFE CO., 
926 South Salina St., Syracuse, N. Y. 


% Room 529 at the National Stationers 
Convention — Stevens Heatel 


YOU CAN SELL 
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rant business offices, theatre managers and other such 
customers who buy in small quantities may come in, 
and shop “supermarket fashion” for ink, typewriter 
paper, forms, looseleaf binders, fillers, staplers, paper 
knives, on up to blank books, adding machines and 
typewriters. 

Windows are always kept displayed with the latest 
in new merchandise which has been received by the 
store, on the theory that many of the store’s customers 
will not take the trouble to come in and purchase 
anything at all unless they are attracted by something 
in the window. Therefore, one window is devoted en- 
tirely to small office appliances, and another to paper 
goods, both of the windows spread over a wide range 
which makes certain that any person who must do 
any type of paper work at all in the operation of his 
business will be interested. In January, for example, 
the left window of the store showed a complete dis- 
play of stapling machines, punches, stapler removers, 
daters, flip-over personal files, pencil sharpeners, desk 
fountain pen sets and dip pen sets. A duplicate of this 
display may be found inside on a counter at the left 
side of the store, which is open for customers of the 
store to examine each piece of equipment, with a 
courteous salesperson nearby to demonstrate how it 
operates. 

Packaged for Small Orders 


The right hand window, on the other hand, showed 
typewriter paper, carbon paper, stencils, duplicating 
machine paper in various weights and grades, blank 
books, looseleaf forms, plain ruled looseleaf sheets, 
scratch pads, memo-pads, receipts and tax collection 
forms—all of it available in small enough packages 
that businessmen in almost any bracket of “small busi- 
ness” can find everything required. 

Since its founding, the store has attempted to bring 
out the fact that it is set up as an efficient organiza- 
tion for smaller businessmen who have little to offer 
to salesmen representing large houses with good-sized 
traveling crews of men, Mr. Wohlfarth indicated— 
and the “cash and carry” proposition has worked out 
very well.—RAL 


6 le we - - 
HONOR LIBRARY BUREAU BRAND NAME 

In recognition of more than half a century of public 
service, Library Bureau, a brand name of Remington 
Rand, Inc., was signally honored recently when it 
was awarded a 50-year Certificate of Public Service. 
This was one of the features of the Third Annual 
Brand Names Program held at the Waldorf-Astoria 
Hotel in New York City. 

Manufactured under this brand name are such prod- 
ucts as Library Bureau wood furniture, including 
functional trend, steel library stacks and all Reming- 
ton Rand vertical steel filing products. 

The Brand Names Foundation award, accepted by 
A. N. Seares, vice-president of Remington Rand and 
general manager of the systems division, of which 
Library Bureau is a part, was made in cognizance of 
the 67 years that the company’s Library Bureau has 
“held public confidence through unfailing integrity, 
reliable quality and fair pricing.” 

Only products which have been merchandised con- 
tinuously under the same name for 50 years or more 
qualify for the award which was created by the Foun- 


dation to recognize the proved value of brand names 


in their service to consumers. 


A Brand Name in 1882 


Library Bureau emerged as a brand name in 1882 
when the Readers and Writers Economy Company, 
founded in Boston by a Harvard librarian, changed 
its name to Library Bureau, Inc., and proceeded to 
produce standardized equipment and supplies for library 
use. That “Harvard librarian” was Melvil Dewey, 
originator of the Dewey decimal system of indexing 
which is used almost exclusively throughout the world 
for the cataloging of library volumes. 

Library Bureau, Inc., later conceived the idea of 
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FOR SALES VOLUME 


All With Foam 


e Complete Popular Priced Typists 


e Complete Line 


ALL BUILT IN OUR OWN MODERN PLANT 


No. 545 
EXECUTIVE ARM 


"Flo-tilt" swivel chair 
Seat: 19x17x3" 


Deep Latex Foam 
cushion 


Write for details on 
this roomy wonderfully 
priced Executive chair 
with a light running 
aluminum base. 


cost 


tra 
pric 


No. 125 


Order one each—Today! 


"5" features fully adjustable. 

Bonded Foam cushion. 

Combination cloth seat with 
leatherette trim at no extra 


A great chair, with the ex- 


without this feature. 


Rubber Cushions 


Executive Chairs 





No. 545 
No. 540 No Arm 


No. 125 
"SPRING BACK" 


“adjustable tension’ — at 
es as low as many chairs 


They are Business Builders! 





Popula 
Office 


Space 537A 





See New Complete Line 


Stevens Hotel 


r Priced 
Chairs 


N.S.A. Show 








FULLY GU 


SOLD ONLY THRU DEALERS 


CH 


ARANTEED. 
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Yes, comfort at 
work means higher 
efficiency! Seco pos- 
ture chairs provide 
this comfort. Revolv- 


ing saddle seat is ad- 
justable in height in 


34” steps over a 414” 
range. Backrest has 
three adjustments to 


permit proper indi- 


vidual fitting for cor- 
rect seated posture. 
Attractive dealer dis- 


counts. 


See our display at N.S.A. Convention. 


ENGINEERING MANUFACTURING CO. 


625 NO. COMMERCE ST. SHEBOYGAN, WISCONSIN 








There’s 


EYE APPEAL 


nd 


PRICE APPEAL 


IN MIDWEST’S NEW 
CABINET NO. 3018-C 


a 


Built sturdy with fine 
lines and of heavy 
gauge steel. A good 
profit item in any kind 
of times. Size 30’” wide 
—18” deep and 72” high 
with four removable 
and adjustable shelves. 
Has a two-way lock and 
all set up ready to go. 

Available in baked 
enamel of olive green, office gray or brown and 
weighs 100 Ibs. 

Truly merchandise of great quality and priced to 





meet market trends. Write 


MIDWEST METAL MANUFACTURING CO. 





1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 
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adapting the library card catalog idea to the indexing 
needs of business. This became the foundation for a 
modern system of filing, record-keeping and systems 
analysis used almost universally by business today. 
The first commercial application of the card system 
was as an index to depositors in savings banks and 
to bookledger in business. The same indexing principle 
has since been expanded and adapted for many differ- 
ent types of filing. With rapid growth of business in the 
early 90’s, Library Bureau realized that the card cata- 
log was not large enough to meet the requirements of 
many business records and devised and introduced 
vertical filing—the placing of records in vertically filed 


folders. 


The world’s first vertical filing cabinet and system 


| was exhibited by Library Bureau at the Columbian Ex- 


position in Chicago in 1893. It was the forerunner of 
vertical steel filing cabinets and systems in use today. 

Library Bureau, Inc., merged its manufacturing 
facilities with those of the Rand Kardex Company 
in 1925. Two years later it joined forces with those 
of a number of other companies which catered to the 
needs of business to become Remington Rand in its 
present form. 

Remington Rand’s Library Bureau wood furniture 
is made at Herkimer, N.Y. Stacks, files and other 
steel equipment are manufactured at Tonawanda, 
N.Y.; printed forms and sundry supplies are made 


at near-by North Tonawanda. 
—_-—— 


NEW TRADE-MARK FOR GEO. E. FOX & CO. 

The foxhead silhouette shown herewith has been 
adopted by George E. Fox & Company, 317 N. Wells St, 
Chicago, Ill., as the firm trade-mark. It will appear 


FOX 





NEW GEORGE E. FOX & CO. TRADE-MARK 


hereafter on all their products, along with guarantee 
tags on every item. The fall line includes both stiff 
and folding desk pads, work distributors, glass desk 
tops, desk sets and accessories, chair cushions, and 
miscellaneous items such as bulletin boards and black- 


boards. 
en ee A 


TEHAN REPRESENTS SPENCER RUBBER 
Harry Tehan, Jr., well known in the eastern part 
of the United States and Canada, has been appointed 
sales representative for Spencer Rubber Products Com- 














HARRY TEHAN, JR. 


pany. His territory for Spencer will be practically the 
same as for his other connection—Cooke & Cobb Com- 
pany—which includes all the East from New York state 
and New England, south to Virginia, except New York 


| City, and eastern Canada. A young man, Mr. Tehan 


has the energy and ability to cover a large area and 
cover it well. 
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that will sell INVINCIBLE steel files for you 
rs about how INVINCIBLE files eliminate 
filing delays those inconvenient periods of unnecessary waiting 
file is brought to their desk. Point out the many features of 
are designed to shorten those waiting 
ick-opening-to-full-length drawers, easy 
nger-tou ressors. Show your customers how a good 


INVINCIBLE files — means an easier, faster, 


O! ficier ir file clerks, Show how files, ledger 
sh heck ards can be inserted or withdrawn in- 
Stantty nd \ 

Have \ ompare INVINCIBLE all-steel, all-welded 
onstruction with ar ther file. Show him how long-life, non- 
warping, non-t ult right in. Show him how time-saving 
features, plus rugg nstruction saves him money, gives greater 
efficiency and convert Show him how the many different types 
f | NCIBLE fi sizes of letters, documents, cards mean 
exactly the right { very 10b 

And f hing colors, the “Modernaire’’ design 
styling in both IN ( lesks and files means that offices can be 
attractive as we Yes, the INVINCIBLE line has “‘sell- 


appeal” built int eam. Write us today! 


fo 
’ 
METAL FURNITURE CO., MANITOWOC, WIS. 


OFFICE APPLIANCES, October, 1949 





ost filing delays can be Prevented 


Here's how INVINCIBLE 
FILES help you cut down 
Delay—Improve Efficiency 


FINGER TOUCH COMPRESSORS 
POSITIVE LOCK 


Filing of letters is a faster, more 
eficient routine with the new 
Invincible positive locking com- 
pressor This new compressor 
pulls up tight, locks securely 
holds firmly yet, unlocks 
quickly under a slight pressure 
of the fingers. Sliding motion is 
smooth and even . 









BALL BEARING CRADLE SUSPENSION 
- “ea Cradle type side suspension has 
surplus strength for a maximum 

— drawer load. Drawer may easily 

be removed by raising it off the 
suspension. Ball bearing rollers 
combined with free-floating rol- 
lers assure smooth rolling action 
at the slightest touch, Drawers 
close silently on cushioned stops. 





HANGING FOLDERS 
OPTIONAL SPECIAL ARRANGEMENTS 


Rails and rear uprights for hang- 
ing folders are optional, When 
specified, drawers can be fur- 
nished with five sway blocks in 
lieu of compressor unit in both 
letter and legal size drawers. 
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A NAME YOU CAN SELL 


... Because it Means 


” yall avd Pigfe 


Since 1909 the name “ENNIS” has had a double meaning: top 
quality and top profit. That's why ENNIS has grown the way it has 
and why more and more suppliers turn to ENNIS for fast 
on moving, sure-profit converted paper products. 
A WIDE VARIETY OF STYLES IN ALL THESE ITEMS! 


File Folders © File Guides © Index Cords © Card Guides © Stenographers’ Notebooks 
Typewriter Paper © Adding Machine Rolls * Memorandum Books * Loose Leaf Fillers 
Composition Books © Tablets ©* Legal Ruled Pads © ‘Scratch Pads © Guest Checks 


Salesbooks * Tags * Manifold Order Books ) Aveileble in Bosh STOCK ond 
MADE-TO-ORDER Styles 


PRODUCTS 





Receipt Books f 


Sor 
-2% 


YOU'LL GET MORE CUSTOMER GOODWILL 
— AND MORE CUSTOMERS WITH 


' Ennis 


PAPER 
PRODUCTS 


ve 


FOR CATALOG 
AND SAMPLES 





TAG & SALESBOOK COMPANY 


Manufacturers of Paper Products 





General Office and Factory: ENNIS, TEXAS e Eastern Division and Factory: CHATHAM, VIRGINIA 
e WAREHOUSES: Ennis and Houston, Texas; Birmingham, Alaboma; New Orleans, Louisiana; Chatham, Va. 
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STORE DEVELOPS “TEN TIPS 
FOR MERCHANDISING INK” 


NE SALES IN the stationery store, according to the 
William J. Kennedy Stationery Company, St. Louis, 
Mo., are entirely dependent upon how much emphasis 
retail sales people give them. Ink, the management 
points out, is “one of those items which everybody 
uses, but nobody gives any thought to.” Thus, unless 
a businessman’s attention is forcibly attracted by run- 
ning out of ink at a time he needs his pen badly, ink 
bottles will set unmoving on the stationer’s shelves. 


The Kennedy store, supplying many small offices, 
and concentrating for the most part on “small busi- 
ness” turns over an exceptionally high volume of ink 
each month, simply because particular attention is 
given to sales possibilities whenever a customer is in 
the store. To this end, the management has worked 
out “ten merchandising tips” which go a long way 
toward promoting the sale of ink from the small indi- 
vidual bottles to large quart and half-gallon con- 
tainers. 


The ten merchandising tips are: 

1. SELL THE INK WHICH FITS THE PEN—Most 
businessmen, the Kennedy Company has found, are 
inordinately brand-conscious when it comes to foun- 


tain pens, and are inclined to swear by the particular | 


make they own. Therefore, it pays for each retail 
salesperson to make an attempt to discover what type 
of pen the customer owns when in the store purchas- 
ing office supplies, and at the opportune time, suggest, 
“By the way, we carry a line of fountain pen ink 


which is tailored specifically to your pen!” This does | 


not refer specifically to fountain pens which require 
a diluted or non-chemical ink, but to every brand 
manufactured. Customer curiosity is always height- 
ened, and inasmuch as the purchase of a bottle of 
free-flowing, indelible, colored or other qualified inks 





represents only a few cents more on a purchase, they | 


will invariably buy. 
2. SUGGEST THE LARGE SIZE—In many years of 


experience in waiting on the same customers, Kennedy | 


salespeople sooner or later observe how often a cus- 
tomer comes in to purchase supplies including a bottle 
of ink. If this occurs frequently, the indications are 


that the customer is using more ink in his business | 
work than he thinks—and that a considerable saving | 


might be effected by purchasing ink in quarts, or half- 
gallons. Therefore, when ink is mentioned, salespeople 
ask the customer to think back over how many bottles 
he purchases over a year’s time, for example, and if 
there is any possibility of saving, suggest the large 
$1ze. 


3. ENCOURAGE THE USE OF COLORED INKS FOR 


MORE PERSONAL COMMUNICATIONS—While many | 


businessmen are “set in their ways” and stick to 
standard blue-black inks for signing letters and book- 
keeping, there are many more who have a flair for 
a particular color, and would quite willingly utilize 
colored inks if they were properly presented. A good 
cue to this, the management has found, is the man 
who wears colorful neckties and pastel-colored sport 
coats. Suggesting green, purple, royal blue, and other 
ink colors, to such customers will almost invariably 
produce results 


4. VARIETY OF INKS FOR SPECIAL PURPOSES— 
In connection with the above, it is wise to point out 
to the ink purchaser that ink colors go far beyond the 
red, blue-black, and black inks which most men are 
familiar with. If there is any opportunity of seeing 


the customer’s letterheads, and to determine from | § 
this whether he uses color, it is possible to sell a | § 


matching color to further distinguish individuality of | 
letters and invoices. Going farther, it is also possible | 
to encourage the use of multi-colored inks for specific | 


departments, to save time in large office operation. 
5. SPECIALIZED INK PACKAGES TO FIT DESK 
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“BONDERIZED” CORROSION-RESISTANT 
METAL FILING TABS... THEY WILL 
‘SAVE MONEY FOR YOU 


AS NEAR PERFECT 
AS YOU'LL EVER SEE 


1. Made from prime quality 
steel. ‘“‘BONDERIZED”’ 
Corrosion Resistant. 


2. Baked on synthetic 
enamel finish, wears 3 to 
5 times longer. 











3. Individually inspected. 


4. Conveniently packaged, 
window to back for op- 
erator’s ready handling. 


WABASH METAL PRODUCTS COMPANY 


WABASH, INDIANA 





ilt to exacting 

ndards by men of 

g experience in port- 
seating, Krueger 


n with durable 
, ggedness, Posi- 
"tive seat lock, 
Vy single action 
" folding and a 
beautiful smooth 
finish are a few 
features that make 
this line an 
unequalled de- 
pendable value. 
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255 

















Mistakes in typing, 
ink or pencil vanish 
cleanly under 
KLENZO’S sharp point. 
BUY IT FROM 


Sifaisdelf YOUR STATIONER 
KL E a y4@) Laisdell Pencit co. 


PAPER WRAPPED PHILADELPHIA, PA 


ERASER 


No. 533-T 


*Reg. U. S. Pat. Off 








QUALITY PAPERS 


PRICED TO SELL 





Adding Machine Rolls 
Duplicating Papers 
Mimeograph Papers 


Second Sheets 
Ruled & Plain Pads 
Note Book Fillers 


SPECIAL REQUIREMENTS TO ORDER 


PROMPT DELIVERY from our big, modern 
plant. Complete satisfaction guaranteed. 


ANCHOR RULING DIVISION 


2015 N. HAWTHORNE AVE. 
MELROSE PARK, ILL. 
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SETS—tThere are hundreds of businessmen in St. Louis 
as in other cities, who receive handsome desk Sets as 
business associate or anniversary gifts, but whose desk 
sets become inactive after running out of ink the 
first time, and sit on the desk unused thereafter 
simply because nobody thinks to buy a gravity-filler 
bottle or bulk ink for refilling the desk set container. 
While it is relatively difficult to discover which men 
are guilty of these oversights, it is well to keep a dis- 
play of particular packages and bulk inks for use in 
desk sets out where the customer can see it, the St. 
Louis store has discovered. 

6. MASS DISPLAY OF POPULAR INKS—A peculi- 
arity of the American public, the Kennedy store has 
discovered, is that whereas a display of one or two 
small items will encourage little or no ownership- 
impulse, any mass display will stimulate the desire to 
purchase. Therefore, in addition to manufacturer- 
furnished racks for displaying up to eight dozen bot- 
tles of ink at a spot, the St. Louis store regularly 
builds huge pyramid displays of inks along its coun- 
ters, where customers are bound to “be exposed to 
them.” Any mass display of a particular brand or 
color of ink invariably builds up Sales on that partic- 
ular ink even though no special suggestive selling is 
involved 


7. PLENTY OF WINDOW DISPLAY—As mentioned 
before, ink is one of the “old standby” items which is 
so commonplace that stationers forget to display it 
out in the windows, where it can remind passersby 
that of late they have been filling their fountain pens 
in friends’ offices and at post offices. Therefore, the 
Kennedy store regularly shows smaller duplicates of 
the interior mass displays mentioned above in win- 
dows—filling in the corners and placing small tiers 
between displays of office supplies. Anything which 
works to make the customer “ink conscious” is con- 
tinuously valuable, and thus, even a single bottle, 
placed in conjunction with a fountain pen, or a desk- 
pad display, is a “sales tool.” 

8. GIVE THE CUSTOMER A CHANCE TO “SAMPLE” 
INK—Despite the risk of embarrassing spills and dam- 
age to other merchandise, the Kennedy store cheer- 
fully allows customers to fill fountain pens along the 
top of the fountain pen case, and scribble to their 
heart’s content on convenient Scratch pads for the 
purpose. Not only one type of ink at a time, but a 
number of popular seasonal favorites, such as pastel 
colors for summer stationery, are always handy. Al- 
most everyone, it has been found, enjoys writing his 
name in color—and the St. Louis store capitalizes 
on this to the extreme. 

9. EMPHASIS ON NATIONAL BRANDS—The Ken- 
nedy store observes the policy of carrying all nation- 
ally-advertised inks, and playing up the brands by 
means of signs, placards and blowups of labels. There 
are very few customers extant who do not remember 
clogging up a fountain pen, or getting scratchy, poor 
results from some off-brand ink picked up at a 10 
cent store. Keeping the top, nationally-accepted inks 
in view, will offset any such fear, and also serve to 
remind the customer that spending a few extra cents 
for better-known brands is simple economy. 

10. KEEP STATIONERY AND INK DISPLAYS IN- 
TEGRATED—A lot of potential ink sales are lost be- 
cause a customer did not have it suggested at the time 
she bought boxed writing paper, according to the store 
Therefore, where colorful stationery and embossed 
varieties are shown, the displayman makes a policy 
of displaying inks which either harmonize or contrast 
effectively with the paper in the same space. It is a 
simple matter to hand a customer a box of writing 
paper and point out the ink which accompanies it at 
the same, time. “Companion sales” in this way are 
very simple to carry out—yet it is surprising how 
many stores leave it entirely to the customer to re- 
member whether she needs ink or not, and to select 
the proper color or type. 
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IMPROVED! 


new drawer design gives 


FAST, EASY SET-UP! 





a Se 
a. NDARD FILE 
q \ N ' 
Do you know that the Oxford Standard file has been greatly 
improved? 
Switch the user of top-closing storage : 
seten: ht eniiaah cima New drawer design puts it more than ever in a class by itself. 
ow-cost Oxf Standard files. It’s the 
e made in a full range The handle and all other metal parts are now pre-attached. 
filing everything from There is no parts envelope to lose. A new “pull-through” 


locking handle eliminates all time-wasting screws and bolts. 





. Oxford Standard files now assemble with the same swift 
ease that has always been a feature of Oxford's two other 
models—the “Steel Clad” and the “Steel Front’. Sell all 
makes of files... three, for profit and customer satisfaction! 


Oxford Accessories that fit ALL 


Oxford Filing Supply Co., Inc. 


a Garden City, N. Y. St. Louis 2, Mo. 
No. 2161 . ' a 
~, xz 


| 
| 
| 
| Follower Block 
| 





For any tt gal size file, either pu 















you arious other s 
| MODELS . .. in a price range that covers the 
| ___ No. 19 Back Locks entire market for storage or transfer filing . . 
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e file. Send da ~ 
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Manufacturers of Oxford PENDAFLEX, the original hanging folder 
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STANDARDIZER 1600 





TO CUSTOMER SATISFACTION! 


Insure customer satisfaction with Alma’s key to 
successful business... WISE ECONOMY! 


Alma desks, featuring strength of construction 
and functional beauty not usually found in desks 
so reasonably priced, are your best offer to the 
value-seeking buyer. 


And the satisfied buyer is your best customer. 
He will return to you... for you have given him 
Alma value. 


Your key to future business is in the entire Alma 
line. Write for complete literature today! 


ALMA DESK COMPANY, HIGH POINT, N. C. 
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f 
14 
| 
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The best desks are made of WOOD & 
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ES POTLATCHING witht? 
Pe REGON HRAILERAVELERS 


By Wilson G. Turner, Correspondent 





Del Durham and Vic Lewis have opened a new sta- 
tionery store at 325 S. Stephens in Roseburg, Ore. The 
store has been named D & L and they have a slogan 
that goes like this—‘To keep your office well—call— 
D & L.” The two boys say they are looking for a great 
deal of information and are anxious to have factory 
men call on them 

* > ” 

Joe Dwyer of Automatic Pencil Sharpener Company 

has reportedly won a fishing derby in Canada. 
* om a 


Have you been to Prineville, Ore. lately? They’ve 
had a stationery store for three years, operating un- 
der the name of Munkres Camera and Office Supply 
Company. It’s one of the nicest up and coming sta- 
tionery stores I know. Next time you are in the 
neighborhood drop in and call on them. 

+ . * 

Howard A. Roberts, formerly with Trick & Murray of 
Seattle is now with the John L. Bird Company of the 
same city 

* * * 

The Kent News Journal of Kent, Wash., has added 

a full line of commercial stationery. 
* . + 

The Griggs Stationery and Printing Company of 
Bellingham, Wash., has just remodeled a large portion 
of their basement into a furniture display room. It 
is one of the best looking display rooms I’ve ever seen. 
It is very modern in styling with green and maroon 
as its basic color plan. Everyone attending the re- 
gional convention in Bellingham next year should 
make it a point to drop in and see the room. 


* * * 


Mr. and Mrs. J. Logan White are the new owners of 


our NEW catalog 
of Steel Office 
Equipment... 

IS READY! 


Copies will be available at the NSA 
Convention or by writing our home 
office. 


We urge you to check the Stevens 
Hotel register for our reception room 
where M. C. Peterson will be in 
charge. You are cordially invited to 
stop in for a visit. 


Remember, the BENTSON Line is 
“THE LINE OF MOST ASSISTANCE” 


BENTSON| “<cjstoune 


AURORA ILLINOIS 














Anodized! 





the Southern Oregon News Review. Their plans are | 


to expand the commercial stationery department and | 


to add a line of art materials. 
* * . 

A new office supply and equipment center has been 
opened at 910 Second Ave., Renton, Wash. The new 
location is 36x64 feet and is occupied jointly by the 
Paulson Office Supply and the Hartman Typewriter 
Company. Archie Paulson is to feature office supplies 
and Elmer Hartman, Royal typewriters and Victor 
adding machines. Office furniture and filing equipment 
will be handled jointly by the two firms, the whole 
making a complete office supply center. Elmer Hart- 
man is well known in the Northwest, having 13 years’ 
experience in office machine sales and service. Archie 
Paulson has 20 years’ experience in office supplies and 
equipment and is well known in the Renton area. 


o— et 
STECK COMPANY PRESENTS AWARDS 

Service awards were presented to 36 employees of 
The Steck Company, Austin, Tex., at the firm’s annual 
picnic and dance, held at Barton Springs, Tex., on 
Saturday, August 5. Eight employees received 20-year 
service pins, 17 gained 15-year pins, and 11 were 
awarded ten-year pins. About 175 employees attended 
the meeting.—_JHR 

—>-—_—___ 

TRACY D. LUCCOCK BUYS OAK PARK STORE 

A recent announcement by Lillian Sauer Peters 
stated that she had sold The Little Gift Shop at 1105 
Chicago Ave., Oak Park, Ill., to Tracy D. Luccock, who 
is retiring from the presidency of the P. F. Volland 
Company, greeting card publishers, and resuming resi- 
dence at Oak Park 
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NEW Distinctive 


QUALITY ALUMINUM FURNITURE 


of outstanding beauty 
_ANODIZED for durability and perfection 


PRICED at less than you would expect to pay 


Designed by Chaircraft, makers of the famous line of 
Anodized Aluminum Furniture for offices, hospitals, in- 
stitutions, hotels, restaurants, reception rooms and 
others. Upholstered in a choice of nationally adver- 
tised coverings in all the wanted colors. 


Write for illustrated catalog, 
dealer prices and discounts. 


ee 


US Chaircraft 





48-50 West 21st St. New York 10, N. Y. 


CHelsea 2-0470 

















SWAN 
quality 


PENCILS 


CASINO 
TIGER 
FORTUNA 





OTHELLO 
SWANO 
FLORA 





Also 


PEN HOLDERS + PENCIL CLIPS 
and PENCIL CASES 


Write for Price List 


SWAN PENCIL CO., INC. 
221-225 4th Ave., New York City 3 




















ACCO 


originated this type of fastener, and as 
pioneers maintain the highest quality in 
material and serviceability. That's why 


your customers prefer Acco Fasteners. 


ACCO PRODUCTS. tne. 
Ogdensburg, N. Y. 


In Canada: Acco Canadian Co., Ltd., Toronto 





__ACCO FASTENER y 
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NEWS NOTES FROM NSA DISTRICT NO. 8 


E. J. Mitchell, Correspondent 

Herbert Held, vice-president of Blackwell-Wielandy 
Company, St. Louis, and president of the National 
Wholesale Stationers Association, and Mrs. Held are 
very proud grandparents. Daughter Virginia presented 
the little lady to Papa Robert Mueller and the grand- 
parents on September 5 and named her Martinna 
Elsa after the daughter of “Mr. Short Stop” Marty 
Marion of the St. Louis Cardinals baseball team. 

1” - ” 

Newell Augar, president, and Jack Johnstone, sales 
manager of Wallace Pencil Company, St. Louis, hied 
their families off to vacation resorts in Maine and 
Wisconsin during August. We don’t know what hap- 
pened to whatever fish they claim they caught. 

+ + * 

Bob Comfort of Comfort Printing & Stationery Com- 
pany, St. Louis, spent his vacation sailing on the Mis- 
sissippi on the excursion steamer Admiral. Bob put so 
much time in the Navy that he can’t get away from 
water and Admirals. 

* ” * 

Marguerite Gaylor, secretary to J. D. Landes of the 
Schooley firm in Kansas City, Mo., recently returned 
to her desk after spending several weeks in a Spring- 
field, Mo., hospital following an operation 

” + * 

Verle Lee, former owner of Freeport Stationers, 
Freeport, Ill., sold out recently to Don Barry, former 
Remington Rand man in St. Louis and on the West 
Coast, who plans to continue the business under the 
same name. Because of his son’s health, Verle hopes 
to make a connection in or near Arizona in the near 
future 

” . x 

Bill Webster, who joined Comfort Printing & Sta- 
tionery Company, St. Louis, some nine months ago, 
coming from Horder’s Inc., in Chicago, has been made 
manager of his firm’s Ninth St. store to succeed Bob 
Handon, who is now representing Shipman-Ward 
Company in the Midwest. 

. ~ * 

Wm. A. Baeppler, manager of the school supply de- 
partment of Buxton & Skinner Printing & Stationery 
Company, St. Louis, with Mrs. Baeppler, spent their 
August vacation touring the West Coast and interme- 
diate points while Mr. and Mrs. William Schmiederer 
of the same firm visited their children and grand- 
children in Chicago and Wisconsin. Billy took the op- 
portunity to have lunch with GLTC. 

* + * 

The medical fraternity again pulled a knife on 
George Ohland of Metal Office Furniture Company. 
George was confined in a Grand Rapids hospital dur- 
ing August while undergoing another operation. His 
life is one of many scars. He is fast regaining his 
health in the surroundings of his new home. 

” o * 

The Wood Office Furniture Institute sales clinic will 
be held in St. Louis at the Statler Hotel on October 21, 
and all dealers and their sales people are urgently re- 
quested to take full advantage of this fine educational 
meeting. There will be a morning meeting from 9:30 
to 11:30 a.m. and a duplicate meeting from 2:00 to 
4:00 p.m., so that those unable to attend in the morn- 
ing may do so in the afternoon. 

Every office furniture salesman within a radius of 
approximately 150 miles of St. Louis should make his 
definite plans to attend one of these meetings. Howard 
Gatewood of W.O.F.I. will be in charge. 

” » * 

Your correspondent is proud to announce his ap- 
pointment, starting September 1, as representative for 
The Sikes Company, Buffalo, N. Y., makers of fine 
office chairs. I will cover Missouri, Kansas, Colorado, 
Nebraska, the Dakotas and Iowa, together with some 
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+ DEALER PROMOTION HELPS 


Envelope stuffers 
Postcards 
Newspaper mats 


Sample cases 


——um SALES PROFIT$ 


$ $ $ 


i | Visit our booth at the N. S. A. Convention 


RAZZ 


e 5508 Excelsior Avenue . Minneapolis 16, Minnesota 








| OFFICE APPLIANCES, October, 1949 261 














READY 
AVER FOR YOUR 









































\ Y\\\A\ //// 
\ 1) / Y 
me VY / 
Vi Ws 


Lo a 


THE LINE OF PROFITABLE FILING SUPPLIES 
AND GUMMED SPECIALTIES... 


GUIDES 
FOLDERS 

INDEX CARDS 

VERTICAL FILE GUIDES 
ADDING MACHINE ROLLS 


PROTEX LOOSE LEAF PATCHES 
INDEX TABS 

BLANK INDEX STRIPS 
TRANSPARENT INDEX TABS 
PAKNEAT SEALING TAPE 
ROLLED LABELS 

PIN TICKETS 


The Warshaw Mog. Co. a 


_f? (? 2 
Bling Qepplres \ 


| Vain Street Hrooklyn I, N.Y. 
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of my other lines 
been covered in the past by H. Wright Johnston, who 
will continue to travel several states east of the Mis- 
sissippi River for both The Sikes Company and Shelby- 
ville Desk Company 

” > - 
arrived from Hollis (Big Steve) 
Stephens, the Smead Manufacturing Company, repre- 
sentative in Florida and points north, stating that he 
has found a roof for his family and is very happy in 
his work and hopes to corral a.big share of filing sup- 
ply business for his factory. There was a bit of con- 
fusion about Big Steve and Hollis Stevens of Fort 
Worth, Tex. as who is who. 

Both men feel flattered that they were mistaken 
for each other, but for business reasons each wishes 
the world to know that there are two of them, two 
ways of spelling the name, two addresses to which to 
send orders and different firms represented. The one 
does not cover Tex and the other does not travel 
Florida. All goo hes to both. 


. “ 


A nice letter 


Hearty uations to Vincent R. Collura of 
Brothe! Lin 


congra 


Latsch ‘oln, Nebr., who recently was a 
winner in the Wood Office Furniture Merchandiser 
contest and the 0o1 ne in the Eighth Region. 
* . > 

The Springfield Stationery Company, Springfield, 
Ill., recently moved the retail store to 302 East Adams 
St., and on September 10th held a formal opening to 
which they invited st all of their suppliers as well 


hundrs | business people. Mr. and Mrs. 


aS several 


Jesse Peck and George Janner, owners and manager 
respectively, wer ts to a very large crowd of well- 
wishers who cri their store from early morning 
until late evening. Light refreshments were served 


and each visitor left with a fine souvenir of the occa- 
sion. It was a gala event for Sprinfield business people. 
> > > 
Clark-Peeper Office 
escaped with only 
fire destroyed all of th 


Furniture Company, St. Louis, 
ir water damage when a raging 
contents and a good part of 


the building immediately adjoining them. Charlie 
Peeper is president of his firm 
owe 


Meridan Gleason 
Omaha, Nebr., v een 
with Mrs. Gleason, while 
Cincinnati, Detroit other eastern points 
they enjoyed a ication 


* a = 


f Omaha School Supply Company, 
cavorting around St. Louis, 
enroute from their home to 
We hope 


Barrett K. Mitchell and your correspondent have 
been awarded the Polar Manufacturing Company line 
of desk pads and office accessories for their territory 


of eight states west of the Mississippi River. They 
will add to their rearranged factory lines 
°—- 
UNDERWOOD APPOINTS NEW MANAGER 


T. E. Field has bee 
rence, Mass 
according to an a 
president and gens 


appointed manager at the Law- 

branch office of Underwood Corporation, 

incement by W. F. Arnold, vice- 
ales manager. 


Mr. Field, who ined Underwood in 1929, was 
a service representative prior to his present assign- 
ment. His headquarters are at 277 Common St. in 
Lawrence, where h« direct the sales and service 
activities of the typewriter, adding machine, account- 
ing machine and pply divisions in the Lawrence 
area 

a 3 
FIRE DAMAGES CLINE FIRM AT MEMPHIS 

An early morning fire on August 13 destroyed a large 
portion of the K. F. Cline Company, Inc., quarters at 
Memphis, Tenn a loss estimated at $150,000. 


factory housing the finishing 


The rear part 
I pleted products of steel office fur- 


room and many « 

hniture was a total 
The Cline Com} 

including locker 


manufactures metal products, 
ases and steel desks.—CG 
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THAT ADDOMETER 
ADDING MACHINES 


AT ONLY 


@ There's logic plus proof 
behind Addometer’s sales appeal. 
Addometer fills a definite need for a portable low- 
cost adding machine among accountants, small and 
large businesses, professional men, retailers, service 
stations, farmers, architects, and many others. The 
remarkable 8-column Addometer adds, subtracts 
direct, multiplies as speedily and efficiently as many 
big, expensive adding machines—yet costs only 
$12.95! It has exclusive features which no other 
machine offers. 


FREE display stand with every 


order of 6 or more Addometers 
get started with this special offer 
today! Write Dept. A. 





. 


ADDING MACHINE 





Reliable Typewriter & Adding Machine Company 
303 W. Monroe Street + Chicago 6, Illinois 








Something NEW by HODGMAN 


A SELF SERVICE DISPENSER FOR 
HODGMAN PURE RUBBER BANDS 










Hodgman rubber 
inds in a completely self-service 
penser that commands attention 
invites your customers to help 
. You sell more 
. 


‘ ess ¢ rt 


pure 








bands 







This 
lisplay 
1 


counter 
xz 4%" 


sales compelling 
lispenser, 4%” 
striking red, gray and 
holds 3 dozen cellophane 
vel generously packed with 
No. 54 assortment of Hodgman 
pure rubber bands for home and 
Special sizes on request. 





8 PURE RUBBER 
< BANDS 





black 














makes re- 
falls 
quick 


Handy thumb-hole 
easy—next envelope 
position for another 





moval 











For Bundied Bands, Order Hodgman 
They're fresh, pure rubber, in gen- 
erous quantities securely bundled. 


SEE US AT BOOTH L-1 
Available 1 i 12, 14, 16, 18, 32 
NSA SHOW CHICAGO ing @ih 


Write for Catalog Sheet and Prices Today 


HODGMAN RUBBER CO. 


FRAMINGHAM, MASSACHUSETTS 
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“Best 3-HOLE Paper Punch Made!’’ 





— AND at the same low price it sold for ’way 
back in ’41! Punches all 3 holes for 3-ring binder 
sheets at a single squeeze. No gauges to set — 
no places to mark. Punches sheets instantly, all 
3 holes at one time. Fits brief case or desk 
drawer; weighs less than 16 ounces. Still retails 
at the low price of $3.25 each 
Order from your wholesaler 


CLIX MODEL 3... Punches 3 holes 

4” dia., spaced 4%" on centers 
spaced 4" from back binding edége - 
— standard spacing for 1/]" x 8%," : 
sheets 


NEW ENGLAND PAPER PUNCH CO 
NATICK, MASSACHUSETTS 





| PAPER PUNCH 











6sterbrook: Fountain Pen 


... the stationery stores’ fastest seller* 


AND NOW BACKED BY THE BIGGEST, 
MOST AGGRESSIVE ADVERTISING CAMPAIGN 
IN ESTERBROOK’S 91-YEAR HISTORY!!!! 


f > 
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J) Jf THE RIGHT 
f POINT FOR 
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=f THE WAY 
YOU WRITE 
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f j To select or replace... 


“SS Here's all you do 






The Esterbrook Pen Company, Camden, N. J. 
In Canada: The Brown Brothers, Lid., Toronto 
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Seen and Heard 
in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


While there may be a few words of pessimism here 
and there in the public press, it is an actual truth 
that this correspondent heard no words of pessimism 
from business people interviewed this month. General- 
ly speaking the word was that an uptrend has been 
noticeable for the past few weeks (few weeks prior 
to this writing, September 7). One of two firms have 
moved into larger quarters during the month, fall 
stocks of merchandise are large and of good quality, 
back-to-school business in stationery stores has been 
satisfactory, and prospects for the fall months are 
generally speaking, reasonably good, if the words of 
dealers are sound, and we think they are. 

x ~ “ 

The Beverly Hills Office Furniture Company now 
carries a complete line of office stationery as well as 
office furniture, according to Ervin Chaikin, proprietor. 
About six months ago this company moved from 844 
S. Robertson Blvd. to 9540 Brighton Way in the heart 
cf Beverly Hills. The new location provides larger 
quarters and is in a busier business section than the 
former one. 

* - * 

Two new stationery stores which were recently 
opened in the Los Angeles area are the Office Supply 
and Book Store at 212 S. First Ave., Arcadia, and Blue 
Sales at 306 Main St., Balboa. A. A. Dartford is the 
proprietor of the last named store. 

* * - 

D. W. Sandberg, district manager for the Dictaphone 
Corporation, 935 S. Olive St., Los Angeles, reports that 
Long Beach has been made a direct branch under the 
supervision of the Los Angeles district office. Pre- 
viously all business in the Long Beach area was 
handled through a sales agent. 

The newly established branch office will enable Dic- 
taphone to give more efficient service to its users 
throughout the territory. About a year ago a branch 
was opened in Phoenix, Ariz. Wayne Dawson, former- 
ly in the Los Angeles office, is the manager. 

Appointment of the Long Beach manager will be 
announced later, according to Mr. Sanford. 

- ” * 

Gordon Miller, one of the proprietors of the Southern 
California Adding Machine Company, 943 S. Broad- 
way, Los Angeles, newly elected president of NOMDA, 
and Harold Mann, executive secretary of the same 
association, are at this writing planning to attend the 
fiftieth wedding anniversary celebration in Chicago, 
October 8, in honor of Mr. and Mrs. Jim Ward. 
Mr. Ward is one of the founders of Shipman-Ward, 
Chicago. Chicago OMDA is sponsoring the event. 

Mr. Mann, who has been executive secretary for 
Southern California OMDA since last January, recent- 
ly received his appointment as secretary of the Na- 
tional Association. A nice promotion 

Mr. Miller will be accompanied by Mrs. Miller. 
En route to Chicago they will attend the wedding of 
their son, Duane, to Miss Doris Berg of Hatton, N. D. 
The wedding is to be held September 24 in the Evan- 
gelical Lutheran Church at Goose River, N. D. 

Miss Berg is a stenographer in the offices of the 
Southern California Adding Machine Company. 

- - > 

Norman Pan and his son, Martin, proprietors of the 
Larchmont Printing Company, 144 N. Larchmont Blvd., 
Los Angeles, are planning to gradually enlarge their 
stationery department and to eventually add outside 
salesmen 

The Pans have been proprietors of the Larchmont 
Printing Company since last January, having pur- 


OFFICE APPLIANCES, October, 1949 





0! 


i 














BERKEY & GAY 


THE GREATEST NAME IN FURNITURE 


PRESENTS 


No. 1776 


For the most discriminating 
taste in office furniture. 


Made of selected solid walnut and walnut veneers. 
finishes to choose. Genuine top grain leather. 


All models shown are Exclusive BERKEY & GAY Originals. 


Three 


We show in the Blackstone Hotel French Room on “A” 
Floor during the N.S.A. Convention Oct. 2-6. 


Write for Photos, Descriptive Literature and Prices. 


No. 1800 
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October, 


GRAND RAPIDS, MICHIGAN 


1949 


900 Monroe Street, N.W. 





No. 1969F 


BERKEY & GAY FURNITURE CoO. 
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EXECUTIVE 
DESK 
Distinctive 
in Design and 
Special Utility 
Features 
No. 2025 ) 








| No. 20T 















540 pounds is only a part 
of the load these wonder 
files will carry and permit 
free operation of drawers! 


FEATURES YOU'LL LIKE 
Light Weight Little over half that of steel files. 


Cost . .. . Cost is in the corrugated paper 
board range . . . Serviceability is in 
the steel range. 

Space .. . Less than 10% more than steel files. 


Convoy Storage Files securely mate together top to 
bottom. Vertical stacks lock side-to-side. Files are 
shipped assembled for easy installation without 
tools. All have bail handles and convenient card 
holders. They are water resistant . . . moisture will 
not weaken them. Both cases and drawers are 
shaped and chemically hardened into a solid whole 
without distortion. They keep their contents free 
from vermin, rodents and dust. There is no gum or 
other adhesive used. Drawer fronts are finished in 
Convoy Gray . . . balance of drawer and case are 
finished in a blending neutral color. 


Proof . . . Convoy Chem-Board has proved its 
strength and serviceability for stor- 
age file use by its success in replac- 
ing steel and wood tote boxes used 
by industry for carrying heavy loads 
of parts and materials. 


Youll beheve i? 
When you see them! 





CONVOY 
STORAGE FILES 


MAKE THE COST AND WEIGHT 
OF STEEL UNNECESSARY 







Vz OFF INTRODUCTORY OFFER 


To make it easier for you to see and know why Convoy 
Storage Files belong in your line and in your record rooms 
we will accept your first order (for a maximum of 4 
cartons) for standard files on or before December 1, 1949 
at one-third (14) less than the prices shown below. Place 
your order today. 

Convoy Chem-Board Storage Files are available in these 
standard sizes — special sizes quoted on request. 





Approx. Retail 
Shipping Price Per 
Packed Weight File 





Catalog Drawers Inside Per PerFile F.0.B. 

No For Records High wi Deep Carton Pounds Factory 

F-209 Ledgers 12%" 124%" 24" 4 17% $4.10 
(12 x 12) 

F.198 Letters 124" 10” 24” 5 16% 3.80 

F-196 legal 10%" 15%" 24" 6 16 3.80 

F-170 Letters 10%" 124%" 24" 6 14 3.45 

F-136 Invoice 85" 1034" 24” 8 12 3.00 

F-105 B/L 62" 1046” 24” 9 10% 3.00 

F-94 Freight Bills 6" 9%" 24” 10 94 2.45 

*F-90 4x 6 Cards 4" 12%” 24” 8 94 2.60 
(2 rows) 

F-84 Checks or 4%" 10%" 24” 10 814 2.35 
Vouchers 

F-82 5 x 8 Cards 54" 8%" 24” 8 8 2.20 

F-72 Checks or 44" ag 24” 8 7% 2.10 
Vouchers 

*F-68 3x 5 Cards 344" 1034" 24” 8 7 2.20 
(2 rows) 

F-67 Depasit Slips 4" 8%" 24” 10 7 2.05 

F-62 Tab. Cards 334" 756” 24” 10 64 1.95 








(*) Front to back divider standard. 


j CONVOY 
chem - 
STORAGE FILES 











Exclusive territories now being 
assigned .. . Write today. 
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CONVOY, INC., P. O. Station "B", Canton 6, Ohio 
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*=hased it from Stanley Miller and J. H. Folz, both of 


whom have retired. Mr. Miller and Mr. Folz were 
associated in business together for over 25 years. The 
Pans came to I Angeles from New York City last 
January where tl were also engaged in the same 
line of business 

* - 

The United Desk Company’s building, 1200 S. Olive 
St., Los Angele is being completely remodeled and 
redecorated inside and out. Modern lighting equip- 
ment is heing installed and model office display rooms 
with movable partitions are being set up on the first 
floor 

The permanent model office displays on the second 


floor also will be yntinued. These were set up some 
time ago and have proven to be a very valuable aid 


to both customs and salesmen, according to Ed 
Navarrete, the manager. A color scheme of yellow 
with pastel green has been chosen for the interior. 
* * 
Saul Meisner, formerly proprietor of Ace Stationers 


and Printers, 752 S. Spring St., is now associated with 
Fisch Stationery, 860 S. Los Angeles St. On March 


1 all the equipment and supplies were moved from the 
first named address to 860 S. Spring. Stocks have 
been increased a nore outside salesmen as well as 
other employees e now employed in the enlarged 
printing departme! The quarters have been mod- 
er! 

The first fall eeting of the Southern California 
Office Machine Dealers Association was held Septem- 
ber 19 at the Roger Young Auditorium, Los Angeles. 
A detailed report will be given next month. David T. 
Ligon of the Glendale Typewriter Company is presi- 
dent. 1267 N. Wilton Place, Los Angeles, is now the 
headquarters of the National OMDA 


On September 9, Gordon E. Miller, Elmer Anderson 
of the Anderson Typewriter Company, Pasadena, How- 
ard Mann, and their wives were guests at the annual 
election and installation of officers of the Northern 
California OMDA The event, which was a dinner 
dance, was held the old Indian Mountain Ranch, 
Grass Valley The ranch is part of the estate owned 
by the Fleischmans of Fleischman Yeast fame. 


Thursday, September 8, on the way to Grass Valley, 
they were entertained at a barbeque at the home of 
Herb Wheeler of S kton 

J. R. Miller, proprietor of Miller’s (stationery, office 
supplies, etc.) 6740 Hollywood Blvd., reports that his 
sales are followil the trend shown by a recent Cen- 
sus Bureau anal! f the Los Angeles area. In fact, 
his sales are a lit head of the average reported, he 


says, and his stocks are in good shape 


John Kearney, about two and one half years 
ago, joined his f er, H. J. Kearney, in the type- 
writer business : 1525 S. Western Ave., Los Angeles, 
is taking a 12 eeks’ course in scientific selling at 
the Sales Training Institute conducted by Lloyd Cam- 
rath. John says ! els that any salesman, whether 
he is young ol! ild profit greatly by taking this 
cours 

Robert L. Sweet, prietor of the Standard Type- 
writer Service, 1929 W. 4lst Dr., says he believes most 
people are gettil ver their unrest and jittery feel- 
ings and as a const ence business is looking up. He 
ays business f he coming months gives promise 
of bel very ry 

Mrs. Sweet, ists her husband at Standard, 
at this writing i eady to begin a vacation trip to 
Denver and Kan City. She to be accompanied by 
her daughter, Eileen aleslady at Bullock’s Depart- 
ment Store. They eturn via the Carlsbad Caverns. 

F. W. Neuman retired two years ago after al- 
most 20 years’ service as typewriter repair man at the 
Standard Typewriter Service, is back at his old job. 
Mr. Sweet, the rietor, says increased business 
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chines! 


And in addition .. 


for you! 


la llant 


U. S. TYPEWRI 


621-623 


Est 










THE U.S. LINE’ IS 
THE PROFIT-MAKER 
FOR DEALERS 


Everything in carbon papers from One-time to 
the finest 100% rag tissue sheets .. . every- 
thing in inked ribbons used on business ma- 


. brand name imprinting for 


the dealer and special dealer folders and boxes. 


These features plus rock-bottom dealer prices 
and fast service... 


all add up to real profits 


For Domestic & Export Trade 


l Offices & Plant 


TER RIBBON MFG. CO. 


CHERRY STREET 


PHILA. 6, PENNA. 


ablished 19 





Individual performance is 
better —faster—when the 
worker is seated RIGHT. 
FRITZ-CROSS Chairs are 
"Posturized" to fit precisely 
the person and the job, and 
to stand up longer on any 
job. A model for every re- 


quirement and environment. 
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TuBULAR Coin WRAPPERS 


Stationers! It's your Line—Exclusively! 

"Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pi-ate your 
customers and cash in on your missionary 
work. 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’s Moisteners 
Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 


Coin Wrappers 
Bill Straps 

Coin Bags 
Currency Bags 
Draw String Bags 
Metal Clasp Bags 
Night Depository Bags Sorting Trays 
Linen Shipping Tags Coin Storage Trays 
Downey Change Trays 


HANNIBAL, MO. 








THE C. L. DOWNEY CO. 








BACK 
ON THE 


MARKET! 











DIALIST 
CLOCK 
COMBINATION 
NO. 505 


An extensive 
line of quality 
combination clock 


desk accessories with fine- TIME 
ly finished wood bases in CALENDAR 
walnut and mahogany. NO. 906 


Write for latest catalog and price list. 


WORLD MANUFACTURING CO. 


132 WEST 21 STREET 7 NEW YORK 11, 
pt aah hes Rel 
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QUALITY DESK SETS THAT SELL 


Unusual beauty and 
efficiency —equally use- 
ful for office or home. 


made it necessary to add more help so he persuaded 
Mr. Neuman to come back. 

Mr. Neuman and his wife spent their vacation in 
Sheboygan, Wisconsin, their former home. They also 
visited other Wisconsin points. 

= * * 

John Schoenherr, manager of the Vaidaphone Com- 
pany, 1323 Venice Blvd., Los Angeles, reports that 
the company is now making some very interesting 
custom made television installations in schools and 
universities as well as in private homes. He says 
television is becoming more and more an important 
part of modern day visual education. Prices of these 
television installations range from $495.00 to $5,000.00 


* ” * 


Mr. and Mrs. E. E. Thornton of the California Type- 
writer Exchange, 543 S. Spring St., left September 1 
by car for Grants Pass, Oregon, and the Rogue River 
Country to fish for rainbow trout and steelheads. From 
there they plan to ferry to Gold Beach to do some 
salmon fishing. They are scheduled to return the first 
of October 

. ” - 

H. Clay Peal and C. J. Huseby, proprietors of Peal 
and Huseby Office Machines, opened March 1 at 2119 
Venice Blvd., report a satisfactory summer. They too 
feel that prospects for increased business this fall are 
very promising. 

~ - 

Hal Petit says he feels that business is really look- 
ing up in both the retail and wholesale departments 
of the Lightning Adding Machine Company and the 
California Typewriter Exchange, 543 S. Spring St. Mr 
Petit reports a pleasant vacation spent at Balboa 
Beach 

_——-  — 
TOWER-CROSSMAN APPOINTS McDOUGALL 
Anthony J. Kerin, president of the Tower-Crossman 
Corporation, 53 W. 23rd St., New York 10, N. Y., re- 
cently announced the appointment of Donald Mc- 











DONALD McDOUGALL 


Dougall, a resident of Little Neck, N. Y., as the vice- 
president in charge of sales. 
Mr. McDougall has been an employee of Tower- 
gear Since January, 1929. He was the assistant 
) the late Peter Tower until the death of Mr. Tower 
in August of 1946 and shortly thereafter he was elected 
as vice ~pre sident of the corporation. He now assumes 
the- additional duties with the sales department 
— 


ROSE APPOINTS PAUL S. DUBAY AS DISTRIBUTOR 
Adolph Rose, president of Rose Ribbon & Carbon 
Company, Inc., Elizabeth, N. J., has announced an 
addition to the growing family of distributors. The 
Paul S. Dubay Ribbon & Carbon Supply Company of 
Des Moines, Iowa, has been appointed distributor of 
the complete line of Rose duplicating carbons covering 
the territory of the entire state of Iowa. Mr. Paul 
Dubay is well known throughout the trade, his organi- 
zation being one of Iowa’s leading distributors. 
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STORAGE CABINET 








SHIPPED OLIVE GREEN 
ser -UP Keystone cabinets are sturdy, all-welded master- a 
READY TO MODERN GRAY 
SELL pieces of furniture-leveled sheet steel. Features in- FINISH 
clude 4 adjustable shelves on 2” centers and ef- 
ficient, 3-point locking device for double door 


Handsomely finished, all-purpose space savers. 


Write for literature and price list. 


STEEL EQUIPMENT K E STEEL EQUIPMENT 


= STEEL EQUIPMENT CO., INC. mins wo 
OFFICE Ss} ~=s15 LOMBARD STREET @ PHILADELPHIA 47, PA. _—... ...5% 
ne 
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4.oengbusch Handi-pens 


now equipped with 


(screw-in feed and point) 


eee a new feature that satisfies a popular demand 
and makes extra sales for you 





Nibin screw-in feed and pen-point is an added feature in the and waste. The same pen holder, well-balanced, for effortless 
Sengbusch Handi-pen line. writing. The same tasteful styling that appeals to everyone. 

ote! The popular wedge-feed is still available, because New circulars P-49 and N-30S are now obtainable to 
many large users like the economy of this feed when replac- further aid your selling effort. New catalog pages PHP 1949 
ing pen points. and HPN 49 —- pages PHP 48 and HPN 48 now used 

Nothing else has been changed. Nibin is a plus feature. You in catalog 47 and in your salesman’s price book. 
still have: Sengbusch’s famous Capillary Action inking prin- You're all set to cash in on popular demand — just place 
ciple that eliminates ink deterioration your Handi-pen order today. 


See NIBIN at Booth 85, at National Stationers Convention, Hotel Stevens, Chicago, October 2-6 
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SELF-CLOSING INKSTAND CO., 3109 Sengbusch Bldg., Milwaukee 3, Wis. 
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WE CORDIALLY INVITE 


ALL DEALERS ATTENDING THE 
NATIONAL STATIONERS CONVENTION TO 


VISIT 


OUR CHICAGO SALES OFFICES LOCATED AT 
38 S. DEARBORN ST. (FIRST NAT'L BANK 

BLDG.) WHERE HOWARD PARLIAMENT AWAITS 
AN OPPORTUNITY TO DEMONSTRATE TO 

No. 2201 YOU THE DEALERS FINEST LINE. 


Peeacess Steet Eourement Co. 


General Sales Offices 





CHICAGO NEW YORK LOS ANGELES 
FIRST NAT'L. BANK SUITE 854, BUSH TOWER 1429 S. LOS ANGELES ST. 
BLDG. 130 W. 42ND ST. 


Main Office and Plant — Unruh and Hasbrook Aves., Philadelphia 11, Penna. 








‘Change to UNGUMMED Labels and Forms... and use 
GLUE - FAST LASS GLUER! 


INCREASES PRODUCTION 100% 
SLASHES OPERATING TIME 


The Only GLUER $10 , ene 
That Retails at S . | 



























$ And Applies Glue to Labels Up to 534" Wide | Si /, 

x “sy 7 

) 

: FREE! 

d P : . . 
The Glue Fast Label Gluer enables you to use business forms ; 

e with ungummed labels in the most effective way ever. It 0 Day Trial 
spreads a thin film of glue rapidly, evenly and cleanly. It elim- Send For Free 
inates the danger and waste of gummed labels sticking to- = ay ’ aD Con he nee of Glue 

ge 
gether. oa orked ot to the surf you 
Dealers’ Inquiries Invited anyon chr a speed by ~ ny +. se h be 
fini ch. ms ight four /bs. a SS sample of glue 
with your trial machine. 


Glue@ Fast EQUIPMENT CO., INC. 9-11 WHITE STREET, DEPT A 10, NEW YORK 13, N. Y. 


GLUING MACHINES — MOISTENERS — SPECIAL PURPOSE ADHESIVES 
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VAPORITE “FYNE LYNE” 
Marking Pen—Writes On Any Surface! 


“ Ruggedly constructed and handsome- 
pb ly finished, the pocket size VAPOR 
f7 ITE “Fyne Lyne” marking pen is 

f / tops for hundreds of marking pur- 
Ya wy’ poses. An item of value t | frozer 

W. 7 KS food men 
Aponte | Will not dry, « k o1 Os Ink 
vf dries instantly nd is wate proof 





SELF-FILLING 


MARKING PEN Vaporite Also Features the 


“V APORITE 36” Stamp Pad Ink 


MARKS ull types locke 
STAMPS—or moist cold 
DasiGnED FoR wet or dry surfac 
Beller INK—frost proof—dries 
MARKING does not smudge after remo 
~ al from locker 
Y SOLVENT-—extends inl wee 


stamp and pads 





PROTECT Your employees and customers 
by removing the hazard of slippery waxed 


floors. 
USE “No Slip” Self-Polishing Floor Coating 
ON Linoleum—Asphalt Tile—Rubber Tile 


“No Slip” Is A Resin Emulsion Coating 
“No Slip” Contains No Wax 

PEs 
—\ Eliminates Slipping 
L , Grease Proof 
el 


Outwears Wax 2-1 /s 

Waterproof \' 

‘., 
WRITE OR WIRE 

Time-Sauing Specialties 


706 New York Life Buildirg, Minneapolis 2, Minnesota 
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NEWS NOTES FROM NSA DISTRICT NO. 7 
A. J. Nordstrom, Correspondent 
The Northwest Travelers Club extends to William 
Jarchow its sincerest sympathy in the death of his 
mother on August 29 


It has been reported that Herb Pierpont Morgan 
plans to stop off in the Twin Cities on his way to the 
NSA convention at Chicago. 

Leo Blied, the big Madison stationer and printer, is 
said to be very high on the Badgers and their new 
coach, Ivy Williamson, and is willing to back his judg- 
ment with the long green. You Gophers, Claude Fleet 
in particular, the line forms on the right. 

> - 7 

Mel Sowell, the Esterbrooker, is sporting a new De- 
Soto coupe and says the pen business is great. 

Nels Schrieber, the Fort Dodge golden voice singer, 
is practicing for the next meeting of the barber shop 
quartet at the Chicago convention. Dapper Dan Mac- 
Dougall, the Kansas City thrush, and Ed Erickson, the 
Hibbing Howler, are looking for two more groaners to 
join their proposed quartet. Their favorite number is 
“Let’s All Sing Like the Birdies Sing.” May we suggest 
Cliff Talty and Carl Schutz as candidates for the job 

. . & 

Bob Valleau was away during the recent golf party 
but his right bower, Vic Lydon, handled the situation 
admirably in Bob’s absence. 

a 
INCORPORATE TWO WICHITA CONCERNS 

Orr’s Book and Stationery Company, 118 N. Topeka, 
Wichita, Kans., and Orr’s College Hill Book Store, 2226 
E. Douglas, also in Wichita, were chartered in August in 
the office of the secretary of state at Topeka, Kans. 

Incorporation procedures were completed with as- 
signment of $125,000 authorized capitalization. The 
College Hill store received $75,000, and the other store 
$50,000 

Payne H. Ratner, former governor of Kansas, was 
named resident agent. He stated that the two stores 
were incorporated for tax and management purposes 
following the death of Frank G. Orr, May 19. Mr. 
Ratner is attorney for the Orr estate 

Incorporators for both firms are Mrs. Frank G. Orr, 
widow of the late owner; Leslie M. Orr, the son; Mrs 
Mildred Orr Hirth, the daughter; Chester F. Farrow 
accountant, and the attorney—GMH 


—-e 





MARK 50 YEAR SERVICE.—In a radio interview in Morris- 
ville, Pa., George M. Arenz, who recently celebrated his 
fiftieth anniversary with Underwood Corp.; Bill Hildenbrand, 
WBUD announcer: M. C. Barber, general manager of Under- 
wood’s Burlington works, and Edward Shannon, roll winder, 
told the story of the manufacture of carbon papers, rolls and 
ribbons. The broadcast, sponsored by the Burlington Cham- 
ber of Commerce. is a regular weekly feature devoted to 
Burlington, Pa., industry, and the supply story of Underwood 
Corporation, which this year celebrates its fiftieth anni- 
versary, was one of the high spots in the program series. 
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STAPLE ’ TRACTOR 


removes all sizes of office staples faster, easier! 


DIVE sm alolieMMisl-Mealele) @milelmmey’ staple, CLICK 
OUT! SAVES TIME—it center self over the 


as it extracts it! 


Colorful, red, green 
steel. Famed SWINGLINE 
vite lau 4-s ie lit Mi elgehilielsl hmmel| 
It's the perfect personoliz 


‘J elela- Mel: ME ssl-Malelt-mn le 


your Le 





Dynamic Display Card — mounts 
12 units (3 of each color). Order 
ten acigel Misl@e dlalelel aie lale Mate) alien 


mel 


ZZ SPEED PRODUCTS COMPANY. INC. - LONG ISLAND CITY 
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= the newest member 
_ of a finer line 
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Design proportioned and efficiently planned to meet 
the demand for better office equipment in the medium- 
ons price field, Security presents the ‘4 Leg LINE.” 
° Specifications: Square edge top with conventional beaded 
binding ava lable in gray, green, grained walnut or 
mahogany bronze hardware on green, walnut or 
oss mahogany aluminum on gray unless otherwise 
a specified desks available with or without back 
= panel general lock in center drawer 
Here is every fine feature of a top grade desk 
a PLUS the fine design and superior workmanship 
- of a Security product. : 
4 ALINE TO BUND ON 
o 
SECURITY STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY : 
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NEW ENGLAND TRAVELERS CLUB NOTES 

All of the employees of the United Art Company, 
Boston, Mass., gave Hy Hurwitz, their president, a sur- 
prise party recently to celebrate his twenty-fifth an- 
niversary with the company. 

It’s a girl at the Ed Lastoff’s. Ed is the young man 
who signs the orders at the James T. Towhill Company. 

* * 7” 

Tom Dunn, formerly Boston manager for Wilson 
Jones Company, and now assistant sales manager of 
Cooks of Camden, Mass., is receiving congratulations 
on the arrival of his first son, second child. 

Miss Joan Willander, daughter of Mr. and Mrs. Ben 
Willander, became the bride of Frank Cassidy recently. 
The bride’s father is the manager of the Federal St. 
store of Thomas Groon & Company. 

A new eating spot on Route 10, Marlow, N. H., is 
owned and operated by Cal Cameron, who also sells 
Oxford filing supplies 

W. F. Cushing, the grand old man of Adams, Cushing 
& Foster, Boston, Mass., observed his ninety-second 
birthday on September 15. He’s still at his desk with 
the same firm 

New members of the New England Travelers Club 
include William G. Byrne of Portland, Me., and Bill 
Beiring of Newtonville, Mass., both representing the 
W. A. Sheaffer Pen Company, and Walter E. Barbier 
of Manchester, Conn., representing Weldon Roberts 
Rubber Company 

Dan and Jack Casey of D. J. Casey Paper Company, 
Haverhill, Mass., recently observed their twenty-fifth 
year in business 

—<_- 

RAYMOND D. BROTHERTON JOINS OXFORD 

Raymond D. Brotherton, formerly on the sales staff 
of Blair Office Supply Company, St. Louis, Mo., has 
joined the sales organization of Oxford Filing Supply 











R. D. BROTHERTON 


Company, Inc. Mr. Brotherton will call on dealers in 
the Missouri and adjacent territory travelled by Wil- 


liam M. Glenn until his recent appointment as man- 
ager of the Oxford factory at St. Louis. 
a o 


HESLEY FIRM OFFERS MARKETING SERVICE 
L. Van Hesley & Associates, P. O. Box 9411, Station 
8, Los Angeles 5, Calif., has issued a brochure promot- 


ing a merchandising, marketing and promotion serv- 
ice of products in this industry by “marketing tests” 
made in “selected areas.” It is announced that “ac- 
cured test results determine the execution of a mutual 
sales agreement on a sales percentage basis—securing 
and maintaining distribution to anyone anywhere in 
the United States 

‘Let Us Take Your Product to Market” is the slogan 


of the firm 
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30 MILLION 
WOMEN 
WANT... 














3 MILLION WOMEN pags! 
HAVE BOUGHT.. 





* 2 ee <i 
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America's teading cvuff- 
. Tailored 


1. TALON ZIPPER ELBOW 
LENGTH MODEL | 947—Assorted 
color trims. Retails $1 pair. 


2. SNAP BUTTON MODEL 1946 
— New, longer and improved. 
In assorted color trims. Retoils 
50¢ pair. 


3. SLIP-ON STYLE, MODEL 1948 
—Snug-fitting elastic wrist-work 
electronically bonded into fab- 
ric. Assorted color trims. Retails 
50¢ poir. 


4. SLIP-ON STYLE, EXTRA 
LONG, MODEL 1949—11% 
inches long for EXTRA PROTEC- 
TION. Snug-fitting elastic wrist- 
work electronically bonded into 
fabric. Assorted color trims. Re- 
tails 60¢ pair. 


ORDER FROM YOUR 
DEALER OR JOBBER. 


{ T propucts co. 


JOBBER INQUIRIES INVITED 93-06 Corona Avenve 


‘ Elmhurst, Queens, N. Y. C. 

















GOOD 


TRAVELING 
SALESMAN 


WON’T CURL, 
SMUDGE, OR WRINKLE 


Dealers who put this salesman on the road get 
results. Slip a sample of Nev-R-Kurl in your 
next mailing. Ask customers to try it out and 
give their opinions. ypists like it becouse it’s easier 


to use, produces cleaner, faster work. Bosses like it 
because of its economy. Turns out up to 50 per cent 
more clean, shorp copies per sheet. Get Nev-R-Kurl 
into your customers’ hands. See how it sells itself. 


PROCESS CO., INC 


CARBON PAPER 





CLEAR - PRET 
WOOD STAMP PADS 
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NOW IN OUR 28™ YEAR! THE ORIGINAL 


MARY [.)17/2 


STENCIL 


DUPLICATOR 


wiyer “t - ’ am > INC MORFOLK, VIFGINIA 
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o. B. factory 


RUBBER 
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COMPLETE (nor 


“IT PRINTS ANYWHERE’ Prints 1,000 or More Clear Copies 


From One Stencil, One Inking 
Ideal for marking, addressing, dupli- 
cating. Quick change in wording. A 
“‘Rubberless stamp in one minute for 
about 2 cents.’’ Just type, write or draw 
the stencil, snap it on, and print. Made 
of non-corrosive METAL. No moving 
parts, lasts a lifetime. Replaceable ink 
pads. Complete with supplies. Wt. 2 Ibs. 
Other outfits $19.50 to $99.50. Write 
for FREE FOLDER. 


At Your Office or Shipping Room Supply Dealer 


THE MULTISTAMP Co., INC. NORFOLK 1, VIRGINIA 
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. 


ON BOXES 
lo]. ma) 200), 
ON SHIPPING TAGS 


ON LABELS 


ON PACKAGES 
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> . CLIPLESS 
° a Does away with 
my STAPLES « 
e a CLIPS « 
a ENVELOPES « jn 
< - FASTENERS « 4 
= ail HIGH POSTAGE e > 
™ reduces all office expenses! z 
_ me Agents, Dealers, Exporters wanted all 
wy =o over the world! Profitable territory is -?; 
o can open. 2 
Zz = CLIPLESS WILL AMAZE YOU. a 
z Pm CLIPLESS CORPORATION ra. 
p- 4242 Lockwood Ave. ° 
- Los Angeles 27, Calif. 
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PACIFIC NORTHWEST NOTES 





C. M. Litteljohn, Correspondent 





An important role in the complete modernization of 
Motor Parts & Equipment Corporation new home at 
Tacoma, Wash., was played by the Tacoma Office 
Supply Company. George Abelsett and Al Osborn, 
heads of the Tacoma Office Supply Company, supplied 
many modern office items for the firm operated by 
R. W. McMahon, P. H. Totter and associates 

a - - 

Collecting antique pencils is the unusual hobby of 
Ralph G. Wilmot, the pencil man of Seattle, who has 
a big collection of ancient writing instruments at 2039 
34th Ave., S. In the pencil collection he has a por- 
able ink-well which can be folded and carried in a 
man’s vest pocket. With this folding ink-well there is 
an accompanying mother-of-pearl penholder. 

Among the many instruments for writing is one 
that would be too ornate these days, made of engraved 
gold, and other unusual ones of about 1850 vintage. 
One of the favorite pencils of this collector is what he 
terms a Republican pencil, consisting of a small ele- 


| phant, reminiscent of the old G.O.P. party which used 


to win presidential elections. When the tail is pulled, 
a metal pencil point, about an inch long, capped 
with lead, projects from under the thrown-back trunk 

Fine new quarters have been taken by Frank’s Sta- 
tionery & Printing Company of Portland, Ore. This 
stationery concern has moved into the new $75,000 
one-half block long headquarters for its company, at 
2502 S. W. First Ave. The new location allows for 
plenty of expansion. Large batteries of fluorescent 
lighting fixtures and complete air-conditioning equip- 
ment are features of the store. The retail and produc- 
tion departments have both been enlarged with ma- 
chinery additions as well as a host of new facilities. 

The National Cash Register Company, at 1925 Fifth 
Ave., Seattle, Wash., has launched a program of im- 
provements to the store building. 

The Kent News Journal at 214 First Ave., S., Kent, 
Wash., has gone extensively into the stationary, office 
supply and office equipment business, handling lead- 
ing makes of typewriters, as well as Shaw Walker fil- 
ing equipment, steel desks and Mail-Well envelopes 

Lead pencils and rubber bands make a unique fence 
for the office supplies and stationery display by the 


| Fifth Ave. store of Lowman & Hanford Company, Se- 


attle stationers. The bright yellow pencils form a 
picket fence in the window. Listed in a large “ledger” 
forming the background of the window display are 
the many school articles stocked. 

* os a 

Although finishing in cellar position, the Burt Type- 
writer team of table tennis players of Seattle, Wash.., 
trounced the champs themselves, the Perfection Smok- 
ery of the Seattle league, 10-9, in the final match of 
the closing season. 

Once more, the stealing of check protectors and 
machines for safeguarding commercial paper in Seat- 
tle, has been the prelude to flooding of financial and 
business places with bogus checks. When Robert Boldt, 
with a prior criminal record, was sentenced to 15 years 
in the state penitentiary, he admitted that he had 
stolen check protectors and blank checks from a num- 
ber of concerns in the Seattle area, and cashed ap- 
proximately 60 checks. 

. ” + 

The sixtieth birthday anniversary recently celebrat- 
ed by John W. Graham & Company, with broadsides 
of advertising, attracted considerable attention and 
patronage to the house under the banner, “If It’s 
Made of Paper We Have It.” 
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ONE SOURCE FOR YOUR 
FILING EQUIPMENT 


. Bflsasfer/ 


YOUR No. 1 
RESOURCE 
FOR 











SEE COMPLETE DISPLAY 
IN DINING ROOM, NO.1I, 
THIRD FLOOR 


Filing Uprights Tidy Desk-Master Junior Card Filing Systems 
Futura Card Cabinets Moldmaster Plastic Trays Rotarian Plastic Letter Trays 
Futura Cash, Bond and Office Boxes —_ Hang Files Futura Multi-Units 

Desks Chairs Visables 

Law Blank Cabinets Higher Than Wide Cabinets Tabulating Card Cabinets 


Letter Trays Box Files Security Boxes 








out Steel Sates Corp. 170 WEST 233rd STREET - NEW YORK 63,N. Y. 
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An Invitation! 
TIE YOUR LINE TO OUR LINE 
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SUPERFINE WRITING MACHINE AND DUPLICATING MACHINE MEDIA 


“SUNBROKEN FOR 103 YEARS” 


Is our Motto for the 2nd Half of the 20th Century 


Based on our unbroken purpose: 












“TO PRODUCE AND PROVIDE THE BEST POSSIBLE INKED RIBBON, CARBON SHEET 
AND DUPLICATING MEDIUM FOR EVERY SPECIFIC REQUIREMENT.” 


Typewriter and Other Stencil Inks for 


Inked Ribbons 


Carbon Papers 


Vimeographing 
Duplicating Machine 


For all purposes Writing Media 





I 

THE LINE THAT WITHSTANDS COMPARISON ; 

Vanufactured Exclusively by 
MILLER-BRYANT-PIERCE | 
Division of L. C. Smith & Corona Typewriters, Inc. 

t 

AURORA, ILLINOIS, U.S.A. ’ 

Our Export Department will give careful attention to inquiries received from abroad, and reply by air mail on the day inquiry is received p 
R.S.V.P. ’ 
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NEWS NOTES FROM NSA DISTRICT NO. 5 


H. M. Donisthorpe, Correspondent 

The annual golf outing of the Cleveland Chapter 
District No. 5 Travelers Club was held in Cleveland 
August 26. Chet Harper, Wilson Jones Company; and 
Tom Low, Minnes« Mining & Manufacturing Com- 
pa came from Detroit to help Robert Russell, Sam- 
uel Ward Com, Dixie Carroll, Eberhard Faber 
Company; Jack Clark, W. A. Sheaffer Pen Company; 
Ron Douglas, G ke Chair Company, and Herm 


Davis, Central Ohio Paper Company, make the affair 
a huge 


Many 


succes 

prize given including an attractive 

trophy, which iken home by Robert Russell. Mr. 

Sanders, General Fireproofing Company, won an at- 
r robe. Fun was had by all 


> - 


tractive ca 


; moved to his new location on 
corner. The new location gives 
space for display and warehous- 


Ed L. 
Uniol 
Mr 


Battershell | 
n St. around the 
Battel! 


shel 


Virs 
Book 


operat 


Charles Grover, wife of the buyer of Reserve 
Store, Cleveland, Ohio, is recovering from an 
Do Hospital in Cleveland 


* 


ion al 


Ken Boyer, N« B 
Ono “ ~ Ope ré 
in August. It very 


up for a time 


Newton Company, Toledo, 
for a ruptured appendix early 
sudden and he will be laid 


Gene Grenon, Li rd & Company, Detroit, Mich., 
hon We pe to see Gene back at his desk 


* > 


with Franklin DeKline, Lans- 
naging the office supply depart- 
Typewriter Company, of Battle 


© 
HUNTING-ROBERTS APPOINTS McELHOSE 
inting-Robe ympany, Los Angeles, Calif., dis- 


~3} tors ‘ ¥ 
LDULOI 


of office equipment, has announced the ap- 








RICHARD McELHOSE 


McElhose as representative in 
Mr 
1, making his headquarters at 

Portland, Ore 
> 
BACON & VINCENT APPOINTS TWO 
The Bacon & | Co., Inc., 1 Ellicott St., Buf- 
fal N t and office supplies, recently 
announced that F. R. McAllister has been elected 
treasurer and Myrick has been named gen- 


ompany are M. B. O’Donnell, 
Walsh and Paul E. Selfridge, 
Gross, secretary, and Gene- 
t treasurer.—GET 


vice-presidents; | E 
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McElhouse was to assume 





@ It's the original pat- 
ented steel folding chair . . . the 
chair that users named INDE- 
STRUCTIBLE! Thousands of these 
rugged — yet comfortable — 
chairs are still like new after 
years of use and abuse! The 
all-steel VIKING INDE- 
STRUCTIBLE No. 200 Steel 
Folding Chair is available 
in either Java Brown or 
Dawn Gray. Clamps avail- 
able for grouping the 
chairs in sections. Order 
now! 


WRITE for prices, literature 


Only chair made with full back 
rest greater strength, comfort, 
safety 


Opens or closes in a second, with 
one hand. Can't bind or stick. Folds 
flat to 14%" thin stacks 75 of 
100 high without tipping 

Generous-size hand grips; easy to 
carry 3 of 4 chairs in one hand. 


Heavy channel steel frame and 
heavy geuge furniture steel seat 
and beck 
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MAPLE CITY STAMPING CO. 


708 PARK AVE., PEORIA, ILLINOIS 
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"nee ww 





VISIBLE FILING 
EQUIPMENT 


KARDEX-ACME-POST INDEX 


Etc. All types of panel equipment 
Thoroughly Rebuilt 
and Guaranteed 








Surplus Equipment 
BOUGHT 


One of the oldest established 
dealers of visible filing equip- 
ment in the country. 


COMMERCIAL 
CARD SYSTEM CO. 





135 GRAND STREET 
NEW YORK 13, N.Y 
6-5728 


CA nal 
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hEY... 


DOES IT AGAIN ¢ 


“QUALITEX BRAND” TYPEWRITER RIBBONS 
325 T.C.—Best Next to SILK! 


I 
ATTRACTIVE METAL BOXES 
1 
: 


MOISTURE-PROOF CELLOPHANE 
WRAPPED 


ALL MACHINES 
ALL COLORS 
| ALL INKINGS 


STANDARD 12 YDS. LENGTH 


CAN BE ASSORTED 
YOUR NAME IMPRINTED 


a7 
P ittitinn —~ Boxes — — Unboxed 
(Postage Included) 


Because of our special Low Prices, we must insist that all orders be 
for ONE GROSS OR MORE, and that payment accompany orders or 
that you accept merchandise C.O.D. 


Prices Furnished Immediately 
by Return Mail! 


HEY RIBBON & CARBON CO. 


Manufacturers 
65 MINE STREET 1204 ARCH STRET 
NEW BRUNSWICK, N. J. PHILADELPHIA 7, PA 
CHarter 7-0323 LOcust 7-7461 








A MOST 
EFFICIENT 
CABINET 


A most efficient cabinet for general use in storing 
catalogues, letterheads, etc. Available in both let- 
ter and legal size in 9, 18 and 27 drawer units or 
custom made. Gray, Green or Walnut Brown. 












OISTRIBUTORS y 
7 FA —/ 


FORT WORTH,TEXAS 








3A TaP BLDG. 
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CANADIAN NEWS NOTES 


S. J. Ludington, Correspondent 

The big display held recently at Ottawa, Ont., by 
the Ottawa Exhibition Board included office supplies, 
equipment and furniture. The displays occupied con- 
Siderable space in the Manufacturers Building and 
were provided by Ottawa firms. 

* ” * 

The Allen Johnston Typewriter Company, 97 King 
St., London, Ont., recently held an attractive showing 
of its new 1949 stock of Smith-Corona office and gen- 
eral purpose typewriters. 

* + - 

The Office Specialty Manufacturing Company, Ltd., 
with head office in Newmarket, Ont., established more 
than 60 years ago, recently held an official opening of 
its new offices adjacent to the metal plant at Prospect 
and Gorham Sts., Newmarket. 

The offices, occupying three large floors, are com- 
pletely equipped with office specialty productions, 
even to the glass and steel partitions. 

The vacated space in the plant has enabled the firm 
to make machinery extensions and widen its scope in 
the production of filing systems and supplies and the 
new popular aluminum office chairs. 

* ao « 

The Dominion Government, Ottawa, Ont., recently 
relaxed export controls on paper and paper products, 
all kinds of business machines such as typewriters, 
cash registers and duplicating equipment. The new 
regulations, which went into effect September 1, spe- 
cify that these items which previously required indi- 
vidual export approval may be shipped out of Canada 
under general permit. Pens and pencils are included 
in the order. 

. + * 

Grand & Toy, Ltd., 8 Wellington St., W., Toronto, is 
having alterations costing $10,000 made to its office 
supply and equipment showroom and office building 
at the same address. 

~ ” * 

The Goderich College, Goderich, Ont., recently re- 
opened its fall term under new management with F. M. 
Weaver as principal. The classrooms have been re- 
decorated and modern furniture, typewriters and 
other equipment purchased. 

+ * * 

The Western Book & Stationery, owned and operated 
by E. Hallden, has moved to its new location at 143 
Third Ave. S., Saskatoon, Sask. 

* * 7 

Gerard Loescher, managing director of H. O. Loe- 
scher (Canada) Ltd., Niagara Falls, Ont., announced 
recently that the firm had acquired new quarters in 
that city at 1293 Bridge St. 

* * « 

During an interview with newsmen during a recent 
visit to Regina, Sask., Arthur O. Dawson, vice-president 
and general manager, L. C. Smith and Corona Type- 
writers of Canada, Ltd., Toronto, expressed the opinion 
that there is no immediate prospect of a slump in the 
offing as far as the Canadian stationery and office 
equipment industry is concerned. Popularity of port- 
able typewriters has soared until the demand is four 
to five times as great as in previous years. Replace- 
ment demand for business typewriters still exceeds 
production and is considerably above prewar years. 

> * * 

The annual golf tournament held by Montreal sta- 
tioners was a grand success with 110 in attendance at 
the dinner session. Arrangements were in charge of 
Jack Lord and Bert Merrifield. Visitors were present 
from Toronto, Ottawa, Drummondville and Quebec 
City. 

» 7 . 

W. A. Sheaffer Pen Company of Canada Ltd., Mal- 

ton, near Toronta, Ont., has appointed C. J. Kjorlien 
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YES ~- 7he MARKWELL TACKMASTER! 


THE Dynamic MARKWELL STAPLE GUN WITH FIRE-POWER 


Store, Office, Plant, Warehouse, Building, 

Window Trimming, Upholsterers, Auto RUGGED 
Trimmers, Cabinet Makers, Electricians and LIGHT 
Tacking up Signs, Displays, Stock Tickets and . 
Bulletins; also for Tagging Shipping Containers. EASY TO LOAD “a “ 


STATIONERS’ DISCOUNTS and COMPLETE CATALOG 
CONSUMER PRICE IS ONLY $7.5 COMPLETE WITH STAPLE PULLER 


MARKWELL PRODUCTS are FAIR TRADED for 
EVERYONE'S PROTECTION INCLUDING THE DEALER 


L MANUFACTURING COMPANY, INC 
200 HUDSON ST. NEW YORK 13.N_Y 
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Kortmascte eed 


CHALLENGE 


EYELET PRESSES «xo PUNCHES 


FOR OVER 60 YEARS THE 
STANDARD FOR 


Lawyers Engineers 
* . 
Judges Accountants 
e * 
Public Executives 
Officials 





WHEREVER SECURITY OF BINDING 
IS OF PARAMOUNT IMPORTANCE 
WRITE FOR CATALOG 


EDW. L. SIBLEY MFG. COMPANY, INC. 
BENNINGTON, VT. 








INDICATOR CARBON 


Indicates as you type 


equals... 
larger Sales! 


A SPECIAL OFFER .. . TO DISTRIBUTORS OF 
TYPEWRITER CARBONS AND INKED RIBBONS. 


If you have the distribution . . . we manufacture a 
fine, large, and varied line of carbon papers and 
inked ribbons . . . and have a special sales plan 
. . . to help you to . . . GREATLY INCREASE YOUR 
BUSINESS. Some exclusive territories still open. 


Please give us a line on your distribution. 


ALLEN & COMPANY 


Manufacturers of carbon papers and inked ribbons. 
11-15 Vandewater Street 
Dept. M New York 7, N.Y. 


ETTER ARBONS 









ALLEN’S 
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h\ /waysDetter\Wop/es 


as general sales manager. Mr. Kjorlien has had ten 
years experience with the parent company in Fort 
Madison, Iowa. For several years he has been touring 
Europe and South America on export business. He has 
also traveled Canada from coast to coast. 
ales reas aretin. 

Mr. and Mrs. George Ross, commercial stationers of 

Winnipeg, Man., recently announced the arrival of a 


daughter 


Effective October 1, Frank Tynan will represent 
Rockwell-Barnes Company in the eastern territory, 
covering the states of Ohio, West Virginia, southern 




















FRANK TYNAN 


Indiana and western New York and Pennsylvania. 

Mr. Tynan has been associated with Rockwell- 
Barnes Company for many years, but heretofore he has 
been active only in the Chicago territory. He has had 
more than ten years of selling experience and has, 
therefore, a complete knowledge of his company’s 
products and policies 


—>-—_—_— 
MEILINK, GUNVIR HOLD OPEN HOUSE 

Meilink Steel Safe Company of Toledo, Ohio, in con- 
junction with Gunvir Industries, 542 S. Dearborn St., 
Chicago, held open house for the office equipment 
dealers of the Chicago area Thursday and Friday, Sep- 
tember 8 and 9. 

The purpose of this open house was to Officially 
dedicate the new and enlarged showroom which Gun- 
vir Industries, headed by Harold Johnson, recently put 
into use. 

The complete line of Meilink sales is on display in 
the Gunvir quarters. Here, Ed Daily and Rex Dawson 
from the Meilink Steel Safe Company were on hand 
for the two days to greet the many dealers 

—- 





NEW COLORS FOR DISPENSERS.—A 25 per cent price-cut 
and a change in colors have been announced by Minnesota 
Mining & Manufacturing Co., 900 Fauquier St., St. Paul 6, 
Minn., for the Scotch brand plastic hand dispensers accomo- 
dating half-inch cellophane tape in 792-inch or 1296-inch 
rolls. The price was reduced from §$.39 to $.29 per dispenser. 
Ivory dispensers were replaced by brown in the display box 
of 12. Other colors include light blue, dark green and red. 
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SAN, 


All year ‘round . . . week in and 
week out . . . this pair of profit- 
producers will be plugging away to 
pile up sales for you. IN YOUR 
STORE, the new improved V.P.D 
Master Catalog No. 50 provides 
ready reference and becomes a 
steady sales-stimulator. In YOUR 
CUSTOMERS’ FILES the new V.P.D. 
Catalog-Digest is always on the job 
for you... a time-saver, a volume- 


builder. If you haven't received your 
copies yet, write for them right now! 


WS 


153 WEST 23rd STREET 
NEW YORK Il, N.Y. 


Jerdic ODDS onc SURE THING... Fhe CHAMP | 
will get you & Sales to 1 against all opposition any TJimee 


TWO OPENINGS FOR 
USE ON SINGLE O8 
OOUBLE DESK 

















2%" O€PTH-AFFORDS 
MATIMUM CAPACITY 











ALUMINUM 
DESK TRAY SMC T¥E Mon 


A Better Desk Tray in Every Way” 
The name NU-CRAFT PRODUCTS a 
CO. stamped on every tray is your guar- CORNERS FOR 
antee of quality and construction nnn 
POINTS OF SUPERIORITY 
ructed of 1 piece of aluminum— CUT OUT TO GIVE 


EASY ACCESS AND AVOID 
PUMBUING FOR PAPERS 



































gth—not spot welded 
of broken spot welds 
blend with every type 


RUBBER - 
t air dried 


tted to tray will not 
ture 

and pleasing finishes 
welcome addition to 














= FIVE FINNSHes 

; MAHOGAD WALNUT-G 
Write today for illustrated circulars and GRAY rte mann tae comremalll 
complete information on dealers prices 


and discounts. AVAILABLE IN LETTER AND LEGAL SIZES 


NU-CRAFT PRODUCTS CO. 


163 Pacific St., Brooklyn 2, N. Y. 
Triangle 5-8831 Dept. A. 


fice 








OFFICE APPLIANCES, October, 1949 283 








pti-isemansthstheehith ees aciiehssaeetc ae 











RITE-HEAR 


the New, Always Handy 


for the New Type Telephones 





l—Never gets lost or misplaced. 2— 
Beautiful in design. 3—Does not obscure dial. 4—Cannot collide with receiver. 5— 
Has tear-off leaves pad. 6—Refills easily, any standard pad. 7— 
Has handy trough for pencil. 


Sells fast at $1.00 each, Retail 


Liberal discounts to Dealers 
WRITE FOR ILLUSTRATED LITERATURE 


A few choice territories still open for Sales Representatives 


RITE-HEAR PHONE PAD CO. 


1000 First National-Soo Line Building Minneapolis, Minn. 














AN EXTRA-FINE GIFT FOR 





Kytra-Special 


Oo cc ¢caA S 1 ON 


ADE 





J 
FoRT worRTH 
STANLEY LOUNGE CHAIR AND OTTOMAN NO. 1300 
This superb lounge chair and matching ottoman 
SALES REPRESENTATIVES are sure to please your best customers. Finest top 
le Oceiite Wm. Tonkin Ber S. Peoehe grain leather. Solid mahogany, oak, or walnut. 
i 3515 Griffith Park oO 3 . . . . 7 
a agar Boulevard i a Hand-tied coil springs. Designed for comfort and 
F Los Angeles 27, Cal a | Wri f ‘ae 
Dave C. Neuhaus H. T. Sullivan J. B. Tompkins veauly. rite lor prices. 
12 W. 70th Sc. 553 First Avenue 60 E. 42nd St 
Kansas City 5, Mo. Sale Lake City, Utah New York, N. Y 


STANLEY MANUFACTURING COMPANY 2310 North Main Street 
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TEXAS TRAVELERS CLUB NOTES 





Virginia Leonard, Correspondent 





The new owners of Kie Office Supply in Corpus 
Christi are John W. Maxfield and Bailey A. Anderson. 
Mr. Maxfield was formerly associated with Jack Kie- 
daisch, previous owner, who has moved to Phoenix, 
Ariz., for his wife’s health. The name and policy of 
the company will remain unchanged. 

> 7 > 

R. C. Hill, president of Maverick-Clarke, has an- 
nounced the promotion of Al Eisemann to vice presi- 
dent and general manager of the San Antonio Divi- 
sion. Al joined Maverick-Clarke in 1930 and has been 
vice-president since 1936. 

> * . 

The Western Bank & Office Supply Company, Okla- 
homa City is due a correction notice following my 
fusion of three sources of information into one. W. W. 
Lucas has taken over the position formerly held by 
Bob Dishman, who resigned, and is vice president and 
head of the furniture department. Otis Hobbs is Mr. 
Lucas’ assistant, filling the position formerly enjoyed 
by Mr. Lucas. Miss Gertrude Slaton is still that most 
capable manager and purchasing agent for the sta- 
tionery department and Mrs. Esther Page is manager 
and buyer of the gift department. Sorry folks, surely 
hope I have it straightened out now. 

. * > 

Claude Walker of Paul Anderson Company, San An- 
tonio, is now ited with Crain Office Supply Com- 
pany in Abilene, Texas 

> > . 

Announcement comes of the marriage in Dallas Au- 
gust 24 of Miss Inez Underwood to Arthur M. Amell. 
Mr. Amell owns operates the Amell Office Supply 
in Dallas 


aSsoclé 


and 
ana 


7 . > 
So glad to hear Mrs. Jess Boswell (Boswell-Mabe 
Office Supply, Ft. Worth), who has been in the hos- 


pital quite some time suffering from arthritis of the 


throat, was able to go to her home and is much im- 
proved 
> > * 
Jack Fleming (Vance K. Miller Company, Dallas) 


and Mrs. Fleming spent their vacation in Houston 
visiting their many Houston friends. They still en- 
joyed their trip despite car trouble and Jack develop- 
ing an infected foot. 

* * > 

Hugh Bush of the House of Wren, Oklahoma City, 
was a recent Dallas visitor where he called on many 
old friends and had a grand time renewing past 
acquaintances at the various stationers. 

+ t o 

Philo (The Globe-Wernicke Co.) and I surely had 
a wonderful vacation trip up through Yellowstone 
National Park, North to Banff and Lake Louise, Al- 
berta, over to Vancouver and Victoria, B. C., into 
Seattle and back to Texas. Such beauty is unbeliev- 
able and the weather was wonderful. 

* . * 

It was really a wonderful trip Lane Hintz (son of 
Harry Hintz, Dorsey Co., Dallas) had into Mexico with 
his Scout troup. Excitement a plenty! 

- o > 

Sure missed more things while on vacation. Con- 
gratulations to Norman Snider (Boorum & Pease Com- 
pany) and Mrs. Snider on the arrival June 22 of tiny 
Harriett Snider. 


. > > 
Mr. and Mrs. Sealy Hutchings (Clarke & Courts, 
Galveston) are on their way to NSA in Chicago, via 
West Texas, Colorado and Canada. 


. . 
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AA TYPEWRITER PAPERS 


Are Recognized 
Standard for 


over 30 years 


Consistently high quality 
...Up-to-the-minute packag- 
ing...a profit-and-prestige 
line you'll sell with pride. 
Inquire about our Franchise 
Sales Plan—the short cut 


to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., 
409-411-413 PEARL ST., NEW as ; 





va 
ay 
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Modernized to 


Meet Present 
Day Demands 














Miss Cathryn Shepard of the Commercial Printing 
Company, Cisco, Texas, has been in Dallas visiting 
wholesalers and contacting a few retail dealers pick- | 
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Guild 


STATIONERY PRODUCTS 











» FOR DETAILS ABOUT MEMBERSHIP REQUIREMENTS 
AND ADVANTAGES, WRITE 
STATIONERS’ GUILD OF AMERICA 











7 1620 GIRARD TRUST BUILDING 
M PHILADELPHIA 2, PENNSYLVANIA 
y Visit our Booth, No. 81 « Stevens Hotel, Oct. 2-6 
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SEE IT AT 


THE NATIONAL 
BUSINESS SHOW 


GRAND CENTRAL PALACE, N. Y. 





EXECUTONE INC., 417 Lexington Ave., N. Y. C. 






Years ahead of its time 
in operation and design! 


Write For Catalogue K-6 





OCT. 24-29, BOOTH +45 











MIMEOGRAPH STENCILS 


Custom Made For Quality 


EXCLUSIVE SALES DISTRIBUTION 


Exclusive territories are open for distributors or 
dealers for the HESCO line of mimeograph 
supplies. 

Experience in mimeograph sales and service is an 
important qualification. 

Success is assured if you combine our HESCO 
quality products with an active sales campaign in 
your locality. 

HESCO stencils are available in five attractive 
colors—blue, green, maroon, yellow and white. 
Pliofilm topping a specialty. Modern packaging 
distinguishes our stencils, inks and supplies. 
Special consideration given those who wish to 
market under their name or brand. 


Write us for particulars, stating past experience. 
Manufacturers for Thirty-Six Years 


THE H.E. SMITH CO. 


139 South 15th St. Newark 7. N. J. 
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ing up ideas in the office supply business 
* + * 


Doyle May of Carpenter Paper Company, Ft. Worth 
spent his two weeks vacation in training with the 
Marines in California 

. > > 

Russell P. Grieve, vice-president and general manager 

of the San Antonio division of Maverick-Clarke, has 


| resigned effective September 1 to become vice-presi- 


| Stewart Office Supply, Dallas. 
> . 


dent, general manager of the Cargill Company in 
Houston 
o al om 

L. R. Klein, Y and E representative, will be a Dallas 
delegate to the Presbyterian Men’s Convention to be 
held November 4-6 at Atlanta, Ga. 

> . - 

A complete office supply close-out is underway at 
The Leader Company, Brookhaven, Miss. as they are 
quitting business. 

> - > 

See by the Houston paper where P. T. Pearce (Cargill 
Company, Houston) has purchased a lovely new home 
in Southern Oaks addition. 

. * > 

A marriage announcement we missed in June was 

that of Mrs. Betty Thompson and Frank Mills, both of 


* 


Complete air-conditioning has been installed at the 
Vance K. Miller Company in Dallas and you almost 
have to shove the Travelers out to get rid of them 

* . > 

Glad to hear Dave Hilborn (Dallas Office Supply, 
Dallas) is much improved following a heart attack 
which had him hospitalized. 

—_-<- 
ALLIED CARBON APPOINTS BERRY 

Walter A. Wentworth, general sales manager of Al- 
lied Carbon & Ribbon Manufacturing Corporation, 


| 165-167 Duane St., New York 13, N. Y., recently an- 





NORMAN W. BERRY 


nounced the appointment of Norman W. Berry as 
district representative in the Pennsylvania, Maryland 
District of Columbia and Virginia territory 

Mr. Berry, a native Philadelphian, brings to Allied 
16 years of experience in the carbon and ribbon indus- 
try and is well known to the dealers in his territory 
He leaves the Philadelphia office of the F. S. Webster 
Company with a fine sales record to accept the Allied 
appointment 

—--< 
REED APPOINTED UNDERWOOD MANAGER 

W. F. Reed has been appointed manager at the Beau- 
mont, Tex., branch office of Underwood Corporation, 
according to an announcement by W. F. Arnold, vice- 
president and general sales manager 

Mr. Reed first joined Underwood in 1948 as a type- 
writer salesman. His headquarters are at 938 Pearl 
St. in Beaumont, where he will direct the sales and 
service activities of the typewriter, adding machine, 
accounting machine and supply divisions in the Beau- 
mont area 
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REMEMBER THESE DATES—OCTOBER 24 TO 29, 1949 


The New York 
NATIONAL BUSINESS SHOW 


{MERICA’S EFFICIENCY EXPOSITION SINCE 1904 
and 
OFFICE WEEK FORUMS 
Conducted by 


THE OFFICE EXECUTIVES ASSOCIATION OF NEW YORK 
Vew York Chapter—National Office Management Ass’n 


GRAND CENTRAL PALACE 


Lexingten Avenue between 46th and 47th Streets 


For information — write Elmer L. Helm. President O. E. A. 
National Business Show Co., 30 Vesey Street, New York 7, Se a 











Office Queens... 


will stick to their desks when they use 
this superior MURPH-EASE Steno 


Chair. 


























No. 227 POSTURE CHAIR 
W cod—Pecan, Walnut or Mahogany fin- 
ish; Oak, Light Oak or Brown Oak finish. 
: < ay Seat 174%"x14%". Height of back ad- 
Step up your customers’ office effici- justable 16” to 18”. Weight 37 lbs. 
ency with this comfortable chair. No 
more standing around the water cooler 


to relieve the tension of an aching back. 


Smoothly rounded front rail prevents 
pressure at the back of the knees... . 
FIVE adjustments of spring tension, 
seat and back height provides firm, 
gentle supports for individual comfort 


requirements. 


Of course. some 
bosses may get mad 
when their favorite 
stenos avoid their 


laps in favor of 





Murphy Chairs — 
BUT most of them 
will remember you in 
their wills for selling 
them this comfort- 


Y Murphy Gair @mpany 


SINCE 1872 OWENSBORO, KY. 


able “efficiency” 


chair. 





LARGEST EXCLUSIVE CHAIR MANUFACTURER 





. PRODUCTS OF THE WORLD'S 
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Order the popular Weldon Roberts 
Eraser No. 1010 HEXO Cleaner NOW, 


to supply the demand! 


WELDON ROBERTS RUBBER COMPANY 


Newark 7, New Jersey 














TO SELL IT. oe Display Yd 


FREE S./; BOOSTER 
FOR Sinart DEALERS 





Experience tells us that quality merchandise 
attractively displayed will sell 5 to 7 times more 
than similar merchandise not displayed. To help 
you to more ruler sales and greater profits, West- 
cott Rule offers with every 3 dozen of Eyesaver 
Rulers this colorful, attractive display card. 
Order today from your wholesaler and watch 


ruler sales climb. 











Ruler Makers 








WESTCOTT RULE CO. INC.| iy 


SENECA FALLS, NEW YORK 
























288 OFFICE APPLIANCES, October, 1949 


AR a en 


i et de week tee ee 


Sorm oD aad we ews we | 





UNION OF SOUTH AFRICA 
OFFICE EQUIPMENT MARKET 





Reinhold Thiele, Correspondent 





LP poy AND SUPPLY are stabilized at present, 
so that the supply of office equipment has now 
caught up with the demand. In some cases the supply 
exceeds the demand as far as small machines such as 
staplers are concerned. Just at the moment, the “sell- 
ers’ market” is past, and the dealer has to “sell” his 
goods 

This applies to nearly all lines in our trade. How- 
ever, in a few months this will be quite different, 
aS so-called “consumer goods” will be totally blocked, 
and the rest, which falls under capital goods or 
raw materials, will only have a fraction of the funds 
which were available during 1948 for import, on account 
of the very rigorous import control measures, caused 
by the dollar and sterling shortage on account of 
overbuying 

Restrictions Stay 


The currency restrictions will certainly remain for 
several years, most severely during 1949. The trade 
is forming “panels” which advise the Department 
of Commerce and Industries with regard to the fair 
distributions of the exchange funds available for our 
particular trade. Sterling is more readily available 
and the English manufacturers have therefore a larger 
quota. For a fair period dollars will be very short, 
as U.S.A. purchases in S. A. are so small that dollars 
earned are not enough to balance South African ex- 
penditure. Generally the U.S.A. product is highly val- 
ued and often preferred. There is hardly any “black 
market” in exchange, therefore no differences be- 
tween official and private rate. 

The import rol will curtail business, but local 
manufacturers in steel furniture, office stationery, 
furniture as chairs and desks, makers of inks, ribbons 
and carbons and office paste will do well. Prohibited 


cont 


to import are only a few lines which are made in 
South Africa, but these are not office equipment. 
Printed stationery, of course, is sufficiently made in 
South Africa. To some extent the exchange situation 
will be responsible for the recession of business in 
South Africa. 


Want Trade Exhange 


If U.S.A. wants South African trade, ways and means 
will have to be found. U.S.A. plants in the sterling 
block area are certainly to benefit by the greater 
availability of funds, which is natural. A 
larger development of S.A. export activity to U.S.A. 
and other dollar countries will automatically bring 
increased purchases from U.S.A., and there is an al- 
ways increasing demand for American office equipment, 
which then could be filled. This demand with the 
astounding present development of South Africa is 
enormous, and will remain so for a long time. It is a 
great calamity that U.S.A. has so little need of any- 
thing from South Africa, that the accounts cannot 
be balanced. It is believed that the building of more 
American plants in the British Isles will bring a re- 
juvenation of international trade on bilateral arrange- 
ments between America, with England as the medium 
of various parts of the British Commonwealth in the 
sterling block. 

Imports—U:S.A. office machinery is preferred on ac- 
count of the finish, modern appeal, performance and 
mostly very simple service. Except for adding machines 
and calculating machines U.S.A. controls the market, 
although a number of machines from England, Sweden, 
Italy, Switzerland and a few from France appeared on 
the market and sold a fair number during the sellers’ 
market. Calculating machines come in considerable 
numbers from Sweden and Switzerland, but no large 
quantities of European made typewriters are imported, 


sterling 
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Fas... 


Accurale... 
Foolproo... 
“STAPLEX” 


AUTOMATIC ELECTRIC 
STAPLER 


As rapidly as you insert an item, the STAPLEX instantly, 
accurately, securely staples it. 





There is no timing mechanism, no motors, no delays for 
making and breaking circuits, no foot treadles or hand 
knobs to operate. Staples are easily loaded through the 
front of the STAPLEX—no parts to remove. 


The phenomenal STAPLEX saves time and labor, 
eliminates stapling rejects. 


BE MODERN—FASTEN IT THE STAPLEX WAY 


Write for illustrated literature. 


THE STAPLEX COMPANY 


70 JAY STREET BROOKLYN 1, N. Y. 











Remington... 
Sine -a-time 


SPECIAL OFFERING OF 
BRAND NEW 
GOVERNMENT SURPLUS 
LINE-A-TIMES 
ALL 
PACKED IN ORIGINAL 


CARTONS 





Limited Quantity 
Offer Subject to Prior Sale 





Size Model Orig. Price Our List Price 
12" Standard 31.50 14.00 
16" Standard 34.50 19.50 
30" Standard 43.50 25.00 


Generous Dealer Discounts—Quantity Prices 


INTERNATIONAL OFFICE APPLIANCES, Inc. 


29-31 E. 22nd St., New York 10, N. Y., ORegon 4-6400 
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Its EASY to SELL 
NEWMAN 





and Stainless Steel 











SIGNS 
MEMORIAL PLAQUES 
LETTERS «+ RAILS 





ENTRANCES -WICKETS 
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Take the easy way . 

the sure way . . the 
profitable way to. sell 
these products famous 
for finer quality since 
1882. 


WRITE for complete 


data and sellin 
TODAY helps. 9 









































NEWMAN BROTHERS, Inc. 





Brass, Bronze, Aluminum 








664 West Fourth St. Cincinnati 3, Ohio | 
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ADD-A-FILE 
Like Magic 


Corners acetylene welded and ground smooth for 
@ rigidity and beauty 


greater 


Reinforced case uprights for greater strength when stacking 
@ more than one or two units 


Rolled drawer edge gives strength and beauty when drawer is 
@ extended 


Positive center locking follower block and guide-rod in each 
/ @ drawer 


Cabinet outside is full 20° deep giving more 


\ @\ per drawer | ] 
Nee \ e j 


filing capacity 


/ 
A 





Export Office 
50 Church St. New York 7 


WESTERN MANUFACTURING COMPANY 


AURORA, ILLINOTS 


~ 
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| pany, 


no German machines from the Allied Zones so far 
arrived since war, and no machines are expected 
from the Soviet Zone of Germany. 

National Products—No office machines, of course, 
but stationery and small items of office supplies are 
increasingly made in South Africa, as for instance 
telephone’ register indicators, inkstands, rubber 
erasers, office paste, loose leaf ledgers, a large number 
of lines made in plastics, letter files and calendars 
This industry is ever-developing and constantly new 
South African-made articles appear on the market, 
many sufficient to supply the demand. Many of these 
articles are equal to imported ones, but a peculiar 
prejudice in S. A. against articles made in S. A. holds 
their marketing back. In this connection it must be 
said that commercial stationery is being more and 
more produced in S. A 

Special Machines—There is a fair demand for adding 
machines specially made for the £ currency, and low- 
priced postal franking machines will have a big field. 
Although the most urgent needs of steel equipment 
are met by local production, there is a great demand 
for American and British products. The stencil dupli- 
cator is by far the most popular in South Africa, and 
they are supplied from England. 

E.R.P.—It is not expected that E.R.P. and Marshall 
will affect shipments of office equipment and com- 
mercial stationery to South Africa, directly or in- 
directly, nor will the Marshall Plan give indirect ben- 
efit to the industry in S. A. 

—>-——— 
NEW YORK OMDA OPENS FALL SERIES 

The Office Machine Dealers Association of New York 
held the first meeting of the fall season on Tuesday 
evening, September 13, in conference room No. 2, Hotel 
Statler, New York, N. Y. 

President George Purvin, Superior Typewriter Com- 
Inc., New York, N. Y., extended greetings and 
introduced the following guests: Theodore Love, Rem- 
ington Rand, Inc., California branch, and Fred T. Car- 
penter, United Typewriter and Adding Machine Com- 
pany, Washington, D.C. He then appointed William B 
Kerzner, Pearl Typewriter Corporation, New York, 
N. Y., sergeant-at-arms for the evening. 

After the minutes of the previous meeting were read 
by Secretary Jessie I. Taylor, Globe Typewriter and 
Adding Machine Company, Inc., New York, N. Y., Mr 
Purvin called for volunteers to loan adding machines 
for office work to the Polio Emergency Committee of the 
National Foundation for Infantile Paralysis for the 
duration of their drive for contributions. The response 
was instantaneous, with the following members volun- 
teering: Samuel Stein, Quality Office Equipment Cor- 
poration; Israel Meizner, Mercury Business Machine 
Company, Inc.; Leo Dalton, Superior Typewriter Com- 
pany, Inc.; I. Rubin, Eagle Office Equipment Company; 
F. W. Carney, F. W. Carney Company, and William B. 
Kerzner, Pearl Typewriter Corporation, all of New 
York, N. Y 

Secretary Jessie I. Taylor announced that a consider- 
able number of requests for additional copies of the 
official NOMDA Blue Book had been received. She 
pointed out that each member received one copy gratis 
and additional copies could be had for $1.00 each. She 
further announced that additional leaves on calcu- 
lators and adding machines are to be supplied at a 
later date 

Reports on the NOMDA Twenty-fourth Annual Con- 
vention held June 19 to 22 at the Ambassador Hotel, 
Los Angeles, Calif., were then made by Irving R. Rit- 
chie, Typewriter Distributors, Inc., George Purvin, Su- 
perior Typewriter Company, Inc., and Charles F. Krause, 
counsel. All were strong in their praise of the new 
slate of officers and agreed that, due to the fact that 
the officers hail from different parts of the country, the 
NOMDA will have a splendid national representation 

The balance of the evening was devoted to discussion 
of problems of importance to the association and the 
industry 
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HERE’S a List of a 
Few of Your 
Customers who will | 
buy DOME RECORDS 


Accountants 
Attorneys 
Barber Shops 
Beauty Shops 


America’s FASTEST Selling 


Bookkeeping Record! 








q One stationer sold 893 DOME 


RECORDS in One Year at Retail 
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Beer, Ale & Liquor (Retail 
Billiard Parlors —_ 
Bowling Alleys 
Dentists . 
wy These SPECIAL FEATURES explain why the DOME 
a RECORD is sweeping the country . . . 
a r 
Farmers |. Dome is the simplest, one page weekly cumulative record ever 
Fish Markets published. 
Florists 2. Provides a complete and accurate record for full year. 
Garages 3. No knowledge of bookkeeping required: specimen pages show 
Gasoline Service Stations how easy it is to keep. 
Gift Shops 4. Dome Record gives complete information needed for making 
Grocers 5 all tax returns. 
Hardware (Retail 5. Dome includes income and expenses; also, weekly payroll record 
Jewelers RETAILS FOR of employees. 
Laundries (Small 6. Shows weekly net profit. 
News Dealers Newspaper Mats and _ 7. Lists 276 business deductions allowed by law. 
Painters ° . 
riaineiteas Displays Supplied. WRITE TODAY FOR FULL DETAILS 
Physicians & Surgeons 
se DOME PUBLISHING COMPANY, Inc 
Restaurants ’ e 
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Do You 
WANT MORE PROFITS? 


FOR THE FIRST TIME 
STATIONERY STORES CAN NOW SELL | 


GENERAL MOTORS 
CHRYSLER AND FORD 


ACCOUNTING SYSTEMS 


(Over 95% of all new car dealers use these systems) 


Used by General Motors, Chrysler, Ford and 
Many other Automobile Dealers 


200 EXCLUSIVE AGENCIES 
FROM COAST TO COAST 


Forms will again be shown at 
N.S.A. CONVENTION 
Stevens Hotel, Chicago 

5th Floor Sample Room 519 


Lewis N. Pemberton Printing Company | 
Manufacturers & Distributors 


833 W. Olympic Blvd. Los Angeles 15, Calif. 

















GREATEST 
CLO 


sING TOOL 


SALES F 
EVER OFFERED! 


Checkwriter 
Volume and Profits 
Upped by Dealers 
Who Use It 


rue 
sPEEDRITE 
ALBUM of 
EVIDENCE 


Brand new! Startling! As a 
dealers’ sales aid ‘The Speedrite Al- 
bum of Evidence” hits prospects 
right between the eyes. Drives home 
vital need of Checkwriter in every 
business. Proves forcefully dangers 
of unprotected checks. As one 
dealer said: ‘There's a sales training 
course in every album.” It works! 
Let us tell you how you can make 
sales — and long profits — with it. 


ADDRESS: 40 MT. HOPE AVENUE 
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AN IMPORTANT 


ANNOUNCEMENT 


for used machine dealers 


C. E. C. can fill immediately almost 
any requirement you have for used 
Monroe Adding-Calculators. Here is 
a fine opportunity for you as these 
popular and quick-selling Monroe 
machines, such as K, KA, MA, and 
LA Models, can be furnished in 
reasonable quantities both rough 
and rebuilt — shipment guaranteed. 


Write for further information stating 


your needs. 


CALCULATOR 
EQUIPMENT CORP. 


Orange, New Jersey, U.S.A. 











Uncle Sam Says 
JOIN TODAY | 
Sor SECURITY is 


TOMORROW 


PAYROLL CS a 

















If it’s money worries that make 
you act peculiar, like on the day 
before pay day when your pockets 
are empty, here’s YOUR OPPOR- 
TUNITY to get on the sunny side of 
life. Save the simple, trouble-free 
way—with U. S. Savings Bonds 


Automatic savings through the 
Payroll Savings Plan where you 
work, or, if self-employed, the Bond- 
a-Month Plan where you bank, is a 
sure cure for the between pay day 
“*heebie-jeebies.’’ And—your money 
GROWS—S4 for every $3 you in- 
vest, in ten short years. 

U.S. Treasury Department 
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ADVERTISING IS A TOOL 


By Marian Wallard 


so eteleesag go THROUGHOUT the nation are adver- 
») tising in newspapers, magazines, using direct mail 
ads and placing billboard ads on highways because 
they want to continue to get their share of the huge 
retail market. They realize the value of good, insistent 
advertising as a business tool, a selling tool. 

Regardless of position and size, interesting and in- 
formative advertisements obtain many readers and pay 
handsome dividends. This is the opinion of advertising 
men and retail experts 

For those questioning the dollar value of consistent 
effort to inform the public of product advantages, one 
expert recently said, “I suggest that they turn on their 
radios any evening and learn why this or that razor 
blade, toothpaste, peanut butter, or aspirin is better 
than any other and should always be asked for by 
name.” 

To assist you in getting and using effective advertis- 
ing ideas, Mr. Stationer, we present the following: 


FRANKNESS PAYS 

A southern merchant who writes his own ad copy 
after 50 years in business says it pays to be brutally 
frank with your public, if the occasion arises. One of 
his ads read, “No free goods ...no elephants ... no 
circus goods Just good merchandise... .” 

If he has goods which are slightly soiled, or out of 
date, he tells customers so, and offers them at a bar- 
gain. Customers flock to his store because of this 
frankness. They have confidence in the merchant. 


DIRECT MAIL LETTERS 
The Book-of-the-Month Club has used the same letter 
to get new members as it used two years ago. It has 


proved highly effective. Isn’t this proof of the fact that 
it pays to take time to write good direct-mail letters? 
Another direct-mail advertiser found after extensive 
experimentation, that a two-page letter outpulled a 
letter written on both sides of the paper by about 65 
per cent. People just don’t like to turn sheets over on 


the reverse side and read, it seems. 


THOUGHT FOR THE DAY 
Once a week a certain merchant publishes an adver- 
tisement which is entitled “THOUGHT FOR THE 


DAY The ad contains the pictures of a local church, 
with the message from the pastor. 

The ad is usually published Saturday or Sunday 
morning with only the name of the merchant’s firm 
at the bottom as a store identification. By rotating the 
churches, the merchant manages to give proper pub- 
licity to every church in his area 


CHAIN PUZZLE 


One advertise! 


puzzle type of ad. Recently 


he published a newspaper advertisement showing five 
lengths of chain, each with three links. Copy in the ad 
said, “If it cost one ce to break a link, and two cents 
to weld it again, what is the least you should have to 
pay for a single length of chain composed of the five 
segment hown |! Twelve cents? Try again—the 
correct answer IS nine 

The copy went on to say, “There’s a simple moral to 
this. The obvious way is not always the most eco- 
nomicai way 


DON’T GAMBLE 
Most newspaper offices have mats or cuts of gambling 


dice. One merchant using such mats made a very 
striking ad. Headline and copy said, “You’re not gam- 
bling when you come to buy at our store. We give you 
the best values possibl Here is an example of how 
illustration and copy worked very well together. 


TIE STRING ON FINGER 
Every retailer can use this type of ad one or more 
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a NEW kind of 


OFFICE MACHINE COVER 








“Fold it 
in a second” 









DISPLAY 
PACKAGED 











Completely Redesigned |. tm 
Improved, Durable Cover that is so easily put 
away when not in use. 

It folds easily, naturally and quickly for stream- 
lined storage. 

One size of cover for all typewriters to 14", 
for most calculators, adding machines or comp- 
tometers. 

Write Today for complete Dealer information. 


FINKE fda 
NEW Lightning 


_— MACHINE 
wit 

QKE CLEARANG 
Ry 











New features! Precision built! 


YET IT STILL RETAILS FOR -_ 
YOU CAN GROSS BIG! 


Nationally advertised in Saturday Evening Post, Collier's 
and others . . . it's America's fastest selling Adding 
Machine! Speedy, accurate, versatile, and as easy to use 
es DIALING YOUR TELEPHONE. 


IMMEDIATE DELIVERY—OISCOUNT IN DOZEN LOTS 


LIGHTNING ADDING MACHINE CO., INC. 














543 So. Spring St., Los Angeles 13, Calif. 
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FOAM OR SPONGE RUBBER 
CHAIR CUSHIONS 


One 
pile corduroy for cool seasons, 
the other side with woven fibre 
‘or hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move 


VW Perfect” 


side covered with rich 


Colors: Brown, Green. Sizes: 
17” x 18°15" © 17"—1414" 
x 151A". 





THE Sofseat STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats Elastic grip holds 
on stool firmly. Cush- 
ton Is Instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly Made 
of resilient one- 
plece sponge rub- 
ber and covered 
with sturdy mate- 
rial. Available in 
13-14-15 inch diame 
ters 
SPONGE RUBBER 
TYPEWRITER MATS 


Non-Skid, Silent Operation 
Write for New Illustrated Folder Neat - Compact - Efficient 
Giving Complete Information LOW COST - PROFITABLE 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 
rene 





Philadelphia 24, Pa. 





PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 
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times a year. Get an illustration of a piece of string 
tied around a finger, publish it, with headline and copy 
which tell folks not to forget to get certain merchan- 
dise at your store at definite seasonal times of the year 
Such an illustration will always get attention. People 
like to be reminded of important things—the finger 
symbol has vast pulling power. 


YOU ARE EXPENSIVE 


This was the headline of one effective direct mail 


| piece sent out by one alert merchant. “You are expen- 


sive—but we think you are worth it,” said the copy 
“When we want new customers we buy or rent lists of 
likely prospects and write letters to them. Some lists 
are cheap; others are very expensive because of the 
type of prospect 

“In order to reach you we are deliberately using one 
of the best and most expensive of such lists . 

If you got a letter like this, wouldn’t you be flattered 

somewhat? 


MEET ME FACE TO FACE 

One merchant who likes to stand in his store and 
meet customers, occasionally publishes an ad which 
shows a view of the back of his neck and head. Ears 
stick out quite prominently. Headline says, “Come to 


my store and meet me face to face. I want to serve 
you.” 

This is the striking, attention-getting type of ad 
which attracts readers. They remember illustrations 


and copy like this, when used sparingly 


HENRY FORD ON ADVERTISING 

Quoting Henry Ford on the value of advertising 
brought attention to one retailer’s advertisement. Copy 
of the ad said, “A close friend who handled a compet- 
ing line once asked Henry Ford why he didn’t buy from 


him, instead of buying from a competitor. Mr. Ford 
replied, ‘You never asked me.’” 
The copy then went on to say, “We don’t want to be 


like this friend. We want to ask you.” 


YOU'VE GOT TO MAKE CALLS 

Humor in illustrations always appeals to readers 
when the humor is properly used. One very successful 
national advertisement shows a hunter blowing a 
moose call and with an angry moose plunging at him 
from behind. Headline copy states, “You’ve got to make 
calls if you want to get results!” Readers always get 
a chuckle from such an illustration. They don’t miss 
the message either 


SALESMEN WITH 30 HANDS 

One firm which has 15 employees emphasizes the 
fact in its ad that the firm is a salesman with 30 
faithful hands working in order to satisfy customers 
The ad shows a picture of a virile executive and nearby 
are outlines of many hands. Ad copy pointed out that 
each hand is skilled in handling products and giving 
service to customers 


WHO’S ALL WET? 

Almost any stationer can get a closeup picture of a 
pretty girl’s face dripping wet after she comes out ol 
the water after swimming. Put a headline under such 
a picture, saying, “WHO’S ALL WET?” and then go on 
to tell some of the things that your firm is doing to 
please customers and how they like it. This is what 
favorable 


one retailer did and he received much re- 
sponse from his customers 
WISHBONE AD 

Everyone knows what a wishbone is, and what it 


signifies. One retailer published an ad with a pair ol 
hands holding a wishbone preparatory to pulling it 
apart. Copy said in part, “Don’t just wish for goods . 
and service. Come to our store where you get both.” 

An ad like this which has a fine symbolic picture to 
go with it, sticks in the reader’s mind and he will re- 
member your store and merchandise 
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Mur-Mill’s new No. 1490-1491 series is 
gracefully styled and beautifully tail- 
ored. The refinement of more expen- 
sive office chairs at Mur-Mill’s padi 
wise prices. 

The Swivel Chair retails at $42.50 and 
the accompanying Arm Chair at $32.50. 
Quality from top to bottom. 

2” casters. Seng controls. Posturized 
backs. Arm rests padded. 

Available in Walnut or Mahogany fin- 
ishes, made from Beech and Pecan 
ae oe 3, woods. Your choice of colorful Duran 
itt ste . SAAS upholstering. Also available in genuine 
leather. 





Write For Mur-Mill Catalog 


MURPHY-MILLER owenssoro, xy. 

















he here! Theyre New! 
— Glaro 


ALUMINUM 
| WARDROBE RACKS 


They'll Sell on Sight ! 


ORDER A SAMPLE 
TODAY 


also SAND URNS - SMOKERS 
COSTUMERS - RACKS - UMBRELLA 
STANDS - COAT TREES 
TORCHERES, ETC. 


Complete Catalog Sent Upon Request 


GLARO Macuine Propucts Co. 


























No. 808 MANUFACTURERS 
WARDROBE RACK No. 909 WARDROBE RACK 
Accommodates 8 Coets & Hats 3711 EDGEMERE AVE., FAR ROCKAWAY, WN. Y. Accommodates 20 Coats & Hats 
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New Loy’s ABACUS 


The all-purpose calculator 








JOIN THE 
OPPORTUNITY 


KD 









— 

IN SR 
Fast! | 
Accurate! 


as 
ee Invest in 
| 
CUTS WORK IN HALF! | 
Add, subtract, multiply, divide, extract square root with | 
equal ease and amazing aged . a eee No s € 
- 7 ed. t strate ° 
tN ta Che meh, 350. °°°~C~* | 
Send for free particulars today. SAVINGS 
9 ' 
| LOY’S CHINESE CALCULATOR 
fee. BOND 
1317 Rhode Island Ave., N. E. Washington 18, D. C. 


*Same type used in outspeeding calculator in Tokyo, 1946, but 
this U. S. product is 100 % easier to use. 








Dealers: Here is a low cost calculator for every type of business 
and every home. Unlimited market. Nationally advertised 



































300 New :TEMs 


IN A SINGLE YEAR 










PRECISION TIME STAMP 


| In a single year Office Appliances announced some 300 





items in the section devoted to new machines and devices. 


FOUR STAR Usually this information is given before the items appear 
on Tepes sea 
SUPERIORITY on the market and always in advance of most sources of 








Clock Movement 


*% 40 Hour Precision | such news. It is not uncommon for a dealer to tell us that 
*% Jeweled Balance | 


some of his best selling lines have been secured from 
Clock Movement seeing the things in Office Appliances. Many readers 
% Patented Universal say this section in itself is worth the subscription cost, not 


Joint Absorbs Shock to mention all the other features. 
% One year guarantee 


METAL “UNITSQUARES” 


|| If you want to keep in touch with the activities of the 


office equipment industry, there is no better way to do it 


GIVES YOU SALES AD- — . P 
VANTAGES THAT BOOST than by entering a subscription to Office Appliances. 


VOLUME AND PROFITS 


Write for subscription rates 
and specimen copy. 





A.D. JOSLIN wre. company | | t8,o%ee Apetiance Company 


MANISTEE MICHIGAN 
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your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 
| INTO YOu} 












All sizes, shapes and colors. D 
SS Plain, numbered, lettered 
i j “th the and special markings. Over 
We have broken all precedent — 3,000 different combinations. 
manufacture and production of a we a Sturdily made with sharp 
° 
and display unit to handle a complete line 


steel points. Firmly anchored 
heads. Nationally advertised. 


CLEARTYPE MAPS. 


Use Moore Mark- 











ing Tocks for price 

° ° b ds, bin marke 

| tor detcils about how we install this Map companies sell the ot, ake aa 

| Ask for deta! ; ITS Moore line EXCLUSIVELY. _ window displays. 

+ help you to advertise and bring PROF 

| unit, help y Makers of famous Moore Push-Pins and Pushless Picture Hangers 
to YOU. 

| pie 


—___ Reply Dept. A-1 


hee 


MOORE PUSH-PIN CO. Since /900 
AMERICAN MAP COMPANY, INC. 113-25 BERKLEY S1 


16 East 42 St. N.Y. 17, N.Y. 








j 


PHILADELPHIA 44, PA 











>YrPEWRIT&aeS 
ALL MAKES 


TYPEWRITER RIBBONS 
ADDING MACHINE 
RIBBONS 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


pAETAL “UMITSQUARES” 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. 


= ) ‘v e 
&- sce 
TYPE CLEANER 


CARDINELL CORPORATION - MONTCLAIR, NEW JERSEY 


New York 13, N. Y. 
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AT LOWER THAN EVER PRICES 


. we. ee 
ee -_—. “e 
“ ; 
| Ayd ¢ 
> 





ARm RECESSED 
IN HEAD 
TO INSURE 
RIGIDITY 









See us at Booth 71 
at N.S.A. Convention 






@ New lugs allow easy ink ruling. 


Precision made with accurate edges. 


~ 
®@ Transparent plastic for unhampered view. 
® Light for ease in handling. 

* 


15, 18, 24, 30 and 36 inch sizes. 
Write for Complete C-Thru Catalog 


RULERS - TRIANGLES - MAVIGATIONAL [NSTRUMERTS « STERCILE « PROTRACTORS + OTHER BEVICES 


VILE lint 


HARTF OR Be cons. 








a complete 
line for 
Dealers... 


SAFES © y 
MONEY CHESTS 
VAULT DOORS 
BANK EQUIPMENT 


EXCLUSIVE FRANCHISES AVAILABLE 
WRITE FOR CATALOG NO. 16 


UARDSMAN SAFE COMPANY 


John Robertson 




























La Porte, Indiana 
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OHIO 


Naxss 








STOCK 
Ledger Sheets 
Columnar Sheets 
Columnar Ruled Pads 
Accountant’s Work Sheets 
Columnar Pads for Ring Binders 
‘“‘Clearcopy”’ Manifold Order Books 

* 
(Quality Work - - Quick Service. 
Every number always in stock. 
Orders shipped day received. 

* 


Write for Catalog 149 
Dealer Trade exclusively 


The National Manifolding Company 
Loose Leaf Manufacturers 
ESTABLISHED 1926 


Second & Sears Sts. Dayton, Ohio 











ASKED POP TO 
STASH AWAY A | 
HUNK‘O MY \ 
ALLOWANCE EACH ] 


I'mM~™N 
PUTTING MORE 
OPPORTUNITY } 


¢ 






/ ARcHiE! 
\ WHERE DID 







Syrctncare 





\ \ yow' THE T) 
OPPORTUNITY 
ORIVE 






INVEST /N US. SAVINGS BONDS 
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iia oni all Get a FREE Revolving 
MARKING DEVICES | S=Thru Display 


FULTON 
has them Jor you 


Prompt Shipment of 


Service and Fulton Daters and Numberers 
DeLuxe and Special Business Outfits 

Sign Making Kits 

Dri-Kwik Stamp Pads and Ink 

Fulton Stamp Pads and Ink 

All Weather Wood Block Pads and Ink 


Write for Catalog 


COMPANY OULERS Teieeeces Bavigariogs asreemecars sTeaciisS peoteactons OTELR CEVICES 





Factory and Showroom /_ ‘ ia ‘ y ; 

a A 17 , , 

82 Fulton Street Elizabeth 1, N. J. HCECET LC VY if 
HARTFORD, CONN., U. S. A. ; 











When You re Asked DEALERS 
for ,g@» FACTS SELL THE FINEST IN 


AND CONTINUOUS FORMS 


DETAILS AT BOOTH 143 
CAN you GIVE THEM? N.S. A. SHOW 




















ns are cha Joily. Are YOU keeping pace with Hotel Stevens Chicago 
them? 1 mely inf stion will help you plan sales, act de- 
cisively, push profitable items, keep your stock up to date. October 2 thru 6 
"The information y Service Bureau gave us was just 
what we needed and placed us in a position to secure addi- 
a! business that otherwise we could not have gotten.” A. or write 
® Tavior Co.. Memphis, Tenn 
FFICE APPLIANCES brings you the latest styles, news and 
trade gossip every month. The Service Bureau helps you 
pele coon a cag he eit ee “ M AMI SYSTEMS CORPORATION 
gain elsewhere af any price 
Ask for FREE copy of OFFICE APPLIANCES end subscription rates. Robertson at 34th Ave. Cincinnati 9, Ohio 
OFFICE APPLIANCES, 600 w. Jackson Bivd., Chicage Dealing Exclusively Thru Dealers Everywhere 
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DAYTON STENCIL 
WORKS CO. "4x72" 











MORE 


DOLLARS!!! 
CUSHION KEYS 


Write: We will tell you how 


SPEED KEY CORPORATION 


268e Chauncey St. Brooklyn 33, N.Y. 











GENUINE 





Coilette Jr. (for telephone cords) 25e€ each 
Coilette Sr. (for appliance cords) 25 each 


PACKED 72 TO CARTON 
PERMA PRODUCTS COMPANY 


1507 Burlingame Ave. Detroit 6, Michigan 




















PREFERENCE! 


More and more typists 
prefer NORTA, the mod- 
ern plastic type clean- 
er. No liquids to spill 
or splatter no mess 

quick, efficient and 
longer lasting. A favor- 
ite since 1924 


THE ORIGINAL 
N ORTA 
PLASTIC TYPE CLEANER 


Norta Distributing Co., 1123 Broadway, New York 10, N. Y. 





RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 














STEEL SEATING 


FOR EVERY PURPOSE 


WOOD SEATED STOOLS 
STEEL SEATED STOOLS 
ADJUSTABLE LEG STOOLS 
REVOLVING STOOLS 
POSTURE CHAIRS 
LINOTYPE CHAIRS 





Special Equipment Built to Order 


ANGLE STEEL STOOL CO. 


600 W. Oak Street Plainwell, Michigan 














C000 WEWS! 


THE FAMOUS WHEELDEX 
PORTABLE CARD FILES 
NOW AVAILABLE TO DEALERS 
WRITE 


WHEELDEX MFG. CO., INC. 
40 Bank Street 
White Plains, N. Y. 















Have You 


a Friend or business acquaint. 


ike to keep in touch 


ance whc 

7 tice juipment by 2ading 

Office a at If so, send us the 

? - a - . — a ‘II 

name, address and business and we wil 

send a sample copy with our com- 
pliments. 


THE OFFICE APPLIANCE COMPANY 


600 WEST JACKSON BOULEVARD, CHICAGO, U. S. A 
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Make Those Extra Commissions 





cK COVERS 


PERSONALIZED CHE 
STATEMENT SHEETS 
MACHINE POSTING P 
BILL STRAPS 
COIN WRAPPERS 
PEN RULED FORMS 


SAVINGS pASSBOOKS 
preps PASSBOOKS © 
COMMERCIAL pPASSBOO 
pocket CHECK CASES 
passBoOoK ENVELOPES 
DEPOSIT SLIPS 


William 


1270 Ontario Street 


ASSBOOKS 


XLINE 7%«c. 


Cleveland 13, Ohioe 


DESK NAME LEADERSHIP 
PLATES 
— What line otters as much? 
Fictic sad Wala. a sasert ty 1. STYLE Authority 
oe a om ~ ~~ en ‘ — - nid =. —_—" 2. INTEGRITY of Product 
for grey desks, et« D plates. Office stick-out 3. Nationally Advertised 
sigt 5. G oe =e. g — FE cnr vay SO gg for descriptive 4. Dealer Advertising Aids 
5. Exclusive POSTURE Mechanism 
PLASTIC & WOOD PRODUCTS Co. sey 
18229 W. McNichols Rd. Detroit 19, Michigan The SIKES COMPANY, | 
Anything BRONZE, plaques especially e ’ ne. 
the WALTER E. KUTCH CO. at the same address) XI31'4 20 Churchill St. Buffalo 7, N. Y. 
= 

















CELON 
“TOPS IN RUBBER TOPS” 


An exclusive stationery store “notural” 
Read these new and interesting features 








© Handles like a fountain pen 

e Refillable cartridge 

. od a ru r ti 

es jal creasing cap to bind ted parts 
. ucilage alwi in tip ready use 

© Cartridge wont rol! des : 

. ee at anes rubber moist 

e Three colors desk 

. Beautiful Mreain ined plastic base 

© Eye catch display card available 


No. 101 kit which ; ar one desk set and an 6 oz. 
refill retails at $1.25. 


Show it and 
convention or 


Diamond Ink & Adhesive Co. 


216 S. 2nd St.——-Milwaukee 4, Wis. 


ut sell it—Order at the 
y mail, Packed one dozen. 








KALLIN-KARD FILE| —7 


The Ready Reference for 
Calling Cards 


NOTE THESE FEATURES 
Attractive Durab Dark 
Wainut Molded Piast 

4 A. al ty Pr t Every 


lodnedtate Priced 

omplete with alphabet 

and metal back support 

ds S00 calling cards. Size 
6 deer 


wide x 


o V7 8&wwe 
y*z 


ets on top of desk 
jrawer 


Write for sample 


RAMPE MFG. CO. 


3029 Prospect Ave., Cleveland 15, Ohio 











SECURITY 
BRAND 


Moss complete line of 
Mail s—fancy de 

luxe All ather bags 

as well as Canvas 

with Leather trim, 

and all Canvas. 

Your mail bag sales 
















| 








ustrated price circu- 
lar, write: 


: fal 
CANVAS PRODUCTS |. 
corP. 


or. Marquette & | 

McWilliams St. | 

FOND DY LAC, | 
wis. 








Do — 
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Line 
BESE=TEST 
PAPER CEMENT 


A Real Adhesive 


AND ACCESSORIES 


Nationally advertised. 
Nationally used for every 
pasting ond mounting 
purpose— clean—speedy— 
will not curl, shrink or 
wrinkle paper. Stocked 
by leading distributors 
everywhere. 

Write for Dealer's Lia 
















OUR GRADUATE 
OFFICE MACHINE MECHANICS 


are thoroughly trained in the maintenance of 
all standard typewriters and adding machines. 
They are dependable, ambitious young men, 
skilled in their trade, who have chosen office 
machine repair as a career. Our courses are 
government approved for veteran or non- 
veteran training. 


Write for Full information 
RICHARD J. ZAIDEN 


COMMERCIAL INSTITUTE 


2020 WEST LIBERTY AVENUE, PITTSBURGH 26, PA. 
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You Can’t Buy Handsomer Leather Upholstered 
OFFICE CHAIRS, DAVENPORTS and RELATED FURNITURE 
than those designed by EHRLICH 








Priced to Assure Dealers of Nice Profits! 


No. 890-A No. 890-R 
37" overall height 37" overall height 
26" overall width 26" overall width 
28" overall depth 28" overall depth 


20" between arms 20" between arms 
21" height from 21"" height from 
seat seat. 


Can be had with Can be had with 
Plain Back Plain Back 
if preferred if preferred 


For Immediate Delivery 


Representatives Wanted 
Some Territory Available 


A Line Popular for 26 Years Past 


Write for Photos of Entire Line 
and Dealers’ Price List 


GRAND RAPIDS LEATHER FURNITURE CO. 


201-207 FRONT AVENUE, NW. GRAND RAPIDS 4, MICHIGAN 























Hundreds of Sentry Safes Sold 








SENTRY 545 West Avenue, Rochester 11, N.Y. 


SAFES 


_e 

Each Year as Unique Gifts 7 

Me 

Manuf 

- Ap 

Dealers last year made sales to well as important papers and Bes 
customers they had never other valuables. Tell them how eae 

. . . . . Bus 

dreamed would be in the market! it eliminates red tape of getting De 

. . Dru 

Simply promote Sentry as a to safe de a box. saves — = 
lifetime gift. Priced right, de- as affords “einige space. .. Carag 
. . . ‘ ‘ ¢ ¢ *- ~ Se ~ >, « 7 7 
signed and built right. Sentry “*' vantages plu raced Cx k, , preston 
Giles a need in thousands of sive construction eatures make Ret 8 
homes, offices, shops, and on it without a doubt the best small And M 

, safe buy on the market! 
farms 
~ = YEZ 
Show vour customers how egg new bronze metales« ent finish. ates 
J ’ : eavy all-welded construction, no rivets. : 
Sentry benefits its owner, pro- Precision machined parts for three-wheel screw nod 
. . eo ° : J ype 
vides 24-hour on-the-spot protec- _ , Wedge combination lock. cota 
» - Embossed-in-door dial ring absolutely tamper- 
tion for priceless heirlooms as proof. Ke 
fier 
busin 
Better place your order now—insure Holiday delivery be sta 
Ideal 
v ner ¢t 
! * DIMENSIONS 
s Outside Inside 
2416”x1714"x17% 15”x12"x12% 
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CUSTOMER 
SATISFACTION 


A better seeing lamp to 











DEALER 
SATISFACTION 


Year ’round-profit 


take the strain off the eyes. 
Beautifully Designed 
Moderately Priced 


















SL 600 Series 
Floor Model ’ 


mental Beauty of Early 
rican Design. Arm can 
sed or lowered the full 


Fair traded— 







Selectively marketed. 













ngth of the column. Fin- 
c in beautiful Antique 
Brass with Tole red head, 
T green head or Satin 
Brass with Ivory head & arm. 
fF 77 
SIGHT - LIGHT for ‘PLUS BUSINESS 
New and new lower prices enlarge your market 
c prestige product. The finest lamp for “BETTER 


















SEEING" now available in a wide variety of styles and SL 500 Series 
Table Model 





Student lels — Desk models — Table models make Genarty Restyped in Bosty 
ae : j r Use 

lasting gifts. SIGHT-LIGHT, the important line to feature In Office ond’ Home. Fin- 
for your holiday and every day business. pe Lay FL 
DISPLAY ++ DEMONSTRATION = SALES Ge te 





Write us for additional information on the Sight-Light line 


SIGHT-LIGHT SALES DIVISION 


BAINBRIDGE KIMPTON & HAUPT Inc 212 





DISPLAYS 





You'll want to take 
advantage of the 
handsome, attrac- 
tive, Self-Selling 
Ideal Displays not 
only because they 
are beautiful pieces 
of modern mer- 
chandising equip- 
ment, built of nat- 
ural, polished Birch 
wood, that will add 
to the appearance 
of any store, but 
also because they 
are being offered 
FREE to Ideal deal- 


A SYSTEM FOR 
EVERY BUSINESS 












~<coxt : ers and are certain 
. Counter Floor to boost your year 
Display Display ‘round sales of 
Ideal Systems. 
YEAR AROUND PROFITS ADDED FEATURES— ; 
Because Ideal Systen f lesigned by In addition to Ideal’s new, handsome, self- 
xpert to fit the ret nts of every selling displays, and special packaging, other 
oushiag 5 ythe blished. th features have been added to the Ideal line 
type of Dusiness, new ablished, the such as specimen sheets which are included 
self-explanatory hea ake it so in each book giving practical facsimile re- 
yI a w that kkeeping ex productions of proper entries. Another ap- 
— “ 5 . : A Complete Simplified Book preciated feature is the Depreciation Charts 
perience 1s required | in accurate keeping System and Tax Rec which give average life and depreciation 
business fr rds and they can ord — All in One Book. 9' x rates of furniture, equipment, buildings, etc. 
b carted at a f ear. the 12” looseleaf binder, con- ; Pas : 
es : at a ‘ taining ample supply of tri- Immediate delivery from LOS ANGELES or NEW YORK 
Ideal System line ts a Prous win colored pen ruled, self-explan- and wholesale stationers im many cities 
ner the ear around svstir-_ & + #.)© dean 
I 
og Ty - " - .O - 7 50 Our latest illustrated Catalog and detailed circular of New, 
we $2.00 $3 50 $5 0 a f | FREE, Self-Selling Displays will be sent you upon receipt of 
IDE AL this coupon attached to your letterhead or card. Mail to The | 
The IDEAL SYSTEM (ompan ideal System Co., 346 S. Flower St., Los Angeles 13, Calif. | 
od “3 i ° ss 4 ipa ) You will receive the above by return mail marked to | 
DESIGNERS AND MANUFACTURERS 
346 SO. FLOWER ST., LOS ANGELES 13, CALIF 136 LIBERTY ST. NEW YORK 6. NY Attention of j 
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NOW! 


add it to 


your Royal 


Line... 


THE 


posture chair 
with “PLUS 


design”’ 


THESE THREE HANDWHEELS DO THE TRICK! 
Easily accessible handwheels adjust shaped backrest 
up, down, forward, or tilted as desired. Another simple 
adjustment raises or lowers Flex-spring seat on a steel 


screw stem. 


THE SNAP-ON SEAT-TOP— an innovation in chair engi- 
neering! Royal-developed to increase life-span of the 
chair's usefulness. Now seat-top can be removed in an 


instant—and replaced new at minimum cost. 





MADE BY THE MAKERS OF 
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OnNEwWEST 


Posture Chair 


COMPLETELY ADJUSTABLE 





Exclusive Tapered Seat Design 


PLUS Exclusive Snap-on Seat-Top 


Into THIS newest Royal Posture Chair, Royal built style, com- 
fort and true adjustability. Not content, Royal engineers added 
two unique plus features in design: They tapered the seat one 
full inch—to automatically position body-weight for firm, func- 
tional support. And for easy, inexpensive replacement, they 
adapted Royal’s “‘snap-on’”’ seat-top idea. 

The new chair (No. 864) is available in your choice of Royal’s 
many metal finishes and upholsteries. 


Available thru franchised dealers exclusively. 


ROYAL METAL MANUFACTURING COMPANY 
175d NORTH MICHIGAN AVENUE * CHICAGO 1 
NEW YORK . LOS ANGELES ° PRESTON, ONT. 
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Peeplcator Sonaiies ™ 
--- YOU name it 


. ” 
Bie. Fy 
wp . 






















TO sokentoGRaPH 


HESTOGRAPH | 





| [eeeex!) 






F ES SS Ne LE a= 


WERTOGRAPH |] Ge 
Gab Fh ae =. ~~ 
& Higher quality and dependability are the reasons for continu- 
F ally increased preference for Heyer Duplicator Products. Heyer 
4 supplies are available for all duplicating processes — Stencil, 
a eh ne Gelatin (Hektograph) and Spirit. Let your dealer explain the 
t @.*.* completeness of the Heyer line. Next time you order Duplica- 


tors or Supplies think of Heyer—the line that has everything! 





i 


* Higher Quality 
Since 1903 


THE HEYER*® CORPORATION 


1872 South Kostner Ave. NEW YORK CITY OAKLAND, CALIF. Chicago, 23} 















GET AHEAD IN PORTABLE TYPEWRITER SALES 


"* ah é | | 
Os | 


Profit with this brand 
new UNDERWOOD 


.. bargain-priced at 


4SG 50 


for volume sales! 


What a selling story you have! ... 

The latest model Underwood Portable! 
Bargain-priced! Duo-Tone Finish! Smart 
Carrying Case! Underwood Features! 
Finger-Form Keys . . 

And the new “Family Keyboard” that 
makes the LEADER ideal for every family 
need. Show Father how he has all the com- 
monly used business symbols such as: $, &, 
%, *, etc. Then point out how Junior and 
Sister can improve their homework with 
the LEADER. They even have all the fun- 
damental arithmetical symbols: . 

-, and the degree mark (°), while Mother 
has the run of the keyboard for recipes 
and correspondence. 

What a bargain the LEADER is... for 
the whole family to enjoy! 

Everybody’s reading about the new 
Underwood LEADER in national and 
scholastic publications. 

Be sure you are ready to se// . . . when 
your customers come in to buy! 


Underwood Corporation 


Portable Typewriter Division 


One Park Avenue New York 16, N. Y 


NEW LOW PRICE and 
““FAMILY KEYBOARD ”’ 
make the LEADER the 





best portable typewriter buy 


now on the market. 





aod ‘> 


UNDERWOOD 


IT PAYS TO PROMOTE UNDERWOOD 





